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WASHINGTON—Effective Oct. 22 
feed manufacturers no longer will be 
required to absorb recent freight 
rate increases on their products. This 
information was disclosed by top Of- 
fice of Price Stabilization officials 
here this week after the price ad- 
ministrator had signed the order. 

This OPS action is being taken in 
Supplementary Regulation 73 to the 
General Ceiling Price Regulation, and 
it probably will be issued Oct. 16 to 
become effective Oct. 22. Under the 
new regulation, feed manufacturers, 
millers and grain operators will be 
permitted to pass on all inbound and 
outbound freight rate increases, up 
to 6% surcharges recently author- 
ized by the Interstate Commerce 
Commission, on commodities carrying 
milling in transit billing. 

Excluded from this relaxation are 
soybeans, which move on a Decatur- 
plus-freight basis. 

Defect Seen, 

While the exact text of the relaxa- 
tion is not available, it is believed 
that the order will not relieve the 
freight rate increase absorption pro- 
vision as far as meat scraps and 
tankage are concerned. The failure of 
the price agency to include soybeans 
in the order is also seen as a defect 
since it does not cover soybeans which 
may move from other points than 
Decatur. 

Another aspect of the order which 
may meet with criticism is the 6% 
increase cut-off. For official territory 
points such as Indianapolis it would 
appear that this grain market would 
be subject to a continued freight 
rate absorption of 3% since freight 
originating in this area is subject to 
a 9% increase under the ICC ruling. 

This latter observation is made in 
absence of detailed inspection of SR 
73, but advance information indicates 
that the OPS may have left out some 
important points which should have 
been covered. 


SEMINAR TO MEET 
MINNEAPOLIS—The Twin City 
Nutrition Seminar will meet in Room 
108 Peters Hall at the University of 
Minnesota Farm, St. Paul, at 7:30 
p.m. Oct. 16. New deveiopments in 
veterinary medicine of interest to the 
feed industry will be discussed, with 

Dr. B. S. Pomeroy in charge. 


E. HERRELL OLIVER, JR., DIES 
FORT WORTH—E. Herrell Oliver, 

Jr., 28, associated with Brackett 

Grain Co. for the past five years and 


ORDER TO BECOME EFFECTIVE 
OCT. 22; SETS LIMIT AT 6% 


Regulation Not Expected to Affect Meat Scraps and Tank- 
age—Soybeans Excluded—Milling in Transit 
Commodities Covered 


son of Mrs. E. H. Oliver, Sr., sec- 
retary and treasurer of the company, 
died in a Fort Worth hospital Oct. 6. 
He served in the army air force in 
World War II as a fighter pilot, was 
shot down over enemy territory and 
was a prisoner of war seven months. 
He was a graduate of Texas Chris- 
tian University, Fort Worth. 


Speakers Named 
for California 
Feed Conference 


SACRAMENTO — Chairman Dolph 
B. Hill, Golden Eagle Milling Co., 
Petaluma, has announced a prelim- 
inary list of speakers and topics for 
the fourth annual California Animal 
Industry Conference Nov. 15-16 in 
Sacramento, which offers ways to 
unite proven research with practi- 
cal feed formulation and distribution. 

Sponsored by the California Hay, 
Grain and Feed Dealers Assn. and 


Absorption Freight Hike Repealed 


the University of California, the Ani- 
mal Industry Conference annually at- 
tracts hundreds of owners, managers 
and key men in the milling and feed 
industries. 

The following will speak: 

Damon Catron, Iowa State College, 
“Recent Developments in Swine Nu- 
trition”; J. S. Hughes, Kansas State 
College, ““Hormones—What They Are 
and Their Use in Animal Produc- 
tion”; J. K. Loosli, Cornell University, 
“Recent Advances in Dairy Nutri- 
tion”; Charles Peterson, University 
of Idaho, “Nutritional Requirements 
of Laying Hens”; Harry R. Wellman, 
University of California, “Economic 
Research in the College of Agricul- 
ture”; George F. Stewart, Univer- 
sity of California, “Technology of 
Poultry Products”; Robert Caldwell, 
Andersen-Smith Milling Co. San 
Francisco, “Nutritional Values of Soy- 
bean Oil Meals”; Dr. H. J. Almquist, 
The Grange Co., Modesto, “Protein 
Requirements of Turkeys”; H. R. Hal- 
loran, Poultry Producers of Central 
California, Petaluma, “Progress-De- 
velopment of Fish Meal Standards.” 

In addition, William L. Hunter, 
head of the Feed Laboratory, Cali- 
fornia State Department of Agricul- 
ture, will act as chairman of a panel 
discussion on “Use of Synthetic Chem- 
icals in Feeds.” 

Besides Mr. Hill, those on the Ani- 
mal Industry Conference committee 
are R: J. Smith, Andersen-Smith Mill- 
ing Co., San Francisco, vice chairman; 
Dr. Almquist; Charles Hester, James 
H. Seley & Co., Los Angeles; H. V. 
Nootbaar, Pasadena; Dr. C. R. Grau, 
University of California, Berkeley, and 
Dr. H. R. Guilbert, University of Cali- 
fornia, Davis. 


Alcohol-Makers 
Step Up Use 
of Molasses 


WASHINGTON— Use of blackstrap 
molasses in ethyl alcohol production 
gained sharply in August, the Pro- 
duction and Marketing Administra- 
tion reports. 

The August, 1951, Bureau of Inter- 
nal Revenue report on ethyl alcohol 
shows use of 17.4 million gallons of 
molasses in industrial alcohol plants 
as compared to 11.6 million in August, 
1950, and 12.9 million in July, 1951. 
Total industrial alcohol production 
was 23.5 million wine gallons, approxi- 
mately 6 million gallons more than 
in August, 1950, and almost 5 mil- 
lion more than in July, 1951. 

Of the 130.8 million gallons of the 
1951 Cuban molasses crop contracted 
for by purchasers in the U.S., approx- 
imately 6 million gallons remained 
undelivered as of Aug. 31, 1951. 

Out of a total 1951-Cuban black- 
strap molasses production of 288,- 
625,000 gal., Cuba has set aside 69,- 
549,017 gal. for domestic use or manu- 
facture in Cuba. Of this quantity 45,- 
466,584 gal. have been_utilized as of 
Aug. 31. Approximately 38,246,000 
gal. of the 1951 crop have been re- 
tained as a reserve either for assign- 
ment for local consumption or manu- 
facture or sale for export. 

The PMA reports demand for feed 
molasses moderate to good in New 
Orleans and other Gulf points, with 
West Coast demand good. : 


Millfeed Order Gets Top Priority; 


_ Ceiling Linked to Corn 


WASHINGTON—A millfeed price 
ceiling order has been given top pri- 
ority at the Office of Price Stabiliza- 
tion which will gear that commodity 
to a corn parity price level modified 
by the price relationship of millfeed 
to such other commodities as wheat, 
oats and barley. 

The order, when issued, will use 
the Kansas City market as a basing 
point, with freight added to the east- 
ern deficit areas and adjusted to in- 
terior points behind Kansas City. The 
Pacific Northwest would obtain the 
same base price as Kansas City, it 
is learned. 

May Be Some Doubt 

While this seems to be the solid in- 
tention of the price officials there may 
be an area doubt that these inten- 
tions will be fulfilled. For example, 
a responsible OPS official told Feed- 
stuffs this week it is possible the 
OPS front office may insist that if 
a millfeed price ceiling is geared to 
a corn parity ceiling the millfeed 
ceiling would have to reflect fluctua- 
tions in the actual corn price. Trade 


observers dismiss this possibility as 
unworkable, although they admit that 
OPS advanced this proposal. 

While these trade observers may 
be correct in their conclusions there 
is this essential that cannot be dis- 
missed lightly: At the OPS front of- 
fice there is a constant fear that sell- 
ers commodity by-products may ob- 
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Parity Seen 


tain inventory gains which are de- 
scribed as “windfall” profits. 

For example, if millfeeds were giv- 
en a price ceiling geared to a corn 
parity and corn moved well below its 
potential ceiling, OPS officials feel 
that millfeed sellers could gain prof- 
its on the basis of the corn parity , 
price, which were unjustified. 

Controversy Not Settled 

Despite the confidence of the trade 
advisors that this condition cannot 
occur, OPS officials say that the mill- 
feed order will not be moved into 
action until the soybean oil meal re- 
sale controversy is solved. Under SR 
3 to the GCPR soybean oil meal re- 
sellers are required to take their 
margins over the delivered price of 
their suppliers to them and may not 
take their historical margin over the 
market at the time of resale. 

This observation of OPS officials 
seems to indicate that their attitude 
toward millfeed ceiling price relation- 
ship to corn parity ceiling may not be 
as fanciful as some trade advisors 
would believe. 
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Second Production School 


NE of the most successful, practical and timely innovations in the 
C) ince industry was the Formula Feed Production School sponsored 
for the first time last year by the Midwest Feed Manufacturers Assn. in 
Kansas City. 

The need for giving key production men in feed plants the best up-to- 
date information on all phases of ingredients handling and feed manufacture 
is widely recognized. The great changes in the feed industry that have 
occurred in the past decade demand more highly trained men on the pro- 
duction side. The Production School offered an opportunity for feed manu- 
facturers to send key production men to a central location where well-planned, 
intensive training could be obtained in a short period of time. 

The news that the Formula Feed Production School again will be held 
this year, Nov. 26-28 in Kansas City, is worth some emphasis. Enrollment 
will be limited to 250 and preference will be given to men actively con- 
nected with feed mill operation, according to J. D. Dean, executive vice 
president of the Midwest Feed Manufacturers Assn. 

Last year at the conclusion of the first course, those who had attended 
were asked whether they thought the school should be made an annual affair. 
They were very emphatic in their approval of the school and many indicated 
that they would be back. 

That sort of endorsement should indicate to feed mill managers as well 
as to production men that the school is worth a lot more than the time and 
money expended. Last year’s school was the first of its kind for the formula 
feed industry and even those who planned the program were frankly amazed 
with its reception by the men for which it was produced. 

During the three-day school, approximately 20 technologists in the for- 
mula feed industry—each recognized as an authority in his particular field 
presented lectures on as many different topics. The subject matter ranged 
from handling liquid ingredients to loading the finished feeds, and all of 
the lectures were uniformly excellent in quality. 

On two of the three evenings, the student body and lecturers met in 
after-dinner question and answer sessions. These round table discussions 
amplified the subject material which had been presented during the day with 
the result that each of the students was giver an opportunity to get answers 
to specific questions as they might apply to some problem in his plant. 

“If any company did not get back at least five times the cost of sending 
its man to the school, they sent the wrong man,” was the comment of one 
feed mill superintendent. “I never saw so much information crammed into 
a three-day session.” 

Mr. Dean says that registration requests now are being received. Appli- 
cation blanks for registration may be obtained by writing to Mr. Dean at 
the association's office, 20 W. 9th Street, Kansas City 6, Mo. There is no 
doubt that the 1951 school will be received by the industry as well as if 
not better than the one a year ago, and both the companies and the men 
represented there will gain practical knowledge of lasting value. 


* * * 


Good Friends 


E particularly liked a couple of thoughts expressed by speakers at 
the recent convention. of the Association of American Feed Control 
Officials in Washington. The thoughts were related, but one expression came 
from a feed industry speaker and the other from one of the control officials. 
The industry speaker was E. G. Cherbonnier, feed consultant for the 
Grain & Feed Dealers National Assn., and a veteran, practical feed man. 
Feed control officials generally, he said, have not been the kind of “traffic 
policemen” who confine themselves to flashing a stoplight, but rather have 
been the helpful type who furnish roadmaps to guide the traveler—the feed 
industry—along the best road toward the goal of serving feeders. 

Control officials have not been against change, he said. They have kept 
up with technical advancements in nutrition and ways in which these could 
be used for the best interest of the feeders. This has been true despite the 
fact that the progress in nutrition has demanded great changes in the feed 
control attitude and work, as it has in the attitude and performance of feed 
manufacturers. 

Walter Berger, president of the American Feed Manufacturers Assn., 
was thinking along the same lines when he said: “Frankly, we cannot point 
to a single instance where a problem that has affected feed control and the 


feed industry at the national level has not resulted in a practical and satis- 
factory solution or recommendation.” 

Such remarks are high praise for the feed control officials, but a com- 
pliment of as great or greater degree was paid the feed industry by M. P. 
Etheredge, retiring president of the Association of American Feed Control 
Officials, in concluding his address. Mr. Etheredge said this: 

“Rather than referring back to history when hidden substitution might 
have begun, it is certainly preferable to pursue the pleasant thought, indeed, 
that the amazing evolution of [the feed] industry has been accompanied 
by an impressive spiritual development, resulting in a progressively finer 
regard for high standards of personal conduct. Even though perfection 
eludes the eager reach no one should ever let this be cause for dismay. 

“While this group of officials . - might puff themselves up to undue 
proportions in thinking of their importance when representing the public, 
the more magnanimous position should be to assume that the real purpose 
of being here is to put the old shoulder to the wheel to push toward the 
progress of the feed industry, for as one has rightfully said, the interests 
of the one unite with the destiny of the other. . . . Such a dual role predicts 
even larger responsibilities and the range is such that the ablest of men 
may show their best talents and skills!” 

Such faith on the part of each group in the integrity and objectives of 
the other, and such recognition of mutual responsibility, is one of the reasons 
why tremendous progress has been made in achieving feeding results that 
were unthought of a few years ago. As long as the majority in both groups 
will work, along with fhe research men and others on the team, with devo- 
tion to efficient feeding and public service, the progress will continue in the 
future as it has in the past. 


A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE | 


Demand for formula feed was somewhat spotty this week, with a strong 
prices playing an important part in tempering demand. Buying continued at a 
good rate in some areas, however, and at least fair in others, as dealers 
required supplies to keep up with immediate demands of customers, In the 
Northeast and the Pacific Northwest, dairy feed sales were stimulated by 
lack of adequate pastures. In the Northwest, however, dairy feed business 
was picking up rather slowly. Poultry feed continued to be the mainstay in 
several sections, although demand for these items was tempered by marketing 
of turkeys, lower broiler prices and continued warm weather which delayed 
housing of pullets. Steer feeds were starting to move in larger volume in the 
main feeding areas. On the whole, buyers were reluctant to take on any 
more feed than they needed as the expectation appeared general that lower 
prices would prevail later on. Production was fairly good, although shortages 
of soybean oil meal forced some plants to reduce operations. The index of 
wholesale feedstuff prices dropped slightly to 254.7 and the feed grain index 
climbed 4 points to 247.6 in the week ending Oct. 10. (Ingredient details on 


pages 74-76.) 


Paeifie Northwest 


Feed prices advanced steadily dur- 
ing the week on the basis of firm to 
strong protein markets, led by soy- 
bean oil meal. Grain and scratch 
prices held steady, but formula feeds 
were up $1@2. 

Recent rains have improved pas- 
ture conditions somewhat but still 
have not provided sufficient moisture 
to bring pastures back to where they 
should be this time of year. As a re- 
sult, dairy feeding is continuing at 
an abnormally heavy rate and the 
hay market is very very strong. The 
strong hay market has in turn had its 
effect on the market for both sun- 
cured and dehydrated alfalfa meal, 
and prices for these materials are at 
record high levels. 

Price resistance is being reported 
by feed millers and retailers. This 
together with somewhat of an over- 
production of freyers and the pros- 
pect of large numbers of turkeys 
going to market within the next 
few weeks, has tended to slow down 
demand for formula feeds. Mahy feed 
men report that consumers are look- 
ing for bargain-priced ingredients 
such as ground gains. 


Northwest 


Formula feed sales were slow to 
moderate this week in the Northwest, 
and although production was reduced 
again at some plants, some of the 
larger concerns had a sufficient num- 
ber of orders coming in to extend 
output into a sixth day. 

Buyer resistance to current high 
prices is very prevalent, and dealers 
generally have cut their new procure- 
ment to attual nearby needs. Some, 
however, have feed booked at more 


favorable levels and are now getting 
shipping directions in at a better 
rate. 

Mills reporting better sales were 
somewhat “surprised by a midweek 
spurt in turkey feed business. Sales 
of this feed have been tapering off 
for some weeks as birds are put on 
finishing rations of grains and are 
moved to market. Dairy feed volume 
has picked up somewhat, although it 
is still below seasonal expectations. 
Considerable quantities of cattle feed 
are booked for shipment later, and 
demand for this feed continues good 
on deferred orders 

Sales of hog feeds are fair to good, 
with some added business jn pig and 
sow rations. 

A major obstacle to larger volume, 
manufacturers feel, is the warm, 
sunny \weather prevailing in the 
Northwest which has delayed housing 
of pullets and a push-up in laying 
mash sales. Business in poultry con- 
centrates is fairly good. 

Operations were five or six days, 
usually 20 hours a day, this week, 
with backlogs extending to mid-week 
in some cases. 


Southwest 


For the most part high prices con- 
tinued to hold down tormula feed 
sales in the southwestern area. Al- 
though a few mills indicated an im- 
provement in their business in mid- 
week, most companies continued to 
experience the same slow demand 
that has characterized the market for 
the past two or three weeks. 

Inventories in dealers’ hands are 
universally moderate, and it is prob- 
able that sporadic buying will be nec- 
essary at intervals even if expected 

(Continued on page 78) 
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by using FCA dry powdered PURE ANISE CONCENTRATE 4 X as an 
economical replacement for expensive and hard-to-get Chinese Star Ground 
Anise Seed. 500 pounds of this product, at a ‘cost of $1.20 per pound, is 
equivalent in flavor and aroma strength to 1 ton of the best grade of Chinese 
Star Ground Anise Seed, which may cost up to $900.00 per ton. The sav- 
ing is even greater when compared with the poor flavor quality of Czech, 
Mexican, Spanish, Turkish and other inferior grades of Anise. 


100 Ib. Fibre Drums 


DRIBASE ANISE CONCENTRATE 4 X 
(4 Times Concentrated from Chinese Star Anise) $1.20 Pound 


This product provides a freshness and flavor uniformity which cannot be 
obtained with even the best grades of raw Ground Anise. Furthermore, it 
does not mold or form any other bacterial growths, and it prevents the in- 
troduction of dust, dirt and other foreign substances that would contamin- 
ate your product. It also takes up % less storage space than Ground Anise 
Seed and thus decreases % of the freight and storage expenses. 


Send for further information and free samples or 5 pound trial orders at the 
100 pound price schedule. Special discounts offered for 500 and 1000 pound 
quantities. Prices quoted f.o.b. Chicago subject to change without notice. 


Farm Feed Sales Division 


FLAVOR CORPORATION OF AMERICA 


622 WEST LAKE STREET . CHICAGO 6, ILLINOIS 


| SAVE Up To $300.00 PER TON ON ANISE | 
. 
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OPS’s Margin-Over-Cost Ideas 
Cited; New Control Policy Seen 


WASHINGTON—There are strong 
indications that the margin-over-cost 
theory of price control may be ram- 
pant at policy levels of the Office of 
Price Stabilization. 

One clear evidence of that policy 
is found in Interpretation 1 to Sup- 
plementary Regulation 3 to the Gen- 
Regulation. It 


eral Ceiling Price 
is stated that resellers of soy- 
bean oil meal may take their his- 


torical margins only over the actual 
price charged by their supplier and 
not over the supplier's ceiling price 
of $74 ton. 

Meanwhile, it has been learned that 
protests against provisions of SR 3 
as set forth in Interpretation 1 have 
been made to OPS. The price agency 
officials probably will bring in an in- 
dustry group, possibly the soybean 
industry advisory committee, to dis- 


cuss the entire issue—which is mar- 
ein over cost—before it makes any 
change in the present regulation. 
However, at the working level of 
the agency executives are drafting 
an amendment which would in effect 
permit resellers of soybean oil meal 
to take their margins over the ceil- 
ing price. But this is a* provision 
which top food division officials say 
they doubt would be approved at the 


Ask for This 


¢ 


FREE 
Circular 


Enough Profits 
FROM YOUR FEED BUSINESS ? 


Think seriously. Are YOU making enough “clear’’ money today on 
your time and investment in the feed business? 

You know that mounting taxes . . . 
costs... and higher operating expense are taking a bigger chunk out of 
every one of your business dollars. You know it isn’t what you take in 
... it's what you have left that counts. 

Find out whether you are just “handling feed” for the convenience 
of other people or whether you are “‘selling feed” for the maximum net 
profits to YOU! 

If you're not sure . . . absolutely sure, then it will pay you to investi- 
gate the Pay-U 10-Point Plan for Profit. Just drop us a penny postal 
card or note on your letterhead and you will receive the circular shown 
here, giving all of the details . . . without any obligation on your part. 
Write... today. 


ay” 
| Pay-U 


increased labor and materials 


Laboratories, Inc. 


QUINCY, ILLINOIS 
Backed by 65 Years of Successful 


Feed-Making and Selling Experience 


Louis C. Stevenson 


SALES DIRECTOR—Louis C. Ste- 
venson has been appointed vice presi- 
dent and general sales manager of 
chows for the Ralston Purina Co., 
succeeding the late E. M. Putney, 
whose sudden death occurred Oct. 1. 
(See page 15, Feedstuffs Oct. 6.) Mr. 
Stevenson, who has been sales man- 
ager of the southern region, started 
with the Purina organization in 1921. 


OPS front office. 

The front office at OPS has a night- 
marish horror of what they have in 
the past been pleased to call “wind- 
fall profits.” To the policy officials at 
OPS, any appreciation allowed for 
inventory price advances is an unholy 
windfall contributing to inflation 
However, they have no explanation of 
how the trade can protect itself 
against inventory losses which .may 
occur on the downside of markets. 

However, when it is understood 
that this is only part of a larger pol- 
icy determination at the price agency 
the importance of the matter may be- 
come clearer. 

It is believed now that OPS price 
officials have decided that they can 
control prices of agricultural prod- 
ucts even if the price of the raw 
agricultural material is not selling at 
the legal minimum ceiling. They can 
do this, they say, by setting price 
ceilings for processed agricultural 
products at prevailing market prices 
although those ceilings may not re- 
flect parity for the raw commodity. 

They reason that since the market 
price may be lower than parity for 
the processed commodity, it is an in- 
dication that the processors are not 
paying parity to the farmer. They 
continue to argue that the intent 
of the Defense Production Act is to 
permit the agricultural producer to 
obtain parity for his commodity as 
a fair price and that it is not pro- 
vided that processors are entitled to 
a ceiling reflecting parity when they 
do not pay it to the farmer. 


DEHYDRATED 
ALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 

MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN 
For Information write 
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coming winter? 


602 Board of Trade Building 


At what price will needed milljeed supplies be purchased this 
— ferry Parks 


Kansas City, Missouri 
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The grade of dehydrated 

alfalfa meal that comes direct from 

the mill is anybody's guess — unless 

it is laboratory-tested. The W. J. Small 
Co. maintains 7 laboratories where 
Small’s Dehydrated Alfalfa Meal is quality- 
guarded by laboratory contro! for the 
protection of your product. 


Small’s Dehydrated Alfalfa Meal is analyzed four 

times before it is applied on your order: first, 

at time of manufacture; second, when received at a centfal 
warehouse; third, before blending; and fourth, after 

the blend has been made up. This extra care assures you 


of uniformity of quality and analysis at all times. 


So, why gamble on anything less than Small’s quality? 
You will put your money on a sure thing when you 
buy Small’s Dehydrated Alfalfa Meal. 


FOR FEEDS 
WITH A FUTURE 


THE W. J. SMALL COMPANY 


DIVISION 


Archer=Daniels-Midland Company 
1200 OAK ST. KANSAS CITY, MO. 
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GIVE 
the 


“HORSE 
LAUGH” 


to 
High Labor Costs 


. . . and the “heave-ho” to time 
and work wasting methods. 
Load and unload cribs, bins and 


BURROWS 
Featherweight 
PORTABLE 
ALUMINUM 


ELEVATOR 


FOR FEED, EAR CORN, 
GRAIN AND MANY 
OTHER MATERIALS 


Weighs less than 100 Ibs. Can be 


BURROWS EQUIPMENT COMPANY 
1316-C Sherman Ave., Evanston, Ill. 

Send free literature describing your NEW 
Featherweight Portable Elevator. 


and years of trouble-free 
indoors and out. 
16 and 20 ft. lengths, With gas en- 


gine or motor . . . or without either. 
Send coupon for complete details. 


EQUIPMENT COMPANY 
1316-C Sherman Ave. Evanston, Ill. 


OC-TRATE 


Contains: 


Antibiotic Supplement 
B,, Supplement 
Niacin 

Choline Chloride 
Pantothenic Acid 
Riboflavin 

Vitamin D 


supplied according to 
needs of six different feeds in: 


Lay Pre Mix 
Pre Mix 


OC-TRATE DEVELOPER 
OC-TRATE CHIX STARTER - - - 


OC-TRATE BREEDER - - - - -  PreMix 
OC-TRATE BROILER - - - - -  PreMix 
OC-TRATE TURKEY - - - - -  PreMix 
OC-TRATE SOW AND PIG) - - - PreMix , 


1. Assures complete vitamin protection in one package. 
2. Is properly compounded for each feed. 

3. Avoids small weight of high-priced ingredients. 

4. Any average feed costs more. 


Wire or write us for delivered prices 


Lacto-Vee Products Company 
Dayton 2, Ohio 


H. W. McMillen 


Memphis. 


Frank Dalrymple 


McMILLEN CHANGES—The McMillen Feed Mills, Ft. Wayne, Ind., has 
announced two changes in its sales organization. H. W. McMillen, executive 
vice president, again has assumed active direction of the company’s sales 
organization, taking over the duties of E. E. Reynolds, who resigned Sept. 1 to 
establish his own business. Mr. McMillen, who has served as director of sales 
since 1946, will guide the firm’s advertising and feed research programs as 
well as the distribution of the company’s products. Also announced was the 
appointment of Frank Dalrymple as sales manager of the company’s southern 
division, He will supervise distribution of Master Mix feeds in North Carolina, 
South Carolina, Georgia, Florida, Alabama, Tennessee, Arkansas, Mississippi 
and Louisiana. Since June 1, 1950, he has served as manager of the firm's 
southwestern sales district, and he will continue to make his headquarters at 


BURLINGTON, VT. — Nutrition 
developments, poultry disease prob- 
lems, the current feed situation, the 
poultry and dairy industry outlook 
and other subjects were covered by 
college and industry authorities who 
spoke at the Ninth Annual Confer- 
ence for Vermont Feed Manufac- 
turers and Distributors. 

The conference was held Oct. 4 
at the University of Vermont, Bur- 
lington. The one-day meeting was 
sponsored by the departments of ani- 
mal and dairy husbandry and poul- 
try husbandry and by the Vermont 
Feed Dealers and Manufacturers 
Assn. 

The program consisted of talks by 
members of the State College of 
‘Agriculture staff, twp chairmen of 
departments at Cornell University 
and a representative of the national 
feed industry. 

Nutrition Advances 

Dr. J. K. Loosli, acting head, ani- 
mal husbandry department, Cornell 
University, spoke of recent advances 


in farm animal nutrition. 

He pointed out that, in recent 
swine feeding experiments the addi- 
tion of 2-5 mg. of antibiotics per 
pound of feed has usually increased 


RICNELCHEM NOY 


MADISON avenue 


Vermont Feed Men Hear College, 
Industry Experts at Conference 


the rate of gain and the efficiency of 
feed utilization 10-20% and reduced 
the losses. Adding trace minerals, es- 
pecially cobalt, to swine feeds has 
also increased the rates of gains in 
weight. 

With increased knowledge regard- 
ing feeding baby pigs and the earlier 
weaning which this makes possible, 
some swine producers in the Corn 
Belt are starting to operate “pig 
hatcheries” in which the sows pro- 
duce three litters of pigs a year, Dr. 
Loosli noted. This increases by 50% 
the efficiency of producing weanling 
pigs, he said. 

Recent developments have provid- 
ed dried feeds to replace much of the 
whole milk formerly used in raising 
dairy calves, he pointed out. These, 
he said, contain 50% or more dried 
milk products and they give good 
results if carefully fed. Often more 
scours and digestive disturbances re- 
sult than with whole milk. Adding 


5 mg. of aureomycin per pound of 
feed reduces scours but is not a 
“cure-all,” he said. 


Dr. Loosli stated that older dairy 
heifers often suffer from lack of 


protein and foo little total feed. Good 
quality hay and grain mixtures con- 


Direct Importers 
DICALCIUM PHOSPHATE 
(Feeding Grade) 


RICHES- NELSON, IN 


NEW 17 
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taining up to 18% protein will often 
be found helpful in improving grow- 
ing rates, he said. : 

Numerous studies have shown that 
some concentrates are needed for 
maximum milk production even with 
high quality roughages. Grain mix- 
tures of higher fat content give 
somewhat more milk than mixtures 
low in fat, but the difference can 
usually be made up by feeding more 
grain. 

Poultry Disease 

Dr. J. H. Bruckner, head, poultry 
department, Cornell University, said 
that the Avian Leucosis Complex or, 
as it is more commonly called, pa- 
ralysis and big liver disease, is the 
single most important poultry dis- 
ease. It kills about one out of every 
10 birds in the laying house. Nearly 
one half of the mature birds that 
die, die from it in one form or an- 
other. The loss to the poultry indus- 
try is $1 million a week. 

He continues by saying there is 
no known medicine for it; there is 
no known vaccine, no blood test. Dr. 
Bruckner said there are only two 
ways to control it—isolation and de- 
velopment of resistant strains. The 
first, isolation, is the job of every 
poultryman. The second, breeding for 
resistance, is the job of the poultry 
breeders. 

He emphasized that isolation rear- 
ing involves the brooding and rearing 
of chicks with the minimum of con- 
tact with mature birds. The latter 
are the source of the disease. Re- 
search work at half a dozen experi- 
ment stations and the practical ex- 
perience of thousands of farms show 
isolation as one effective way of re- 
ducing flock mortality. 

Dr. Bruckner pointed out that re- 
sistance is a slow, expensive job but 
it is being done by many breeders. 
Here again it has been demonstrated 
that strains differ a great deal in 
their ability to live. Breeders lave 
a long way to go to have truly re- 
sistant strains, he said, but they are 
progressing. The responsibility rests 
on every poultryman to do his share 
* in reducing his personal losses and 
losses to the nation’s economy by 
doing even a better job of brooding 
and rearing. 

Feed Situation 

“Important Aspects of the Current 
Feed Situation” was the subject of 
a talk by Ray B. Bowden, executive 
vice president of the Grain & Feed 
Dealers National Association. He 
said the U.S. is in a most fortunate 
situation as to-feed supplies. Although 
the number of anima! units is in- 
creasing rapidly again, the 195] crop 
production, added to our carryover, 
provides an adequately high amount 
of feed and still allows a sizeable 
carryover at the end of the 1951-52 
year. 

However, it should be noted that 
we are experiencing an actual feed 
deficit this year, compared to pro- 
duction, Mr. Bowden said. We prob- 
ably will reduce our grain reserves 
by 12 million tons. This will be most 
important in corn, of which we shall 
use 7 million tons more in 1951-52 
than we produced in 1951, which was 
a good crop year. Undoubtedly the 
U.S. government will campaign vig- 
orously for 90 million acres or more 
of corn planting in 1952. 

A short crop year is the thing most 
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STONE MOUNTAIN GRIT Co. 
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to be feared in the few years ahead. 
As long as disposable incomes remain 
high, demand will influence an in- 
creasing number df animai units, and 
thus increase pressure against what 
is now a plentiful supply of feed con- 
centrates. 

Mr. Bowden emphasized that farm- 
ers are today using more and more 
formula feeds and giving up mixing 
their own. 

He pointed out that alfalfa meal 
will be low in supply this year. Soy- 
bean oil meal is in good supply in 
comparison to animal units. Today 
there is a movement toward more 
gresslands, Mr. Bowden noted. Amer- 
ica is learning to manage grassland. 
Years ago no effort was made to 
maintain the fertility of grazing 
areas. Nowdays pasture lands are 
being fertilized and more carefully 
managed. 


Dairy-Poultry Outlook 

Dr. Thurston M. Adams, acting as- 
sociate dean of the State Agricultur- 
al College, spoke on ‘the subject 
“Dairy-Poultry Outlook.” He said 
that in the past 10 years the popula- 
tion of the U.S. had grown 15%. 
Civilian per capita food consumption 
is 12% above the 1935-39 average, 
and agricultural exports have gone 
50% above that basic average. Over 
the long pull the prospects for farm 
markets look bright, he said. 

As for the poultry industry, Dr. 
Adams pointed out that for the short 
pull the poultryman can look forward 
to a profitable season this fall and 
winter. Egg prices should be well 
supported by a strong consumer de- 
mand, low storage stocks and rela- 
tively small egg production during 
the cold weather season. With con- 
sumer incomes at record levels and 
meat prices at all time highs, we 
can expect a very strong consumer 
demand for eggs in the coming 
months. 

He noted that feed and labor rep- 
resent approximately 75% of the to- 
tal cost of egg production. 

Vermont poultry producers have 
to bring in most of their grain 
from outside New England. To meet 
competition from other areas and to 
pay the high labor and feed bills, 
commercial poultrymen in Vermont 
are depending upon a high rate of lay 
and upon their nearby markets which 
pay a premium price for their high 
quality eggs. 

Vermont continues to lead the rest 
of the nation in rate of egg produc- 
tion. In 1950 Vermont poultry flocks 
produced 205 eggs per bird. In the 
nation it was 167 eggs per bird. 

As for the dairy industry, Dr. 
Adams stated that with the excep- 
tionally favorable pasture conditions 
in August, receipts ran higher than a 
year earlier for the first time in 
many months. However, many per- 
sons feel that production this fall 
will shrink much more rapidly than 
usual. The dairy product feed-price 
ratio is currently above both last 
year and the long time average. With 
a rather large feed grain production 
in sight for this year, feeding ratios 
are hkely to continue favorable. 

W. A. Dodge, extension dairyman 
for the Vermont Agricultural College, 
used the catchy title “What Have We 
Learned from Susie?” in his talk. 

Mr. Dodge has a three-quarter size 
fiber board cow in color named 
“Susie,” which has been used as a 
drawing card at farmers meetings. As 
the result of questions and discus- 
sions at those meetings, some inter- 
esting information has developed. 

Generally speaking, farmers have 
met with considerable success with 
trench silos, but there have been 
some disappointments, Mr. Dodge 
said. 

In his paper Mr. Dodge stated: “A 
lot.of emphasis has been put on pas- 
tures, and now we emphasize rough- 
age the year around. Our thought was 
that probably dairymen raising bet- 
ter roughage and making better use 
of it could reduce their expenditure 
for grdins. As yet, we have not seen 
that result. Dairymen have found 
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FRUEN’S TOWER BRAND 
ROLLED OATS 


‘(STEAMED ROLLED) =, 


The Finest Rolled Oats 
Money Can Buy 


Tower Brand is not a by-product. It is carefully milled from heavy 
white oats, uniformly sized, and steam rolled for extra digestibility. 
Why pay for hulls and fines? We invite you to compare Tower 
Brand with any other brand. Order a sample today. Mixed cars 
at straight car prices. 


Our Teletype number is: MP 477 


STAR BRAND PULVERIZED 
MIXED FEED OATS 
CRESCENT PULVERIZED OATS 
(Steam Kolled) MIXERS’ PULVERIZED OATS 
WHOLE OAT GROATS EAGLE BRAND STEAM CRIMPED 
STEEL CUT OAT GROATS OATS 
GROUND OAT GROATS OAT FEED (when available) 
GLENWOOD FEEDING OAT MEAL STEAM ROLLED WHOLE BARLEY 
FALCON BRAND PULVERIZED GROUND BARLEY 
WHITE OATS HULLED BARLEY FLAKES 
STANDARD BRAND PULVERIZED (Max. 2%% fiber) 
WHITE OATS GLENWOOD BARLEY (hulled) 
PAIRY BRAND COARSE GROUND STAR HULLED BARLEY GRITS 
OATS STEEL CUT DURUM WHEAT 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


TOWER BRAND ROLLED OATS 
(Steam Kolled) 
ACE BRAND ROLLED OATS 


Millers 


“TO THE 
FEED TRADE 


Call 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


MINNEAPOLIS 


MILWAUKEE FEED & GRAIN CO. 
FEED MERCHANTS 
WE SPECIALIZE IN 
BREWERS GRAINS and MALT SPROUTS 


Phone Broadway 2-6289 Teletype MI-167 
741 N. Milwaukee St. Milwaukee 2, Wis. 
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that the better roughage, along with 
the amount of grain they have been 
in the habit of feeding gives more 
milk. That's just what they have done 
—they have produced more milk.” 

The next series of meetings will 
have to do with a good job of raising 
“Susie’s calf.’ That should interest 
feed men because this matter of rais- 
ing replacement is a mighty impor- 
tant one, it was pointed out. 

D. C. Henderson, associate profes- 
sor of poultry husbandry, University 
of Vermont, reported on his trip early 
this year to Iran as American lec- 
turer abroad under the Fulbright pro- 

am. 

Prof. Henderson used a large map 
to show the route taken from Bur- 
lington to Iran and then used colored 
slides for his discussion of that col- 
orful country. 

He said: “Iran is a country rich in 
natural resources. The British have 
developed the petroleum industry. 
However, other natural resources can 
be developed, which would contribute 
toward a better living for the Iranian 


people and also provide America with 
vital materials. The resources are 
there. The country is rich in coal, 
silver, copper, lead, iron, antimony, 
red oxide, nickel and precious stones. 
The people are intelligent and 
friendly. 

“America can, if it seems desirable, 
contribute greatly to the develop- 
ment of this country. The technical 
help that we can give from America 
in working with the Iranians in solv- 
ing their problems should go a long 
way toward making for a mutual ap- 
preciation and good feeling between 
the two countries.” 

Spencer Norton of E. G. & A. W. 
Norton Co., Vergennes, Vt., was re- 
elected president and George Nelson, 
Nelson-Warner Co., Springfield, Vt., 
vice president, with D. C. Henderson, 
University of Vermont, Burlington, 
Vt., as secretary-treasurer. 

The annual banquet was at the 
Sombrero, with A. S. Morrill, A. D. 
Pease Grain Co., Burlington, Vt., as 
chairman of the entertainment com- 
mittee. 


COLLEGE STATION, TEXAS—In 
addition to members of the Texas 
A & M faculty, several distinguished 
nutrition workers from outside the 
state are on the program for the 
Texas Nutrition Conference which 
will take place at the Memorial Stu- 
dent Center on the A & M college 
campus here Oct. 25-26. 

Among the visiting speakers will 
be H. R. Bird, of the Bureau of Ani- 
mal Industry, U.S. Department of 
Agriculture, Beltsville, Md., who will 
make three addresses during the two- 
day program. He will discuss “What 
Chickens Eat and Why” and make 
some special comments on alfalfa 
meal and cottonseed oil meal in poul- 
try rations, 

Some of the latest developments in 
the field of antibiotics and associated 


| by Thomas H. Jukes, Lederle Labor- 


vitamins will be the subject of talks , 
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ANOTHER MAN SAYS — YES 
1 (DOUBLED) MY TONNAGE ON THE 
HONEGGER PROGRAM 
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Some aggressive dealer 
will double his tonnage in 
your area with Honeggers’ 
Big “"H" Feed Franchise. 


It might 


as well be you 
WHAT WE HAVE 


it ts 


We know 
Our many hes 
DONE FOR OTHERS 


Hendrix He 


Lhe. /, 


Clair L. 


tehery 


Hendris 


Honeggers' 400 Acre 
Practical Test Farm 
which has been oper- 
ated at a profit for 
over 23 years— 
Home of the nation's 
largest U. S. Certi- 
fied Hatchery. 


Honeggers’ ultra modern new push-button 
feed mill at Fairbury with all bulk hand- § 
ling facilities—away from “big city” in- 
dustrial areas and high labor costs— 
means—for you—better feeds, better ser- 
vice, better prices. 
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College, Industry Men to Speak 
at Texas Nutrition Conference 


atories division, American Cyanamid 
Co., Pearl River, N.Y., G. P. Whitlock 
of Merck & Co., Rahway, N.J., and 
H. T. Peeler of the Western Con- 
densing Co., Appleton, Wis. M. B 
Gillis, supervisor of biological re- 
search, International Minerals & 
Chemicals Co., Chicago, will discuss 
betaine and related nutrients. 

The important protein of the 
South, cottonseed oil meal, also will 
be the subject of addresses at the 
conference. K. A. Kuiken of the 
Buckeye Cotton Oil Co., Cincinnati 
will talk on degossypolized cotton- 
seed oil meal. J. K. Riggs of the 
A & M staff will report on self-feed- 
ing of cottonseed oil meal-salt mix- 
tures to beef breeding cows. 

“Swine Facts Feed Manufacturers 
Should Know” will be the topic of 
E. L. Stephenson of the University 
of Arkansas, who also will give de- 
tailed discussion to some of the more 
recent discoveries in swine nutrition 

Work being done at Texas A & M 
College will be reviewed by college 
staff members in several fields 
Among speakers will be J. R. Reed 
Jr., superintendent of the Gonzales 
Texas, A & M station, on broiler 
chicks; I. W. Rupel, dairy feeds; R. E 
Leighton, calf starters; R. L. Atkin- 
son, turkey feeding, and J. C. Wil 
liams, laying rations. O. Burr Ross 
of the Gooch Feed Mills, Salina, Kan 
sas, will talk on beef cattle feeding 

A study of control of rancidity and 
other forms of deterioration of feeds 
a subject of special interest to Texas 
feed manufacturers, will be reported 
on by L. R. Richardson of the A & M 
biochemistry and nutrition depart- 
ment. 

J. R. Couch, professor of poultry 
busbandry and biochemistry and nu- 
trition at Texas A & M, is chairman 
of the committee in charge of the 
program. 


PASS-THROUGH PROVIDED 
BY OPS FOR NEW PRODUCTS 


WASHINGTON — The Office of 
Price Stabilization this week estab- 
lished a method for passing through 
increased costs of raw agricultural 
commodities for new processed agri- 
cultural products placed on the mar- 
ket since the General Ceiling Price 
Regulation was issued last January. 

Hitherto, GCPR made no provision 
for pass-throughs on new products 
because the parity pass-through for- 
mula in the regulation required them 
to be calculated by a comparison of 
current cost of an agricultural com- 
modity with the cost in the GCPR 
base period, Dec. 19, 1950-Jan. 26, 
1951. 

Under Amendment 20 to GCPR, ef- 
fective Oct. 15, manufacturers of new 
processed agricultural products may 
compute pass-throughs for increased 
costs of raw commodities by compar- 
ing the cost in the most recent five- 
week period before the new product 
was offered for sale and the current 
costs. 

OPS also extended the parity pass- 
through provisions of GCPR to agri- 
cultural commodities produced in 
U.S. territories and possessions. As 
originally included in GCPR, the pass- 


through applied only to commodities§ 


for which a parity price is determined 


The principal product of the territor-§ 


ie€ and possessions affected by the 


amendment is sugar. Heretofore, proc-@ 
essors have been able to pass through®™ 


increased prices paid to mainland 
sugar producers, but could not pass 


through increased costs of sugar pur-§ 


chased in the territories or posses- 
sions. 

The general manufacturers’ regula- 
tion, CPR 22, is also being amended 
to make the pass-through provisions 


for agricultural commodities in thatg 


regulation apply to those produced 

in the territories and possessions. 
This amendment, No. 31 to CPR 22, 

is also effective Oct. 15, 1951. 
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A complete program for 
LOCAL FEED MANUFACTURER 


The rapid growth of acceptance for the Whitmoyer 
line of feed supplements, and the high regard 
accorded to the name Whitmoyer is more than the 
result of 20 years of service to the feed industry. : amin supple 
It is also the result of the continued excellence of sed cod liver 


A com ri 
the products themselves. L ue riboflavin 
The name Whitmoyer is your assurance of uni- ied ers’ yoost: © sterol, © sntibiotic 


form “top-quality” time after time. It's a name to 
be remembered for “products of scientific merit” 
—a standard of quality backed by two decades of 
outstanding service and extensive experience. 


That's why more and more feed manufacturers are 
relying on Whitmoyer feed supplements — cod 
liver oils, vitamin concentrates, trace minerals 
and minerals—in the manufacture of feeds which 
are nutritionally sound, yeteconomically produced. 


To help local feed manufacturers, the Whitmoyer 
Nutritional Department offers a complete pro- 
gram for setting up feed formulas which will 
utilize to the best advantage the ingredients 
readily available to the local feed manufacturer. 


Be sure of your feed quality by following the pound: 7 
Whitmoyer program which will enable you to uti- ne, o 
lize the latest nutritional developments in the 

manufacture of your feeds. Remember, more satis- 

fied customers mean increased sales for you. It 

will pay you to investigate the Whitmoyer Pro- 

gram today. 


Products of Scientific Merit 


MANUFACTURING CHEMISTS 


DISTRIBUTORS 


CANADA 


itmoy ies, Ltd. 
Yermouth, Neve Scotio 


WAREHOUSE STOCKS ALSO LOCATED AT CONVENIENT POINTS 


UNIFORM'™ 
| ¢coD 
FEED 
wuHitcoD available either o pure cod 
liver oil OF aso tortified cod liver oil concentrate. 
is the highest quality rested 
Feeding oil also available: 
plement, 
niacin, choline chloride. vitamin | 
teed supplement: Guarantee? vitamin analysis 
pound: 54480 international chick units vitamin 
40 milligrams 0000 choline and 
700 milligrams niacin. fs 
3 
cLo-MEAL A complete vitamin concen: 
trate produced from blend of cod liver meal, aried 
brewers yeast, © natural riboflavin supplement, cod 
liver sit, niacin, choline chloride, vitamin Bu and anti- 
atic toed supplement: Guaranteed vitamin onalysis 
milligrams ribofiavin, 7000 milligrams 
90 milligram niacin. 
balanced trace mineral concen 
trate impor'® to prope’ livestock and poultry nutri- 
tion—helps them utilize feed nutrients properly: Con- 
R/ mangones®: cobalt, copper: iron zine. 
: OTHER provucts 
— ond trace mineral suPPIe” 
NEW ENGLAND ment. "GRO-TEIN — Marine protein supplement 
Ine. cusa FISH liquid oF in Ory carrier. 
wig TEXAS FISH dried - and D, 
or straight "WHIT-DEE—4 °F 16 million units 
for swine feeds ond supplements 


items discussed in this department 
may be obtained by writing the 
Reader Service Department of: 


Neo. 2298—Folder on 
Vitamin Supplement 


A folder containing information 
about the new “B-Meg” Vitamin B, 
is available from the Ray Ewing Co., 
exclusive distributor of “Pacific 
Yeast Bacillus Megatherium Vitamin 
B,, Supplement.” The folder tells what 
the product is, what it does and how 
it is manufactured and used. 

The firm states that chick and hog 
feeding tests have shown the product 
“superior even to some Vitamin B,: 
supplements containing antibiotics. 
. . . The bacteria are cultured in a 
fermentation media of whey and mo- 
lasses. For further information circle 
No, 2298 on the coupon and mail to 
Feedstuffs. 


No. 2300—Egg 
Carton 


The Sterling Paper Co. has an- 
nounced a new 3 in. by 4 in. folding 
egg carton with fiction-science char- 
acter cutouts on the top. Children can 
cut out the figures and stand them 
up by folding along the base. 

Lewis M. Schaffer, an official of 
the firm, said, “We believe we are 
blazing new trails with these new car- 
tons, which will benefit egg producers, 
various types of wholesalers and deal- 
ers.” Grain dealers are among those 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


Minneapolis, Minn. 


through whom the cartons are sold. 
For further information circle No. 
2300 on the coupon and mail to Feed- 
stuffs. 


No. 2294—Booklet 
oa Fertitizer 


The International Minerals & 
Chemical Corp. has prepared for dis- 
tribution a booklet, designed, the firm 
says, to take the mystery out of the 
manufacture and use of plant food. 
The 45-page color pamphlet gives a 
brief explanation of the purpose, 
function and manufacture of fertiliz- 
er. The booklet includes chapters on 


Feeds,” “Commercial Fertilizers,” and 
“Importance of Fertilizer Industry.” 
A copy of the booklet may be ob- 
tained by circling No. 2294 on the 
coupon and mailing to Feedstuffs. 


No. 2299—Infrared 


A new type of infrared chick and 
poultry brooder is being produced by 
LML Engineering & Mfg. Corp. The 
basic fixture, according to the firm, 
is made of rust-resistant metal and 
has a horizontal diameter of 15 in. 
It is equipped with four 250-watt 
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sion of animal industry, said that 
the function of the laboratory was 
confined to the diagnosis of livestock 
and poultry diseases. Work normally 
performed by private veterinarians 
will not be done, he said. 


Now It’s Easier .. 


We've gone further to make it 
easy for you to obtain additional in- 
formation about the new products, 
new services and new literature de- 
scribed in the Worth Looking Into 


. Here’s all have to : f F 
cagertanent re’s you have Prices 0 arm 
(1) Clip out the entire coupon and : 
return address card in the lower out- Products Decline 
Slightly in Month 


side corner of this page. 
(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, WASHINGTON — Farm product 
with the return address portion on | prices dropped about one third of 
the outside. 1% between mid-August and mid- 

(4) Fasten the two edges togeth- | September, the seventh consecutive 

month of decline, the U.S. Depart- 
ment of Agriculture has reported. 
Farm prices in mid-September were 
7% above those of a year ago but 
were 7.6% below the record high 


er with a staple, cellophane tape or 
reached last February. 


glue, whichever is handier. 
(5) Drop in any mailbox. 
That's all you do. We'll pay the 
Farm prices in mid-September av- 
eraged 3% above parity, a decline 
from 4% above a month earlier, 5% 
above a year earlier and the record 
of 22% above in October, 1946. Only 
six major farm commodities brought 
parity prices or more Sept. 15. 
Mid-September parity for the fol- 
lowing farm commodities all were 
unchanged from the mid-August fig- 
ures: wheat $2.41 bu., corn $1.75 bu., 
oats $0.981 bu., barley $1.52 bu., rye 
$1.77 bu., grain sorghums $2.97 cwt., 
soybeans $2.82 bu. and flax $4.71 bu. 
The level of prices received by 
farmers in mid-September was 291% 
of the 1910-14 average, compared 
with 292% a month earlier, 272% a 
year earlier and the record of 313% 
last February. The level of prices 
paid by farmers in mid-September 
was 282% of the 1910-14 average, 
compared with the same figure a 
month earlier, 260% a year earlier 
and the record of 283% last May. 


BUYS ELEVATOR 
WINNIPEG — A 3,000,000-bu. ter- 
minal elevator at Fort William has 
recently been purchased by the Sas- 
katchewan Wheat Pool. It was orig- 
inally owned by the Western Grain 
Co. With the new terminal, the pool 
now has storage capacity at the lake- 

head for 20,468,000 bu. grain. 


STOP! 


WE HAVE IT! 


¢ FEED MIXER SUPPLIES FEED SCOOPS 


You can, of course, continue to use 
your own envelope or paste the cou- 
pon on the back of a penny postcard 
if you prefer. « 

Whichever way you use, be as- 
sured we'll see to it that you get 
the additional information you want 


quickly. 
—The Editors 


R-40 lamps, which are set at an an- 
gle. The brooder forms a radiant en- 
ergy pattern of sufficient area to 
brood a flock of from 300 to 500 
chicks, the firm states. 

It is offered in two models, one for 
use in an individual brooder house 


and one for use in conjunction with 
larger brooder operations. Illustrated 
literature may be obtained by circling 
No. 2299 on the coupon and mailing 
to Feedstuffs. 


PATHOLOGY LABORATORY 
OPENED IN CALIFORNIA 


SACRAMENTO, CAL. — A new 
$415,000 state livestock and peultry 
pathology laboratory was opened Oct. 
1 near Fresno, Cal., by the California 
Department of Agriculture. 

Dr. A. K. Carr, chief of the divi- 
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SPROUT-WALDRON SETS UP 
PELLET MILL DIVISION 


MUNCY, PA.—Harold J. Alsted, 
general sales manager of Sprout, 
Waldron & Co., Inc., Muncy, Pa., has 
announced the establishment of a 
new division devoted to the further 
development, promotion and service 
of the company’s line of pelleting 
equipment. 

This department will be known as 


J. L. Grahek 


the pellet mill division, officials said, 
and it will encompass and expand 
present activities relating to the com- 
pany’s pellet mill interests. The deci- 
sion to set up a pellet mill division co- 
incides with the recent announcement 
of Sprout-Waldron’s new pelleting 
machine, the Pellet Ace. 

The first appointment to the new 
division is that of J. L. Grahek, who 
will headquarter at Muncy and will 
be in charge of the company’s pellet 
mill activities in the East and Mid- 
dle West. 

Mr. Grahek joins Sprout-Waldron 
after being associated with Wallace 
& Tiernan Co., Newark, N.J., for 14 
years, during the last six of which 
he was sales manager of the firm’s 
Merchen feeder division. He is a 
graduate of the University of Califor- 
nia with a degree in engineering. 


SWINE LOSSES BLAMED 
ON POOR SANITATION 


URBANA, ILL.—Recent losses in 
Illinois swine from necrotic enteritis 
may mean that swine growers have 
been lax in maintaining good sanita- 
tion, according to Dr. G. T. Woods, 
University of Illinois College of Vet- 
erinary Medicine, who says improper 
sanitation leaves an “open door” for 
necro. 

Faulty sanitation helps to cause 
necro two ways, Dr. Woods points 
out. Because many germs are pres- 
ent, they may overwhelm the pig's 
resistance, and poor sanitation favors 
parasites, which lower the pig’s re- 


Pioneers In Minera: Feeds 
SEA Board Suppty Co. 


35th St. & Grays Ferry Ave. 
Philadelphia 46, Pa. FUlton 9-2317 


Gen’! Purpose Min’! Feed 
Min’! Base 
Trace Min’! Mixtures 
Spec’! Formule 
Min’! Ingredients 


GRAIN MERCHANTS | 
CORN + OATS + RYE 


Gerstenberg & Co. | 


MEMBERS OF +e OF TRADE 
Board of Trade Bidg Shi 


sistance. Improper feeding and sud- 
den changes in feeding may also lead 
to a necro outbreak. Other factors 
include the presence of hog cholera 
virus, dampness, indigestion and ship- 
ping for long distances without prop- 
er rest and care. 

You can largely avoid trouble from 
necro if you use an adequate farm 
sanitation program, provide proper 
feed and avoid purchase of feeder 
stock with an unknown or question- 
able history, Dr. Woods said., 


QUAKER RESUMES FEED 
PRODUCTION AT AKRON 


AKRON, OHIO—With the end of a 
four-week strike at its Akron plant, 
The Quaker Oats Co. ‘is going all out 
to catch up with demand for its, feeds 
in the company’s eastern division, 
company officials report. 

H. W. Hooverman, division feed 
sales manager, said last week that 
feeds already were beginning to move 
to the company’s dealers in the 12- 
state area. The Akron feed depart- 


ment is working 24 hours a day, Mr 
Hooverman said. 

G. C. Fretz, manager of the Quaker 
Oats Akron mill, said that production 
was resumed quickly when the strike 
ended, because maintenance of stock 
and equipment throughout the work 
stoppage had been excellent. 


SOYBEAN PROCESSORS 
YEAR BOOK PUBLISHED 
CHICAGO — The 1951-52 Year 
Book and Trading Rules of the Na- 
tional Soybean Processors Assn. is 
now off the press. Copies are avail- 
able from the association's office at 
3818 Board of Trade Building, Chi- 

cago 4. The price is $1 a copy. 

—— 

RENDERERS SCHEDULE 

MEETING IN DALLAS 


DALLAS, TEXAS — The annual 
meeting of the seventh regional area 
of the National Renderers Assn. will 
be held at the Baker Hotel in Dallas 
Nov. 16, according to Kirk Menden- 


FEEDSTUFFS, Oct. 13, 1951——11 
hall, North Platte (Neb.) Rendering 
Co., secretary-treasurer. 

A principal part of the meeting wil! 
be devoted to prospects for tallow 
and grease. A banquet and floor show 
and the Southern Methodist-Univer- 
sity of Arkansas football game Oct. 
17 are included in the social schedule. 
The national meeting of the associa- 
tion will be held in Miami Dec. 3-4. 


TOP QUALITY 


High 
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Brand. Prompt Shipments 
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“BRUCO 


BRUCO PEAT MOSS CORP. 
11 W. 42nd St. 


) 
far Mo 


Modernize 


your feed-making 


1 Use a bicarb you can depend on. Wyandotte 


Industrial Bicarbonate of Soda is made in 
the same plant that produces our U.S.P. Bi- 


carbonate. It is consistently pure, consistently 


uniform in particle size. 


with Wyandotte Bicarb! 


Chicago I!, lil., 435 North Michigan Avenue . . SUperior 7-8866 
Cincinnati 2, Ohio, 825 Dixie Terminal Building . CHerry 494! 
Detroit 246, Mich., 13/9 Dime Buliding . . WOodward 
Los Angeles 12, Cai., 114 W. College Street . CApitol 4212 
New York 17, N. Y., 60 East 42nd Street © © MUrray Hil! 2-!780 
Pittsburgh 22, Pa., 1114 Oliver Building GRant |-0640 
St. Louis 1, Mo., 1430 Paul Brown Building. . . . CHestnut 6373 


2 Buy from a conveniently located supplier. 
Wyandotte’s central location means a shorter 
haul and prompter deliveries to most feed 
manufacturers. 


3 Buy from a dependable supplier. Wyandotte 
has made Bicarbonate of Soda for 60 years. 
Wyandotte is a steady, dependable source of this 
essential ingredient. Why not write us? We're 
sure you'll consider it worth while. 


WYANDOTTE CHEMICALS CORPORATION 
Wyandotte, Michigan * Offices in Principal Cities 


yandotte 


ete. 


LITTER 
| 
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Try a ‘Cracker Barrel’ Sale 


By Edgar Gleason 
A Sale Based on the Theme of the Old-Fashioned Cracker 


Barrel Can Boost 


"Tssmo is one object which is | 
symbolical of America’s enter- | 
prising, freedom loving, hard- 
working pioneer days, and that is the 
much talked about cracker barrel. 

It used to stand in grocery stores, | 
where the learned men of the day, | 


Traffic and Sales 


and the loafers, too, used to gather 
each day and discuss business, relig- 


| ion, politics and high taxes, and when 


they got hungry, they'd reach into the 
cracker barrel and help themselves 
to crackers. 

Cracker barre] sessions had a great 


illtop Farm 


FEED COMPANY 


Minneovolis Minn. 
Chicago Ridge, 


A COMPLETE LINE OF 
FORMULA FEEDS FOR 
LIVESTOCK and POULTRY 


deal to do with the formation of our 
individualistic philosophy. From the 
discussions, too, came the hard-to- 
beat philosophy of an “honest day’s 
work for an honest day’s pay” and the 
now slightly out-of-fashion idea that 
every man should take care of himself 
instead of leaving the job to the gov- 
ernment. 

As a feed dealer why not stage 
a “Cracker Barrel” sale this winter 
when there's biting cold and four-foot 
drifts outside Then farmers will have 
time to come in and talk things over, 
mix with their fellows and really get 
“in balance” on this business of living 
right, just as livestock and poultry 
are put “in balance” by feed dealers 
with know-how. 

Of course, to make it a real cracker 
barrel sale, you'll need some barrels. 
And they’ll have to be full of crack- 
ers, too. 

You'll need some of those round 
soup and oyster crackers, some of 
the traditionally square kind and also 
the long slim kind which Mrs. Hoity 
Toity likes to place on a long narrow 


® SEWS-UP SALES 


re 4 Once your customers have learned 
/ the economy of sewing with cotton 


bags, sales of your cotton bagged 
_products are sewed-up for sure! 
“Needle Magic witl Cotton Bags” 
shows farm women and sewing 
students how to make the latest 
fashions, decorative household 


items, and attractive gift items— 


all from cotton bags! This popular 


and unique sewing booklet is ex- 


tensively advertised and widely 


used throughout the country. 
“Needle Magic’ is constantly at 
work for YOU, sewing-up sales for 
YOUR cotton bagged products. 


Free Copy For Every 


tray her oh—so—ri 
; tzy society 

You'll 1 need some signs on those 
barrels. Invite folks to lay aside their 
bearskins and coonskins and have 
some free crackers “‘on the house.” 
The sign can also invite them to “set 
a bit” and visit with folks and talk 
things over. 

Those signs can do a lot. Folks 
aren't used to going to a barrel or 
cookie box and taking a nibble with. 
out someone slapping their hands 
nowadays. But in the olden days you 
did things openly. There was little of 
this slipping things into the pocket 
when the owner wasn’t looking. 

If you wish, too, Mr. Dealer, you 


“can have a smaller barrel chockful 


of hardtack with a humorous sign 
saying that this stuff is for “tough 
prospects” so you can help “crack 
them” for a sale or two. 

Your sales promotion budget will 
determine how far you want to go 
with this Cracker Barrel sale. You’! 
have a half or full page ad, of course. 
You'll have bargains in feeds and 
farm supplies. Maybe you and your 
office force will even grow beards and 
mustaches to represent the old-time 
feed mill employees of years ago. You 
may even wish to serve coffee along 
with those crackers. And if you live 
in a state where there is lots of 
cheese, maybe you can talk a cheese- 
maker or a promotion-minded grocer 
into furnishing you with a wheel of 
cheese from which you can slice small 
Pieces of delicious yellow cheese to 
go with the crackers and coffee. Put 
up a sign saying who donated the 
cheese, and that may help to get 
enough cheese for all people who at- 
tend the sale. 

The cracker barrel area in the cen- 
ter of your store will not be com- 
plete unless you have a big sign say- 
ing that folks are encouraged to sit 
here and talk about anything under 
the sun, except gossip about the own- 
er. And it would not be amiss if you 
happen to display a beautiful silk 


OILS 
Feeding INGREDIENTS 
Packing House By-Products 


IVAN SCANLAN & CO. 


114 PORTLANDAVE., MINNEAPOLIS1 
MAIN 6421 TWX MP-495 


BRAND ASK, 


VITAMIN 


One Of Your Customers! 


Write for our plan that will enable you to 
put a copy of this booklet into the hands 
of every one of your customers without 
cost to you. Address National Cotton 
Council, Box 76, Memphis, Tennessee. 
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| Do You Have 

FEEDSTUFFS 
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American flag in the area, with a 
sign saying that the flag and the 
| cracker barrel are symbolic of the 
rugged simplicity and honesty which 
built this country. 


A Soap Box, Too 

There ought to be a soap box in the 
area, too, properly labeled, so that 
would-be soap box orators can get 
up and spout their views. Now and 
then, I believe, the feed dealer him- 
self, should get up on this box, ring 
a bell and shout something like this, 
“Hear ye! Hear ye! Hear ye! The big- 
gest news since the last full moon. 
Our feeds for livestock and poultry 
are producing worderful results for 
customers. We can’t advise bachelors 
and old maids where to find perfect 
partners, but we sure can advise all 
farmers on what kind of feed is best 
for their herds and flocks... .” 

On the windows of your store, if 
you wish, you can paint a large barrel 
filled with crackers, and this will help 
to call attention to your sale. You 
may even want to put the illustration 
of a cracker barrel into your news- 
paper and direct mail advertising. 

The cracker barrel sale idea most 
certainly will appeal to the old-timers 
and their wives. You'll get a fine 
turnout of grandpas and grandmas 
for this event. The younger people, 
too, will come, for they'll be inter- 
ested in the novelty of the idea. If 
you can get a couple of old-timers to 
play their fiddles or to sing old-time 
songs, this, too, will add to the at- 
traction of the event. People are al- 
ways interested and proud, too, of 
the past. Now and then they like to 
look back, while at the same time 
thinking about the better and per- 
haps more pleasant present and fu- 
ture. 

An outside display stunt that can 
be used in connection with this idea 
is to have two larke cracker barrels 
standing at either side of your store 
entrance. Paint them with a couple 
of gaudy colors, so that they look 


FOR FIRM, STRONG, | 
SMOOTH TEXTURED 


100% PURE REEF 
OYSTER SHELL 


bile Eggshe 

is soft and highly 
source of Calcium Carbonate, essen- 
tial for quality eggs. 


SOUTHERN OYSTER SHELL 


MILLING CORPORATION 
Mobile, Alabama 


which gives the average hen’'s egg 
production in 1900 as against 1951. 
The same might be true of a sign 
giving egg consumption of early days 
contrasted with today. 

The Cracker Barrel sale idea has 
many possibilities. And it has appeal. 


Astrol 


“PERMADRY” 


(Pat. No, 2496634) 


“ASTROL” 


(Pat. No. 2501409) 


Vitamin Products 


A stabilized Vitamin A product in 
powder form. Highest stability and 
complete availability. 

The ideal Cod Liver Oil Emulsion, 
Highest efficiency. 
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You take the ball from here on. 


A. EARL STRAUB NAMED 
JEFFERSON CITY, MO.—A. Ear! 
Straub has been appointed director of 
the feed and seed division of the Mis- 
souri Department of Agriculture, Jef- 
ferson City. The division administers 
the feed control laws of the state. 
Mr. Straub succeeds James P. Mc- 
Ginnis, who resigned recently to be- 


“VITRONA” 


MILK EMULSION—The superb nat- 
ural B-G vitamin product. 


COD LIVER OILS—FEEDING OILS—DRY D-2—DRY D-3 
Available in all vitamin potencies. All these products are under 


ASTROL PRODUCTS, INC. 


BROOKLYN 31, NEW YORK 


Triangle 5-4679 


Triangle 5-3985 


gin the practice of veterinary medi- 
cine. 


You can be sure that your formula 
feeds really contain adequate amounts 
of the vital trace minerals Manganese, 
Iron, Iodine, Copper, and Cobalt. You 
can be sure, because the Lime Crest 
Control Laboratory rigidly governs 
MICO quality and the exciusive Lime 


SIMPLE 


when you add Lime Crest MICO’ Trace 
Mineral Pre-Mixes to formula feeds 


Crest Blending Process assures uniform 
distribution. So buyers of your feeds 
can be sure that the health and produc- 
tivity of their poultry and animals can- 
not be impaired by borderline defi- 
ciencies of these vitally important trace 
mineral elements. 


AND YOU PROFIT, BECAUSE... 


First, Lime Crest MICO Pre-Mixes are economical to use. And because they 
produce superior feeds, they help increase your volume. It's as simple as that. 
Available in standard and custom-blended formulas. 


FREE SAMPLE! MAIL COUPON NOW! 
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pocitey 
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JERSTY 


What is 


MICO? 


A leborotory controtied, 
exclusive - process blend 
of the following essertiol 
troce minerals in Lime 
Crest Colcite Flour 
MANGANESE—2000 PPM 
for calcium meteboliom, 
growth 
100INE—450 PPM 
for normo! thyroid 
function 
1RON—2000 PPM 
for producing rich, red 
blood 


COPPER—250 PPM 
for vtilizetion ef iron 
COBALT—20 PPM 
for moturing of red 
bleod cells 


send me 
ag MICO Troce 


half-modern and half-pioneer type. A 
: sign should invite everyone to come 
eee | in and participate in your Cracker 
2 A mighty good promotion idea for : 
feeds along with this sale is to post . 
oa a large sign near a feed display 
| || Wey | 
‘ 
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Complete Report Feed Control Action 


HE Executive Committee of 

the Association of American 

Feed Control Officials, Inc., 
met at 5:25 o'clock on Wednesday 
afternoon, Oct. 3, 1951, at the Shore- 
ham Hotel, Washington, D. C., with 
R. W. Ludwick, chairman, presiding. 
All members of the committee were 
present. 

States Relations Committee. Topics 
of interest to both industry and con- 
trol officials were discussed at the 
meeting of the States Relations 
Committee on Tuesday, Oct. 2, with 
members of the Executive Commit- 
tee in attendance. The increased 
number of subjects suggested for at- 
tention this year, over last, indicates 
the continued high degree of interest 
in this phase of the Association's ac- 
tivities. 

Through this work of the States 


Relations Committee, much discus- 
sion on the floor of the general meet- 
ing is. avoided. 

Collaborative Check Sample Com- 
mittee. The Executive Committee 
wishes to extend its appreciation to 
the members of the Collaborative 
Check Sample Committee for the 
excellent and informative report sub- 
mitted. 

Two points in the report are es- 
pecially significant. The first deals 
with the relatively large variations 
noted in protein results on portions 
of the same sample. It is suggested 
that all chemical personnel in state 
laboratories be afforded an oppor- 
tunity to read the report. 

The second item of significance is 
the lack of participation in the B 
program. Although all control labora- 
tories may not be equipped to con- 


duct all phases of this work, every 
possible effort should be’ made to 
increase the scope as far as possible. 

The Executive Committee takes 
cognizance of the worthy efforts of 
the entire Collaborative Check Sam- 
ple Committee, and particularly ap- 
preciates the assistance of Mr. Tom 
Law in preparing and mailing the 
samples, and compiling the results. 
The Executive Committee requests 
that collaborators assist Mr. Law by 
mailing their reports promptly. 

It is suggested by the Executive 
Committee that a copy of the report 
of the Check Sample Committee be 
sent industry collaborators. 

Court Decisions. The Committee on 
Court Decisions made no report, and 
the Executive Committee took no ac- 
tion. 

Constitution and By-Laws Commit- 


IDEA 


your customers will go for 


BONE MEAL and 
GROUND LIMESTONE 
or their Equivalent 


A simple, economical, complete mineral feeding plan of 
Morton's Trace Mineralized Salt and calcium and phosphorus 


MORTON'S 


TRACE MINERALIZED 


SALT 


OU'LL be doing a profitable, new volume of business once the 
farmers in your community adopt this practical plan for feeding 
minerals, It'll help them make new profits, too! 


By simply putting bone meal and ground limestone, or their 
lents, in one side of a divided mineral box and Morton’s Trace 


uiva- 
iner- 


alized Salt in the other — and keeping a good supply before all his 
livestock — a farmer has solved his mineral feeding problems. 


As er ee nutritionists explain, the plan assures each animal 


safe, dependa 
economically! 
while the 


le amounts of all the minerals it needs . . . does it easily, 
It provides calcium, phosphorus and salt in quantity, 
t itself furnishes the iron, copper, cobalt, manganese, iodine 


and zinc an animal’s system requires. 


Tell your customers about this mineral feeding plan. You'll be 


doing them a real favor. At the same time you'll be putting 
business on the same profitable basis as feed. 


PANY, Chicago 3, Illinois. 


r salt 
. MORTON SALT COM- 


MORTON’S Feelkoice 
TRACE MINERALIZED SALT 


For Healthier, Thriftier, Livestock 


tee. No action was taken by the Ex- 
ecutive Committee, as this report re- 
quires general Association action. 
Livestock Remedy Committee. The 
Executive Committee, following the 
recommendation made by the com- 
mittee chairman, suggests that copies 


EDITOR’S NOTE: The accompany- 
ing text constitutes the complete re- 
port, as approved, of the Executive 
Committee of the Association of 
American Feed Control Officials at 
that organization’s annual conven- 
tion in Washington, Oct. 3-4. More 
than a dozen changes were made in 
relation to the regulations and resolu- 
tions previously published. All of 
these will be contained in the 1952 
Official Publication of the Association, 
which will be available about Dec. 1. 
The symbols and page numbers used 
in this report (T-5, F-3, etc.) refer 
to listings in the 1951 Official Publica- 
tion of the AAFCO, which should be 
studied in connection with the new 
report in order to clarify the 

es. 


of the proposed Model State Animal 
Remedies Bill be submitted to the 
several states for review. 

Medicated Feeds Committee. Since 
the chairman of the Medicated Feeds 
Committee made no definite recom- 
mendations, the Executive Committee 
took no action. 

Screenings Committee. The Execu- 
tive Committee moves that the cur- 
rent official definitions for screenings 
be deleted. 

The Executive Committee moves 
that the current tentative definitions 
for screenings be deleted 

The Executive Committee moves 
that the screenings definitions pro- 
posed at this meeting be adopted as 
tentative. 

The Executive Committee moves 
that the current Tentative Regula- 
tion, TR-6(c) be deleted. 

(The new tentative definitions, in 
view of the above action, will be the 
basis for labeling screenings as 
such and when used in formula feed 
for 1952. They are: 

(Screenings is the by-product ob- 
tained in the cleaning of grains which 
are included in the United States 
Grain Standard Act and other agri- 
cultural seeds. It may include light 
and broken grains and agricultural 
seeds, weed seeds, hulls, chaff, joints, 
straw, elevator or mill dust, sand and 
dirt. It shall be designated as Grain 
Screenings, Mixed Screenings and 
Chaff and/or Dust. 

(No grade of screenings shall con- 
tain any seeds or other material in 
amount that is either injurious to 
animals or will impart an objection- 
able odor of flavor te their milk or 
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flesh. The screenings shall contain 
not more than 4 viable primary 
noxious weed seeds per pound and 
shall contain not more than 100 via- 
ble secondary noxious weed seeds per 
pound. The primary and secondary 
noxious weed seeds shall be those 
named as such by the individual state 
seed control laws. 

(All grades of screenings shall bear 
minimum guarantees of protein and 
fat and maximum guarantees of fiber 
and ash. When used in mixed feeds 
the portion of the description ap- 
pearing in parenthesis in these defini- 
tions shall appear in the list of in- 
gredients. 

(Grain Screenings shall consist of 
70% or more of grain (light and 
broken) including wild buckwheat 
and wild oats. It shall contain not 
more than 6.5% ash. It shall be la- 


beled “Grain Screenings (from wheat, 


corn, oats, etc.))” 

Mixed Screenings is screenings ex- 
cluded from the preceding grade. It 
shall be labeled “Mixed Screenings 
(grains, seeds, hulls, chaff).” If it 
contains more than 13% ash the 
words “sand” and “dirt” shall appear 
on the label. 

(Chaff and/or Dust is material that 
is separated from grains or seeds in 
the usual commercia] cleaning proc- 
esses. It may include hulls, joints, 
straw, mill or elevator dust, sweep- 
ings, sand, dirt, grains, seeds. It shall 
be labeled “Chaff and/or Dust.” If it 
contains more than 15% ash the 
words “sand” and “dirt” shall appear 
on the label.) 

Uniform Feed Law Committee. 
The Executive Committee recom- 
mends that this particular Commit- 
tee be retained, in order to take care 
of additional modifications, in the 
event any are suggested. 

The Executive Committee under- 
stands that copies of the revised bill 
will be mimeographed and distribut- 
ed, the expense to be borne mutually 
by industry and this Association. 

Uniform Regulations Committee. 
Owing to the fact that the Executive 
Committee could not agree on the 
report of the Committee, it was de- 
cided to take no action. It is recom- 
mended, however, that the respec- 
tive chairmen of the two committees 
(Uniform Feed Law and Uniform 
Regulations) make an effort, during 
the coming year, to coordinate their 
activities. 

Alfalfa Products. Since the Investi- 
gator made no recommendations, the 
Executive Committee took no action. 

Animal Products. Since the Investi- 
gator made no specific recommenda- 
tion, the Executive Committee sug- 
gests that this Investigator be re- 
tained, as he has already spent con- 
siderable time working on these 
definitions. 

Barley Products. The Executive 
Committee moves that the current 
official definition (20) for mixed feed 
barley be deleted. 

Brewer Products. Since the Inves- 
tigator made no recommendations, 
the Executive Committee took no 
action. 

Chemical Preservatives. The Exec- 
utive Committee wishes to thank the 
Investigator on Chemical Preserva- 
tives for his report, as it indicates 
that a great deal of time was spent 
in its preparation. 

The Executive Committee moves 
the adoption of the following resolu- 
tion: “Resolved, That this Associa- 
tion will accept the use of mold in- 
hibitors and anti-oxidants in dog 
foods, provided: 

“(1) Satisfactory evidence is of- 
fered that the compounds used are 
not harmful to dogs in the concentra- 
tions employed; and 

“(2) The active ingredients ‘are 
declared on the labels by their com- 
mon chemical names, and not by 
trade names.” 

Citrus Products. The Executive 
Committee calls the Association's at- 
tention to that part of the definition 
for dried citrus pulp which requires 
calcium, if any be present, to be ex- 
pressed in the elemental form (Ca). 


More attention should be given this 
labeling requirement, by state offi- 
cials, then appears to have been done 
in the past. 

Corn Products, The Executive Com- 
mittee moves the adoption of the fol- 
lowing definitions as tentative: 

“Corn-oil cake and corn-oj) flakes 
consist of the corn germ from which 
most of the oil has been removed by 
hydraulic, expeller, or solvent extrac- 
tion, and are the products obtained in 


the wet milling process of manufac- 
ture of corn starch, corn syrup, and 
other corn products. For each prod- 
uct, the designating name must in- 
clude a term (hydraulic, expeller, or 
solvent extracted) descriptive of the 
process of manusfacture, and the 
product must correspond thereto.” 
“Corn-oil meal is ground oil cake 
or flakes. Its name must include one 
of the terms (hydraulic, expeller, or 
solvent extracted) to indicate the 
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method of manufacture of the source 
material.” 

The Executive Committee moves 
that definitions T-3 and T-4 be delet- 
ed. 

Cottonseed Products. The Executive 
Committee moves that the note at 
the bottom of page 26, pertaining to 
the use of the word “degossypolized,” 
be deleted. 

The Executive Committee moves 

(Continued on page 66) 
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Location Maps Can Be Good Publicity _ 


Consider Issuing Maps Showing Your Store. 
and Other Points of Interest in Your Town 


By Martin Francis 


OW many customers buy at 
H your feed store during the 

year? These customers cer- 
tainly know where your mill and 
store is located for they have been 
there. But how about the many other 
farmers in your trade area? Do they 
know where your store is? Some do 
perhaps, but others do not. 

One way to show these people 
where your mill and store is situated 
is to issue a location map to them. 
And this sort of map has many trade 
building possibilities, some of which 
I shall outline to you. 

I recently talked with a retailer 
in a county seat who issues a lo- 


There is a definite growing demand for poultry feeds 
containing agents effective against coccidiosis. Con- 
tinued demand will depend on their performance. Here 
are some sound reasons why it will pay you to formu- 
late your feeds with Sulfaquinoxaline: 


1. SQ provides a dependable means of securing prevention 
or control of coccidiosis outbreaks in chickens and 
turkeys . . . guards your customers’ birds against the 
seven most damaging species of coccidia. (This is par- 
ticularly important when flocks are infected by two or 


more species—as often is the case.) 


2. 


hatchability, or fertility. 


3. SQ checks acute fowl cholera mortality. 


SQ is effective the year ‘round under a variety of weather 
conditions and has no adverse effect on egg production, 


cation map of the small city in which 
he does business. It really is a honey, 
for it shows not only the locations of 
his two stores, but it shows all prin- 
cipal streets in the downtown area 
and names them. The highways 
leading into the town are all num- 
bered, too. The locations of the re- 
tailer’s two stores are boxed in red 
and are the most striking spots on 
this location map, which is the size 
of a postcard. 

Now how can you as a feed dealer 
use a location map to good advantage 
in your town? 

There are many ways in which this 
can be done. In the first place your 


town may have a few prominent 
spots, such as a county courthouse, 
perhaps, a couple of parks, a base- 
ball diamond, a high school, etc. 
These are places all persons like to 
know about. The main streets of the 
town should be lettered in, too, and 
the highways numbered. 

In putting out a location map, you 
can not only show people where your 
place of business is; you can also in- 
duce them to keep the map because 
it shows where other places are lo- 
cated. 

Your store and location, of course, 
will be printed in an outstanding 
contrasting color, because you are 
paying for this advertising and you 
are entitled to the first attention, and 
color will give it to you. 

If you make this location map the 
size of a postcard, then you can mail 
it to any farmer or other person you 
wish, and do it easily. By making 
the map one which includes other 
points of interest, you give it wider 
appeal and thus afford yourself more 


The ONLY product 


effective against the 


seven most damaging 


species of Coccidia — 
PREVENTION or CONTROL 
of outbreaks 


Proved successful in millions of birds, Sulfaquinox- 
aline protects birds while they develop immunity . . . 
helps feed efficiency . . . has reduced coccidiosis mor- 
tality to approximately 2 per cent or less. Advertised 


extensively in leading farm and poultry publications, 


FOLDER 


Sulfaquinoxaline enjoys high consumer acceptance. 

Get Sulfaquinoxaline into your feeds today and you'll 

give your customers over-all protection against mul- 

tiple or hard-to-control infections . . . build a solid 

basis for repeat business. 


SEND FOR 4 new, illustrated folder, giving practical 
information on the use of Sulfaquinox- 
aline, is available for distribution to your 
Prospects and customers. 


MERCK & CO., Inc., Rahway, New Jersey, Dept. 12-10 


Please send us ...... copies of your new folder I 
How to Stop Big Losses from Coccidiosis. | 
(Please Print) i 


advertising value. By widening the 
appeal of the map you can then send 
or give it to regular customers as wel] 
as prospects, knowing that most of 
them will save it for reference. 


Another Use 

There is another use for the loca- 
tion card which it pays to explore. 
If you have such a map you'll un- 
doubtedly have an engraving of it 
so that it can be printed on stiff 
paper the size of a postcard. You can 
use this engraving for part of a 
newspaper advertisement. Invite peo- 
ple to clip this map and keep it in a 
handy spot for quick reference. 

You may find that many people 
who are not farmers will clip the map 
and save it. They will thus become 
acquainted with your store and may 
buy seeds, fertilizer, garden tools 
and pet food from you. 

It is also possible to use the loca- 
tion map idea on blotters. If care 
is used in laying out the drawing for 
the engraving (just simple street 
lines are needed, with boxed in areas 
for buildings, parks, etc.), then the 
map can be used on the back of 
stationery or invoices or for a blotter. 
Thus, you can get a variety of uses 
from that one engraving. 

If you have such blotters or postal 
cards printed, you will also want to 
keep some of them handy on the 
wrapping counter and in your office, 
so that interested customers can 
pick them up. They may want to give 
some of them to friends. 


For Signs, Too 

You can also post some of these 
cards on the walls in your mill, store 
and warehouse, so that farmers who 
stand about waiting for orders to be 
filled can see them, and remember 
them. You might even feel like hav- 
ing a sign made which duplicates this 
postcard location map. It would be 
made large, of course, so that it 
could be seen a long ‘way off. The 
idea could be used on a billboard 
along the highway. 

You could also have a sizeable lo- 
cation map painted on both sides of 
your truck and keep ‘it neat and 
clean. If you did this, you'd find a lot 
of rural and other folks stepping up 
to inspect the map and comment 
about it. This, too, would bring addi- 
tional publicity to your feed estab- 
lishment. Be sure to get prominent 
points of interest into that map, be- 
cause they will give the added in- 
terest which will attract more spec- 
tators. 

Do not make the mistake of think- 
ing that all farmers know where your 
feed store or mill is located. Remem- 
ber, it is estimated that the average 
retail firm loses 30% of its customers 
every year, through death, sales, re- 
movals, etc. This means that a large 
number of new farmers and their 
families move into your trade area 
every year. Many of them may not 
know about you. The location map 
idea carried out along the lines sug- 
gested above, will make your firm 
stand out and be remembered. And 
the cost is nominal. 
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FOR USE IN YOUR FORMULA FEEDS... 


Non-lactose nutrients pound for pound than ordinary dried 
whey...more whey vitamins, whey minerals and whey protein 


Use in your poultry, swine, and calf meal formulas as a concentrated source of the vitamins 
(known and unidentified), proteins and minerals of whey. 


Turkey growing and finishing rations fortified with Peebles’ M-N-C make satisfied 
customers and bring you repeat business. Turkey growers report these results: 


@ More rapid growth @ Good flock health 
@ Improved feathering @ Stepped up appetites — a conditioning effect 
@ Greater feed efficiency @ Top quality market finish 


This is the second of a series showing how to use Peebles’ ee RODUCTS — 
M-N-C in formula feeds. Clip and file for ready reference. Turkey Grower, Finisher 
TURKEY GROWING MASH OR PELLET } { 
Ingredients Pounds per ton Use 4% Peebles’ M-N-C in this ration as  con- ; : 
Peebles’ M-N-C 80 centrated source of the growth promoting nutri- 
Cereals and Mill Feeds - - oh RE SS ents of whey. It provides high concentrations of: 
Legume Meds = Water soluble vitamins, the “whey factor”, milk 
pores Su protein (lactalbumin), milk minerals as contained in whey 
Mineral Supplements - - - - wets, and a desirable level of milk sugar (lactose). 
Turkeys during the growing period and finishing periods have a 
continued requirement for the water soluble nutrients supplied 


by Peebles’ M-N-C. Furthermore, Peebles’ M-N-C acts as a condi- 
tioner and provides an ideal balancing effect on the other nutrients 
in your turkey growing and finishing mashes. 


Stock Peebles’ M-N-C to fortify all rations that require the critical 
growth, breeding performance and finishing factors as carried in 
whey products. Available the year around at reasonable prices. 


2 Plants from coast to coast Pesbles’ compat 


*Formerly known as “Peebles’ Dried Whey-Product 50% Lactose with Whey Fermentation Solubles (Ribolac)” 


Peebles’ M-N-C is better balanced . . . a better buy for feed mixing 
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Good Employer-Employee Relationships 
* 
Edgar Bascom 


* 


The Author Explains a Plan for Retailers for 
Boosting Workers’ Efficiency, Output, Loyalty 


N these competitive times, good 
I employees are worth training and 
keeping, for labor turnover is a 
costly proposition as many dealers 
have discovered. While employees 
are, as ever, free to accept and leave 
jobs in this nation, they can be held 
to their jobs by the right pay, the 
right treatment and encouragement. 
Any employer will meet a good em- 
ployee more than half way just in 


order to keep him. The good employee 


on the other hand likes to work for 
an employer who thinks of him and 
his welfare and offers him an oppor- 
tunity to increase his pay through 
better salesmanship. 

How far can a retailer go toward 
keeping good employees on the pay- 
roll? How far is it wise to go in this 
direction? Every dealer has his own 
ideas on this subject, but one fact 
does stand out in recent studies, 
namely, that it is a problem which 


merits continuous, sympathetic study 
by every retailer. 

Let me tell you what one small 
businessman, doing a volume of $200,- 
000 a year, is doing to keep his em- 
ployees well satisfied and efficient. 
Study his plan and then see if you 
are doing more or less than he is. 
He admits that his policies pay, that 
he is making a handsome net profit 
and that he has a happy employee 
family. 

Annual bonus plan, paid quarterly 
on the basis of last year’s volume, 
with an adjustment upward or down- 
ward at Christmas. 

Under this method the merchant 
does not wait until Christmas to de- 
clare an annual bonus. He takes a 
chance that the present year’s profit 
is going to be the same as last year 
or more, so he makes quarterly pay- 
ments on that basis. If adjustments 
are to be made during the last two 
quarters of the year he makes them, 
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good dispersion. 

2 Controlled quality, assuring de- 
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how we help you 


SELL YOUR 


VITAMIN 
FORTIFIED FEEDS 


Your customers want to know why your feeds are better— 
how they are nutritionally balanced—why feed fortification 
is important. 

Standard Brands conducts research and supplies the facts 
about FIDY Irradiated Dry Yeast, a rich, dependable source 
of vitamin D for fortifying feeds, minerals and concentrates. 


You will find the results of this research in FIDY booklets, 
folders, nutritional reviews, bulletins, and moving pictures— 
real sales tools to help you sell your vitamin D fortified feeds. 


These educational FIDY helps are yours and are free. 


You will find them invaluable in your contacts with agricul- 
tural authorities, feeders and farmers. Take for instance the 
15-minute motion picture, RICKETS IN CALVES. It is 
based on research done at Pennsylvania State College. You 
will find it of interest to your field men, your dealers, as well 
as at Grange, 4-H Club meetings and before FFA members. 


RICKETS IN CALVES is just one part of the educational 
program Standard Brands offers as one of its sales helps. 


If you would like to arrange for the showing of this 
motion picture, or desire other information, or bulletins 
about FIDY, write Desk F-10, STANDARD BRANDS 
INCORPORATED, Agricultural Department, 595 Madi- 
son Avenue, New York 22, New York. 
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calls an employee meeting and teljs 
them why. Thus, with the quarterly 
payments the employees all work hard 
trying to make that total bonus 
larger. 

His own sickness insurance. This 
merchant deposited $100 in a local 
bank five years ago to start a sickness 
benefit fund for employees. Following 
that, each employee paid in $2.50 a 
month and the employer $2.50 a 
month, until the employee has $300 
in his fund. If he got sick, the em- 
ployee received $5 per day if under 
a doctor’s care or $10 per day when 
hospitalized. 

If an employee leaves this mer- 
chant's employ, he gets back all the 
money he deposited into the sickness 
fund, less whatever amount he drew 
out of it for sickness. 

This sickness benefit plan is highly 
regarded by the employees and is 
administered by the merchant and a 
member chosen by the employees. 
They know of no other insurance plan 
where all unused moneys paid in are 
refunded when leaving the place of 
employment. 

Special bonus for years of employ- 
ment. This merchant pays a special 
bonus to employees who have been 
with him 5, 10, 15 years or more 
These cash bonuses are considerable, 
are based upon the man's earnings, 
his worth to the company, his loyalty, 
etc. 

In addition, when an employee has 
been with the firm 15 years, he gets 


ALFALFA MEAL PRODUCTION 
August, 1951, With Comparisons 
The Production and Marketing Admin 


istration reports the following statistics on 
alfalfa meal: 


Suncured De lrated Total 

tons ns tons 

August, 1951* 22,100 1 700 151,800 

July, 1951 28,300 158,400 186,700 

August, 1940 23,500 162,900 176.400 

July, 1950 19,500 151.400 176.900 

Season's total 

April, 1951- 

August, 1951 95,700 517.800 613.500 
April, 1950- 

August, 1950 95,000 591,800 686,800 


*Preliminary. 
Stocks of Alfalfa Meal at Producing Plants 
in Tons 


Aug. 31, 1951 5,100 153,200 158,300 
July 31, 1951 . 3.200 119,700 122,900 
Aug. 31, 1950 ... 13,100 184,300 197,400 
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IS GROWING RAPIDLY 


YOU? 


Are you getting the feed business you should be getting 
in your area? Are you making as much money as you 
think you should be? How much has your feed business 
increased this year? Are you in a rut? 


PROVICO is a fast-growing, aggressive organization that 
stands behind its Dealers 100%. Gives them all the 
help they want without trying to run their business for 
them. PROVICO maintains uniformly superior quality 
feeds, feeds that give customers outstanding results. 


“4 Wi 


PROVICO feeds are stepping out in front, expanding = \\| | 
rapidly, building big volume business for SS 
many Feed Dealers. Write today for informa- <.-FEED STORE. = = 

tion about PROVICO'S Dealer plan. Get out 
of the rut and GROW with PROVICO. 
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PRODUCTS 


Distributed in Southern 


Missouri, Arkansas, Okla- 
homa and Texas by 


The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 


GREEN 
REME 


ALFALFA MILLS, Inc. 


NEW BREMEN, OHIO 
PHONE—35825— 


other features 


— 


Clean cut corn means 
greater sales volume be- 
cause customers appreci- 
ate finer-looking quality 
mixed feeds. 


Thousands of feed man- 
ufacturers know from ex- 
perience that a Sprout- 
Waldron Corn Cutter 
gives them this important 
quality, along with maxi- 
mum production. 


Proven features such as 
top and bottom screen de- 
sign... heavy 5-knife 
rotor ... easy adjustment 
and accessibility, are re- * 
flected in the continued 
high demand for Sprout- 
Waldron Corn Cutters. 


Ask for Bulletin F-1234 
today! Write Sprout, Wal- 
dron & Co., 24 Waldron 
St., Muncy, Pa. 


pRout-Wavoron 


 MUNCY PENNSYLVANIA 


a certificate of meritorious service, a 
special bonus and a 27-jewel watch, 
properly engraved. Thus, employees 
of this firm know that their services 
are appreciated, that management is 
thinking of them. 

“This employee plan has cut our 
labor turnover tremendously,” reports 
this merchant. “Although we are a 
small firm, we always have applica- 
tions from good men who would like 
to come to work for us when we have 
an opening. They have heard about 
our employee program and they like 
it. Our employees, too, are always 
telling their friends about this setup.” 

The per employee production, effi- 
ciency and loyalty have gone up so 
sharply since this employee plan was 
put into effect that the merchant says 
he can easily pay for it and still make 
an excellent net profit. The cost of 
such a program is not much because 
the bonuses are based upon certain 
sales quotas and net profits. The 
employees realize this and de their 
part to keep sales up. They are al- 
ways looking for sales opportunities, 
which might not be the case if their 
employer relations were not so satis- 
factory. 

You have heard how important the 
team spirit is in athletic contests. 
Business requires the same sort of 
team spirit. The feed dealer who 
works qut a plan whose goal is bet- 
ter employee relations can be certain 
that most of his efforts will be ap- 
preciated. 

The plans of two dealers along this 
line may not be the same in all fea- 
tures, but they'll embody the same 
principle—namely, more efficient and 
satisfied employees. 

The alternative to a program of 
this type is a high employee turnover 
rate, expense in elementary job train- 
ing for a large number of employees 
ever the year and no assurance that 
the sales per employee will be enough 
to insure a satisfactory profit. 

Some dealers think that employee 
welfare programs and sales training 


techniques are only for larger firms, 
but retail experience in many fields 
in recent years has proved that small 
business needs such programs just as 
much. In fact, the enlightened re- 
tailer of today, who provides the op- 
portunity for well trained employees 
to earn more money through greater 
sales and thus gain more job satis- 
faction, is engaged upon a venture 
which can yield as great a return as 
any successful sales promotion. 


FARM FAMILIES ARE 
FEWER AND SMALLER 


URBANA, ILL.—A University of 
Illinois rural sociologist said recently 
that the most important change in 
farm families in recent years had 
been the decrease in number and 
size. In fact, C. L. Folse says, dur- 
ing the past 25 years tractors have 
replaced children as the major source 
of productive manpower on many 
farms. This is especially true in com- 
mercial farming areas. 

According to the census definition, 
there were about 2,330,000 families 
in Illinois in 1950. But only 9% of 
them were living on farms, and the 
number of famiiles in rural areas 
decreased 12% from 1940 to 1950. 
Part of this drop is due to changes 
in the census definition of farm resi- 


dents and part to the need for fewer , 
workers. At any rate the number 
of farm families in Illinois is now at 
an all-time low. 

Farm families are getting smaller, 
too. They averaged 4.2 persons each 
in 1940 but had dropped to 3.9 per- 
sons by 1950. Mr. Folse says the farm 
family is fast approaching the urban 
family in size. Several factors account 
for this: young boys and girls con- 
tinue to leave the farms, farm birth 
rates have gone up only 25% in the 
past decade compared to a 60% rise 
in cities, and farm families are older 
in age. 


CATTLE FEEDERS’ DAY 
PLANNED IN ILLINOIS 


URBANA, ILL.—The 23rd annual! 
Cattle Feeders’ Day at the Univer- 
sity of Illinois will be held Nov. 2, 
according to R. R. Snapp, head of 
the university’s beef division, and 
chairman of the day’s program. He 
said he expected 1,000 cattle feeders 
to attend. 

The speakers will include A. J. Dy- 
er, University of Missouri, who will 
talk about pasture and roughage, and 
R. W. Grieser, Chicago commission 
company representative, who will 
report on the beef cattle outlook for 
the coming year. 
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GUARANTEE 
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Certificate of Analysis is given with each carload 
shipment. It means that Cent-O-Green Dehydrated 
Alfalfa Meal purchased by you has been carefully 
analyzed by Central Mills before shipping. 


It is your assurance that the 
Cent-O-Green Dehydrated Al- 
falfa Meal you buy has been 
tested and contains the uniform 
high quality and organic con- 
stituents in guaranteed percent- 
agés you expect and pay for. It 
is your visible guarantee of in- 
visible quality. It is issued for 
your protection and bears the 
, date, analysis number, car ini- 
tial and car number. 


ANDAR 


_-Whether you buy Cent-O-Green 


Write, wire or phone your requirements today 


Dehydrated Alfalfa Meal in 
bulk, or in the burlap or paper 
bags ... you buy in confidence, 
knowing that Dehydrators who 
will conscientiously go to such 
lengths to maintain uniform 
high quality under any condi- 
tions are proud of their product 
and reputation, and will not 
bow to mediocrity or ever low- 
er quality standards. 
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Methionine and Antibioties 


as Supplements for Growing Pigs 
By L. E. Hanson, E. F. Ferrin and R. M. Anderson 


1. To obtain additional information 


Minnesota Agricultural Experi- even when added to “good” rations. | on the value of vitamin B, and of 


ment Station and other sta- | Illinois studies with pigs indicate that | methionine supplementation of a ra- 
tions has shown that a corn-soybean there is an interrelationship between tion based on corn and soybean oil 
oil mea! ration is deficient in vitamin vitamin B, and methionine. This has | meal. 
B,.. Previous work at Minnesota indi- been noted at the Minnesota station, | 2. To study a possible interrelation- 
cates that methionine additions may too, in work with chicks. ship of vitamin B,, and methionine in 
improve this ration. Other work has The objectives of this experiment this type of pig ration. 
shown that aureomycin and terramy- | were as follows: 3. To compare aureomycin and ter- 
ramycin as antibiotic supplements to 
a corn-soybean oil meal ration. 

4. To determine whether or not a 
corn-soybean oil meal ration, forti- 
fied with vitamin B, and methionine, 
is improved by the addition of aureo- 
mycin. 

Seven lots of 10 pigs each were self- 
fed a mixed ration in concrete paved 


Ri tisnesor at the University of | cin have growth promoting values | 


LACTO-VITA, VITRATE, FOR-CLO 
DRY D3, DRIED MILK PRODUCTS 
MARDEN-WILD COD LIVER OILS 
DEVOLDS PURE COD LIVER Oil 
LACTO-VEE PRODUCTS COMPANY 
DAYTON 2, OHIO 


You'll have an “Inside Track” 
with this famous Eureka 


EUREKA 
Oat Crimper and Corn Cracker 


In addition to oats and corn, other grains such 
as wheat, rye, barley, ete. may be speedily proces- 
sed. The unit is also ideal for crumblizing pellets. 


Investigate this famous Eureka which is sensa- 
tionally fulfilling today’s competitive requirements 
of feed manufacturers everywhere. 


EUREKA... the Standard of Comparison 


Please write for Bulletin F-184 


lots. They were fall-farrowed pigs 
and had been on pasture for about 
seven weeks during the suckling pe- 
riod. The basal mixture from the 
start of the experiment until the pigs 
reached an average lot weight per 
pig of 120-125 lb. was composed of 
64% ground yellow corn (No. 2), 
25.5% soybean oil meal (expeller 
process), 8.5% ground field-cured al- 
falfa hay (excellent quality), 2% of 
a complex mineral mixture (which 
included 20% salt) and approximately 
6 grams of irradiated dry yeast 
(Standard Brands Type 9-F) per 100 
Ib. of mixture. This mixture contained 
approximately 18% of protein. For 


EDITOR'S NOTE: The accompany- 
ing report covers studies conducted 
at the University of Minnesota Agri- 
cultural Experiment Station in which 
pigs were fed a basal corn-soybean 
oil meal ration supplemented with 
vitamin B,., methionine and antibiotics 
singly and combinations. The experi- 
ment was conducted by L. E. Hanson, 
E. F. Ferrin and R. M. Anderson of 
the university’s animal husbandry di- 
vision. 


the remainder of the feeding period 
the corn was increased to 73% and 
the soybean oil meal and alfalfa mea! 
were decreased proportionately, to 
obtain a 15% protein mixture. 
The pigs were sorted on the basis of 
litter, sex, and initial weight and 
allotted by chance to one of the fol- 
lowing treatments: 
Lot 1—-Basal mixture only. 
Lot 2—-Basal + vitamin B... 
Lot 3—Basal + methionine. 
Lot 4—-Basal + methionine + vita- 
min Bu. 

Lot 5—Basal + methionine + Led- 
erle’s A.P.F. No. 5. 

Lot 6—Basal + Lederle's A.P.F. 
No. 5. 

Lot 7—-Basal + Pfizer's BiCon TM-5 

Vitamin B, was added to Lots 2 
and 4 in the form of Merck's A.P.F 
No. 3 at a rate calculated to provide 
12.5 micrograms per pound of feed. 
Du Pont's crystalline methionine was 
added to Lots 3, 4 and 5 at a rate of 
454 milligrams per pound of feed. Led- 
erle’s A.P.F. No. 5 was fed at a rate 
of 0.5% of the feed mixture and thus 
supplied approximately 10 milligrams 
of aureomycin and 10 micrograms of 
vitamin B, per pound of feed fed to 
Lots 5 and 6. Pfizer's BiCon. TM-5 
was fed at a rate of 0.1% of the feed 
mixture and thus supplied approxi- 
mately 5 milligrams of terramycin 
per pound of feed fed to Lot 7. 

The results given in Table 1 show 
again that a corn-soybean oil meal 
type of diet is deficient in B... The 
addition of methionine to this basal 
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Tie with the big 


FOR YOUR FEEDERS 


AND YOU! 


HIGH PRODUCTION for your feeders . . . high sales 
for you! That's the Master Mix project for the fall laying season. 
Here’s a timely EGG MASH promotion that will bring you new business. Tie 
in with it early! Everything is ready... posters on Your Brand Egg Mash 
and Egglac Pellets, attention-getting cut-outs, newspaper mats for local adver- 
tising, direct mail letters mailed to your list, egg record cards to supply your 
feeders, and management manuals which will show them how to get more 
eggs. When you help a feeder, you help yourself, by making a friend and a 
steady customer. This program is geared for that kind of action! It will put 
Master Mix dealers in touch with new feeders and make better customers of 
present ones. If you are not already a Master Mix dealer but would like to 
develop your business with Master Mix Feeds and this sales-building cam- 
paign, mail us the coupon below. 


McMILLEN FEED MILLS 


McMILLEN FEED MILLS @¢ Fort Wayne, indianc 
Gentlemen: Please tell us more about the sales building opportunities with o Master eee 
Mix Dealership. 
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FISH MEAL 


Headquarters 


SARDINE MENHADEN 
HERRING BLENDED 
FISH SOLUBLES 
FISH SOLUBLE MIXTURES 


* NORWEGIAN 
FULL HERRING 


(Includes Fish Solubles) 


NORWEGIAN HERRING 


SOUTH AFRICAN 
PILCHARD 


yy Exclusive Importers 


Write, wire or phone for prices and deliveries 


WILBUR-ELLIS COMPANY 
FISHMEAL HEADQUARTERS 
334 California Street, San Francisco 4 


NEW YORK 6 15 
9 Keetor Street Ave. 

BUFFALO 3 
955.957 Ellicott Square 


CHICAGO 3 
Bankers Building 
SEATTLE 4 
Central Building 


—— 


Vitamin Methionine and Antibictics as Supplements te an All-Plant 
Ratien fer Growing Pigs 


(Nov. 16, 1960-Febd. 18. 1951) (10 pigs per initial 47 
figures 


are in pou 


Average Average Feed 

final daily daily 100 I» 

Let No. Treatment* weight can feed gain 
i enlyt 161 1.26°° 5.2 408 
: +Ba (125 Leal 54 7 
3 +Mz (0.14) 167 5.2 398 
5 (10.0 ug.) + Af (10 mg.) + M (0.14) iss 6.7 400 
(108 +S (18 mg.) 195 61 284 
189 168 399 


+Ti me) 


“Treatment rates per of feed within parentheses. ug= 
co corn-soybean oi] meal. alfalfa meal, 
methionine. 1A—aureomycin. §T=—terramycin. **Only pihe pigs finished 


mposed of 


“microgram. *tBasa!l ration 
irradiated dry yeast and mineral. 1M— 
in Lots 1 and 3 


1?Ome pig im each of Lots 4 and 6 not included in these values. 


ration did not improve the rate of 
gain, nor the feed requirement per 
unit of gain (compare Lots 1 and 3; 
2 with 4, and 5 with 6). A combina- 
tion of vitamin Bs and methionine 
(Lot 4) was no better than vitamin 
B., alone (Lot 2). 

The addition of an antibiotic to 
the ration (Lot 7) produced an even 
greater stimulus to growth than the 
addition of vitamin B, (Lot 2). How- 
ever, a combination of B, and anti- 
biotics produced more rapid gains 
than either addition alone (compare 
Lots 2 and 7 with 5 and 6). It is clear 
too that under the conditions that 
prevailed 5 mg. of terramycin per 
pound of feed (Lot 7) was as effective 
as 10 mg. of aureomycin (Lots 5 and 
6) in stimulating growth. This is ap- 
parent if the advantage shown by Lot 
2 over 1 is kept in mind when compar- 
ing Lot 7 with Lot 5 or 6. It is not im- 
plied that 5 mg. of terramycin is as 
effective as 10 mg. aureomycin, but 
rather that under environmental con- 
ditions prevailing 5 mg. of antibiotic 
per pound of feed was adequate. 

The feed requirement per unit of 
gain is somewhat high for all lots and 
is not strictly comparable, because of 
the variable final weights. This vari- 
ability penalizes the pigs in the heav- 
ier lots when a comparison is made. 

One pig was removed from Lot 1 
after 28 days on experiment due to 
hemorrhoids. One pig was rernoved 
from it 3 at the same time because 
it failed to gain. In calculating the av- 
erage daily gain for Lot 4 one subnor- 
mal pig (gained 58 Ib. in 90 days) was 
omitted. The pigs were group fed and 
the feed eaten by this pig is included 
in the figure given for feed required. 
This may account for the slightly 
higher figure for this lot. One pig in 
Lot 6 was observed passing some 
blood with the feces, early in the ex- 
periment. He also grew slowly the 
first several weeks. However, he was 
left in the lot for the purpose of ob- 
serving the effect of the treatment. 
This pig finally recovered and grew 
well (57 lb. gain during the last 36 
days on test). Since there were no 
abnormal pigs in Lots 2, 5 and 7, the 


PROFIT IN PELLET 


Profit for stockmen or poultrymen that feed Anglo Western- 
made Pellets and profit for feed millers that supply them. 


ANGLO-WESTERN 
PeCCct Wlachines 


Ruggedly built for years of severest 
service. Rapidly produce firm, long- 
keeping pellets, all popular sizes. 
Easy one-man operation. Get all the 
facts about ANGLO-WESTERN’S 
power-saving Direct Action. Most 
economical. Write or wire. — 


Anglo American Mill Sales Co. Inc. 
Feed Mills, Flour Mills, all types of milling equipment 
Owensboro, Kentucky, U. S. A. 


“Quality Machinery Since 1909% 


FEEDS! 


U. 8. Pat. 
2167628 


Model M 40 
with direct con- 
nected motor 


pig in Lot 6 was not included in cal- 
culating average daily gain for the 
lot. With this one exception there 
was no scouring in any of the lots 
fed antibiotics. There was some scour- 
ing in the other lots in the fore part 
of the experimental period. This was 


the most in Lot 1 and to 
some extent in Lot 2. 
Summary 


1. A basal mixture of corn, soybean 
oil meal, alfalfa meal, minerals and 
irradiated yeast was improved by the 
addition of vitamin Bu. 

2. The antibiotics, aureomycin and 
terramycin were more effective than 
vitamin B,; in stimulating growth. 

3. A combination of vitamin B,, and 
antibiotic (aureomycin) was more ef- 
fective than B,. alone or antibiotic 
alone. 

4. An antibiotic level of 5 mg. per 
pound of feed was as effective as 10 
mg. per pound of feed under the con- 
ditions of this experiment. 

5. The addition of methionine, alone, 
in combination with vitamin Bu, or in 
combination with aureomycin and B.., 
did not improve the basal mixture. 
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My NITROSAL fed broilers are 
the most profitable broilers I've ever 
raised. I'm sold on the effectiveness 
of NITROSAL as a growth stimu- 


lant and coccidiosis preventive” 


NITROSAL gave me the best birds 


ever raised both for weight and 


feed conversion. In addition NI- 


TROSAL relieved me of my coc- J 


cidiosis problem” 


This flock showed excellent feather 
ing and good comb color. Pigmenta- 
tion was tops. Coccidiosis was kept 
under control by use of NITRO 
SAL” 
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Gives Chickens 


FASTER GROWTH 


Even With Vitamin B:: and Antibiotics In The Feed 


Prevents COCCIDIOSIS 


In Powder Form For 
Mixing With Your Feed 


Salsbury’s 


NITROSAL 


Growth Stimulant 
and Coccidiosis Preventive 
For Chickens and Turke 


Gives You EXTRA Sales, LARGER Profits, 
MORE SATISFIED Customers 


NITROSAL is a multi-purpose poultry medicine that gives your 
customers more profitable, faster growing birds. Extensive tests at 
Dr. Salsbury's Research Farm show that NITROSAL increases 
chick and poult growth by 15% 

Our tests also show that birds being raised as pullets mature 


quicker ...start laying up to 15 days earlier, without forcing. 
Turkeys show improved feed conversion. 


Many outstanding authorities have recognized the growth 
stimulation qualities of NITROSAL. Their experiments show that 
NITROSAL produced extra gain with chickens even with 
vitamin B,, and antibiotics in the feed. 


Prevents Coccidiosis 


NITROSAL also prevents both cecal and intestinal coccidiosis. 
This added protection costs your customers nothing extra 


Take Advantage of This Big Profit Cppeitenty 
Mix NITROSAL In Your Feed 


Hundreds of dealers are earning extra profits by helping supply the 
large demand for NITROSAL and feed containing NITROSAL. 
Intensive advertising is making this demand for NITROSAL even 
bigger. So “cash in” on this big profit opportunity! Write Dr. Salsbury’'s 
Laboratories, Charles City, lowa, for NITROSAL bulletin. 


“Average Profit Per Bird 
4 
...Thanks To NITROSAL.” 
a “NITROSALGave Me 
ve 
. 
3.47 |b. Broilers In 10 Weeks.” 
234, 
-“NITROSAL Gave My Broilers 
A Feed Conversion of 2.99.” 
complete line of poultry medicines 
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Help Boost Farm Products Use 


Join in Projects to Develop 
New Production, New Markets 


By Martin Francis 


HEN the feed dealer looks 

over the average per capita 

milk consumption, he may 
often overlook the fact that milk 
marketing — especially to distant 
states—has an important bearing up- 
on the total consumption. 

Generally when milk must be trans- 
ported long distances, the price is 
higher and this lessens demand. On 
the other hand, when more milk is 
being produced on the spot and con- 
sumed there, consumption is likely to 
rise and dairy feed sales are likely 
to be higher in that area. 

The more milk people consume, the 


more the dairy industry is likely to 
grow. And when an area new to 
dairying takes up this phase of agri- 
culture, there is more dairy feed busi- 
ness for the area as a whole. The 
more milk this nation consumes, the 
more business there is for farmers 
everywhere, and the higher their 
purchasing power. 

In Burlington, Wis., there is a 
milk hauling concern which does a 
national business, transporting milk 
from coast to coast and intermediate 
points in huge tanks called “thermos 
jugs” by one newspaper writer. The 
fact that this firm is prospering 


ishows that the demand for milk is 
great, even. when it must be hauled 
such great distances. 

This should convince any dairy 
| farmer that there is a constantly 
|growing demand for quality milk, 
| provided it can be marketed properly. 

The Charleston, S.C., Chamber of 
Commerce recently published an arti- 
cle stating that farmers in that state 
had made much progress in dairying 
in a five-year period. The article said 
that whereas the state once brought 
in three fourths of its milk supply 
from Wisconsin and New York and 
other states, it now produces all its 
own milk and consumption has risen 
considerably since this was done. 

The president of a South Carolina 
dairy said that it was poor business 
for the state to travel so far afield 
for milk when nature had blessed 
South Carolina with the finest acres 
of grassland in the country. The 
problem, as he saw it, was to sell the 


farmers on the assured profit poten- 


c" ECK the seven big advantages listed above 
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ciate mashes medicated with NFZ-MIX. Not 
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por THE PREVENT! 


ON AND 


only will you be offering them an effective pre- 
ventive and treatment for coccidiosis (cecal and 
intestinal) but you will be offering them a most 
economical solution of this problem. 


For data and results of the . 


many tests proving the 
advantages of Nitrofurazone, write 
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Ualities in dairying. This was a long- 
term program, and in five years it 
resulted in the bringing in of more 
than 1,500 quality cows. Now the 
Charleston Milk Shed has grown to 
a membership of more than 250, al! 
working enthusiastically to build vol- 
ume. 

There are some sections of the 
US., of course, where local dairying 
will not take care of the present and 
future demand. There will always be 
need for the big dairy states to trans- 
port milk to such centers. But there 
are many areas of the nation where 
dairying is on a low productive seale 
where it can be increased to a profit- 
able venture. This development is go- 
ing to bring additional prosperity to 
numerous farmers so that they wil! 
have more income to spend for feed. 
machinery and other articles. 

What is happening in dairying is 
also happening in the broiler indus- 
try. There are a number of spots 
where the raising of broilers is in- 
creasing and becoming a profitable 
venture. Oklahoma is doing much to 
encourage its farmers along this line 
and the effort is paying off. Chambers 
of Commerce is some Oklahoma cities 
cooperate with farm boys and girls 
by financing broiler projects. The plan 
is spreading, thus bringing additional! 
income to many parts of the South- 
west. 

One lesson for the feed dealer in 
such developments is that he often 
has the opportunity to take part in 
such livestock, milk, egg and other 
improvements. The alert feed dealer 
can often set the pace by urging his 
local customers to grow new crops, 
or raise dairy cattle, broilers, laying 
hens or hogs, whatever seems to fit 
the lecalities. As population centers 
arise, as transportation becomes bet- 
ter, market possibilities for all types 
of farm produce are better. 

The feed dealer can often work to- 
gether with other rural leaders in his 
area to diversify crops for farmers, 
thus increasing their incomes, giving 
the area better stability and also 
providing more year around business 
for himself and other merchants. 

When one area begins to produce 
more of a farm product than it did 
before, this does not necessarily take 
business away from a larger market. 
There are many increasing uses for 
milk today, and per capita production 
is increasing, too. Development of 
dairying in some regions provides 
more purchasing power, which may 
be just enough to result in heavy 
purchases of milk by many people 
Dairy income contributions to total 
income in a certain area can give it 
just that plus-prosperity which re- 
sults in more dollars to spend for all 
necessities of life. 

The feed dealer who will take the 
time to explore his region's possi- 
bilities for extra production may un- 
earth an opportunity which can put 
more dollars into his tash register 
than any sales promotion he might 
think of. And it can be more lasting 
than an ordinary sales promotion, 
too, for the benefits can be harvest- 
ed by the farmer and the dealer for 
many years. 


Write BROWE R’S 


CATALOG...LOW DEALER PRICES 
World’s Largest Line of Poultry Supplies 
BROWER MFG. CO. 

442 No. 3rd QUINCY, ILL. 


VENTILATORS 
SOLD BY OVER 10,000 DEALERS 


VENTILATING 
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The GOODRICH 


Reseurch Program 


Assvres your 


Feeders of 
RESEARCH | 


in Every 
Bag of Feed 


You too, can have a success story like 
Dave Crutchfield’s—you too can multi- 
ply your feed profits by taking on the 
complete line of Good-Rich Feeds. 

For Good-Rich Feeds are quality 
feeds — formulated and tested to get 
feeding results under average 
conditions. Fortified with A-FACTO-V, 
Goodrich’s own exclusive fortification 
containing Vitamin B 12 — Antibiotics 
— and high levels of B Complex Vita- 
mins — Good-Rich Feeds assures your 
feeders of top quality feeding results. 

Fill out the coupon today. A Good- 
Rich Feed Service Man will call on you 
and explain how you too can increase 
your feed business with the Good- 
Feeding Program. 


FEED MILLS 
Winchester, Indiana 


Please give me further information 
on how! can increase my fred busi- 


ot? 
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The Successful Retailer Needs 


GOOD RECORDS 


As Well as Good Merchandise 


By ARTHUR ROBERTS 


Here's Some Advice for the Small Retail Dealer 
on Setting Up and Operating a Bookkeeping System 


NE main reason why business 
O men fail is lack of good book- 

keeping records. In one study 
of bankruptcies, it was revealed that 
out of 494 retailers who had gone 
bankrupt, only 27% kept adequate 
books. Before being elevated to the 
U.S, Supreme Court, Justice William 
O. Douglas once analyzed 1,000 bank- 
rupt cases and found that 66% had 
inadequate records or none at all. 

The dealers, in most cases had a 
flair for merchandising and started 
with sufficient funds, but they kept 
no books so their businesses went 
to Valhalla in due time. Today, it is 
more essential than ever before to 
keep books because of income tax 
regulations, the Social Security Act, 
sales tax laws, witholdings from 
wages and other reports required 
from time to time. 

Years ago when the tax toll was 
low, poor bookkeeping practices did 
not put too much of a crimp in the 
bankroll, Today, similar practices 
yay leave a bad monetary wound. 
lore than one dealer has had to dig 
eeply to make good the demands 
f the treasury for more tax because 
e auditors figured it was due and 
he dealer could not disprove the 
aim because his books were in such 
bad shape. As a rule, these tax- 
ayers complain bitterly, contending 
hat they do not owe the money, but 
hey have no other recourse but to 
hell out to Uncle Sam. 


Make It Fit the Business 
For tax purposes or for business 
uidance, it isn’t necessary to install 
n elaborate bookkeeping system as 
long as the records disclose income 
nd outgo and are diversified enough 
© mirror:the main elements in op- 
ration. When installing a system, 
ake sure that it fits your business. 


VINELAND, NEW JERSEY 


All forms for convenient 
addition to your 
formulas 
BASIC PRODUCERS — 


CHARLES BOWMAN 
& COMPANY 


128 East 42nd St, New York 17, ¥. 
110 North Franklin St, Chicage 6, 
REPRESENTATIVES — 

Ine, Needham, Mass. 


Grandone, Ine, 
Midland Western, lec, Tenney Bide, Madison, Wis. 


BOWMAN 


PRODUCTS 


PRODUCTS 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 
1202 American 
SEATTLE 4. W 

410 Lewis Bldg. 

PORTLAND 4, ORE. 


Do not try to make your business fit 
a system. 

Binders and blank bookkeeping 
forms are obtainable at any station- 
ery store. And if you do not under- 
st bookkeeping, call in an ac- 
courtant to write in the original en- 
tries, called opening the books, and 
have him drop around periodically, 
preferably for a few hours weekly, 


to check over your records and pre- 
pare a statement of operating re- 
sults at the end of each month. He 
can tell you how to make entries 
to be checked by him or let him do all 
the work if you do not feel compe- 
tent to do it. 

Of course, if your business runs 
into volume and your profits are big 
enough, you'll need a bookkeeper or 
one who can “double in brass” on } 
some other work if the recording does 
not take full time. We are concerned 
here with the dealer who has been 
in business only a short time or whose 
volume is limited so that he is obliged 
to supervise much of the book work 
himself. 

‘A Simple System 

A simple system comprises two 
books, cash-journal and ledger. From 
the cash register tapes, daily busi- 
ness summary, suppliers’ invoices, 
petty cash slips, etc., entries are made 
in the journal and then posted to 


the ledger where the accounts are 


classified so that you can quickly 
prepare a profit and loss statement 
at the end of a period. The cash- 
journal will take care of cash and 
credit sales, cash jand credit pur- 
chases, payments to~ creditors and 
payments to accounts receivable, mis- 
cellaneous items such as depreciation, 
loss on inventory, bad debts, etc, and 
all expenses. 

At the start, the two-book system 
is. adequate. If, as you grow, you 
need a more elaborate system, books 
can be added. Don’t start off with a 
system that would do credit to a de- 
partment store. If you. employ an 
accountant to open your books, tel! 
him you prefer a simple, two-book 
system. Large retailers may use sep- 
arate books for accounts receivable. 
accounts payable, cash and disburse- 
ments, purchases and miscellaneous 
items, but you can combine this in- 


“formation in the two-book system for 


a small business with no reduction in 
recording efficiency. 
Systems and forms are offered by 


SILMO CHEMICAL CORP. 


TERRAMYCIN FEED SUPPLEMENT 


ANTIBIOTIC FEED SUPPLEMENT 


GUARANTEED EQUIVALENT 5.0 GRAMS COYSTAL LINE, 


the 


TERRAMTCIN FEED SUPPLEMEN 


VITAMIN B, SUPPLEMENT 


GUARANTEED VITAMIN B., ACTIVITY OF 3.0 
PLUS EQUIVALENT 3.0 Grams 


that 


TERRAMYTCIN FEED 


VITAMIN SUPPLEMENT 


UPPLEMENT 


spell 


FOR FEED MANUFACTURERS 


Feed manufacturers, using Pfizer's Terramycin feed supplements, show 
steadily increasing sales and profits. The guaranteed contents assure 
accurate formulotions with the right combinations of Terramycin and 
/ Vitamin B,, to promote maximum growth with minimum feeding costs. 


| 
a ANTIBIOTIC FEED @ SUPPLEMENTS 
7 
2. 
TERRAMYCIN HYDROCHLORIDE PER POUND 
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CRYSTALLINE TERRAMYCIN HYDROCHLORIDE PER POUND 
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POUND PLUS EQUIVALENT 1.0 ORam 
} TERRAMYCIN HYDROCHLORIDE FER POUND 
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a number of organizations but they 
are usually “shotgun” systems, de- 
signed for all businesses, from under- 
takers to hardware men. In this in- 
dustry, a dealer may sell commercial 
feeds, grind and mix feed brought 
in by outsiders, run a hatchery or 
raise poultry. We do not know of a 
system on the market that is ready- 
made to fit these requirements, and 
so, most dealers are obliged to “roll 
their own” from the start. 


Get Advice 


You can get satisfactory results at 
minimum cost by, buying columnar 
sheets in stationery stores and writ- 
ing in the heads to fit requirements. 
The two-book system is easy to oper- 
ate and you should have no trouble 
making the entries in the journal 
after getting a few instructions from 
the stationer who often understands 
bookkeeping, the bookkeeper in your 
bank, an accountant of your acquaint- 
ance or someone in the Chamber of 
Commerce. If your suppliers are in 


the vicinity, their bookkeepers should 
aid you if you consult them. 

Verbal explanations are easier to 
understand than books written on 
debit-and-credit technique because 
most of these books cover the opera- 
tions of larger retailers. The novice 
may find them hard to understand 
because they bring in forms and 
accounting operations that only the 
big retailers need worry about. 

We advise against anyone installing 
his own system after reading a book 
or two on the subject unless his read- 
ing is supplemented by verbal in- 
formation from one versed in ac- 
counting work, such counsel based 
upon the type system you install. 
Even then, it is prudent to do the 
work for the first few months under 
the guidance of a part-time account- 
ant, making entries in the journal, 
transferring journal entries to the 
ledger, called posting, leaving the trial 
balance and preparation of state- 
ments up to the part-time man n- 
til you have gotten the swing of it. 


Some dealers make good book- 
keepers, others do not. If you have a 
flair for this work and know nothing 
about it, the debit-and-credit tech- 
nique required for a two-book sys- 
tem is easy to understand and any 
intelligent man can get the “know- 
how” in its operation. If you want 
to read books on the subject, go to 
the local library but don't go for the 
books detailing intricate retailing 
routine or the weighty problems in 
accountancy. You can find a dozen or 
more boaks _ written on the subject 
of depreciation alene, when a few 
simple fundamentals are all you need 
to handle this internal expense prop- 
erly. 

A cash register | is a big help in 
keeping the books, particularly the 
modern units with bookkeeping set- 
ups. Manufacturers of these machines 
usually furnish bookkeeping forms 
with detailed information on how to 
operate them. 

The cash register provides an ac- 
curate original entry on sales and 


Bi-Con TM-5 for feeds rich in animal protein 
g adequate 


Scene in one of our laboratories where the microbiological assay is carri¢d 
on to assure the proper Terramycin content of Bi-Con Feed 5 


of Vitamin B,.. 


of Vitamin B,.. 


Bi-CON oniy moderately rich in 
animal protein and furnishing moderate amounts 


Bie lon 347 10: seeds tow in protein 


and furnishing only small amounts of Vitomin B,s. 


CHAS. PFIZER & CO., INC., 630 FLUSHING AVE., BROOKLYN 6, N, ¥; 425 NORTH MICHIGAN AVE., CHICAGO 11, ILL.; 605 THIRD 


accurately. 


or pile them away like a bundle 
old rags. File them away syste 
atically and keep them for at lea 
a year. 


discrepancy is to balance your cas 
daily and deposit 
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cash outgo if you use it intelligently 
earmarking the necessary accounting 
information on the tape automatical- 
ly by means of keys specially de- 
signed to fit your business. If you 
have an old machine and do not feel 
like replacing it, then it will be nec- 
essary to write in the necessary ac- 
counting data on the audit tape. 
Keep all cash register tapes until the 
end of the year and see that they 
are filed systematically. If someone 
else balances your cash, this is one 
protection against embezzlement. 

A few years ago we were called 
in to audit a set of books and found 
a drawer full of cash register tapes, 
an entangled mass and no dates to 
check back. Inasmuch as the ma- 
chine was cleared every day, there 
were no forwarding balances to en- 
able one to get an orderly pragres 
sion on the cash taken in from day- 
to-day. There was an $800 shortage 
in the cash account, a shortage that 
no auditor could pin down from the 
books to any particular source be- 
cause the original entries were so 
obscure. 

It was necessary to employ a pri- 
vate detective to get information on 
the outside in order to find the cul- 
prit. Suspicion, at first, had been 
directed toward salespeople and book- 
keepers, but outside investigation put 
the finger on a runner who was pick- 
ing up daily receipts and cash regis- 
ter tapes from branch outlets, appro- 
priating some of the cash and keeping 
the cash register tapes in such dis- 
array that it was impossible to de- 
termine the cause of the shortage 


Where cash register tapes are 
the dealer should not discard the 


Another way to minimize a cas 


receipts in t 
bank to the penny as taken in. Th 
gives a clean-cut check on incom 
Your bank statement is really a “cas 
received” journal, Cash shortages a 
sometimes hard to trace when mo 
than one person handles the inco’ 

ing and outgoing money. A moder 
register eliminates this hazard b 
supplying each person handling t 
money with an identification ke 
which he must insert in the machi 
before he can open the machin 
Separate cash compartments f 


COLBY PULVERIZED 


OATS 


MILLING, INC. 


MIXED 


FEEDS 


UNIFORM QUALITY 
GUARANTEED 


EXCELSIOR MLG. CO. aTLanTic 7152 
FLOUR EXCH. MINNEAPOLIS, MINN. 


823 PERDIDO STREET 
NEW ORLEANS, LOUISIANA 
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Your customer knows that mineralsimust be 
readily assimilated if they are totkeep his 
poultry and livestock healthy and producing. 


Mr. Feed Mixer—you can use the words above to close a sale, if your 
feeds are mixed with Herman Nagel’s Formula B. Make the sale by 
assuring the customer that the minerals in your feed go right to 
work for him. 


HER MAM WAGEL'S 


TRACE MINERAL 


CONCENTRATE 


PHOSPHORUS CONCENTRATE 
TRACE MINERALS 


with 


tor feeds containing phosphorus-rich 
ingredients. Supplies eight trace miner- 
als in pre-determined balanced amounts 
... Stabilized todine, manganese, copper, 
cobalt, nickel, iron, zine and boron. 


Contains five high-analysis purified phos- 
phates—*so soluble they melt on your 
tongue”... plus eight vital trade min- 
erals. NO PREMIX NEEDED. 

DISTRIBUTORS ‘ 
Utah and Idaho 


Eastern States Illinois 
The Amburgo Co., Inc. Hall Sales Co, Bader, Inc. 
Philadelphia 7, Pa. Evanston, Hl. Ogden, Utah 


Kansas and Missouri 
Bartels & Shores Chem. Co. 
Kansas City 7, Mo. 


South Texas 
Big State Grain Co., Inc. 
San Antonio 5, Texas 


Oregon and Washington 


Seattle 4, Wash. 
Portland 4, Ore. 


Iowa and Nebraska 
Carroll Swanson Sales Co. 
Des Moines $, 


Minnesota 
Blomfield-Swanson Brokerage 
Minneapolis 1, Minn. 


Colorado 


Koger Gormly 
Denver, Colorado 


The HERMAN NAGEL CO., 53 W. Jackson Bivd., Chicago 


1? 


OF NEW @ SERIES 


ELTON 


Send for information on this new line of Bag and Box pilers, as well as | | 
other conveying equipment. 

We offer the best and most complete line in the field. So it’s just good 
business to consider ELTON equipment first. 

Over 1000 of these conveyors are in use in the U.S. and foreign countries, 
with a service record we are proud of. They are saving time, space and 
money for all these users, and they’ll do the same in your plant, 


CHANTLAND MFG. CO., BADGER, IOWA, U.S.A. 


Genuine Cane BLACKSTRAP MOLASSES 
NORTH AMERICAN TRADING & IMPORT CO., INC. 


— LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE UNITED STATES: 
1429 WALNUT STREET + PHILADELPHIA 2, PA. ae 


each clerk make balancing each 
money-handler’s intake and outgo a 
simple procedure after business hours. 


Must Analyze Figures 
Bookkeeping, however, is only re- 
cording your operations, just one 
phase of business management, and 


ing to get by. After you get the 
figures recorded, you must analyze 
them intelligently and then plan fu- 
ture operation in line with this 
analysis. Keeping accurate “books will 
tell you how much you earned or 
lost, but that is only ‘water over the 
dam unless you use this informa- 
tion to guide you to betterment in 
the future. You must always be hop- 
ing for betterment, even though you 
are doing well. Incentive makes the 
mare go. 

Business these days isn’t an easy 
road to riches despite the fact that 
there is a lot of money floating 
around. The national income is about 
three times what it was 10 years 
ago; yet it is much harder to earn 
one half the net profit that business 
men earned a decade ago when to- 
day’s heavy tax toll is taken into 
consideration. 

The small dealer bulks large upon 
our economic horizon, and he must 
manage wisely in times like these to 


have the funds, the personnel and the 
prestige to keep them afloat in turbu- 
lent economic waters. They also keep 
good books, something too large a 
percentage of smali dealers lack and 
without which they will have a hard 
time navigating in troubled ‘waters. 
The early years are often the hard- 
est for the newcomer to any field 
because he must grapple with formid- 
able problems before he can get a 
good toe-hold. A. prewar survey 
showed that 30% of retail businesse:; 
went out within the first year, 14% 
bit the dust the second year, and 
only 40% were in business the fourth 
year. 
Ninety per cent of all retail busi- 
nesses do a gross volume of less than 
$50,000, and 60% do less than $10,- 
000, according to the U.S. Depart- 
ment of Commerce. 
Before the Second World War, Dun 
and Bradstreet made a survey cover- 
ing small retailers and it disclosed 
that they average less than $200 a 
month for themselves. Recent studies 
have shown that the “take” for the 
small businessman isn’t any higher 


‘today when the decreased value of 


the dollar is considered. 

For this reason, he needs good rec- 
ords as well as good merchandise to 
earn a satisfactory profit. Lacking 
one or the other he may find him- 
self eventually in the hands of the 
sheriff. 


BRAZIL SOYBEAN CROP 


WASHINGTON—Soybean produc- 
tion in Brazil during 1951 totals 
60,000 tons, double the harvest of last 
year, while the country’s vegetable 
and edible oilseed crops are maintain- 
ing the 1950 pace. Most of the soybean 
crop is expected to reach the export 
market. The U.S. was Brazil's best 
customer for vegetable oils and oil- 
seeds in 1950. 


you must know more than bookkeep- | 


survive. The larger dealers usually. 


A ‘Must’ List 
* 


Pour Factors Essential 
to Business Success 


By James Acker 


HETHER a dealer has a 

written list or one in his 

mind, he knows there are 
certain goals which he wants to 
achieve in his . But what he 
may not have is a list of these objec- 
tives in their proper order of impor- 
tance. And lack of this often is the 
one factor which is keeping many 
business men from attaining the 
financial success which is possible for 
them. 

There are some objectives or goals 
which can be postponed, shelved, or 
laid in mothballs—to be brought out 
for an injection of new life at a future 
date. Again there are other goals 
which cannot be neglected, even for a 
day. They are the “must” objectives. 

If the average retailer would make 
a list of the things he wishes to ac- 
complish in his business today and 
tomorrow, he might have a list with 
20 to 50 different items or jobs. It is 
a splendid idea to make such a list 
and crass off the jobs as they are 
accomplished. 

But one more thing is needed with 
such a list. Separate it into the 
things that must be done and those’ 
which can be done anytime. 

If you had to make up a must list 
for your business what items would 


FOOD RESEAKCH 
LABORATORIES, INC. 


Founded 1922 

Philip B. Hawk, Ph.D., President 

Berard L. Oser, Ph.D., Director 
Research * Analyses * Consultation 

Write us about 

FOOD CHEMICALS 
Tests for Safety 
Blological, Nutritional, Toxicological Srudies 
for the Food, Drug and Allied industries 
48-14 33rd Street, Long island City 1, N.Y. 


FEED INGREDIENTS . 


AND GRAIN 
@ Soybean Meo! @ Tankoge 
@ Cottonseed Mecl © Meot Scraps 
@ Linseed Meal @ Molasses 
@ Alfalfa Meal @ Crimped Oats 
@ Brewers Grain @ Crimped Barley 


@ Corn Chop 
@ Ground Grains 


@ Oat Meal Feed 
@ Mill Feeds 


DANNEN MILLS, Inc. 


GRAIN AND JOBBING DIVISION 
ST. JOSEPH, MO. 


ONE CALL BUYS ALL! 


Save precious time, money and energy 
when you make all your feed purchases 
at once. |. S. Joseph, one of the oldest and 
largest organizations in the feed business, 

- has given prompt, friendly service, maxi- 
mum efficiency, and specialists to choose 
your feeds, for nearly forty years. Call 
Lincoln 8431 TODAY! 


1. $. JOSEPH CO., INC. 
Flour Exchange Bldg. 
Minneapolis, Minnesota 
Lincoln 8431 
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stone of any business which has as 


everything else must revolve. It is 
the one big thing to keep in mind. 
Without 


must policy which should never be 
forgotten. And it is to be assumed 
that before a man can sell at a profit 
he must buy right. So even the buy- 
ing comes under this classification's 


scope. 

2. Get the necessary volume. Once 
a man sells at a profit, he has reached 
a critical point in his business career. 
It is a mighty pleasant feeling to be 
doing enough business to pay all ex- 
penses and have a profit besides, 
which is regarded as a return on the 
investment. But from this point on, 
the dealer who really wishes to suc- 
ceed on a higher scale must get the 
necessary volume. 

So important is this point that it 
involves day to day effort in merchan- 
dising. It often means monthly sales 
goals, a yearly merchandising calen- 
dar which is adhered to. It also in- 
volves advertising and promotion. 

3. Get the money. Whether a man’s 
business is smail or large he must 
“get the money.” That is, he must 
have a consistent collection policy, 
not a month by month policy. It must 
be a policy which considers all phases 
of the collection problem, not one 
thought up on the spur of the 
moment. 

4. Train your employees. This is 
included in a list of important goals 
for an excellent reason. There are 
many one-man and two-man busi- 
nesses, some run by father and son 
or sons. In such instances the work- 
ers know the policies desired. How- 
ever, if the business is larger, then 
employee training is called for, be- 
cause people other than the owner 
and his sons will handle the bulk of 
the customers. 

It is in the proper training of em- 
ployees that perhaps the greatest gain 
in business volume can often be regis- 
tered. Effectiveness of salespeople 
can sometimes be increased 50-100% 
through good training. The employee 
is your agent. You need to teach him 
to service and sell the way you want 
it done. Consider his suggestions for 
handling every job, but if you still 
think it’s no improvement on your 
own, then say so and ask him to do 
it your way, explaining why. 

These then are the four great 


al construction. “Swing-type” 
feed 

ors. 
Wood skids and tow 


met: 
hinges al 
side. A 
ed “V" bottom. 


hooks. < sizes: 2 ft., 4 ft., 6 ft., 8 ft. 
Fasily assembled. 


say anything apout the financing of 
the business, for it is assumed that 


been invested. But if these four great 
musts are followed the capital will 
grow and so will the business. 

You will also note that not one 
word is said about satisfying the cus- 
tomer, cleaning up the store and mill, 
maintenance of machinery, etc. These 
all follow when you take care of the 
four points listed earlier. The minor 
points in operating a business will 
take care of themselves with just a 
little extra attention. 

Every business man owes it to him- 
self not to get side-tracked, not to 
get himself so involved in minor busi- 
ness issues that they take time from 
the main ones. Keep the big four in 
mind every day and you will steer 
your business along an excellent profit 
trail. 


Wrete 


us 


Save Money With 
IBBERSON Plans 


Before building or remodeling Feed Mills, Elevators or 
Seed Plants, find out what we can do for you. Our skill, 
experience and buying power safeguard your interest. 


in confidence 


SEND FOR THIS PROVEN SUCCESS PLAN! 
Don't delay gettitg the fact® Ilatchford Success Plan for 
Feed Manufacturers. 4t-inglgdes latest information on al! the nutri- 
ents and antibiotic fortification . . . plus a proven sales and mer- 
chandising program for your feeds. Write today! 


Please hove your loco! representotive coll on me 


00! 
Blotchford’s Dept. 
Wovkegon, Illinois 
GENTLEMEN: 
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AD NO. 3001 © VITADINE © ACME 


FEEDSTUFFS, Oct. 13, 1951——-31 
J you classify as highly important? In | musts in the successful operation of a 
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PROGRAM SET FOR OHIO 
NUTRITION CONFERENCE 


COLUMBUS, OHIO—A tentative 
program for the Ohio Animal Nutri- 
tion Conference to be held at Ohio 
State University Nov. 8-9 has been 
announced. Last year’s conference at- 
tracted a record attendance of 600. 


- 


Speakers for the morning program 
Nov. 8, and their topics, include Wil- 
bur Bruner, Ohio State University, 
“Producing Swine for Today's Con- 
sumer Preference”; W. L. Robinson, 
Ohio Agricultural Experiment Sta- 
tion, “B» and Antibiotic Supplements 
in Rations for Growing and Fatten- 
ing Pigs,” and O. H. M. Wilder, 


Local Phone: 38-2544 


PEANUT MEAL 
CAKE + PELLETS + COTTONSEED HULLS 
Domestic and Export 
COME TO HEADQUARTERS 
THE BRODE CORPORATION 


On request, we will mail you our frequent market bulletins 


SOYBEAN OIL MEAL 


Teletype: ME-260 


American Meat Institute, Chicago, 
“The Place of Animal Protein Foods 
in Modern Ration.” 

A. L. Moxon, Ohio Agricultural Ex- 
periment Station, will lead off the 
afternoon session Nov. 8 with a dis- 
cussion of “Trace Minerals in Animal 
Feeding.” The session also will in- 
clude talks by J. W. Hibbs, Ohio Agri- 
cultural Experiment Station, “Milk 
Substitutes in Dairy Calf Feeding”; 
Dr. William Tyznik, Ohio State Uni- 
versity, “Relation of Roughage In- 
take to Fat Content of Milk,” and 
Dr. L. A. Moore, Bureau of Animal 
Industry, U.S. Department of Agri- 
culture, “Utilization of Low Quality 
Roughage in Beef Cattle Feeding.” 

The morning session Nov. 9 will in- 
clude these speakers: L. L. Rummell, 
dean of the College of Agriculture and 
director of Ohio Agricultural Experi- 
ment Station, “Research Today and 
Tomorrow”; A. R. Winter, Ohio State 
University, “Feeding the Laying and 
Breeding Flock for Maximum Re- 
sults”; Dr. O. G, Bentley, Ohio Agri- 


You can't spoon feed every bird or 
animal your customers own... to 
make sure they get enough vitamins 
and minerals. 

The proper nutrients are sealed 
into every particle of Arcady Feed, 
thanks to Arcady's exclusive emulsi- 
fied liquid premix, and to the use of 
liquid lecithin. No danger, with 
Arcady Feeds, of the tiny-but-so- 
important fractions of vitamins and 


: trace minerals not being dispersed 


properly in the feed. 


That means Arcady dealers don't 
have to worry about costly vitamin 
and mineral deficiencies cropping 
up in the herds and flocks that they 
have on feed. 

Just one more reason for an Arcady 
franchise being a profitable fran- 
chise. Write for full information on 
this complete line of fully modern 
feeds. 


PLEASE! 


ARCADY FARMS Milling Company 


223 Wes? Jackson Boulevard, Chicago 6, Illinois 


A feed and feeding program for every farm need 


Chester Salter 


HEADS FEED INSTITUTE—Chest- 
er Salter, Teske Milling Co., Daven- 
port, Iowa, has been elected president 
of the Feed Institute, Inc., lowa feed 
industry trade association. 


cultural Experiment Station, “Some 
of the Factors that Influence the Re- 
sponse to Vitamin B,, and Antibi- 
oties”; J. R. Redditt, Cudahy Packing 
Co., Omaha, “Where Is the Broiler 
Industry Going?” and Dr. Joseph 
Martin, College of Ghent, Ghent, Bel- 
gium, “Our Feeding Problems in the 
Low Countries.” 

Walter C. Berger, president of the 
American Feed Manufacturers Assn., 
Chicago, will discuss “The Feed Situ- 
ation,” to open the Oct. 9 afternoon 
session, and he will be followed by 
Dr. T. S. Sutton, Ohio State Univer- 
sity, with a discussion of “Trends in 
Feeding Practice.” 


DANGER SEASON 

Fall is one of the greatest danger 

seasons for the outbreak of hog 
cholera. 


SAVE MONEY | 
SEA-COLL 


Reprints? 


Yes, we make reprints 
of articles which appear in 
this publication, on order. 
Minimum quantity: 100 cop- 
ies. Minimum price: $7.95. 
For each additional hundred 
copies add 55¢; lower prices 
are available for quantities 
of 5,000 or more. Ask for a 
quotation. 


If the article requires 
more than one page, the 
charge is somewhat higher. 
There is, of course, an extra 
cost for an additional color 
or special paper. We'll be 
happy to quote the price. 

If you are intergsted in re- 
prints of an article, be sure 
to advise us promptly. 


Address your inquiries to: 


Reprint Department 


118 South Sixth Street 
Minneapolis 2, Minn. 
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Strike a Balance 


Allow the Proper 
Amount of Time 
for Each Activity 


By Will Larlee 


SK any bookkeeper what “strike 
A a balance” means, and he will 
tell you it’s “writing up an 
account so that the debits and cred- 
its balance.” He will also explain to 
you that striking a balance is the 
means for adjusting matters fairly 
and equally for everyone concerned. 
No one is going to label you a 
bookkeeper, although you may won- 
der sometimes when you're swamped 
with desk work. Nevertheless, in a 
very personal way, the feed retailer 
is in the same responsible position 
as the bookkeeper every day. You 
have to “strike a balance” from the 
many details of your selling job in 
order to have matters settled fair- 
ly for both your business and you. 
Did you ever look at it that way? 

Perhaps you are the well adjusted 
feed man who allows the proper 
amount of time for each part of 
your work. If so, you're the one in 
a thousand or more. This “pitch” 
isn’t meant for you. 

More likely you are one of the 
majority who finds that certain abil- 
ities or interests tempt you to spend 
more than a fair share of your time 
on any one activity. Or maybe you 
are one who is too busy too often 
with routine duties that interfere 
with doing a balanced selling job. 
There could be many activities hog- 
ging the best hours of your aay. 

If you try to be as hardboiled and 
critical about your business welfare 
as the bookkeeper is about his ac- 
counting, you can pick out your “time 
robbers” and put them where they 
belong. 

Do you “visit” more than you sell 
so that selling becomes mostly a 
round of small talk? 

Plan your day to build around a 


SOFT PHOSPHATE 


U. S. Dept. of Agriculture tests* 
indicate this phosphate is 69% as 
avoilable as bone meal . . . yet it 
costs (per percent of phosphorus) con- 
siderably less than one-half as much, 
Journ. of A.O.A.C., Feb. 1945. 

Write for information and prices 


COLUMBIA 
PHOSPHATE Co. 


1007 Washington Ave. 
St. Lovis 1, Mo. 


MILLFEED 


Cash & Futures | 


DrevYER ComMiIsSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Beard of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone B.A 5462 Phone L. D. 178 


PRODUCTS 


Distributed in Utah and 
Southern Idaho by 


BADER, INC. 


214 24th Street 
Telephone: Ogden 9323 
P.O. Box 267 OGDEN, UTAH 


DUALITY GOES IN BEFORE THE NAME GO 


sales route that requires the least 
travel zig-zagging over your territory. 
Decide on past performance how 
many stops you can handle efficient- 
ly for best results. Leave the others 
for the next day. 

. Hard as it is to observe some- 
times, try holding daily paper work 
to a minimum. Assign as much as you 
can to your assistants who are quali- 
fied for that work. . 

Set aside a half hour or hour sev- 
eral evenings a week for reading | 
current general news and agricul- | 
tural and trade news. Read various | 
farm and breed journals, other pe- 
riodicals and bulletins. Broaden your | 
acquaintance with every angle of | 


your business. 

Meet your local vo-ag teachers and 
similar officials associated with agri- | 
cultural services. Fit in some part of 
each week for this. 

When you see an opportunity to 

become active in a community organ- 
ization without sacrificing too much 
time, join! Often it helps you pro- 
gress. 
While you strive for balance, don't 
forget some of your day belongs to 
your family. Relax. Have a change of 
pace that brings you back with re- 
freshed attitude to your feed selling 
career tomorrow morning. 

Can you strike a balance? 


Sacos Mente 


ye 


Rox lees 
Savannah 


DEHYDRATED 


ALFALFA MEAL 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE Co. 


Tetedo 5, Ohio 


A. E. BAXTER ENGINEERING Co. 
Designers and Engineers for Mills, Elevators 


9 ELECTRIC BUILDING 


and Feed Mills 


BUFFALO 3, NEW YORK 


IN ANY LANGUAGE 
MENTE BAGS 


Mean 


QUALITY — DEPENDABILITY — VALUE 


Burlap and Cotton — New and Used — Printed and Plain 
MENTE DAINTY PRINTS MAKE EVERY BAG A PREMIUM 


Write, wire or phone our nearest office for quotations today! | 


MENTE & CO., INC. 


ISAAC T. RHEA, Pres. Dept. J 
Box Bor 204 
New Orleans Houston 


Sales Offices or Representatives in New York, Chicago, Kansas City, St. Louta, 
Minneapolis, Lenver, Cincinnati and other large cides 
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Broilers fed rations containing 
HI-PRO-CON Demonstrated 
improved Feed Efficiency. 


HI-PRO-CON fills the need for a 
high-quality, readily available protein. 


THIS MEANS MONEY TO YOU 
— OUR CUSTOMER 


e@ HI-PRO-CON is especially heat 


treated to provide maximum avail- 


ability of amino acids. 


@ Its uniform granulation brings you 


two real benefits: It is correct for 


all types of poultry and swine. 


It helps eliminate the dust 


problem during feed 


mixing. 


prorein 

Fat - 

Fiber 
Ash 


Send for @ of the HAPRO-COM 


|When‘and‘How Much? 


Why Extend Credit 


| 
| 
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By Edward Case 


When and how much? 

Those are questions relating to 
credit policies that every feed dealer 
must solve. Some dealers try to main- 
tain a policy of strictly cash, and 
others extend credit to the limit. 
Even those with cash policies allow 


30 days for payment. There appears | 


to be no agreement on what consti- 
tutes a cash policy, and very little 
agreement on how the industry should 
handle the important and vexing 
problem of credit. 

In the past seven years I have v:s- 
ited more than 1,000 feed dealers, 
with large, small and medium sized 
businesses, located principally in the 
Middle West, and I find no uniform 
agreement on how to handle the 
problem. Each dealer seems to do as 
he wishes or feels is best for himself 
and his community. Of the dealers I 
have visited those who extend credit 
to good risks far outnumber those 
who sell for cash even the 30-day 
variety. 

It seems to me that in the final 
analysis, whether one sells for cash or 
partly on credit, depends on whether 
one can collect all money due him 
and still make a fair profit. If this 
can be done, the money in the bank 
really tells the story. ce 

But at the same time, the feed 
dealer who sells on credit runs a 
greater risk than the dealer who sells 
for cash, and it is well to highlight 
this factor. There are other things 
too, which govern how far a dealer 
can go in extending credit. 

1. Amount of your capital. Whether 
the dealer sells for cash or credit 
should be governed by his capital. 


Credit removes from reserves money 
which is needed sometimes for other 
operating expenses. The dealer with 
a small amount of capital must be 
content with less volume than he has 
the ability to sell, because he does not 
have the capital to finance a large 
business. And it takes capital to sel! 
on credit. 


The smaller the amount of your 


EDITOR'S NOTE: This is the first 
of a series of three articles that will 
appear in Feedstuffs on credit prac- 
tices for retail feed dealers. Other 
articles will deal with “credit as a 
habit” and collection of overdue ac- 
counts. 


capital the less you can afford to tie 
it up in credit accounts. It does not 
follow that the greater your capital, 
the more credit you can allow. The 
paying ability of the credit seeker is 
what is important. 

2. Character of risks. Some cus- 
tomers are excellent credit risks. On 
this class of customer you'll never 
lose a’ cent, even though you may 
have to wait for your money at times. 
But you must allow a large amount ot 
your capital to be tied up for 30, 60 
and sometimes 90 days. Be sure to 
take this into consideration. The more 
you limit your credit extensions the 
more you keep your capital unde: 
your control. 

Some customers are bad risks 
There are Some characters who nev.) 
intend to pay their bills until forced 
to. They'll do everything to evade 


DECATUR, ILLINOIS FEED DIVISION PAINESVILLE, OHI 


MOLASSES IS ONE 
OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 
6 DIFFERENT SERIES 
IN 
9 DIFFERENT MODELS 
FOR 
MOLASSES MEAL FEED 
AND 
HI-MOLASSES PELLETS 


ANY OF OUR MIXERS WILL PROCESS 
FISH-SOLUBLES OR OTHER LIQUIDS 
AS WELL AS MOLASSES 


WRITE FOR DETAILS 


Another New WENGER Improvement 


All 600 and 700 Series now are furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Acclaimed by those who have purchased and operated 
them to be the FINEST, MOST EFFICIENT MOLASSES 


MIXER ON THE MARKET. Extremely Accurate, Smooth 
Running, Fool Proof and Sturdily Built, THIS 700 IS 


BECOMING AMERICA’S FAVORITE. 


WENGER MIXER CO. 


SABETHA, KANSAS 
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or hold up payment. On this group 
you'll lose your profit on those sales 
and maybe more. They'll cause you 
headaches, problems and dissension 
and some ill will. 


Bad Risks 

How big a percentage are they of 
your total business? One credit man 
tells me that about 2% of all retail 
customers are bad risks. In some fields 
the percentage may run as iow as 
1% of all customers served. As an ex- 
ample, suppose that you do $100,000 
worth of business annually and that 
all customers buy equal amounts. If 
2% of your customers are “bad risks” 
and you lose their total accounts you 
would lose $2,000 on that gross vol- 
ume. 

But on the other hand your losses 
actually will not be that high. Some 
of the “bad risks” may pay in part 
or in full. But subtracting these pay- 
ments your losses will still be sub- 
stantial. It is up to you to decide 
whether you will continue running 
these risks. 

Credit men also say that the aver- 
age retail open account runs between 
70 and 100 days. This means that 
someone must finance accounts dur- 
ing that long period. It also indicates 
considerable collection effort and ex- 
pense. 

These same credit men say also 
that 60 days should be the limit of 
an open retail account. Can you hold 
it to that in your locality? If you can, 
the chances are that you are doing 


Two Incomparable 
Feed Supplements® 
under One Trade Mark 


CASH IN 


ON THE DEMAND 
for ANDERSON’'S 


@ EASY TO CLEAN 
@ GOOD VENTILATION @ TAKES LESS SPACE 


BOX COMPANY 


INDIANAPOLSS 6 iN 


better than an average job of collect- | 


ing. 
If there are so many risks involved 
in granting credit, why then should 
the feed dealer extend credit? Here 
are the points in favor of it 

1. Farmers ask for credit. In prac- 
tically every state in the nation many 
farmers (some of whom have fat bank 
balances) like to buy on credit. They 
like to pay their bills every 30 days o1 
so, instead of a few here and there 
Their credit is good, they pay up, and 
just about all other retailers give 
them short term credit of this sort. 
Only the cash groceries and a few 
other specialized fields insist on cash. 
And the other retailers prosper. Even 
retailers who sell quickly consumed 
goods extend credit in many instances 


2. The credit privilege helps to sell | 


more merchandise. There is little 
doubt that when the customer can 
postpone the date of payment, he buys 
more. He would not buy as much if 
he had to dig into his pocketbook for 
the cash. It is easy to say “charge it 


to my account” and go home with | 


the item, and farmers are no dif- 
ferent in this respect from other cus- 
tomers. 


Maybe there’s a shock or two when | 


the total bill arrives, but by that time 
the customer has used the merchan- 
dise, has had time to benefit from 


it and he usually considers it a worth- | 


while buy. That's the main psychology 
of credit buying. 

Those who extend credit say that 
if you inaugurate a strictly cash pol- 
icy you immediately close the door to 
many able-to-pay farmers, whose im- 
mediate buying urges are thus curbed 
to some extent by the actual amount 
of cash in their pockets or in a bank. 
They say that seasonal crop checks 
go first toward settling old bills in 
many stores, merchandise which nev- 
er would have been purchased had the 
farmers had to have the cash first 


Releasing Purchasing Power 
Some dealers say that what is im- 
portant is releasing purchasing power 
through properly controlled credit, 
rather than stifling it. They point 
out that with the larger farms today, 
with larger herds and flocks, more 


feeds and farm supplies are needed | 


monthly by some farmers, who can- | 


not pay cash for everything they buy 


For example, some turkey growers | 


sign notes to feed dealers for a sea- 
son's feed for large numbers of tur- 
keys, with local bankers discounting 
such notes for feed dealers. I know 


one Indiana feed dealer who tells | 
his customers that they can finance | 


feed purchases over $100 and should 


inquire as to this method. He uses | 


a note, usually for a 60-day period 
on such deals. 

As it has always been, credit re 
mains something which some custom 


| ers need and others do not. Regardiess 


of how little or how much credit the 
individual feed dealer may extend, one 
sensible rule to follow is “be careful.” 


PRODUCTS 


Distributed in Iowa by 


V. A. MAGNUSON 
SALES CO. 
660 16th St. 

Des Moines 14, lowa 

Phone: Des Moines 2-9597 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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Cornell Opposes Use of Built Up - 
Litter for Starting Baby Chicks 


(The following is reprinted from 
Cornell feed Service, published by 
the New York State College of Agri- 
culture at Cornell University. It was 
written by P. B. Levine of the col- 
lege staff.) 


v 


Recent work done by research 
workers at the Ohio Agricultural Ex- 
periment Station indicates that good 
results were obtained in the rearing 
of chicks when they were placed on 
old, built-up litter that previously 
had been used by other chickens. The 


benefits from this practice were as fol- 
lows: 

1. . The built-up litter supplied vita- 
min B, and compensated for the lack 
of this vitamin in the ration. 

2. Livability was better than with 
chicks reared on clean litter. 

3. There was less evidence of dis- 
ease in chicks reared on built-up 
litter. 

Among other reasons advanced for 
better results obtained with used lit- 
ter was that natural processes simi- 
lar to what go on in a compost pile 


FEED GRAINS for the FEED TRADE 
MULLIN & DILLON COMPANY 


Main Office 
MINNEAPOLIS, MINNESOTA 


Sidetrack 


competition with 


& Eliminate bagging and unbagging . . . 
labor expense such as piling, lifting, shoveling, ete. 


ye Deliver feed in better condition . . 
Stop losses due to rodents and bag damage. 


& Speed up your operation . . 


handle more customers every trip. 


maintenance 


More than 25,000 BAUGHMAN Self- 
Unloading Bodies from Coast to Coast. 
WRITE R PRICES AND FULL 
DETAILS. Prompt delivery. 


. unload from '/, to 1 ton 
per minute. Make more deliveries every day .. . 


All controls conveniently located at 
ground level at discharge point — no 
climbing on body to adjust conveyor. 
Of handsome streamlined design, the 
») BAUGHMAN has the fewest possible 
moving parts... 
assures lowest cost 


other costly 


. always fresh. 


the ground. 


Streamlined si 
boards . . . sell your products wherever you go. 


tend to destroy disease-producing or- 
ganisms and viruses, and that the am- 
monia that is generated also has a 
disinfectant action. These pronounce- 
ments have been received favorably 
by poultrymen because of lower cost 
from the standpoint of providing new 
litter and less labor. 

Under practical conditions, in this 
area at least, enough disadvantages 
in the use of this management sys- 
tem for rearing chicks have come to 
light so that we are definitely rec- 
ommending that poultrymen should 
not start their baby chicks on old, 
used, built-up litter. One of the first 
difficulties that we ran into was the 
occurrence of a very severe keratitis 
or inflammation of the cornea of the 
eye as a direct result of evolution 
of large quantities of ammonia gas 
from the built-up litter when it be- 
came damp. Many of these cases of 
injury to the eyes occurred during 
the cold, winter months when cer- 
tain pens or houses had to be shut 
tight to avoid freezing. Under such 
conditions, condensation occurred and 


homes. BULK MATERIAL BODIES 


Deliver different materials in selective compartments 
(optional) with no danger of mixing. 


Deliver materials wherever your customers want them 
. .. im a 270° are around the truck, up to 16’ above 


des give you attractive traveling sign- 


more strength 


and less dead weight for more payload on every trip. 


= Give you alloy steel construction . . . 
* 


Fivetimesmorerust-resistant thanordinary steel! 


Give you 3 methods of unloading: (1) dragchain 
(standard), (2) belt, (3) belt over dragchain. Material 
to be handled determines which is best for you. 


Optional discharge from swivel auger or at ground 
level. 


| BAUGHMAN MANUFACTURING CO.,Inc. 


= 2101 Shipman Road 


is @ Baughman Distributor Near 


Jerseyville, Ill. 


You” 


when the large quantity of putresci- 
ble matter became moist, decomposi- 
tion set in with the consequent evolu- 
tion of ammonia gas. This chemical 
injures the eyes causing temporary 
blindness. In severe cases the blind- 
ness may be permanent. In some in- 
stances as many as 20% of the flock 
were injured. 

Furthermore, large roundworms in 
relatively young chickens have be- 
come a problem in many flocks start- 
ed on old litter. Worm infections in 
this area had virtually disappeared 
and rarely were we ever called upon 
to treat flocks for large roundworms. 
The use of old litter, however, has 
revived this problem to such an ex- 
tent as to create a demand by poul- 
trymen for some medication that can 
be incorporated in the feed as a per- 
manent measure to prevent this 
parasitism. 

Coccidiosis has been appearing in 
chicks reared on used litter at a 
much earlier age than heretofore has 
been experienced, and during the cold 
months of the year. Normally, few if 
any outbreaks of coccidiosis would 
be experienced during the winter 
months. 

The results that we have obtained 
in our diagnostic laboratories defi- 
nitely indicate that the natural 
processes which might be expected 
to destroy parasite eggs, coccidia 
and other disease-producing agents 
do not destroy them all with cer- 
tainty. It is hard to reconcile this 
rearing practice with the concept 
of leukosis control which has been 
the only practical means of reducing 
losses from this disease, namely, the 
isolation-rearing of young chicks. 

Obviously rearing of young chicks 
on used, built-up litter is as close as 
one can come to exposure to older 
fowls aside from actual contact with 
them. 

The difficulties encountered by the 
average poultryman who has tried to 
use this system of chick-rearing have 
convinced us that there are more dis- 
advantages then benefits to be gained. 
We believe that young chicks should 
be given a good start on clean litter 
with a complete ration. Exposure to 
disease agents and parasitic organ- 
isms inevitably takes place, but we 
see no point in deliberately exposing 
chickens to such conditions at a ten- 
der age. 
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TARK VALLE! ALFAGFA MILLS, HUTCHINSON, KS 
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MILLFEED 
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Reliance Feed Co. 


1017 Phoenix Bldg., Minneapolis, Minn. 
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BURN DOWN 


ES, BURN DOWN sales resistance with brood sow rations 


ahd pig starting and weening mash (pig meal), which you PIG-GRO IS DIFFERENT 


manufacture using Ultra-Life Pig-Gro Concentrate. Pig-Gro can 


Jv Different from anything you've ever seen 
in appearance, quality and results! 


Vv Different enough to enable you to cope 
which they considered highly satisfactory, have more than with and outsell any other pig meal! 


help you capture the hog feed business in your territory. A 


number of feed manufacturers already doing a pig meal business 


doubled their pig meal tonnage since they began making and Vv Gives you $15 to $20 a ton margin. 


containg extra quality 
of Vitarsin amd pots fre SOM 
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sastrients rod sow ration and pic f 


ppecizily needed by sows 


Different, yes startlingly different from anything ULTRA-LIFE LABORATORIES, 7 
you've ever seen in the way of a pig feed. We Eost St. Louis, Hlinois 

would deem it a privilege to send you actual Yes, we'd like to know more about 
samples of these feeds, as made by our many 
manufacturing connections. Mail the coupon today. ond full information 
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CONVENTION CALENDAR 


Oct. 17—Virginia State Feed Assn. ; 
Jefferson Hotel, Richmond, Va. ; exec.- 
sec., R. F. Frazier, 164. N. 9th St., 
Richmond 19. 


Oct. 18-19 — Oklahoma Formula 
Feed Conference; Oklahoma A & M 
College, Stillwater; sponsored by the 
College and Midwest Feed Manufac- 
turers Assn.; chairman, Dr. C. K. 
Whitehair, Prof. of Animal Husban- 
ay. 

Oct. 18-19—Virginia State Poultry 
Federation; Jefferson Hotel, Rich- 


mond; exec. sec., R. F. Frazier, 161, 
N. 9th St., Richmond 19. 

Oct. 23-24 — Washington Junior 
Poultry Exposition; Civic Auditorium; 
Seattle, Wash. 

Oct. 24—Texas Dehydrators Assn.; 
Texas A & M College, College Station. 

Oct. 25-26 — Michigan Nutrition 
Conference, sponsored by Michigan 
Associated Feed Men; Michigan State 
College, East Lansing, Mich. 

Oct. 25-26—Texas Nutrition Con- 
ference, Texas A & M College, Col- 


5-62 PEARL ST. 


CHEMICAL LABORATORY SERVICE 


FOR ANALYSIS OF 
WHEAT, FLOUR, GRAIN, FEED, SOYBEANS, ALFALFA MEAL 
DOG FOOD, TANKAGE, TALLOW, FISH MEAL, ETC. 


HALLENBECK INSPECTION & TESTING LABORATORY 


BUFFALO 2, N.Y. 


| ment of Animal Husbandry, Dairy and 


lege Station; sponsored 
lege and Texas Feed 
Assn.; chairman, Dr. J. BR. Couch, 
Prof. of Poultry Husbandry. 

Oct. $1, 1951—National Vitamin 
Oil Assn., Inc.; Statler Hotel; Buffalo, 
N. Y.; sec., James H. Burrell. 


Nov. 1-2—Cornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo; chairman, 


Prof. J. T. Reid, Animal Husbandry 
Dept., Cornell University, Ithaca. 
Nov. 5-6—Missouri Animal Feed- 
ing Short Course; University of Mis- 
souri, Columbia; sponsored by 


Ohio State University; 


Ohio Experiment Station, Depart- 


Poultry at Ohio State University and 
the Agricultural Extension Service. 
Nov. 8-9—Nutrition Conference; 


“It wasn’t until I saw a survey of feed sales two 


tive, 


we worked out a plan designed to put 


years ago that I realized just how serious our 
competitive position was. Back in 1940, our 
brand ranked second in sales in our area. And, 
now, here we were in sixth place, even though our 
dollar volume was up some. 

“It all started after the war when several new, 
well promoted brands of feed came into our ter- 
ritory. Then, one after another, revolutionary 
important nutritional discoveries—vitamin B,., 
the antibiotics, better knowledge of ingredient 
interrelationships—caught us unprepared. 

“We needed help and we knew it. Because of 
the excellence of their products and their rep- 
utation for pioneering advanced nutritional 
methods, we decided to discuss our problem 
with the Dawe’s Nutritional Laboratory people. 
In several meetings with a Dawe’s representa- 

t 


new life in our business. The first and most 
important step was a complete analysis of all our 
formulas by Dawe’s Formula Audit Bureau. A 
new- set of formulas exclusively for our use was 
developed. These were based on the specific 
needs of feeders in our area, as well as our pro- 
duction facilities. 

“Our feeds are now fortified and improved 
with Dawe's Vitamelk Base. We soon discovered 
that this comprehensive multiple vitamin-trace 
mineral-antibiotic fortifier not only gives our new 
formulas outstanding nutritional advantages but 
eliminates the disadvantages and uncertainties 
of pre-mixing and actually saves us money. 

“Now that Dawe’s has relieved us of our for- 
mula and fortification problems, I’m able to spend 
more time on my real job—SALES.” 


ists, offer a complete nutri- 


Dawe’'s, the nation’s leading vit 


nutriti 


tional program to progressive feed manufacturers. For more complete 
details about Dawe's products and services, please write on your letterhead. 


manufacturing company 


4800 S. RICHMOND STREET, DEPT. F.S. 101, CHICAGO 32, ILLINOIS 


World’s Oldest and Largest Specialists in Vitamin Products for Feeds 


University of Florida; sponsored by 
Florida Feed Dealers Assn.; sec., Joe 
Rhyne, P.O. Box H, Jacksonville, Fla. 

Nov. 9-10 — Western Seedmen’s 
— Hotel President, Kansas City, 

0. 

Nov. 15-16—Animal Industry Con- 
ference, sponsored by the California 
Hay, Grain and Feed Dealers Assn. 
and University of California; Gov- 
ernor’s Hall, Sacramento; sec., I. J. 
Stromnes, Blue Anchor Bldg., 1400 
10th St., Sacramento 14. 

Nov. 19-20—Westerm Grain & Feed 
Assn.; Fort Des Meines Hotel, Des 
Moines, Iowa; sec., Mark G. Thorn- 
burg, 432 Des Moimes Bldg., Des 
Moines. 

Nov. 24-Dec. 1—International Live- 
stock Exposition; International Am- 
phitheatre, Chicago Stock Yards, Chi- 
cago, Ill. 

Nov. 26-28—Second Annual Feed 
Milling Production School, Hotel 
President, Kansas City; sponsored hy 
Midwest Feed Manufacturers Assn., 
executive vice president, Jack D. 
Dean, 20 W. 9th St. Bidg., Kansas 
City, Mo. 

Dec. 3-5—Montana All-Industry 
Poultry School and Show; Montana 
State College, Bozeman, Mont. 


1952 

Jan. 15-16—American Dehydrators 
Assn.; Hotel Soreno, St. Petersburg, 
Fla.; secretary, Lloyd Larson, Dwight 
Bidg., Kansas City, Mo. 

dan. 15-16—Kansas Formula Feed 
Conference, Kansas State College, 
Manhattan; sponsored by the college, 
Midwest Feed Manufacturers Assn. 


| amd Kansas Grain & Feed Dealers 
| Assn., chairman, Prof. F. W. Atkeson, 


dept. of dairy husbandry. 

dan, 20-22—Indiana Grain & Feed 
Dealers Assn., Inc.; Indianapolis, Ind.; 
sec., Fred K. Sale; 600 Board of 
Trade Bidg., Indianapolis, Ind. 

Jan. 20-22 — Pennsylvania Bakers 
Assn.; Benjamin Franklin Hotel, 
Philadelphia, Pa.; sec., Theo. Staab, 
5700 N. Broad St., Philadelphia, Pa. 

dan. 21-22—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis; sec., W. D. Flemming, 506 
Corn Exchange Bldg., Minneapolis 15. 


EDWARD E. SMITH AND CO. 
47 Years of Dependable 
erage Service 


402 Glenn Bldg. Atlanta, Ga. 
LD-132 Walnut 8417-8 TWX AT-30 


Genuine ASL 


BANARAT 
o*|warfarin 


Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that's — | guaranteed to 
ban all rats and mice. It's sure to please 
your customers. 


New! BANARAT BITS 
» ready-to-use death deal- 
ing pellets; also home 
size for mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 


Powerful, continuous advertisi that's 
read by your customers in their favorite 
al publicati Merchandising ps 


sent free. 
Order From 


Your Wholesaler 


There are dozens of war- 
farin om but only 


DEPENDABLE 


| 
| 
5 college of agriculture and the Mid- ‘eg 
west Feed Manufacturers Assn., 
chairman, Prof. H. L. Kempster, 
chairman of poultry husbandry de- 
partment. 
Nov. 8-9—Nutrition Conference; | 
| tt +-++- + an | 
| Sold Only 
Thru Regular 
Retail > 
| Channels 
4 
IN 2 FORMS: 
3 
| 
it from your jobber or 
a 


YOUR EQUIPMENT 
FROM THE COMPLETE 


FORDS Line 


Molasses Blender— 
Con be fed from any 
angle and from hop- 
per or batch mixer; 
capacity from two 
six tons hour. 


FOROS Pneumatic 

ior — Stond- 
erd portable and 
stationary models 
available. Special 


equipment to fit your 
requirements. 


FORDS industria! 
Haommermills — Six 


Mixer—Above ond 
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jy DS Combines All Three 
To Give You GREATER PROFIT! 


FORDS No. 24 Industrial Hammermill (as illustrated) is only G 
one of a complete line of big capacity industrial hammermills. 
Mill illustration also shows FORDS time-saving mill brake. 
FORDS mills are the only mills that have mill brakes for 
emergency stopping and quick screen change. 


More grinding per horse power 
of anything grindable! 


Electrically welded steel boiler 
plate construction; six times 
stronger than same 

weight of cast iron! 


Lower first cost! 
Lower operating cost! 


FORDS Complete Line 

Industrial Mill Catalo 

Big, fully illustrated, si 

in detail how you ca 
Big Three 

Durability, Econg 

work for you! 


951——-39 


} 
= 
& 
models, full range of witt ACI 
capacities. Adaptable Pee. Wri mile 
to ony type of power, Ms w 
20 to 200 H. P. ‘ $ M 
VERS. Sue 
a "=. 
| Str RMANCO 
| Free Fives Cape. ™ inter NOis 
~~ - 
FORDS Vertical Feed 2th 5 N Co ° 
below floor models; ~=~.~ 2 REATOR 
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-22 + 2- 22¢ 


Blended, Ready-For-Use, These Muli 


Better growth gains win bigger sales for feeds. The economical advantages won all 
along the line by u$e of FORTAFEED Feed Supplements in manufactured poultry 
and livestock feeds and supplements are reflected by the astounding demand for 
more and more FORTAFEED. 


FORTAFEED Feed Supplements are economical for the feed manufacturer, the 
farmer and the consumer of poultry and livestock products. Everybody profits by 
use of FORTAFEED. Growth and health gains give the biggest economic advantage, 
but there are definite advantages for the feed manufacturer—low costs in supply- 
ing his feeds with the all-important multiple B vitamins. 


FORTAFEED Supplements are a natural source of riboflavin plus combinations 
of pantothenic acid, niacin, choline chloride and folic acid. In FORTAFEED Supple- 


Save Labor, Time, Money an 
USE BRINGS SL 


ments, high levels of those multiple B vite 
energy feed ingredients, for building bird: 
single economical product that avoids tt 
blending several different vitamins. For 
feeds and supplements with adequate a 
necessary for growth and health. 


All FoRTAFEED Supplements are me] 
mentation solubles from the manufacture 
with extracted liver meal and soybean oil 
dietary factors not listed on the label. Fo! 
form convenient for premixing, are eas 
uniformity in distribution. 


| 
j 


ble B Vitamin Preparations 
iStep Up Feed Sales 
CESS! 


ins necessary for the utilization of high 
apidly and soundly, are obtained in a 
cost, time and labor of weighing and 

FEED Supplements also supply hog 
ounts of the multiple B vitamins so 


e with a base composed of dried fer- 
bf riboflavin and aureomycin, together 
eal. This base also supplies important 
‘AFEED Supplements are blended in a 
y incorporated in feeds, and assure 
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ANALYSIS OF VITAMIN CONTENT OF FORTAFEED FEED SUPPLEMENTS 
FORTAFEED FEED SUPPLEMENTS 


2-22 
Riboflavin, Milligrams perlb.. . . 2,000 
Pantothenic Acid, Milligrams per lb. . 2,000 


Niacin, Milligrams perlb. . . . . 2,000 
Choline Chloride, Milligrams per Ib. . sé 


Folic Acid, Milligrams per Ib. . 


All FoRTAFEED Feed Supplements are available to feed manufacturers only. 


Write for prices and full information. 


2-22C 
2,000 
2,000 
2,000 
10,000 
60 


Animal Feed Department 
LEDERLE LABORATORIES | 


2-49C 
2,000 
4,000 
9,000 
10,000 
60 


*Reg. U.S. Pat. Of. 
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Report on Broiler Ration Trial Conducted 
at Maryland's New Substation 


HE University of Maryland’s 
| new Broiler Substation, under 
the supervision of Mr. Perry 
Twining, extension poultry specialist, 
is loctated 3% miles west of Salis- 
bury, Md. The substation broiler house 
was completed in January, 1951, and 
has a capacity of 8,000 broilers. Since 
the broiler house was designed for ex- 
perimental and demonstration pur- 
poses, it consists of 16 pens, 20 by 20 
feet, with a capacity of 500 broilers 
per pen. Eight of these pens are heat- 
ed by means of Shenandoah-type, 
hot-water heat. The remaining pens 
are heated with radiant heat, or more 
accurately, by means of hot-water 
pipes placed in the concrete floor. 

In the first trial, completed in 
April, eight different simplified, prac- 
tical broiler rations were used. Two 
pens of New Hampshire straight-run 
chicks, totaling 1,000, were fed each 
of the rations tested. One of these 
pens in each case was heated by radi- 
ant heat while the other was heated 
by means of the Shenandoah-type, 
hot-water system. All chicks were 
vaccinated for Newcastle disease dur- 
ing the fourth week. The average 
mortality during the first 10 weeks 
for all birds was 10%. Slightly more 


than one half of this mortality is 
attributed to the vacc.nation for 
Newcastle. No other diseases were 


encountered except for very slight 
colds in a few of the pens during the 
10ih week. Nitrophenide was included 
in the ration to protect against losses 
from coccidiosis 


Rations Used 
The rations selected for use were 
based on preliminary studies, with 
broilers carried to eight weeks of age 
in batteries at the University of 


G. W. NOEL & CO. 
FEED INGREDIENT BROKERS 
ALFALFA MEAL SPECIALISTS 


BILL NOEL 4 KAY BURWELL 
Phone Victor 1915 
Board of Trade Kansas City, Mo. 


RANSIT 


GRAIN & SEED MERCHANTS 
SINCE 1920 
FORT WORTH, TEXAS 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


N 
FULL PRODUCTION 


DEHYDRATING PROCESS CO. 
High St. Boston 10. Mess 


PLANTS BOSTON GLOUCESTER mass 


By Dr. G. F. Combs 


Maryland at College Park. These 
studies have shown that certain ani- 
mal protein supplements contain an 
unidentified chick growth factor and 
that the addition of antibiotics, such 
as terramycin, aureomycin, penicillin 
and bacitracin—to practical rations 
also stimulates the early growth 
These supplements are used widely in 
commercial broiler rations at the 
present time. 

The composition of four of the ra- 
tions used is shown in Table 1. Ration 
D-1 contained no animal protein sup- 
plement and served as the unsupple- 
mented basal ration. Rations D-2 and 
D-3 contained 2%% and 5% Men- 


haden fish respectively. Ration D-4 
contained 5% crab meal as the only 
animal protein supplement. Appro- 
priate changes in the levels of soy- 
bean oil meal, ground corn, diacal- 
cium phosphate, limestone and vita- 
min By. were made with the inclusion 
of these supplements in order to main- 
tain comparable levels of protein, 
calcium, phosphorus and vitamin B,. 
in all rations. The remaining four ra- 
tions (D-5, D-6, D-7 and D-8) are 
identical to these except for the ad- 
dition of terramycin at a level of 10 
grams per ton. This allowed a com- 
parison of the responses from anti- 
biotic supplementation in rations con- 


taining varying amounts of anima) 
protein supplements. 

At 10 weeks of age, 50 males and 
50 females were selected at random 
from each pen of 500 birds and indi- 
vidually weighed. These samples are 
considered large enough to be repre- 
sentative of the entire group. For sim- 
plicity in discussing the effect of the 
various ration supplements, the data 
obtained for the two groups of broil- 
ers which received each of the differ- 
ent rations have been combined. Ta- 
ble 2 presents the average 10-week 
weights as well as the pounds of feed 
required to produce each pound of 
broiler. Although there were only 
slight differences in the average 
weight at 10 weeks as a result of 
the different rations used, the addi- 
tion of terramycin with the animal 
protein supplements did improve it 
slightly. 

The growth obtained with the un- 
supplemented basal ration (D-1) was 
unusually good, based on results ob- 
tained in battery studies conducted 
at College Park. The addition of ter- 


st 


ointers to P otits 


EQUIPMENT INFORMATION’ 


pac’ 


increase profits. 


No feed manufacturer has a corner on ideas for 
better, more efficient operation. Improvements in 
equipment and operating methods are constantly 
being sought and found. Here are some recent 
installation tips that may help you cut costs and 


As shown in photo at right, the Model 100 
S-W Crumblizer can be installed as an integral part 
of the pelleting system. It's easily and quickly ad- 
justed. If you wish, unit can be furnished with 


PELLET CRUMBLES! 


Crumblized pellets are in steady demand. 
If you are not already equipped to capitalize on 
this new demand—start today by getting the facts 
from your Sprout-Waldron representative. 


wood foundation. 


feeder and separate drive. 


ew, 


Whatever your requirements as to instal- 
lation, there’s a size and capacity to meet your needs. 


“CORN CUTTING” 


tn on demand for clean steel cul corm 


Leading millers everywhere have found that cut 
corn adds new sales appeal to their mixed feeds . . . 
builds greater sales volume. 

This S-W Corn Cutter, for instance, is producing 
the finest clean cut corn modern design and good milling 
practice can make available. Notice method of installation 
provides magnetic protection . . . an adequate surge bin 
over cutter . . . a separate V-belt drive, and a solid hard- 


Corn cutters ranging in size from 1500 to 12,000 
Ib./hr. are readily available at Sprout-Waldron. 
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ramycin alone to the unsupplemented 
ration did not materially improve the 
rate of growth. Slight responses were 
obtained, however, when it was added 
to rations containing either fish meal 
or crab meal. Our results and those 
of most other workers indicate that 
the addition of an antibiotic such as 
terramycin, aureomycin, penicillin or 
bacitracin ordinarily improves the 
growth rate to a greater extent than 
was obtained in this trial. It is gen- 
erally accepted that an antibiotic ex- 
erts its beneficial influence on growth 
by influencing the bacterial flora in 
the intestinal tract. 

In this connection, antibiotics ap- 
pear to reduce the number of certain 
undesirable bacteria and, at the same 
time, permit other desirable organ- 
isms to increase in numbers. Since 
the broiler house used in this trial 
was new, and consequently, very 
clean, it appears possible that the 
antibiotic was denied the opportunity 
to exert its usual influence during 
the first few weeks due to a com- 
parative absence of harmful organ- 


isms. If such were true, one would 
expect the chicks fed the diet con- 
taining no antibiotic to grow better 
in a broiler house which had not been 
previously used for poultry. 


Feed Requirement Cut 

In spite of the small increases ob- 
tained in average weight from the ad- 
dition of terramycin in this trial, the 
amount of feed required to produce 
a pound of live weight at 10 weeks 
was consistently less when terramy- 
cin was included in the ration. This 
effect cannot be explained entirely 
by differences in mortality. The val- 
ues in parentheses (Table 2) have 
been corrected for the estimated 
amount of feed consumed by the 
birds which died and, thus, repre- 
sent the feed required te produce a 
pound of broiler for the survivors 
only. These results suggest, there- 
fore, that the antibiotic was of value 
in improving the utilization of the 
feed. 

The inclusion of either 2% or 5% 
Menhaden fish meal or 5% crab meal 


in the ration also improved slightly 
the average weight at 10 weeks. Fur- 
thermore, in every case where the 
ration contained an animal protein 
supplement (either fish meal or crab 
meal), the feed efficiency was im- 
proved. This was true in the pres- 
ence or absence of terramycin. In bat- 
tery studies conducted at College 
Park, evidence has been obtained 
which shows that the unidentified 
factors required for growth may be 
transmitted ir variable amounts 
from the breeding hens to the chick 
through the egg. This means, of 
course, that responses to the addition 
of animal protein supplements con- 
taining unidentified factors will be 
variable depending upon the ration 
fed the breeding stock. It would ap- 
pear that the chicks used in this trial 
had a very good carryover of the un- 
identified growth factor present in 
fish meal and crab meal, since only 
relatively small differences in growth 
were obtained from their inclusion in 
the ration. 

The percentage of mortality for the 


PUBLISHED IN THE INTEREST OF MORE PROFITABLE 


FEED MANUFACTURING 


60” TIME! MONEY! 


Yes, you can save both with an adequately designed 
hopper scale and bin over your grinding unit. 
Conveniently located feed gate levers allow 
you to weigh out correct percentages of grain for 
preparing balanced ration feeds . . . accurately . . . 


quickly and profitably! 


STEAMING PELLETS 


How... mone efficiently at tess cost! PME VAL 


A new but thoroughly proven method for handli 
t's the modern PNEU-VA 


lleted feeds is now available. 
YSTEM as shown in sketch. 


For conveying pellets from pellet mills to cooling 
hoppers this system cuts down maintenance costs, improves 
wiles conditions, and handles pellets with less breakage 
than conventional elevator equipment. 

Get full details today on PNEU-VAC. Learn how 


you, too, can benefit from this new and modern trend in 


the rhanufacture of quality pellets. 


Sprout-Walidron 


‘ A BUILT-IN FIRE PROTECTION POLICY 


Here you see construction and installation details which go 
in eliminating fire risks. 
(1) Steel and cinder block construction. 
(2) Quart size glass fire extinguishers located where 


more than half way 


fire might strike. 


(3) Adequate magnetic protection for both attrition 
mill and hammer mill. 

(4) Grinding units installed in orderly, dust-free base- 
ment on solid cement foundations. 


. Let a Sprout-Waldron field tative explain how 
rite Sprout, Waldron & Co., Inc., 24 Waldron Street, Muncy, Pa. 


simce 
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groups receiving the different ra- 
tions is shown in Table 3. It can be 
seen that the addition of terramycin 
at the level used consistently reduced 
the mortality during the 10-week 
period. The average mortality for all 
groups not fed terramycin was 11.5% 
as compared with 87% for those 
receiving the terramycin supplement 
The other differences in the ration 
did not exert a marked influence on 
the mortality. 

Despite the fact that the improve- 
ments in average weights and feed 


EDITOR'S NOTE: Results of the 
first trials conducted at the Universi- 
ty of Maryland's new Broiler Substa- 
tion are detailed in this article by Dr. 
Combs of the university's poultry de- 
partment. The actual dollars gained 
by supplementing broiler rations with 
terramycin and fish or crab meal are 
shown, Dr. Combs acknowledges the 
technical assistance of Floyd Kerns, 
substation manager, and the coopera- 
tion of several ingredient suppliers 
as well as Robert Street, Cohn & 
Bock Milling Co., Princess Anne, Md., 
who helped prepare the ration pre- 
mixes. 


utilization were not great as a re- 
sult of the various dietary supple- 
ments, the profit over feed costs was 
consistently increased. The calculat- 
ed cost per ton for each ration, mar- 
ket value of the broilers, and profit 
over feed costs are shown in Table 4 


Prices Calculated 


The wholesale, May 15, 1951, prices 
for carload lots of bagged ingredients, 
delivered to Baltimore were used 
Eleven dollars a ton were added to 
these values to cover mixing and 
profit for the wholesaler. The calcu- 
lated costs do not include an allow- 
ance for shrinkage, additional move- 
ment costs or the cost for the addi- 
tional bags needed. The market value 
of the broilers was based on a mar- 
ket price of 30¢ Ib. live weight 

When the terramycin, fish meal or 
crab meal was included in the rations 
alone, or in combination, less total 
feed was required per broiler than 
was required with the unsupplement- 
ed ration (D-1). Since slightly heavier 
birds were produced at the same 
time, these supplements proved eco- 
nomical and increased the profit over 
feed costs. The most effective supple- 
ments from this standpoirit were 
those rations containing combinations 
of terramycin and either 2%% fish 
mea! or 5% crab meal. These rations 
(D-6, D-8) increased the profit over 
feed costs by $38 and $42 a thousand 
broilers during this 10-week trial as 
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Columbia Caleium 
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Kansas, No. Missouri, 
and Eastern Colorado by 


WRIGHT W. COCHRAN 


1211 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 


N BEFORE THE NAME 


3 
bs 7 las | 
| It's Good to have 
| 
; 


Moisture discounts become 


PROFITS 


with ARID-AIRE! 


“We made back our entire cost . plus a 
profit . . . the first year.” That’s what grain 
and elevator men from every part of the 
country are — us about their Arid-Aire 
Dryers. This efficient dryer truly turns mois- 
ture discounts into profits, eliminates losses 
from spoilage of grain, makes custom drying 
practical, stimulates business and goodwill 
by performing a vital service fo all the farm- 
ers of the community. 

With the prospects for wetter-than-ever 
grain this Fall, now’s the time to plan your 
Arid-Aire installation. Remember, this dryer 
is delivered as a complete “package’’, ready- 
to-run. You can have yours delivered, installed 
and operating in 2 to 6 weeks . . . important 
when you realize that really large profits will 
commence the first hour of operation. Service? 
Arid-Aire knows how to give it! 


BUSHELS AND... 
MOREA 
MONTH 


Here’s why youl want ARID-AIRE 


@ Exclusive, patented principle @ cracking, clog- 


© Best insurance rating 


Delivered assembled, readyto @ safety and temper- 
run ature controls 
@ Simple, low cost instailation @ Se'f-contained, automatic cool- 


and operation ing 
Large capacity Quick delivery, quick service 


Write for circular describing the new, DR “Model C”. 


3981 Zarthan Ave., 


Minneapolis 


“ q ‘It's FABULOUS ... the number of things 
7 ; women can make out of the new COTTON 50 
Feed Bag. It's cheaper, too...because there's 
NO WASTE!” 
/\f) R. K. PEEK, President 
@) PERCY NENT BAG COMPANY, 
KANSAS CITY BUFFALO « NEW YORK 
Sut 
Per Best Service on Feed Ingredients Order Your Lonfosco ‘Soft Phosphate 
BOB WHITE & CO (With Clay) 
a OB WHITE & CO. 
. _ Ask for : 2001 Board of Trade, Chicago 4, Ill. 
Bob White or Manny Blanco =: Either Bulk or Sacked—Check 
Phone: Webster 9-730 TWXCG 1151; quotes before buying 
2001 Board of Trade + Chicago 4, IIL : LoncaLa PHOSPHATE CO., High Spring, Fl 


FEED 
INGREDIENTS 


OF ALL KINDS 


NORTH EAST 
@ Mill Company 


MINNEAPOLIS 13, MINNESOTA 


Table 1—© sition of Rati 
Rations* 

Ingrediente— -/ton Ib./ton Ib./ton 
Ground yellow corn . eas ° 1,066 1,083 1111 1,056 
Pulverized heavy oats saseee 100 100 100 100 
Soybean oi] meal (44% “polvent) eevee . 6580 510 440 520 
Corn gluten meal ... . 1gv 100 100 100 
Menhaden fish meal (60% protein) . 60 100 
Crab meal ......-- ere 100 
Dehydrated alfalfa meal 50 50 60 50 
Butyl molasses solubles (250 riboflavin) . 30 3u 30 30 
Dicalcium phosphate 35 28 20 30 
Limestone 35 35 35 
Salt, iodized .... . 60 6.0 6.0 6.0 
Manganese sulfate 0.5 0.5 06 os 
Vitamin A feeding oil (4, 500 IU/g) 20 2.0 20 20 - 
Vit. D-activated animal sterols ... Le 1.0 1.0 1.0 
Merck's APF No. 3** ..... 12 0.8 04 
Nitrophenide 0.6 0.5 0.5 0.5 
Vitamin Mix®®® 3.0 3.0 3.0 3.0 


*Terramycin was added to rations D-1, D-2, D-3 and D-4 at a level of 10 grams per ton 
to make rations D-5, D-6, D-7 and D-8, respectively. **Contained no antibiotic. ***Con 
taining 2 gm. calcium pantothenate, 15 ¢m acid and 2 Ib. 25% choline chloride 
of dry mix. 


nicotinic 


n 3 ib 


Table 2—Effect of Terramycin and Animal Protein Supplements on Average 10-Week 
Weight 


and Efficiency of Feed Conversion 
-— Pounds of feed required 


Avy. weight® at 10 wks., Ib. per Ib. of live weight 


Animal protein Without With Without With 
supplement in ration terramycin terramycint terramycin terramycin 
None 3.02 3.03 2.96 (2.88)t 2.83 (2.75) 
2% % Menhaden fish meal 3.03 3.11 2.90 (2.81) 2.72 (2.67) 
% Menhaden fish meal . 3.06 3.11 2.81 (2.71) 2.74 (2.67) 
5% Crab meal ae 3.06 3.12 2.77 (2.70) 2.73 (2.66) 
*These data are based on averages of two groups consisting of 100 males and 100 
females selected at random and weighed individually at 10 weeks of age. tAdded at a 
level to supply 10 gm. of terramycin per ton of feed. tValues in parentheses are correcetd 


for estimated amount of feed consumed by birds that died 


weight and feed utilization were 
slightly better. Moreover, the qual- 
ity of feathering was considerably 
better in the pens with Shenandoah- 
type heating. Very few birds with 
poor feathering were noted in these 
pens, but several were observed in 
the pens with the radiant-heated 
floors. 

In addition, the birds housed on ra- ’ 
diant-heated floors showed evidence of ‘ 
picking in a few of the pens as early 
as the fourth week, while the broil- 
ers housed on litter with Shenandoah- 
type heating showed no picking ten- 
dencies until the 10th week. These 
tendencies were extremely mild. It 
must be stated, however, that during 
ing this trial, some difficulty was en- 
countered with the radiant- heating 
system. Although this was not se- 
rious, it may be responsible forthe 
small differences obtained between 


compared with the results obtained 
with the unsupplemented ration 
(D-1). 

In general, the results obtained 
in this trial with the broilers housed 
on litter with the Shenandoah-type 
heating system were slightly better 
than those obtained with broilers 
housed on radiant-heated floors and 
fed the same rations. The average 
weight of all birds housed in the ra- 
diant-heated pens was 3 Ib. at 10 
weeks with a total of 2.83 Ib. feed 
required a pound of broiler. The mor- 
tality in these groups averaged 9.1%. 

In the pens with Shenandoah-type 
heating system, the average weight 
of all birds was 3.1 Ib., with 2.78 Ib. 
of feed required a pound of live weight. 
The mortality of these birds averaged 
10.8%. Although the mortality was 
slightly higher in the pens with the 
Shenandoah-type heating, the average 


MOLASSES 


Cane Beet 


Domestic and Imported 


BEET 
PULP 


Molasses 
or 


Plain Dried 
Delivered Prices Quoted on Request 


INDUSTRIAL: MOLASSES CORP. _ 
941 Plymouth Bldg. 

Minneapolis 3, Minn. 

‘MAin 4761 TWX MP 


MANARD MOLASSES co. 


DIVISION INDUSTRIAL MOLASSES CORP. 
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* 


mplete machine 
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rators” or “Cleaners” 
Conveyors” to buy end install. 
Takes less space too. 


SAVES POWER. Just one motor 
does everything. 


SAVES UPKEEP. Less machinery 
means less upkeep. moving 
parts mounted on just through 
shoft. Only two beorings to 
lubricate. 


TRIUMPH 


COB BLOWING CORN SHELLER 


shells, separates and air cleans the corn 
and removes cobs, husks, silk and dirt 


@ You'll take care of more customers in less time, eliminate 
long line-ups and delays, and make more money — quicker — 
with these newly improved, more durable, more accessible 
Triumph Zip Cob Blowing Corn Shellers. They shell even 
poorly picked corn full of husks, or high moisture corn — 
separate out the cobs and husks with minimum corn loss — air 
clean the shelled corn, and blow the cobs, husks and dirt through 
piping to an overhead bin or outside pile. Just one machine 
does everything. There are no screens, no cleaners or cob con- 
veyors to buy and install. No major building changes. No high 
millwright costs. All moving parts are mounted on just one 
through shaft, and driven with just one motor. These new 
Triumph Zip Cob Blowing Corn Shellers, will give you years 
of profitable service. Don’t delay. Send the coupon today. 


THE C. O. BARTLETT & SNOW CO. 
6249 HARVARD AVENUE © CLEVELAND 5, OHIO 


THE C. ©. BARTLETT & SNOW CO. 
6249 Merverd Avenve, Cleveland 5, Ohie 
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Table 3—Effect of Terrgmycin on Average Percentage Mortality to 10 Weeks of Age 


Animal protein supplement in ration 
None 
2%% Menhaden fish meal 
5% Menhaden fish meal 
5% Crab meal . 


*Each value represents the average mortality of two er 
Hampshire chicks of mixed sexes at the start 


terramycin per ton of feed 


Per cent mortality* 
Without With 
terramycin terramyoint 
12.6 8.4 
10.7 
10.2 7.6 
oups, each co 
tAdded at a level to supply 


ntaining 507 New 
10 gm. of 


Table 4—Effect of Dietary Supplements on Profit Over Peed Costs 


Supplement 
None 
2% % menhaden fish meal 
5% menhaden fish meal 


Ration 
I 


cin per ton 
al+terramycin 
+ terramycin 

+ terramycin 


5% fish meal 
5% crab heal 
*Sold for 30¢ Ib 


feed 


ost per bird 
return 


Average 
over gfoup 

fed ration D-1 
(1,000 brotiers) 


Iner 


the broilers in the pens with the 
different heating systems 


Summary 

The first broiler trial conducted at 
the University of Maryland Broiler 
Substation clearly demonstrated that 
the average broiler weights of 3 Ib. 
and over can be obtained in 10 
weeks with less than 3 Ib. of 
feed per pound of live weight. In this 
trial, the average 10-week weight of 
all birds was 3.06 lb. with an average 
of 2.81 Ib. of feed required per pound 
of live weight. 

Only relatively small differenees 
were observed in average weights of 
birds fed the eight different rations 
tested. However, the addition of 
either terramycin at the rate of 10 
gm. a ton or an animal protein sup- 
plement (2% or 5% fish meal or 5% 
crab meal), consistently improved the 
average weight and feed utilization. 
The bes* results were obtained, how- 
ever, when the antibiotic was added 
in the presence of an animal protein 
supplement. No differences were noted 
in the value of 2.5% or 5% Menhad- 
en fish meal and 5% crab meal as 


supplements in the presence of terra- 
mycin 

The three groups of broilers fed 
terramycin and an animal protein 
supplement averaged 3.12 Ib. with a 
feed requirement of 2.73 lb. per pound 
of live weight. These three rations in- 
creased the profit over feed costs 
from $32 to $42 a thousand broil- 
ers as compared with the profit 
earned with the unsupplemented ra- 
tion. The addition of terramycin also 
reduced mortality during the 10 
weeks of this trial. 

The broilers raised in the pens heat- 
ed by Shenandoah-type heating sys- 
tem were slightly heavier with bet- 
ter feathering at 10 weeks of age 
than the broilers raised on radiant- 
heated floors under the conditions of 
this trial 
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Advertising. .. or Sales Promotion? 


Advertising Can't Do Its Job When the Budget 
Has to Carry Wandering Expenses 


By Bert Hansen 


do so many varied merchandis- Inasmuch as advertising, just as 
ing tasks that an ad budget for | the family’s department store pur- 
the average feed dealer can some- | chases, must all be paid out of the 
times resemble a charge account at | same pocket, it is not fair to over- 
the local department store, namely, | load the advertising budget with ex- 
it's a place to charge everything from | penditures which really should be 


A DVERTISING is called upon to | baby’s diapers to Pa’s electric razor. 


LeTrerneaos «© ENGRAVED susiness carvs 


$ 00 Without cost or obligation Genuine engraved business 00 
1 5- we will redesign your present cards designed FREE from 
letterhead and submit proof your own copy. Genuine 
for your inspection — Free leather case sent free with 
Dies—prices on larger quan- each order — shipment seven 
1000 tities on request. days after yvour O.K. 500 


THE CLARK COMPANY : 150 Bank St. : Burlington 15, Vt. 


credited to sales promotion, The deal- 
er who separates these items is more 
likely to get a better picture of what 
he actually spends for advertising 
and what the results are. 

An advertising budget as conceived 
by the average feed dealer is an 
adaptable proposition. Some dealers 
tell me that when they do not know 
where to put some merchandising or 
sales promotional expense, they 
charge it to advertising. On the oth- 
er hand, some dealers list as ad- 
vertising expense only that money 
which is spent for published adver- 
tising material. In such instances, it 
seems to me the dealer is getting 
close to a true viewing of the ad 
budget. 

Drawing the Line 

But on the other hand, can a deal- 
er truly “charge printed forms used 
to make sales, letterheads, envelopes, 
etc., to advertising or is this a sta- 
tionery expense? Is a letter adver- 
tising expense or an office supply 
expense. The dealer must draw the 


You ‘CAN HAVE 
THESE ADVANTAGES 


¥ Longer, More Uniform Wear 

¥ More Uniform Grinding Qualities 
¥ Clusters Save Time on Hammer Changes 

Y Delivered Balanced, Ready for Installation 

y¥ Custom Design for Individual Grinding Problems 


Did you know that you can equip A ted hammermill 
with PacaL hammers or hammer clusters that are 
made of special alloy steel ade ae to your in- 
dividual grinding needs? Just send us the name and 
model number of your hammermill along with the 
hammer dimensions and information about the type 
products you grind. Our expert metallurgists will 
work with you and your Pacat dealer to furnish you 
with a set of special alloy PAcAL hammers or 

clusters that wear longer and more uniformly than 
ordinary hammers. 

Satisfied users of PacaL hammers throughout the 
nation report PacaL hammers wear three to four times 
longer than any other hammers and produce a more 
uniform grind. PacAL hammer cluster users og 
valuable time savings for hammer changes. You, too 
can profit from the superior quality of custom- 
PacaL hammers and hammer clusters. Write our 
Pacalb HAMMER DEPARTMENT for prices. 


HAMMERS AND 
HAMMER CLUSTERS 


County Road B and Wainut Street, Adjoining Highway 36 
NEstor 


line on what should be charged to 
his advertising account. 

It is possible that a dealer can 
load up his advertising account with 
many other expenses, have it run to 
2% of gross and have less than 1% 
left for actual printed advertising 
which reaches the customers and 
prospects. 

In such an instance some dealer 
may wail about his high advertising 
percentage and that he cannot trace 
enough results (extra sales and new 
customers) to it. Therefore, it is a 
good idea to check that advertising 
budget now and then to determine 
just what percentage:is being charged 
to printed advertising and what per- 
centage to catch-all promotions 
Often the effectiveness of .the adver- 
tising campaign will depend upon 
such an analysis. 

One feed dealer who was spending 
a goodly portion of a generous ad- 
vertising budget for sales promotion 
did this analysis job and was amazed. 
He learned that he was spending 
too much money from the budget 
on sales, banners, decorations, attend- 
ance prizes and demonstrations and 
actually had very little left for print- 
ed advertising. 


Two Budgets 

“I found that I was trying to 
squeeze too much milk out of the 
advertising cow and it just wouldn't 
come,” he grinned. “Now I have set 
up two budgets, one for advertising 
as such, and another for sales promo- 
tion. In order to, have a respectable 
sales promotion budget I have 
trimmed my normal ad budget a lit- 
tle, but I still spend more for adver- 
tising than I did under the previous 
arrangement. Now advertising and 
sales promotion expenses are prop- 
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30 POWERHOUSE RADIO STATIONS 
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14 LEADING FARM JOURNALS 

© Strong ads telling farmers how Sterling 
Blusalt can insure greater farm-animal 
production by providing vital salt and 
essential trace minerals. 

TIE IN WITH THIS GIANT CAMPAIGN! 
Be ready for increased demand! Stock 
Sterling Blusalt in 100-Ib. bags, 50-Ib. 
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Scranton, Pa. 


: | 

| | 
| 
| 
| | 

WHATEVER Bg... | 

3 

\ SS 

1 *Pateats Applied for | 


FEEDSTUFPFS, Oct. 13, 1951——47 


ne ‘SOrha edien Pe 
te t Master 


Type of Growth Curve Produced by Vitamin Biz and Antibiotic (Procaine Penicillin) Feed Supplement Merck 


PROCAINE PENICILLIN 


Most Active—Most Consistent Antibiotic Available 


necessary for livability, growth, good feed efficiency, and for 


CAN GIVE your feeds greater and more consistent growth 


power by using Vitamin B,; and Antibiotic Feed Supplement proper reproduction in breeding stock. 
Merck. Rigidly controlled, this potent feed supplement contains ; 
" ce nr of: Effective results have been reported with one pound of Vitamin 
B,, and Antibiotic Supplement Merck per ton of finished feed. 


Write today for complete information about this remarkably 
potent and stable feed supplement. 


/ 


MERCK & CO., Inc. 
Manufacturing Chemists 
RAHWAY, NEw 
dn Canada: MERCK & CO. Limited— Montreal 


PROCAINE PENICILLIN—Recent data presented by outstand- 
ing animal nutritionists confirm conclusively that Procaine Peni- 
cillin is the most active and most consistent antibiotic available for 
poultry. Maximum increased growth response in chicks may be 
expected to average over 20% even at levels as low as 2 grams per 
ton. Essentially the same results have been observed in swine. 


VITAMIN B,,—This important factor is essential for hatchability, 
livability and early growth in poultry. In young pigs, B,. is 
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THE PULSE 


Gr OF THE FEED MARKET 
AT YOUR FINGERTIPS! ; 


e NEWSOME 


Newsome Commission Co., 920 Phoenix Building, 
Minneapolis 1, Minnesota, Tel.—Main 4491— 
Teletype—MP 122 


eD.Cc.A. 


D. ©. A., Inc., 4006 Board of Trade Building, Chicago 4, 
Illinois, Tel.—Wabash 2-0028—Teletype OG 1188 


eT. D. F. CO. 


T. D. F. Company, Chamber of Commerce, Buffalo, 
New York, Tel.—Madison 2323—Teletype—BU 484 


eKOELSCH 


Charles J. Koelsch Grain Co., Inc., 209 Grain & Flour 
Exchange, Boston 9, Massachusetts 
Tel.—Hancock 6-3115—Teletype—BS 587 


Private Leased Wire Service 
Between All Offices 


Linked Together 
FOR YOUR SERVICE 


SINGLE UNIT CUTTER 


OATMEAL and CUT WHEAT 


MADE ON 


KIPP-KELLY 
Rotary Granulator 


WITHOUT WASTE 


GRANULAR UNIFORM CUT ASSURED 


World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled barley, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,800 to 2,400 Ibs per hour. 


Supplied in 1, 2, 4, 6 Unit Sizes. 


Inquire of your Mill Furnisher or write 


MIPP KELLY LIMITED 


WINNIPEG, MANITOBA, CANADA 


SPECIALIZING IN 
COUNTRY RUN 


GRAINS..... 


SOYBEANS... 
OATS 
WHEAT 


TABOR GRAIN & FEED CO, 


MILL FEEDS 
WRITE, WIRE SOYBEAN MEAL 
OR PHONE LINSEED MEAL 
(2151-2161) HOMINY FEED 


BREWER'S GRAIN 


SULLIVAN, ILI 


erly allocated and recorded. And I 
can check on results better.” 

This dealer also tells me that by 
having a separate sales Ps 
budget and playing up that angle, as 
well as carrying on a good advertis- 


| ing campaign, he is making his ad- 


vertising more effective. 

“When you use printed advertising 
to attract people and bring them to 
your store, you can make them stay 
longer by having sales promotions, 
with prizes, refreshments and the 
like,” he says. “In this way, sales 
promotion makes advertising more 
effective.” 

This dealer says that if he should 
hire a man to walk downtown on 
stilts advertising a sale by use of a 
sign, he charges the man’s time to 
sales promotion and the cost of the 
sign, plus a small percentage of the 
total cost of the idea to advertising. 

When the average feed dealer looks 
over his advertising budget and tries 
to compute its results in terms of 
extra and new sales, it is wise to 
figure how much of the budget is ac- 
tually for newspaper, direct mail, 
billboard, movie screen and other 
printed or tangible methods of ad- 
vertising. Otherwise what the dealer 
expects from advertising may be too 
much for what is being spent. 

My experience with many feed deal- 
ers in several states is that quite 
a number of them are interested in 
keeping actual advertising expendi- 
tures as low as possible. On the 
other hand some of these same deal- 
ers are rather lavish in some other 
types of expense. 

Why this should be, I do not know. 
The only reason that I can assign to 
this attitude is that some dealers 
regard all advertising as an expense, 
instead of a business builder. There 
is a world of difference between these 
two views. 

If advertising is regarded as a nec- 
essary expense, like taxes, then it 


cannot perform much for any deal- 


because he will not bring mer- 
chaidindien ingenuity into the writing 
of his ad copy. If, on the other 
hand, he regards advertising as an 
opportunity to build business, then 
he will not mind the expense angle, 
because he will know that he can 
make a profit from that expenditure. 
Whenever a dealer charges any 
wandering expense to his advertis- 
ing budget, it is a pretty clear sign 
that he has little regard for the 
importance and power of advertising. 
That's why it’s a good idea to trim 
that advertising budget down to its 
bare essentials, namely, that of pro- 
moting new business through print- 
ed sales messages. If this is done, 
advertising can do a job proportion- 
ate to its size. 


YOU GAIN 
mew friends for your Feeds 
when using these tested A & D 
sources of quality: 
1. DEVOLD VITAMIN A & D 
FEEDING OILS 


2. DEVOLKOD VITAMIN OILS 
(Cod Liver Oil with added 
Vitamins A & D) 


3. DEVOLKOD COD LIVER 
OIL U.S.P. 
Non-destearinated 
4. DEVOLD VITAMIN A OILS 
5. DEVOLD DRY D, 
1,500 and 3,000 L.C.D./gm. 
send your inquiries to 
43-M Clinton Avenue 
Brooklyn 5, N. ¥, 
\ 
PEDER DEVOLD OIL COMPANY 


DIVISION OF CHAS L HUISKING & CO. INC 


LINCOLN 
0678 


We think you will like the prompt and 


careful attention we give to your feed 
grain requirements. Giveusacall. We 


will take care of your needs personally. — 
WALSH GRAIN COMPANY 


416 FLOUR EXCHANGE 


MINNEAPOLIS 15 
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| 
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A man who had made a fabulous 
fortune returned to his home town and 
called on an old buddy. The old buddy 
was determined, though, that he wasn’t 
going to give the other the satisfac- 
tion of being impressed by his wealth. 

“I got a limousine now with a chauf- 
feur,” the returning native said. 

“So what? Quite a few people got 
limousines with chauffeurs.” 

“You should see my house, it's got 
50 rooms in it.” 

“I have heard of 50-room houses 
before.” 

“I got an 18-hole golf course at my 


“— heard of houses with 18-hole golf 
courses, too.” 
“Inside the house?” 


A professor was asked to give his 
definition of woman. After clearing 
his throat, he began in leisurely way: 
“Woman is, generally speaking—” 

“Stop right there,” interrupted a 
masculine listener. “You will never 
get any nearer to it than that.” 


A man from the North bought a 
sawmill from a native of Arkansas 
who was anxious to leave that part of 
the country. After the money was 
paid the new owner said: “I would 
appreciate any advice you might give 
me as to the running of this mill.” 

“Well.” replied the former owner 


as he got into his car, “I’m afraid any 
advice I could give you couldn't 
amount to much. This mill was left 
to me by my grandpap, and the patch 
where I got the timber was my wife's, 
so I didn’t have to invest anything at 
the start. My two oldest boys cut the 
logs for nothing and my cousin toted | 
the logs down to the mill free of 
charge. Me and my youngest boy run 
the mill, so that didn’t cost nothing. 
Well, sir, I run that danged mill for 
two years and lost $7,000. So long, 


mister!” 


The captain shouted down to the 
crew of a ferry boat: “Is there a 
Mackintosh down there to keep two 
young ladies warm?” 

“No,” came the answer, “but there 
is a McPherson who's willing to try.” 


Two friends met on Main Street. 
“Hello,” said the first, “you look nice | 


and tanned. Just get back from 
Florida?” 

“Yes,” answered the second, “and 
did we have a great time! For $40 a 
day we stayed at the Roney Plasma.” 

“You mean Roney Plaza. Plasma 
is blood.” 

“Well, is $40 a day barley water?” 

Sailor: “I can’t marry you. We have 
nothing in common. Why you wouldn't 
know port from starboard.” 

Girl: “Well, I could look at the 
label on the bottle, couldn't I?” 


Clerk: “Chief, there is an applicant 
here who says he used to make a liv- 
ing by sticking his right arm in a 
lion's month.” 

Chief: “Really. What's his name?” | 

Clerk: “Vefty.” 

Stranger: “I suppose that in an 
isolated place like this it’s hard to get 
even the barest necessities of life.” 

Mountaineer: “Mighty right, strang- 
er. And when you do. 'tain’t hardly fit 
to drink.” 


If you handle 
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simultaneously . 
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new Carter Dockage Tester, used 
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CARTER DOCKAGE TESTER 


HART-CARTER COMPANY, 661 NINETEENTH AVE. N. E. 


MINNEAPOLIS 18, MINNESOTA 


CONSUMERS SOYBEAN MILLS, Inc. 
Jobbers and Producers 


SOYBEAN OIL MEAL 


1122 Flour Exchange 


MINNEAPOLIS, MINN. 


Phone: BR 6781 


PAUL BERG, P.E. - 


FEED MILL EN 


438 UTILITY BLDG. + 


FORT WAYNE, INDIANA 


CONSULTATION AND DESIGN 


VICE 


OYSTER SHELL 


New Rochelle, N. Y. 


FOR POULTRY 


dealer profits 


The dependable quality of Pilot Brand 
Oyster Shell has always assured dealers of satisfied 
customers and steady profits in 
dollars and good will. 


This familiar trade mark has earned sound, 
solid customer confidence. 
Farmers and poultrymen depend on 

PILOT BRAND OYSTER SHELL because it 
has always given them large profits, without fail. 


Dealers’ increasing sales of Pilot Brand from 
year to year are deep-rooted in over a quarter 

century of continuous consumer advertising support in 
farm and poultry publications with combined 
circulation of over 9 millions, and on 56 radio stations. 


OYSTER SHELL PRODUCTS CORPORATION 


St. Louis, Mo. 
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T was just about closing time on 
Thursday evening when a tall 
farm boy of about 16 dropped in 
at the Brooks Feed Mill and asked 
for Joe. The brown-haired feed dealer 
was out in the mixing room giving 
Milt Peters a couple of phone orders 


4-H Members Provide a Display Idea 


that had come in, and when he turned | 
and saw the farm boy, a smile broke 
over his face. 

“Well, Jim,” he said cordially, rec- 
ognizing Jim Haskins, the leader of 


The farm youth shook hands with 
Joe, then said, “Ive got an idea I'd 
like to talk over with you, Mr. Brooks. 
Our club worked it out. And seeing 
that we won that $20 county fair ex- 


the Cedarville 4-H Club, 


_ see you.” 


“glad to 


hibit prize you put up for 4-H clubs, 


Bacitracin per pound 


Vitamin B,. per pound 


Vitamin B,. per pound. 


ich fits 


AN ANTIBIOTIC FEED 


Whichever fits your needs best, all three types are avail- 
able from one dependable source—U.S.J. Potencies are 
designed to give you the greatest flexibility, to enable you 
to fortify your feeds in exactly the correct proportions for 
maximum results at minimum cost to you... 


® U.S.1. Antibiotic Feed Supplement— 5 grams of 
® U.S. Vitamin B,. Supplement—6 milligrams of 


® U.S.1. Vitamin B,, and Antibiotic Feed Supplement— 
3 grams of Bacitracin and 3 milligrams of 


OR... A COMBINATION viTAMIN B,, 
AND ANTIBIOTIC FEED SUPPLEMENT 


STRIAL CHEMICALS CO. 


ision of National Distillers Products Corporation 


SUPPLEMENT 
CONTAINING BACITRACIN 


VITAMIN B,, 
SUPPLEMENT 


Time after time, tests have shown 
that Bacitracin is superior to other 
antibiotics in increasing feed efficiency 
and speeding weight gains. U.S.I. 
Antibiotic Feed Supplement containing 
Bacitracin offers these advantages— 
FOR YOU 

* Guaranteed potency 

* Dry, free-flowing, easy to mix 

* Economical 

* Pleasant odor 

FOR YOUR CUSTOMER 

* Faster weight gains 

* Greater feed efficiency 

* More uniform growth 

* Lowered mortality 
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we thought we should do something 
for you.’ 

Joe chuckled. “Why, that’s mighty 
nice of you to feel that way, but you 
won that prize fairly. There's no obli- 
gation attached to it.” 

“I know it,” Jim Haskins said, “but 
when we got an idea for a window 
display, we thought of you first, rath- 
er than any other feed dealér. You've 
always cooperated with our club.” 

Joe and the young farm lad went 
into his office. As young Haskins had 
said, Joe had always done his best to 
encourage and help the 4-H clubs in 
the area, and it was paying off in 
many fine friendships and more busi- 
ness. Joe liked young people, and it 
always amazed him to see how busi- 
nesslike and thorough they were in 
tackling any lievstock, poultry or 
other project. They applied their high 
school agricultural theory to actual 
practice and made a lot of it work. 
Furthermore, their scientific approach 
often impressed parents, making them 
better feed customers and farmers. 


The Club’s Idea 

Seated in Joe's office, Jim Haskins 
took out a large sheet of folded pa- 
per and carefully unfolded it. He 
spread it out before Joe, his young 
blue eyes sparkling with enthusiasm. 

“Our club thinks that more Ameri- 
cans will drink more milk provided 
that it is good milk and that it is 
advertisec and marketed better,” he 
said. ‘So we have built a window dis- 
play around this idea. We start with 
the thought that first of all the farm- 
er must have quality dairy stock and 
must feed it properly. Without these 
two steps, the farmer will not pro- 
duce enough milk to make enough 
profit to make the rest of the venture 
a success.” 

Joe smiled appreciatively. “Say, 
you young people are certainly busi- 
ness-minded, and you are right. The 
farmer, like the merchant, must 
make a reasonable profit on what he 
produces and sells; otherwise he 
hasn’t the incentive, nor the means to 
go after and capture the big profits 
that come from doing a job real effi- 
ciently.” 

“That's it,” Jim Haskins said. “We 
want to get farmers to realize that 
they should make every bit of labor 
and investment produce top profits 
without burdening the public with 
higher costs. Cutting out poor and 
wasteful practices is part of the an- 
swer.” 

Should Attract Attention 

“I wish clubs like yours had been 
active in this county 20 years ago,” 
Joe said. “We'd be so much farther 
ahead. The window display you've 
sketched there certainly ought to stop 
spectators.” 

The young farmer smiled. ‘Thanks. 
This oversize bottle will be eight 
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tenths filled with white water to rep- 
resent milk. Lettering will show that 
the average adult in Illinois drinks 
that much daily. The other same 
sized bottle will have seven tenths 
liquid content, showing that the east- 
ern states resident drinks that amount 
daily. In both instances it's over a 
pint daily for an adult. What we like 
to stress is that if Illinois people can 
drink that much good milk, why can't 
easterners?” 

“The answer being,” Joe indicated, 
“better milk and better advertising.” 

“It's the best answer we know,” 
the farm youth said, “and the rest of 
the window will have signs stressing 
important parts of a dairy herd im- 
provement program. Home grown 
feeds, formula dairy supplement, 
grains and so on will all get atten- 
tion. You can place some bags of 
dairy feed in this window if you wish.” 

“Thanks,” said Joe. “I'll put them 
at your disposal, Jim. You put in as 
many as you wish. It’s your window. 
Really, I consider it an honor to have 
you 4-H boys want to use one of my 
windows.” 

After Jim Haskins had gotten into 
a light farm truck and driven off, Joe 
sat reflectively at his desk. 

“Just think,” he said to himself, 
“what wonderful farmers and future 
customers these young people are go- 
ing to be. They like me, and I like 
them. Seems to be the best sales pro- 
motion I ever did was to play along 
with the 4-H clubs and the FFA 
groups. I'm one of them, instead of 
being an outsider. And that's worth a 
lot in any feed language.” 


(To Be Continued) 


RECEIPTS OF SOYBEANS 
IN SEASONAL DECLINE 


. WASHINGTON Inspected re- 
ceipts of soybeans dropped in August, 
1351, as country stocks dwindled but 
were somewhat above August, last 
year, reports to the U.S. Department 
of Agriculture indicate. Inspections 
totaled 1,895 cars in August compared 
with 2,608 in July, 1,339 in August, 
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1950, and 4,213 cars in August, 1949. 
Inspected receipts for October 
through August this season amounted 
to 119,395 cars compared with 95,- 
883 cars for the same months last 
season. 

The quality of the soybeans mar- 
keted in August was somewhat lower 
than that of the previous month, 
75% grading No. 2 or better com- 


pared with 82% in July and 73% in- 


August, 1950. Inspections of soybeans 
in August included the equivalent of 
116 cars inspected as cargo lots and 
truck receipts equal to about 22 cars. 


CORNERSTONE LAID 

URBANA, ILL.— The cornerstone 
for the new $2,480,000 animal science 
laboratory at the University: of Illi- 
nois College of Agriculture was laid 
recently. The building, scheduled for 
occupancy in September, 1952, will 
house about 35 staff workers in ani- 
mal nutrition, dairy science and food 
technology. 
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Boosting Window Display Appeal 


Add Some Extra Flavor to Your Displays 
By MARTIN FRANCIS 


HEN the feed dealer con- 
W sicer a window display, he 

is very fortunate in the vari- 
ety of background material which 
he can use. The temptation in some 
window displays is to stick too close 
to the product and its accompany- 


ing signs, without adding some extra 
flavor. 

While the products themselves 
must dominate in some displays, a 
steady diet of stich windows will 
not cause prospects to blink and look 
twice. The reason is that human eyes 


DUNSTON & O’BRIEN, Inc. 


Jobbers 
SPECIALIZING IN SOYBEAN OIL MEAL 
Phone WEbster 9-3758 ©  TeletypeCG 1544 © 327 So. La Salle St, Chicago 4, 


like variety, color and different ap- 
peals. So, if you can get the same 
message across by using various ap- 
peals and reach more prospects, why 
not do so occasionally? 

Let us suppose that you live and 
have your feed business in a state 
where dairying is important. You 
can put in a window of dairy feed, 
with signs featuring the price, the 
ingredients, production and other fac- 
tors. Such a window works fine sev- 
eral times a year. 


Use an Additional Message 

However, your window display will 
have more appeal if you manage to 
tie in an additional message to make 
people think of the uses to which 
that dairy feed is put. 

Recently the Wisconsin State De- 
partment of Agriculture issued a re- 
port which could be excellent sup- 
porting material for a dairy feed 
window display. This report stated 
that 15 billion pounds of milk move 
from farms to dairy plants each 
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year. The total amount of milk trans. 
ported annually in the state would 
fill 163 billion milk cans, and it re- 
— 5,800 milk trucks to do the 


The report shows that only one 
farmer in eight hauls his own milk 
and two out of three make use of 
contract haulers. The milk is picked 
up from one out of four farms by 
trucks owned by dairy plants. 
Seventy-five per cent of the state's 
milk hauling is done on town and 
country roads with only 8% of the 
travel being on dirt roads. Farmers 
who deliver their own milk average 
a three-mile trip while the milk 
trucks cover a 20-mile average round 
trip. The movement of Wisconsin's 
annual milk output covers a distance 
equal to 6,000 trips around the worid. 
Now suppose a dealer had a dairy 
feed window with signs telling some 
of these facts. Maybe a large globe 
could be placed in the window and 
lighted, signifying 6,000 trips around 
the world for Wisconsin’s milk. An 
open milk can filled with white col- 
ored water would create the illu- 
sion of milk. Maybe 20 of these filled 
cans could be used in a line across 
the window background. 

A large sign would say, “It Takes 
Quality Feed and Know-How to Pro- 
duce So Much Good Milk.” 

When the farmer looks at such 
a window, what does he think? 


What the Farmer Thinks 

His first thought is probably that 
Wisconsin produces a_ tremendous 
amount of milk, and that many farm- 
ers must have a good feeding pro- 
gram, and that such milk production 
pays handsome profits to some. He 
may also agree with the copy on the 
sign that quality feed has an impor- 
tant part in such a production. 

For a short time at least he can 
visualize the entire market for the 
state’s huge milk production, the 
gross volume and profit involved and 
his own part in the program. He may 
resolve to exercise better herd man- 
agement and feeding to increase his 
“take” of this big market. 

In some other state, the window 
background may be poultry or hogs 
or beef cattle, or some other farm 
product/But whatever it is, these ap- 
peals can be bolstered by figures quot- 
ed from agricultural or other news 
releases and they can give more “ap- 
peal” now and then to your feed 
displays. 

Small pigs, dogs, chicks or ducks 
in a window display, with accom- 
panying feeds, may add much appeal 
to a window and attract more spec- 
tators. Do not fail to take advantage 
of any way in which you can add ap- 
peal to these windows. You need not 
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pean sales representative. The picture was taken in front of the offices of 
Kuhne & Nagel, shipping firm, in Hamburg, Germany. (In an article on page 
26 of the Sept. 29 issue of Feedstuffs, Mr. Whitmoyer reports on some of his 
observations of the feed and poultry industries in Europe.) 


fill each display area with bags of 
the feed you sell. Two to five bags 
are enough. Then you'll have room 
for displaying other associated items 
which will help you sell the main 
product—feed. 

At a recent state fair I saw a 
tilted milk can in a display, out of 
which was pouring white-colored 
water. The sign said that a certain 
county was producing a lot of “white 
gold” which was contributing to the 
prosperity of local farmers. Other 
signs then told about important 
points of good herd care. 

That display was very appealing 
and it attracted many people. The 
“white gold” application, typified by 


the flowing white water, carried its 
own message to all who looked and 
made them think of their herds and 
management programs. 

With a little thought and imagina- 
tion, the average feed dealer can 
make his window displays much more 
interesting and effective. It's worth 
trying. 


NEW FEED PLANT 

PITTSFIELD, ILL.—A new feed 
plant is being constructed here for 
William Dustin, who will move his 
feed business from Atlas Township 
when the plant is completed. The 
plant will consist of two large quonset 
buildings and a tower 50 ft. high. 
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A minimum intake of this trace element 
is necessary for proper chick development 
during the growing period and promotes 
better hatchability of eggs, better egg em- 
bryos and stronger egg shells, during the 
laying season. 
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Don't Be a Trial-and-Error Man 
tr 


Analyze and Study New Ideas Before You Try Them 
By Max Anson 


are more than 6,500 
known trades, professions and 
occupations by which men work 
for pay, either at a wage or in busi- 


ness or professions, and lucky the 
man who finds the job or business in 


which he can make use of his tal- 
ents and like the type of work he 
does. 

But it would be foolish for a man 
to try to find the job that he likes by 
making a list of the 6,500 jobs and 
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better, intending to keep 
ess until the right job is found. 


the right job, the right ee the 
right sales volume is championed by a 
lot of persons who ought to know 
- In business you never make 


ing forte. 
Too much time, effort and money is 
wasted in the process. In today's 


| highly competitive, specialized mar- 
| ket, it is profitable to become more 


| in all operational and mer- 


GRAIN DIVISION poticies. By s0 doing you 
can 


eliminate costly trial-and-error 

| methods, which no business man can 
affard. 

New ideas are valuable and vital to 

progress, but they should be sub- 

jected to the unprejudiced light of 

cold, calm judgment and the cost 


A sales promotion which you have 
never tried before can involve from 
10 to 100 hours of your time and that 
of your employees, plus actual dollars 
and cents expense. Do not go into it, 
unless you are convinced it has a 
better than 50-50 chance of paying off. 

How can you find out about such 
things beforehand? Retail promotions 
in the feed and other fields are not 
strikingly new. The chances are that 
if you keep a file of promotions, culled 
from trade papers and other sources, 
you'll find that 98% of them are 
repeats or variations of promotions 
others have tried. Study what these. 
promotions have done for others; 
compare conditions with your own 
locality. 

How are you carrying out your 
= di ? Do you rate 


or 90%? If you do not 
know, look around in your area. The 
chances are that one or more feed 
dealers are doing a better job than 
you on several counts. Go and study 
how they do it. Compare their costs 
and results with what you do. This 
involves only a few investigative 
hours on your part, as compared with 
10 to 50 or more hours you'll invest 
in an ill considered promotion. 


What is your problem? Is it selling, 
collections, display, employee train- 
ing, stock control, delivery, or what? 
Whatever it is there’s a lot of valu- 
able research you can do before you 
make a decision in any field. Thou- 
sands of businessmen have gone be- 
fore you. Some have succeeded, some 
have made a moderate profit and 
others have failed. Study what they 
have done. 

A retail management expert says 
that the reason many men fail in 
business is that they do not make 
enough investigations before they go 
into business, and carry the same bad 
trait through their retail life. They 
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do not study location angles, finance 
angles, market possibilities, etc., thor- 
oughly enough. They base their deci- 
sions on incomplete data. They take 
the trial-and-error program, which is 
really the lazy man’s way. 

When you are enthusiastic about 
opening a feed store or mill, when 
you are pepped up about some sales 
promotion idea, etc., it is difficult to 
curb yourself and study the facts 
coldly. But that is the most impor- 
tant thing you need to do. That study 
job is what makes the difference be- 
tween a successful dealer and one 
who may or may not fail. 

When in doubt—wait! Get the 
facts. Look at the advantages and the 
disadvantages. It’s your money, your 
time, you are risking. Take care of it. 

Don’t let anyone tell you differently 
—the trial-and-error method is the 
most costly in the long run. To 
become a doctor, a lawyer, or a good 
tradesman requires study, internship, 
apprenticeship—all of it valuable 
training. You cannot enter those 
trades or professions until you have 
done the necessary work under super- 
vision, by someone who knows more 
than you do about that particular 
business. 


Double Duty 


But in the retail business, you have 
no supervisor except yourself, there- 
fore your duty to yourself is double. 
You must make a profit,and you must 
protect your investment too. Re- 
search, the habit of studying the 
facts, of digging until you get them, 
and then acting on your findings, this 
is what every feed dealer needs to do, 
if he hopes to act as wisely as the 
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The Production and Marketing Admin- 
istration reports the following statistics on 
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Stocks of brewers’ dried grains on 
at plants and warehouses Aug. 31, 1961, 
amounted to 3,800 tons compared 
4,700 tons July 31, 1951, and 6,000 tons 


Aug. 31, 1960. 
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tradesman or professional man during 
his apprenticeship. 

The first few years you are in busi- 
ness can be likened to the apprentice- 
ship of the tradesman. You are on 
trial. You must make the majority of 
your actions and ideas click and make 
a profit. You'll stay on the safe road 
if you follow what others have done 
effectively, profitably. Look for new 
ideas, to be sure, but don’t go over- 
board on them, until they stand up to 
critical analysis. 

Those who have failed in business, 
because they went for the trial-and- 
error method, could have had better 
guideposts had they looked for them. 
There is no short cut to business ex- 
perience, except by observation, study 
and analysis. 


EFFICIENCY PAYS 
Cattle feeders’ profits this year are 
pretty sure to come from efficient 
production, not from rising prices, 
says an agricultural economist at the 
Illinois College of Agriculture. 
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t’s not difficult to make feeds that contain the correct amount of Vita- 
. when mixed. But how about “A” content .. 
Too often, there’s a serious difference! 

Ordinary Vitamin A is destroyed rapidly by feed pelleting, heating, long 
storage, and high summer temperatures. Its destruction is even more rapid, 
more serious in feeds containing large amounts of minerals, blood meal, dried 


whey and similar ingredients, How rapid? How serious? 


In a recent test, a calf meal fortified with Vitamin A oil retained only 38% 
of its ona content after two months’ stora; 
with NOPCO® Stavitized Vitamin A, this fi 


storage twice as long under identical conditions. 


You can be sure with NOPCO Stavitized Vitamin A! 
NOPCO Stavitized Vitamin A, in dry form, 
is the pioneer stabilized true Vitamin A. 
The exclusive NOPCO Stavitizing process 
(U. S. Patents Pending), seals in the Vita- 
min A with edible micro-crystalline wax and 
effectively protects it against air and Vita- 


min A destructive feed ingredients. 


A in your feeds .. . when fed! 


letin #AO-6, It’s 


. when fed? 


e at 77° F. BUT, when fortified 
retained 90% of its potency after 


Stop wasting money by adding excessive 9 ells 
amounts of “A” to take care of guessed-at ; 
vitamin losses. Be sure of enough Vitamin 
Write us 
today for complete product and use data on 
NOPCO Stavitized Vitamin A. Ask for Bul- 
FREE. No obligation. 


CHEMICAL COMPANY 


Richmond, Calif. 


RELY 
on these Quality 
Vitamin Products 
for your feeds 


NOPCO B Vitamins — 


ribofevia, calcium pentothenate, 
niacin, choline chioride, Vitemia 
8-12 feed supplement. 


e complete line of dry Vitemin A 
cad products and Vitemin A ond 


© 1951, NOPCO Chemice! Compony 
Harrison, N. J. 


VITAMIN A 


| 
‘a 
| 
| | 
| ! 
! 
| 
| | | 
| 
October ..... 17,000 17,000 16,400 16,400 q 
January ..... 16,200 64,500 17,700 66,600 \ \ \ 
March ....... 19,900 99,300 20,400 103,400 : 
April ........ 19,200 118,600 20,000 123,400 
May ........+ 22,400 140,900 22,900 146,300 4 
June ........ 24,200 165,100 24,800 171,100 
July ......... 24,900 190,000 23,600 194,700 
August ...... 24,100 214,100 *24,200 218,900 
Pet the Vitemm conbe: 
= 
| 
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Steady to Lower Corn, Sorghum 
Prices Indicated by Economists 


MANHATTAN, KANSAS—Steady 
to weaker corn and grain sorghum 
prices and steady oats and barley 
prices are in prospect during Octo- 
ber, according to the department of 
agricultural economics at Kansas 
State College. Steady to higher 
wheat prices also are indicated. 

Demand for feed grains remains 


strong as livestock numbers con- 
tinue to expand, the forecast points 
out. Liberal feeding continued dur- 
ing the 1950-51 feeding season, al- 


| though it is estimated that feeding 


per animal unit was not as heavy as 
during the 1949-50 season. According 
to official reports an excellent grain 
sorghum crop continues in prospect, 


A dry granular produ 


DERIVE FISH MEAL um bees MILK FEEDING VALUE 
FISHEAST 


et composed of | Meal 
processed with Semi-Solid Brewer's Yeast d d 
EAST és @ rich natural source of the essential Amine Acids and complete Vitamin 
B Complex Factors, including B,,, the Animal Protein 

Write today for information about the quality and low cost of FISHEAST 


Menhaden Fish Meal Company Baltimore 24, Md. 


Oil Meal 
bh FIsH- 


Factor. 


particularly if a general killing frost 
does not occur before mid-October. 

Utilization of corn in the 1951-52 
feeding season will likely equal or 
possibly exceed the amount produced 
plus all “free” corn on hand on Oct. 
1. This means that considerable 
amount of government stock must 
enter trade channels or less corn be 
fed than is now anticipated. In sell- 
ing corn, the Commodity Credit 
Corp. is required by law to set the 
price at either the current support 
rate plus 5% plus reasonable han- 
dling charges or at the market price, 
whichever is higher. 

During September the CCC asking 
price was about 27¢ bu. above the 
loan rate in the county where stored. 
A cotninuation of this selling policy 
combined with prospective feeding in 
excess of production will be a 
strengthening price factor during the 
spring and summer of 1952. 

The U.S. average price received by 
farmers for grain sorghums at mid- 


Problem: 


How to Eliminate String 
and Other Foreign Material in 
Poultry and Livestock Feed 


Solution: 


Dress the Feed by Running it 
Through a LOW-HEAD Gyratory 
Sifter Before Packing for Market 


IDEALLY SUITED FOR ALL FEED SCALPING OPERATIONS 


wn FOREIGN MATERIAL — such 
as string, tags or sticks — find 
their way into a bag of feed, the results 
can be very damaging to the reputation 
of the feed miller. 

One way to protect the cleanliness of 
feed is to use the all-metal Low-Head 
gytatory sifter as a feed scalper. Many 
mills use this modern Allis-Chalmers 
unit in final stages of operation — for 
sanitary feed dressing just before pack- 
ing. It is also widely used for the 
grading of cracked corn. Mesh sizes 
are available for any grading or sift- 
ing need in the feed mill. 

Low in head room and floor space 
requirements, this compact unit is de- 
signed to fit into almost any feed mill 
floor plan. It’s a self-contained unit — 


complete with 1 hp explosion-proof 
motor and Texrope V-belt drive. Box 
and sieves are made of magnesium, 
frame is made of steel. Screen is of 
silk cloth or metal — as preferred. 
Easy to clean with air hose or steam, 
the all-metal Low-Head sifter can also 


be washed with hot or cold water with- 
out danger of warpage. 

Get full details on this high speed, 
high capacity feed scalper from our 
nearby sales representative. If more 
convenient, write to Allis-Chalmers, 
Milwaukee 1, Wisconsin. A-3420 


tow-Head and Texrope ore Allis Cholmers trademorks. 


New! 


Bulletin 0687656 on Milling Equipment 
for the Feed Industry is just off the press. ~ 
Ask for your copy of this handy booklet. 


ALLIS-CHALMERS 


World’s Largest Producer of Grain Processing Equipment 


September was 5¢ below the 1951 
support of $2.17 cwt. Should favor- 
able weather prevail until mid-Oc- 
tober, a seasonal price decline is 
probable. If such should be the case, 
grain sorghum prices would likely 
continue low relative to other feed 
grain prices. 


Wheat Firmness Seen 

Steady to higher prices for wheat 
are probable during October. Con- 
tinuing difficulty in harvesting a po- 
tentially large spring wheat crop has 
added to the upward pressure on 
prices. Harvest delays caused by un- 
favorable weather usually result in 
decreased yields. Downward pressure 
on prices is being exerted on wheat 
entering international trade as the 
second largest world wheat produc- 
tion on record seems within reach. 

Wheat prices have advanced during 
the fall months from harvest season 
lows every year since the price sup- 
port program was initiated in 1938. 
Wheat of the lower grades has been 
selling at a considerable discount be- 
cause of the relatively higher pro- 
portion of the 1951 crop being in the 
lower grades. The 1951 price support 
program has been liberalized to in- 
clude federal grades No. 4 and No. 5 
and sample. Adjustment to extending 
the price support program to in- 
clude the lower grades should lend 
considerable strength to market 
prices. 

A 1951 world wheat crop of 6,650 
million bushels has been forecast by 
the U.S. Department of Agriculture 
This would be the second largest 
world wheat crop of record and would 
exceed the 1950 output by about 5%. 
Production in Argentina and Aus- 
tralia is expected to be reduced from 
last year but is more than offset by 
increased production in Canada, east- 
ern Europe, and the Soviet Union. 
U.S. exports are expected to be un- 
der considerable downward price 
pressure in the world market. 


DISCONTINUES OFFERING 
MARYSVILLE, OHIO—-Scott Mills, 
Inc., here has discontinued the offer- 
ing of feedstuffs on a brokerage basis 
H. E. Frederick will continue to offer 
feeds in carload lots through his own 
office here. 


Cc. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 


440 Omaha Grain Exchange 
OMAHA, NEBRASKA 


LooK TO 


i 
iz 


COMPANY. yy 
1315:17 WALNUT STREET 

PHILADELPHIA ? PENNSYLVANIA 


a | 
! 
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1.5 milligrams vitamin B,. activity per pound — 


Here is an outstanding combination of antibiotic and vitamin B,, 
activity develo by Commercial Solvents porpegntion to allow 
maximum flexibility in the manufacturing of f for poultry and 
non-ruminants. Duoferm is a natural product obtained by pure 
culture fermentation. 


GUARANTEED POTENCY 

Duoferm is guaranteed to contain not less than 5 of baci- 
tracin and not less than 1.5 milligrams of vitamin B,, activity 
per pound. 


GREATER WEIGHT GAINS —INCREASED FEED EFFICIENCY 
Duoferm stimulates growth, reduces mortality, increases feed 
efficiency and produces birds of better market grade. 


Tests with 600 New Hampshire mixed-sex chicks showed a 6.65 % 


AGRICULTURAL DIVISION 


increase over normal growth, 11.9% improvement in feed effici- 
ency and a 7.7% reduction in mortality. 


JUST 2 POUNDS DUOFERM PER TON OF FEED 

Suggested feeding level is about 2 pounds per ton of finished feed. 
This adds 10 grams of bacitracin and 3 milligrams of vitamin B,, 
activity per ton of feed. For rations containing low levels of fish 
products, Duoferm is a most effective and economical combination. 


EASY TO USE 

Duoferm is dry, free-flo , stable and easy to mix. Color is 

and odor pleasant. It won t cake or dust. Compatible with all 
coccidiosis control ingredients. Easy to handle—packed in 50- 
pound bags. 


AVAILABLE YEAR-ROUND 
Duoferm is a primary product produced year-round at Peoria, 
Illinois. Ample tonnage for your requirements at all times. 


COMMERCIAL SOLVENTS CORPORATION 


17 EAST 42nd STREET, NEW YORK 17, N. Y. and TERRE HAUTE, INDIANA 


PRODUCTS OF THE AGRICULTURAL DIVISION: 


Antibiotic Feed Supplements 


Riboflavin Feed ingredients 


Choline Chloride + Niacin Condensed Distillers’ Molasses Solubles Anhydrous Ammonia + Dilen + Ethyl Formate + Metuldebyde 


ANTIBIOTIC FEED AND | 
“a 
4 
Py: 
> 
— 
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It Can Happen to You 


Dishonesty Losses in Retail Business Have Increased; 
Keep Adequate Records and Take Other Steps 
to Prevent Embezzlement 


By Arthur Roberts 


ISHONESTY losses have in- 
D creased tremendously during 
the past few years. In analyz- 
ing and classifying hundreds of case 
histories covering such losses as pre- 
sented to us by companies selling 
fidelity and surety bonds, we find 
that many business people in this and 
other fields have been hard hit dur- 
ing the past few years by embezzling 
employees. 
We report our findings below, giv- 
ing recommended precautionary prac- 
tices to help the dealer guard against 


similar double dealing. The exact 
losses to the penny were given by 
the insurance companies. We rounded 
the figures for easy reading. 
“Knocking down” on cash sales. 
One sales clerk falsified sales 
records to show less than he actually 
received and pocketed $1,700. An- 
other clerk falsified the figures on 
the cash register tape, depositing in 
the drawer only the amount recorded, 
and he appropriated $2,000 in two 
years. In a number of cases, em- 
ployees sold merchandise and with- 


held the entire proceeds, thefts run- 
ning as high as $13,000 over a period 
of time. 

Safeguards: You should have a 
modern cash register detailing the 
price of each item, the total amount 
of the transaction and the total 
number of articles registered, a re- 
ceipt going to the customer. A con- 
spicuous sign near the register urg- 
ing the customer to cooperate by 
checking purchases and counting 
change is an added safeguard. 

Check cash sales daily against a 
backlog of experience figures cover- 
ing the same days in prior years. 
Inclement weather or other factors 
may vary sales for the same day 
or week in one year or period and 
such reasons should be noted on the 
daily records to explain the vari- 
ances. 

The monthly profit and loss state- 
ment is another safeguard. If the 
profit decreases without any apparent 
reasons, the dealer should look into 
his cash receipts to see whether he 
is getting all that’s coming to him. 


NEW RECORDS 


for vegetable oil production efficiency 


Everytime an Exsolex installation operates on a new oleagi- 
nous material, new records for vegetable oil production 
efficiency are established. Today Exsolex has already set 
new records on cottonseed, linseed, peanuts and sunflower 
seed. These results represent such a great economic gain 
to oil millers that sixteen more plants have been ordered 
by various firms. 


The patented Exsolex process, unlike ordinary prepressing, 
is an integrated process which accurately conditions an 
controls the oleaginous material in all production stages. 
The economic clveannane which result include a lower 

residual oil content, low utilities consumption and high 
quality oil and meal. Part of the equipment in your oil mill 
can possibly be converted to Exsolex. The Anderson repre- 
sentative near you is trained to tell you frankly what Exsolex 
can do for you. Ask him to drop in or write us. 


THE V.D. ANDERSON COMPANY 


1941 WEST 96th STREET e 


CLEVELAND 2, OHIO 


"Exclusive trade mark reg. in U.S. patent office and in foreign countries. 


Patent rights on Exsolex Process are owned by the V.D. Anderson Co. 


EXPELLERS* SOLVENT EXTRACTION . EXSOLEX® 
World's Largest Suppliers of Extraction Equipment 


One dealer, noticing a substantia) 
decrease in the net, investigated and 
found that two employees had stolen 
$5,000 in three years. 

The dual handling of cash trans- 
actions to prevent the misappropria- 
tion of funds is recommended by ac- 
countants. One person sells and re- 
cords, the other takes the money and 
enters the amount. In small stores, 
the boss usually takes the money. 

Destroying records. A _ cashier 

withheld $4,300 from cash receipts 
covering up the thefts by destroying 
the applicable records. A clerk pock-’ 
eted the proceeds of cash sales, gave 
original slips to customers, destroyed 
the copies and got away with $2,800 
in one year. A bookkeeper appropri- 
ated cash received on grinding jobs, 
destroyed the job orders and nicked 
the boss for $800. 

Safeguards: The easiest way to 
guard against such thievery is to see 
that all business papers connected 
with sales, collections and expendi- 
tures are numbered consecutively 
Check the sequence daily. If a 
numbered sales slip or collection 
receipt is missing, check back im- 
mediately. If slips are made out in 
error, they should be voided and ac- 
counted for. 

3 “Kiting.” An outside salesman 

misappropriated payments _re- 
ceived from customers, $2,200, and 
covered up by “kiting” accounts. An- 
other salesman, using the same meth- 
od, staved off detection. for three 
years and got away with $7,500. A 
clerk embezzled receipts by “kiting’ 
and stole $2,300. A bookkeeper stole 
cash received for bills owed, $6,200 
and covered up by paying these bills 
with checks received from customers 
on subsequent business. 

“Kiting” is an old dodge. Jones 
pays a bill, the embezzler pockets 
the month, Smith pays a bill, the 
embezzler settles for Jones’ bill, and 
so on. If “kiters’ would continue in 
this modest way, they might go on 
indefinitely, but they raise the “take’ 
until it becomes too large to hide any 
longer, then confess or abscond. 

Safeguards: “Kiting” can be done 
on cash income, cash outgo, accounts 
receivable, accounts payable and bank 
deposits. On cash income, the daily 
cash receipts summary will eventu- 
ally show variances when compared 
with prior periods; inventory will 
check out short. On cash outgo, cur- 
rent figures will show an increase 
over prior periods. On accounts re- 
ceivable, the dealer should supervise 
the sending out of all statements to 
credit customers so that the “kiter’’ 
does not fail to mail those accounts, 


TRANSIT STORAGE 
of MILL FEEDS and FEED STUFFS 
MIDLAND WAREHOUSE CORP. 

Waldheim Bldg., Kansas City, 


WARFAR-MOR 
(Contains Warfarin) 
READY TO USE 
PELLETS 
Kills Rats and Mice! 
EASIER + SAFER + SURER! 


Hilltop Laboratories 
__ Minneapolis 1, Mina. 


INVESTIGATE 


@ Steamed ROLLED OATS 
© Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 


| 
| 
pEANUTS 
Kansas City, Santa Fe Trackage 
Oelwein, Iowa, C.G.W. Trackage 
\\ 
ANDERSON 


Gerald H. Ingraham 


IN NEW POST—Gerald H. Ingraham 
has taken a position with Lindsey- 
Robinson & Co., Inc., Roanoke, Va., 
as manager of the company’s Fair- 
Acre Control Laboratory. He is a 
graduate of Kansas State College, 
where he received his B.S. degree in 
milling chemistry. He has held posi- 
tions as director of the St. Joseph 
(Mo.) Testing Laboratories, instruc- 
tor at Kansas State College, chemist 
for W. J. Small Co., Kansas City 
alfalfa deltydrators and foreman for 
Nutrena Mills. He will work directly 
under Dr. Raymond T. Parkhurst, 
director of the research and nutrition 
department. 


which he has not yet credited with 
payment. 

On accounts payable, the dealer 
should make a periodic check of his 
paid and unpaid bills to see that bills 
for which checks have been supposed- 
ly drawn are in the paid file, that 
payments due suppliers have not been 
misappropriated. 

The monthly bank statement, when 
checked against daily receipts en- 
tered, will show whether receipts are 
all accounted for, that none have 
been withheld for “kiting’’ purposes, 
usually through the use of fake de- 
posit slips attached to daily receipts 
of income. 

The dealer who discounts his bills 
is Jess likely to lose through “kiting” 
because if he gets a “punch-up” for 
nonpayment, he will investigate. The 
slow or erratic payer is not so like- 
ly to check when he is asked for 
money because he knows he doesn’t 
pay on time. 

Stealing from collections. A sales- 

man-collector withheld $1,850 cash 
collections from customers and was 
able to cover up his thefts for several 
months because the dealer would 
turn over to him his customers’ 
monthly statements for personal 
presentation and he would destroy 
the statements of the customers 
whose payments he had pocketed. A 


See the NEW 


Bulldog HAMMERMILL 


“‘Gradation of Grind Control’’ 


HAMMERMILLS, Inc. 
4728 W. Division St., 
"Phone Spaulding 2-9300 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn. 


For POULTRY WHEAT 
SCREENINGS 


Ground or Unground 


FEED BARLEY 
FEED OATS 
Wire or write for prices 
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cashier withheld payments received . 
on charge accounts, gave receipts to 
customers and did not credit the ac- 
counts with payments—loss to boss, 
$1,600. A salesman retained $2,300 
collections from customers. When 
they received statements, he told 
them to destroy them because they 
were incorrect. 

: Mail out statements to 
all customers with an admonition to 
report errors at once. If a dealer 
feels that it makes for better custo- 
mer relations to have his salesmen 


TALK’ 


PURINA 


collect, he should send out state- catch UP WITH 4 local 
ments quarterly or semiannually and , regione! an 
advise customers that they are sent Nenonr 


on 

merely for auditing purposes. Then, leaders ne «a te will pey 
if there are any defalcations, they Find 
can be nipped in the bud. “Kiting” on 
accounts receivable or other crook- 
ery can run into big money if it ex- 
tends over a year. 

Stealing stock. A stockman sold 

merchandise from inventory and 
covered up the theft with fictitious 


: 25] MAIN STREET - BUFFALO 3, N.Y 
inventory figures, getting away with 


DREW WATER MISCIBLE VITAMIN D,; 
CAN REDUCE YOUR VITAMIN COSTS 
BY AS MUCH AS 50%! 


Drew WaTER MIscIBLE VITAMIN D saves you the expense of car- 
riers... reduces shipping, storing and handling costs. They can 
be quickly, easily, uniformly dispersed in your feeds .. . and there 
is no loss in their stability and potency. . 


PSCC SC SC SS S22 S22 S22 


BEHIND THE DREW GUARANTEE 


rl Years of experience as a leading producer of vitamins 
! for feed manufacturers . . . plus rigid laboratory and bio- i 
I logical controls . . . plus continuous checking and testing | 
. guarantee the potency of Drew Vitamins! ! 
2 


Vitamin A and D Feeding Oils Vitamin Ds in Powder Form 
Straight D Feeding Oils Vitamin Dz in Powder Form 
Vitamin A and D Emulsions Vitamin A in Powder Form 


WATER MISCIBLE VITAMINS 
For further information, write 
Vitamin Division 
E. F. DREW & CO., INC. 
BOONTON, N. J. 


NEW YORK 10 + PHILADELPHIA 7 + CHICAGO 1 + BOSTON 10 
CANADA BRAZIL ARGENTINA 


\ 
| 
DREW 


bs 
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THE MARION MIXER 


1 ton Standard l4ga., 
82 cu. ft. capacity. 


$3,500. One dealer lost $2,200, an- 
other $6,300, through three drivers 
loading merchandise on trucks and 
selling it. 

Safeguards: A stock control sys- 
tem and systematic inventory pro- 
cedure are deterrents to theft here. 
As with cash receipts, the dealer 
can minimize this hazard by having 
the driver load the stock on his 
truck after another clerk has record- 
ed the outgo. Don’t let drivers or 
any other employe except those au- 
thorized take goods out of stock and 
load up trucks. 


Will mix dry mater- 6 False entries. A bookkeeper stole 


ials asses $3,600 and covered up by making 
» mol , or fish false entries in the cash book. A sales 
solubles. 


clerk stole $4,100 in 15 months by 
falsifying sales records. A bookkeeper 
stole $2,900 which she was supposed 
to use for paying bills and covered 
up by falsifying the records. One 
dealer lost $350 through a clerk’s 
issuing fake cash credits to custo- 
mers for goods returned, taking 
money from the cash drawer to equal 
credits. 

A salesman and stock clerk sold 
merchandise for $2,600, kept the pro- 
ceeds, covered up by issuing phoney 
bills in the names of regular custo- 
mers. A store manager stole $1,100 
by selling merchandise and pocketing 
the proceeds, covering up by ficti- 


1 ton Heavy Duty 
12 ga., 82 cu. ft. 
capacity. 


FEED FINISHERS « PRE-MIXERS » SACK CLEANERS 
RAPIDS MACHINERY COMPANY 


MARION, IOWA 


Your Feed Requirements 
C.J. MARTENIS GRAIN CO. 


NEW YORK 
MALT SPROUTS 


Cottonseed? Meal 
Distillers’ Grains 
Old Process Oil Meal 


IMPORTED BRAN AND 
MIDDLINGS 
DRIED BREWERS’ GRAINS 


“We've Been 
Selling 


CONDENSED BUTTERMILK 
CONDENSED WHEY 


for a Quarter 
of a Century” 


SAY THE DUBOIS BROTHERS, LARGE 
GRAIN DEALERS OF THE MIDDLE WEST. 


“STEADY SELLER” 


“There's no selling problem 
when it comes to BLUE - 
RIBBON SPECIAL. Our 
customers who, for the most 
part, raise pigs, know the 
nutritional and medicinal 
value of BLUE RIBBON. | 
It has always been a steady 4f, 
and profitable seller.” 


of the Midwest's largest dealers is cer- 

tainly proof of Blue Ribbon’s perform- 

ance and acceptance. Help yourself and 

your customers to greater profits. Sell 

Blue Ribbon Special. 3 types available: 

500 Ib. barre! Fortified Pig a with 
vitamins D&G, Fortified 
-- Chick Buttermilk with vita- 
mins D&G, and Blue Ribbon 


“WE RECOMMEND IT” 


“Since this is a pig-raising center, the prevention of swine dis- 
eases is of high importance . . . and BLUE RIBBON is a big 
help. We recommend it to our customers, especially in the case 
of necrotic enteritis, because of its high lactic acid content.” 


write for 
PRICES 


tious transactions and duplicate bill- 
ings, carrying the items as accounts 
receivable. A credit man appropriat- 
ed $1,850 from cash receipts and 
falsified monthly cash sales reports. 
A bookkeeper set up fictitious ac- 
counts receivable and withdrew an 
equal amount in cash for personal 
use—$2,300 in less than a year. 

Safeguards: Inadequate bookkeep- 
ing procedures and bad supervision 
of the bookwork were the main rea- 
sons reported for such losses. The 
cure is adequate bookkeeping and 
proper supervision topped by an an- 
nual audit. Most of these losses 
weren't discovered until the working 
capital became groggy. Then an au- 
ditor was called in and found the 
trouble. 

Too many dealers leave all their 
bookwork to subordinates. Even 
though they know nothing about 
bookkeeping, they should look over 
the accounts occasionally. In time 
they will learn enough about it to 
do a good general job of supervision 
and minimize the chance of wrong- 
doing. 

Cash pilfering. One dealer kept 

cash in an unlocked box. One day 
an employee walked off with $2,300. A 
sales clerk took $25 weekly from the 
cash register for 15 months, stealing 
$1,600. Stealing from petty cash in- 
volves only small amounts, but they 
add up in time. Employees who steal 
from petty cash usually misappro- 
priate in other ways, such as with- 


DISTILLERS’ DRIED GRAINS PRO- 
DUCTION (tons) 
August, 1951, With Comparisons 
The Production and Marketing Admin- 
istration reports the following statistics on 
distillers’ dried grains output 
Dark Light Dried 
grain grain solubles Total 


August* ..... 16,300 11,700 5,300 33,300 

July .. 17,300 5,300 6,400 29,000 
1950— 

August ‘ 24,300 16,100 13.300 563,700 

July 17,000 7,700 7,800 32,500 

Season’ 8s total 

Oct., 1950- 


Aug., 1951 . 250,500 189,100 137,800 577,400 
Oct., 1949- 

Aug., 1951 .162,500 76,800 69,500 308,800 

*Preiiminary. 

Stocks of distillers’ dried grains on hand 
at plants and warehouses Aug. 31, 1951, 
amounted to 12,600 tons compared with 
22,000 tons on July 31, 1951, and 13,700 
tons on Aug. 31, 1950 


Burhop & Company 


FEED BROKERS 
Specializing in 
SOYBEAN OIL MEAL 
619 Gettle Bidg. Phone A-7246 
Fort Wayne 2, Ind. 


EARL A. HOGAN CO. 


Strictly 


MILLFEED 


Specialists 


MEMBERS: 
Kansas City Board of Trade 
Grain & Feed Dealers Natl. Assn. 


Board of Trade Bidg. 
KANSAS CITY, MO. 
Victor 7729 


for the Feed Industry 


CLO-TRATE v iT 4 MIN 
A & D FEEDING OFS, 
popular — 

e@ CLO-TRATE “Dry D” acti 


vated animal sterol tha 
Vitamin D,. 

Fleischmann’s Irradiated 
Dry Yeast ( FIDY )—Vitamin 
D, in several potencies—dis- 
tributed in the Midwestern, 
Southern and Southwestern 
States. 


White Laboratories, Inc. 
Kenilworth, New Jeney 


| | 
| 5 
Prodace Exchange | 
| 
Blue Ribbon Special, 
a for pigs, poultry, turkeys, ducks 
“$336 Livingston St. Cincinnati Ohio 


holding collections and not reporting 
sales of merchandise. 

Safeguards: A modern cash regis- 
ter with a device by which each 
clerk is held responsible for his re- 
ceipts and must use a key to open 
the machine so that each opening 
for a sale or “no sale” is recorded 
on the tape. If machine is opened 
with “no sale” key, the reason must 
be written on tape and it must be a 
legitimate reason. Cash should be 
balanced daily and checked against 
prior period records to note any 
variance in receipts. 

The monthly profit and loss state- 
ment is another safeguard. Petty 
cash expenditures average up about 
the same from period to period. If 
they increase substantially, check 
against experience figures and han- 
die petty cash transactions person- 
ally for a while to determine the rea- 
son for variances. 

s Quick steal and get-away. Nu- 
merous cases disclosed that em- 
ployees just took the money and 
beat it. In one case, a cashier started 
drinking and gambling one night, 
took $1,175 from the safe and lost it 
all. In another case, a salesman ran 
away with $3,200 he had collected. 
Another salesman lost $2,200, the 
day’s collections, in a poker game. 

Safeguards: Such losses can be pre- 
vented only by bonding all employees. 
Many dealers bond only those who 
have access to cash, but the dis- 
honesty losses cover many instances 
where employees directly or through 
collusion can get away with business 
assets the equivalent of cash. So 
insure all. 

The records show that length of 
service is no barrier to theft. A sales 
clerk employed 22 years suddenly 
went bad and stole $4,500 in a year. 
A credit man who had been on the 
job for 29 years had been stealing 
for 19 years and confessed because he 
thought he had been discovered when 


an auditor set up a reserve for bad 
debts although there were no grounds 
for this belief. 

Often embezzlements are disclosed 
by a fluke of this kind, a chance hap- 
pening, which, had it not occurred, 
would have raised the embezzler’s 
“take” considerably. 

9 Check-signing authorization. A 

store manager, empowered to sign 
checks for the company, diverted 
$1,400 to his own use. An office man- 
ager had authority to pay company 
bills in cash and was permitted to 
cash checks made payable to the 
company for this purpose. He stole 
$5,000. A bookkeeper cashed checks 
made payable to the company and 
did not credit accounts receivable 
for $1,540, pocketing the money him- 
self. 

Safeguards: Safeguards are the 
monthly profit and loss statement, an 
annual audit, bonding employees and 
prompt mailing of statements to 
credit customers. 

1 Cross entries on books. One 

bookkeeper stole $2,300 by 
selling goods for cash, keeping, cash 
and setting up fictitious accounts re- 
ceivable. Another bookkeeper stole 
$5,000 over two years by taking un- 
authorized advances and loans, mak- 
ing personal purchases and charging 
them to business expenses. 

A credit manager stole $26,000 in 
20 years with cross entries. One of 
his tricks was to buy merchandise on 
credit from businessmen buying from 
his company, then reduce the book 
figures on their purchases by the 
amount of his purchases; when they 
paid the invoiced price, he would ap- 
propriate the difference and pay his 
bills with the money. 

Safeguards: Cross entries are of 
many varieties. Careful supervision 
of receivables, payables, cash and 
stock will minimize the hazard, but 
if the books are inadequate and they 
are not audited regularly, a book- 


FISH MEAL 


Fish sovuetes + cop Liver MEAL 
VITAMIN A FISH LIVER OILS 
LIVER AND GLANDULAR MEAL 
STEAMED AND RAW BONE MEAL 
DICALCIUM PHOSPHATE 


ALBUMINA SALES CORP. 
327 SO. LA SALLE 
CHICAGO 4, ILL. 
Phone WArrison 17-9791 
TWX OG 1256 


DR. LEGEAR’S HOG WORM POWDER 


Your hog raising customers know that Dr. 


Hog Worm Powder worms hogs Fast, 


Easy. And it does the job in just one day. Backed 
by an outstanding advertising campaign, Dr. 


LeGear’s Hog Worm Powder will bring 
sales... 


Worm Powder. 


FOR QUICKER SALES, FASTER TURNOVER, BIGGER PROFITS... STOCK 


. and more repeat sales too! Farmers in your 
area are using Dr. LeGear’s Hog Worm Powder to 
safely free hogs of worms. Are you getting your 
share of this business? Find out now how there's 
more profit when you stock Dr. LeGear’s Hog 


LeGear’s 
Safe and 


you more 
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DR. LEGEAR’S PLUS FOR POULTRY 


The amazing new product that prevents and cor- 
rects Borderline Deficiencies that occur in four out 
of five poultry flocks. And, Dr. LeGear's Plus for 
Poultry is guaranteed to increase eggs, or give 
faster growth or make better use of feed for your 
customer's poultry. Powerful radio and farm paper 
advertising tells poultry raisers how Plus for 
Poultry guarantees these extra results even with 
B,,) and Antibiotics in the feed. Yes. Dr. LeGear's 
Plus for Poultry can be your big seller for a big 
market. 


LeGear’s 


LIVE STOCK —POULTRY—DOGS 


DR. LEGEAR MEDICINE COMPANY « ST. LOUIS 16, MO. 


LA BUDD 


MILWAUKEE, WIS. 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRATHS 
BEET PULP 
AND OTHER FEEDS 


Statement of the ownership, manage- 
ment, circulation, ete., required by the 
Act of Congress of Aug. 24, 1912, as 
amended by the Acts of March 3, 1933, 
and July 2, 1946, of Feedstuffs, pub- 
lished weekly at Minneapolia, Minne- 
sota, for Oct. 1, 1961, State of Minne- 
sota, County of Hennepin, ss. Before 
me, a notary public in and for the 
State and County aforesaid, personally 
appeared Thomas A. Griffin, who, hav- 
ing been duly sworn according to law, 

Pp and says that he is the Busi- 


Minnesota 
36% Linseed Meal 


MINNESOTA LINSEED OIL COMPANY 


Minneapolis 21, Minn. 


25—44th Ave. N. E. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 


UNIVERSAL GRAIN CORPORATION 


Receivers — Shippers — Forwarders 


NEW YORK 


BUFFALO 


ness Manager of Feedstuffse and that 
the following is, to the best of his 
knowledge and belief, a true state- 
ment of the ownership, management 
(and if a dally, weekly, semiweekly or 
triweekly newspaper, the circulation), 
etc., of the aforesaid publication for the 
date shown in the above caption, re- 
quired by the Act of Aug. 24, 1912, as 
amended by the Acts of March 3, 1933, 
and July 2, 1946 (section 637, Postal 
Laws and Regulations), printed on the 
reverse of this form to wit: 1. That the 
names and addresses of the publisher, 
editor, managing editor, and business 
managers are: Publisher, The Miller Pub. 
lishing Co., Minneapolis, Minn. Editor, 
Harvey E. Yantis, Minneapolis, Minn.; 
Managing Editor, Milton B. Kihistrum, 
Minneapolis, Minn. Business Managers, 
H. J. Pattridge and Thomas A. Griffin, 
Minneapolis, Minn. 2. That the owner is 
(If owned by a corporation, ite name and 
address must be stated and also tmme- 
diately thereunder the names and ad- 
dresses of stockholders owning or hold- 
ing 1% or more of total amount of 
stock. If not owned by & corporation, 
the names and addresses of the indi- 
vidual owners must be given. If owned 
by a firm, company, or other unincor- 


ber, must be given.) The Miller Pub- 
lishing Company, principal stockholders 
of which are: A! H. Batley, Toronto, Ont; 
R. T. Beatty Est.. Winter Park, Fia.; 
C. H. Challen Bst., Chicago, Paul L. 
Dittemore, Minneapolis; Thos. A. Griffin, 
Minneapolis; Milton B. Kihistrum, Min- 
neapolis; W. G. dr.. New York 


City; C. K. Mich Mi lis; Mar- 
tin B. Newell, Kansas City, Me; W. 
Nichols, Minneapolis; H. J. Pattridge, 
Minneapolis; James G. Pattridge, Minne- 
apolis; Bleanor L. Pillsbury, Minneapolis; 


Don E. Rogers, Chicago, U1; R. B. Ster- 
ling Bat.. Kansas City; Mre. M. A. Truee 
dale, Minneapolis; 8 O. Werner Bet,, 
Chicago, Mra. Rebekah 8. West, St. 


Louls, Mo.: H. B. Yantia, Minneapolis, 
Minn. 3. That the known bondholders, 
mortgagees, and other security holders 
owning or holding 1% or more of total 
amount of bonds, mortgages, or other 
securities are (If there are none, so 
state.): None. 4 That the twe para- 
graphs next above, giving the names 
of the owners, stockholders and security 
holders, if any, contain not only the list 
of stockholders and security holders as 
they appear upon the books of the com- 
pany but also in cases where the stock- 
holder or security holder appears upon 
the books of the company as trustee or 
in any other fiduciary relation, the name 
of the person or corporation for whom 
such trustee is acting, te given; also that 
the sald two paragraphs contain state- 
ments embracing affiant’s full know!l- 
edge and belief as to the circumstances 
and conditions under which stockhold- 
ers and security holders whe do not 
appear upon the books of the company 
as trustees, hold stock and securities in 
@ capacity other than that of a bona 
fide owner; and this affiant has no 
reason to believe that any other person, 
association, or corporation has any in- 
terest direct or indirect in the said 
stock, bonds or other securities than as 
so stated by him. 6. That the average 
number of copies of each tasue of this 
publication sold or distributed, through 
the mails or otherwise, te paid sub- 
scribers during the twelye months pre- 
ceding the date shown above te-—13,360 
(This information ts required from dally, 
weekly, semiweekly and triweekly newes- 
papers only.) Thomas A. Griffin, Buat- 
ness Manager. Sworn to and subscribed 
before me thie 18th day of September, 
1961 H. B&B. Anderson, Notary Public, 
Hennepin County, Minnesota. (My com- 
mission expires July 22, 1964.) (Seal.) 
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Easier, Better Blending ... at Lower Cost! 


MOLAS-O-FIER 


For Mixing All Liquids .. . 
Betaine, Choline, 
Condensed Fish Solubles, 
Buttermilk, Whey, 
Vitamin Oils, 

Molasses 

into 


BOOSTS 
YOUR 
PROFITS 


to mixer.) 


* MIXES FASTER, BETTER 
Constant flow, high-speed beaters as- 
sure fast and mixing of Hauid 
through feed. (See large picture above.) 
* LOWER CosT 
f.o.b. Midwest t. pulleys, spow 
3 H.P. motor. 
* HEATER UNIT AVAILABLE 
‘vr quick, complete, easy Fegardless 
room temperature. 


Write for Full Information 


CARROLL SWANSON SALES CO. 
#20 Des Moines Bidy., Des Moines, la 


Good openings for manufacturers’ 
representatives. 


keeper bent on trickery may get by 
with such thefts for years. 

In some cases, a combination of 
all these tricks is tried. Some thefts 
are short-lived; others go on for 
years. Women steal as well as men. 
The cases analyzed indicated that 
gambling, extravagance, medical 
bills, inadequate income and sudden 
financial stress were behind many of 
these thefts, but the majority of 
embezzlers offered none of these ex- 
They just took the money. 
This could be a reflection of the 
loose handling of money in govern- 
ment circles. In five instances audi- 
tors stole. 

Employees, as well as employers, 
are under heavy financial pressure to- 
day because of high taxation, the de- 
creased value of the dollar and the 
high cost of living, to say nothing of 
an apparent breakdown in moral 
standards—all of which makes it 
obligatory for businessmen to guard 
against embezzling employees by 
keeping adequate records, bonding 
the help and digging into the books 
once in a while themselves. 

With the financial strain that this 
war economy is causing the dealer, 
he cannot afford to let loose another 
Jance at his bankroll by permitting 
the misappropriation of his funds. 
FORESTER CITES HIGH 

COST OF RURAL FIRES 


FARGO, N.D. — Twenty persons 
died in North Dakota in 1950 because 
of rural fires. During the same year 
property valued at $173,000 was de- 
stroyed by fires. According to John 
Zaylskie, North Dakota Agricultural 
College Extension Service forester 
and safety specialist, almost all these 
fire losses could have been avoided, 
if more effort had been given to rural 
fire prevention. 

Oct. 7-13 is National Fire Preven- 
tion Week. “We can help reduce 
fires,” says Mr. Zaylskie, “by inspect- 
ing the home and other farm build- 
ings and removing fire hazards 
found.” 


cuses. 


David P. Swan 


INDUSTRIAL MACHINERY 
OPENS CHICAGO OFFICE 


FORT WORTH—Industrial Ma- 
chinery Co., Inc., Fort Worth, manu- 
facturer of screw conveyors, has an- 
nounced the opening of a northern 
district office at 327 La Salle St., Chi- 
cago. 

David P. Swan, who has an exten- 
sive background in the grain handling 
and processing industry as well as in 
the industrial grinding and reduction 
fields, will actively direct the com- 
pany’s sales expansion program. 

Mr. Swan is currently president of 
the International Society of Milling 
Technologists, a member of the Chi- 
cago Millers Club and associate mem- 
ber of the Society of Grain Elevator 
Superintendents and the Association 
of Operative Millers. Miss A. D. Lo- 
gan will serve as Mr. Swan's assistant 


in the Chicago office. 


Just a bit of BETAINE-added to the feed or 
feed supplements is an insurance policy 


spares" them to perform their essential 


functions. For better and surer utilization of your : 


feeds, balance your feeds with BETAINE. 7 


“SPECIAL ‘PRODUCTS DEPARTMENT 


INTERNATIONAL MINERALS & CORPORATION. 


20 NORTH WACKER DRIVE, CHICAGO 6, 


insure feed efficiency with 


ETAINE 
vILDS 
ETTER 


= 
| | 
Ae 
4 ai | 
Mix more feed, ; * FITS ALL 
make more MIXERS 
money. Cash to attach 
in on “feeder \\ able, on | 
appeal” of | a mixers if desired. (See small 
ingredients. 
ORDER NOW! 
4 CHICKS, POULTS and PIGS are sure to thrive andI 4 
that pays big dividends in healthy growth. 
deficiencies of choline and methionine and 4 
_. WRITE FOR BETAINE BOOKLET WHICH CLEARLY DESCRIBES THE HOWS AND WHYS - er 
QF BETAINE (COMPLETE PRICE LIST INCLUDED) TO; > 


PROGRAM ARRANGED FOR 
COTTONSEED CONFERENCE 


NEW ORLEANS—A tentative pro- 
gram has been completed for the sec- 
ond annual conference sponsored by 
the National Cottonseed Products 
Assn. and the Bureau of Agricultural 
and Industrial Chemistry, U.S. De- 
partment of Agriculture, C. H. Fisher, 
director of the Southern Regional 
Research Laboratory here, reports. 
The conference will be held at the 
laboratory Nov. 5-7. 

The Nov. 5 sessions will include re- 
ports on feeding experiments, con- 
ducted in Arkansas, North Carolina, 
Florida, Connecticut, Mississippi, 
Ohio, South Carolina, Texas, Mary- 
land, Arizona and Maryland. 

Round table discussions are sched- 
uled for Nov. 6, with topics to in- 
clude: limits of free gossypol content 
that affect the value of cottonseed oil 
meal in hog and chick feeds, J. R. 
Couch, Texas A. & M. College, dis- 
cussion leader; limits of free gossy- 
pol content that affect the use of 
cottonseed oil meal in mashes for 
laying hens, T. J. Cunha, University 
of Florida, discussion leader; effect 
of processing conditions on the pro- 
tein value for hogs, chicks and cattle 
of meals containing .03% or less free 
gossypol, H. R. Bird, Bureau of Ani- 
mal Industry, discussion leader; ef- 
fect of supplementing cottonseed oil 
meal with amino acids, to be intro- 
duced by N. W. Flodin, Du Pont de 
Nemours & Co., A. B. Watts, Louisi- 
ana State University, discussion lead- 
er, and relationship between chemical 
properties and the nutritive value of 
cottonseed oi] meal, C. M. Lyman, 
Texas A. & M. College, discussion 
leader. 

A tour of the laboratory and private 
conferences are scheduled at 4 p.m. 
Nov. 6 and again at 1:15 p.m. Nov. 7. 

Staff members of the laboratory 
will present reperts on processing and 
related research on the Nov. 7 pro- 
gram. They include T. H. Hopper, 
“Survey of Composition of Commer- 
cial Meals and Oils”; H. L. Vix and 
F. H. Thurber, “Production of Screw 
Press Meals of Superior Nutritive 
Value in Commercial Oi! Mills”; C. G. 


Rode Feed Service 
522 Grain Exchange Building 
Milwaukee 2, Wis. 
BROKERS 
All Feed Ingredients 
PHONE - WIRE - TELETYPE 


7 COLLOIDAL CALCIUM 


A Product of 


@SUPERIOR PHOSPHATE 
CO., Dunnellon, Florida 


Economical, proven source 
of feeding phosphate 


* SOME EXCLUSIVE 
TERRITORIES 
OPEN FOR SALES 
REPRESENTA- 
TION 


Write: 


DISTRIBUTED BY 


M. A. McCLELLAND 


DWIGHT BLDG. 
KANSAS CITY 6, MO. 
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Reuther, “Effects of Conditions of 
Rolling on the Chemical Properties 
of Hydraulic Pressed Cottonseed 
Meal”; Catherine Pominski, “Oil Col- 
or as Related to Processing Condi- 
tions”; A. M. Altschul, “Fundamentals 
of Production of Cottonseed Oil 
Meals of Superior Nutritive Value,” 
and E. A. Gastrock, “Immediate Proc- 
essing and Engineering Problems Re- 
quiring Investigation.” 

Also appearing on this session wil! 
be A. C. Wamble, Texas Engineering 
Experiment Station, who will report 
on “Engineering Research on Screw 
Press Operation.” The conference will 
close with remarks by A. L. Ward, 
director, educational service, Nation- 
al Cottonseed Products Assn., and by 
Mr. Fisher, laboratory director. 


SCRAP IRON DRIVE 
A special drive to get farmers to 
gather and market their scrap iron 
and steel is scheduled Oct. 15-Nov. 15. 
The metal is needed for defense in- 
dustries. 


Doughboy 


OAT 


INDUSTRIES INC. 


New Richmond, Wisconsin 


This is the time of the year when your customers are 
tempted to cut down feed purchases. Bins full of grain, 
cribs crammed with new corn, offer livestock and 
poultry raisers cheap feed. But you can make your 
place a real Feed Service Center if you can show your 
customers how they can feed their new grain to 
better advantage. 

You'll be prepared if you have Murphy's Concen- 
trates and Murphy’s Minerals on hand—for these are 
exactly what your customers need to bolster up and 
fortify new grain into more complete, better balanced 
rations for their livestock and poultry. 

Every feeder is looking for a way to cut his feed 


WRITE US TODAY 
about the exclusive, 
profitable Murphy 
Frenchise in your 
town. 


costs. Rollbacks, controls and ceilings force the feeder 
to try to cut corners on costs—and the dealer who is 
ready for this with an answer to the feeder’s problem 
is the dealer who is going to get the business and the 
profits this time of the year. 

With Murphy's Cut-Cost Concentrate for Hogs, 
Cut-Cost for Beef Cattle, Cut-Cost for Dairy Cattle, 
Murphy's Vig-O-Ray Concentrate for Poultry, 
Murphy's Calf Concentrate and Murphy's Minerals 
in stock you can provide the complete balancer every 
feeder needs for his new grain, tailor-made for each 
individual requirement. And you take less risk, have 
lower inventories besides! 


Don t let. \ 
: SHOW YOUR CUSTOM- B > | 
ERS HOW THEY CAN a 
concentrate producers 
= 


— 
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Milling, Feed Industries Urge 
Changes in Venezuelan Tariffs 


WASHINGTON—Milling and feed 
industry views in protest over cer- 
tain tariff provisions existing on im- 
ports of flour and feed into Vene- 
zuela have been submitted to the 
U.S. committee on reciprocity infor- 
mation here by the Millers National 
Federation and the American Feed 
Manufacturers Assn. These protests 
are entered at a time when the U.S. 


and Venezuelan governments are 
about to undertake a revision of the 
1939 trade agreement between those 
nations. 

The AFMA brief urges that im- 
port duties on U.S.-manufactured 
feeds be eliminated by Venezuela. 
The MNF suggests that U.S. nego- 
tiators attempt to get the flour im- 
port duty lowered in relation to 


Your Guarantee of the Finest in Feeds 


SUNSHINE 


HUBBARD MILLING COMPANY 
MANKATO, MINN. AMBRIDGE, PA 


wheat duties, in a ratio of 1.4 for flour 
to 1 for wheat. 

The millers’ group also asks that 
adjustments be attempted in the duty 
on bran. The Venezuelan rate is con- 
siderably higher than the U.S. duty 
on the same commodity. 

For the AFMA, Walter C. Berger, 
president, cites the social and eco- 
nomic dislocations which have oc- 
curred in Venezuela under the tariff 
wall which has been erected against 
poultry feeds. When Venezuela was 
able to import U.S. animal feeds only 
a small milk subsidy was required. 
After the imposition of the new and 
existing tariff however that sub- 
sidy had to be inereased. 

The economic aspects of the pres- 
ent Venezuelan tariff on feeds is dis- 
rupting the Venezuelan economy, ac- 
cording to the AFMA’s statement. 
The present import duty on animal 
feeds, according to Mr. Berger, has 
curtailed Venezuelan production of 
poultry and livestock and has re- 
sulted in an increase in the domestic 
cost of living with a diminution of 


lowe con witha 


SEEDBURO-HYTROL FOLDING CONVEYOR 


Portable — Low-Priced — One-Man Unit..... 


| 


Name 


722 Converse Building, Chicago 6, til. 


Gentlemen: Send complete details about the HYTROL 
Folding Conveyor. 


Feedmen! Here’s a bagged feed handler 
made for your type of operations! It can help whisk 
heavy bags of feed, shell, and gravel between 
floors or in and out of trucks or freight cars in rec- 
ord time. Saves manpower, too. And it can handle 
baled straw and hay! 


These are not its only advantages. It is compact 
—folds to half its size. Stores in small space. Ele- 
vates to any angle while in use. Made in 5 sizes, 
10’ to 20’ long. Widely used for between-floors 
handling jobs. Loading end near floor—saves lift- 
ing, All moving parts concealed to protect operator 
and products. All controls hydraulically operated. 


Flow of materials can be reversed by turn of a 
switch. Welded steel construction—sturdy, lasts a 
long time. Stacks bagged products four times as 
fast as manually. GUARANTEED against faulty 
materials and workmanship. 


Address 


City. 


wT 


benefits for the entire Venezuelan 
population. 

The present Venezuelan tariff wal! 
on poultry feeds has led to sub- 
stantial increases in Venezuelan im- 
ports of frozen and refrigerated poul- 
try and led the Venezuelan govern- 
ment to place import controls on 
these products. The domestic poultry 
industry had not requested this ac- 
tion but had suggested as a remedy 
the elimination of import duties on 
poultry feeds, which they said in- 
creased the cost of domestically pro- 
duced poultry by 16¢ Ib. 

Mr. Berger also cites the loss to 
the Venezuelan poultry industry of 
the free and additional advantage 
of poultry feeding technique and U.S. 
know-how. 

The AFMA urges U.S. trade nego- 
tiators to insist on elimination of 
the feed import duty between the 
two countries, or, if that concession 
cannot be obtdined, to restore the 
import condition for feeds which ex- 
isted prior to December, 1949, when 
Venezuelan imports of U.S. feeds 
were approximately double those as 
indicated for 1951. 


SHEEP PRODUCTION DAY 

URBANA, ILL.—Sheep Production 
Day has been scheduled at the Uni- 
versity of Illinois Nov. 6, according 
to U. S. Garrigus, head of the sheep 
division at the university. Tours of the 
university sheep farm, speakers and 
research reports are included in the 
program. 


LOOKING 


FOR A QUALITY 
PROFITABLE, REPEAT 


Milk Replacement? 


THEN WRITE TODAY TO 
HIGHLAND PRODUCTS Inc. 


525 NORTH FOURTH ST. 
MINNEAPOLIS 1, MINNESOTA 


Get the facts on America’s 
Fastest Growing, easiest to 
sell and easiest to use 25% 
PROTEIN calf starter now. 
Distributed from coast to Coast. 


Sale of your original shipment 
guaranteed. A// retail sales guar- 
anteed to satisfy your customers 
or money back! Write today for 
the facts. 

MONLAND PRODUCTS Inc. 

525 North Fourth St., Minneapolis 1, Minn. 

Please send me complete information 
on HI-NUTRA Concentrated Feed. 


NAME 


ADDRESS___ 


city. 
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- The HUBBARD Way 

Handle Fee 

q 

NUTRA 

MAIL THE COUPON TODAY! NutrA 

DB SEEDBURO EQUIPMENT COMPANY 

LINE 
CHICAGO 
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Analyze Your 


Business 
* 
By Albert Morris 


RETAIL feed business may be 

running along pretty smoothly, 

returning a fair profit to the 
dealer. But chances are that there 
are at least some phasés of the oper- 
ation that could stand some study 
and then some improvement. 

In fact, there may be some places 
in the business where there are real 
weaknesses. The danger is that the 
dealer may overlook the weak points 
in making a general over-all apprais- 
al of his business. 

I have found that many success- 
ful dealers periodically “put their 
businesses under a microscope” and 
really look at all the details. Then 
they take steps to eliminate any 
weaknesses. 

The dealer must realize first that 
perhaps he has 10 or more different 
phases of his business, such as the 
following: (1) Mixing room opera- 
tions; (2) merchandising program; 
(3) advertising; (4) employee train- 
ing; (5) incentive pay plans; (6) 
machinery maintenance; (7) collec- 
tions; (8) customer contacts; (10) 
insurance protection, and (10) de- 
livery program. 

It is obviously too big a job for 
a dealer to consider all 10 opera- 
tions at one time. He could not give 
proper attention to the details of each 
operation. But the dealer can take 
one point at a time, think through 
the operation thoroughly and come 
up with some profitable conclusions. 

The dealer can study one opera- 
tion about 95% complete, and he 
can see things about that operation 
which he would never see in a quick 
over-all analysis. 

Perhaps, if the dealer would take 
two operations per week, he would 
then do a thorough job of analyzing 
his business within a five-week peri- 
od. 


Questions to Ask 

What are some of the questions 
which it will pay to ask yourself 
about each operation? Here are some 
suggestions: 

1.Do I have a goal for maximum 
efficiency in each department? 

2.Are present operations keyed 
toward reaching this goal? 

3. How do I rate on reaching that 
established goal? 

4.What needs to be done to im- 
prove the achievement of this de- 
partment? 

5. What factors in the department 
are being performed almost perfectly? 

6.What factors are low in ef- 
ficiency? 

You may be able to classify your 
feed, business into more than 10 
operations shown above, depending 
upon your individual store setup. 


Mixes tho 


pours like “four! Baves 
time and money! 


VITAMIN “D” 
Feeding OW 


WANT ADS 
—in— 
FEEDSTUFFS 


However, the rating chart 

above, listing 6 judging points, will aid 
you in turning the spotlight of critic- 
al inquiry on every department you 
have. You'll see good and bad points 
highlighted in each department. 

As you thus separate and evalu- 
ate your good and bad points, you 
will be able to see quickly what you 
can do to improve your business, de- 
partment by department. You will 
also see points which you might easi- 
ly overlook in a general over-all ap- 
praisal. 

There are very few feed dealers 
who can do much critical viewing 
of their businesses if they look upon 
it as a whole. Industrial engineers, 
when they wish to find out what's 
wrong with a business, begin taking 
it apart, department by department, 
just as a watchmakér does with an 
ailing watch. 

The man who wishes to start in 
business for himself will do well to 
classify his business from the start, 


I know one alert merchant who 
asked all his employees one by one 
to tell how they handled their jobs. 
This was done at a sales training 
program. Thus encouraged, the em- 
ployees told many things about their 
jobs which the employer himself 
didn’t know. They spoke of job 
methods, attitudes, difficulties, etc. 


Additional Eyes 

“I learned more about my business 
from the employees than I would in 
any other way,” the retailer said. 
“These employees looked at my busi- 
ness from the outside in. They han- 
died many more customers than I 
did. They gave me additional eyes 
to look at my business.” 

He also said that by listening to 
his employees he was able to judge 
the weak points in their job per- 


formances and thus was better able 
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to coach them on how to improve. 
He was able to do a much better job 
of handling his business efficiently 
than ever before. 

If you have children and see them 
every day, you will have difficulty in 
seeing how much they grow. But if 
you do not see them for a month or 
more, then you will instantly notice 
their growth. This is because you 
have a broader perspective due to 
your absence. I know a grocer friend 
who takes a two-week vacation from 
his hectic super market every year 
and loves it. 

“I actually forget I ‘have a busi- 
ness,” he tells me. “I just relax for 
a couple of weeks, and then when I 
come back I can see my business 
with new eyes.” 

The dealer who is not able to take 
a vacation regularly, or who wishes 
to keep his business always under 
control, can use the method outlined 
above to give him that new and bet- 
ter viewpoint. 


that good old fashioned 


— your guarantee of dependable seed 


OMCO 85-, 90-, 95-, 


Also inquire about 
100-, 105-, 


110-, 115-DAY HYBRIDS. 


The world’s best hybrid seed corn. You can’t buy better at any price. 
O&M has specialized since 1912 in the finest varieties of open polli- 
nated and hybrid field seed corn, ensilage corn, sweet corn, popcorn, 
seed oats and seed barley. Year after year thousands refuse to take 
chances — will accept no substitute. Write for prices. 


COMPAN 


7s | and then to have a rating chart to | 
| 
| 
— 
0&M OPEN POLLINATED SEED CORN 
| \_—the World’s Bett Feeding ‘Corn! | 
| 
SEE OTHER SIDE OF THIS TAG 
. 
that. GROWERS ON DISTRIGUTORS. 
Several Guaranteed 
Dependable (ag) 
THOMPSON-HAYWARD CHEMICAL CO. 
ita! KANSAS CITY 8, MO. 
| Buy and Sell | 
through 


USE THESE HIGH GRADE 


MINERAL OXIDES 
TO BOOST FEED VALUES! 


Red Oxide of Iron 
Growing and breeding animals, as well 
as poultry, need adequate supplies of 
iron in their daily diet. This high qual- 
ity Red Oxide has an extremely high 
iron potency. 

You get the same high quality in 
Tamms Yellow Oxide 
and Cambridge 


Brown Oxide 


Tamms Iron Oxides are free of inju- 
rious impurities such as lead, fluorine 
and arsenic—contain no harmful ingre- 
dients. Certificate of analysis furnished 


Oxides and Mineral Feed Blends 


Build up demand for your feed mixes by adding the blood “builder- 
upper” minerals—iron and copper! Tamms is a pioneer in high 
grade oxides of iron — now also offers manufacturers of feed a 
unique blend of iron and copper sulphate. 


Iron-Cop Mineral Blend 
First mineral combination of its kind 
offered to feed manufacturers. By blend- 
ing Tamms Red Oxide of Iron with 
high-grade copper sulphate in proper 
nutritional proportions, the blood- 
building, health-promoting function of 
the iron is greatly increased. 

Iron-Cop is thoroughly mixed and 
milled to assure maximum utilization 
— eliminates need of running both of 
these essential minerals through a feed 
mixer; avoids danger of copper ele- 
ments forming pockets in the feed. 


Mineral Feed Black 


For use in coloring rock phosphate and 
soybean meal. An economical replace- 


ment for charcoal and carbon black. 


upon request for all Tamms Oxides. 


Attractive prices On poo! cars, carlogd lots and lesser amounts 
Please, write Dept. RM-4 ‘ 


TAMMS INDUSTRIES, inc. 228 Ni. La Salle St., Chicago 1 


FORMERLY TAMMS SILICA COMPANY 


(SINCE 1906) 


FARMERS FRIEND 


Trade Mark Reg. U. 8. Pat Off., April 30, 1907, No. 62380, Oct. 8, 1946, No. 424533 
all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace minerals 
im carefully calculated proportions to supply necessary mineral nutrition. 


(Source of Vitamin D,;) 
We Sell Through Dealers and Jobbers Warehouses from Coast to Const 
BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 
NAPOLEON, OHIO 


KRAFT PAPER BAGS 
FOR RE-PACKING 
(1 to 3 bu.) 


(6 sizes) 
BETTER QUALITY » BETTER SERVICE 
BETTER SALES HELPS + BETTER PACKAGING 


_Ask about our "Pack In the Profits” Plan 
Premier Peat Moss Corp., 535 Fifth Ave., New York 17 


Definitions 


(Continued from page 15) 
that the following definition be adopt- 
ed as tentative: 

“Degossypolized cottonseed meal” 
shall mean solvent extracted cotton- 
seed meal from which the gossypol 
has been deactivated, so as to con- 
tain not more than 0.04% free gos- 
sypol. 

The Executive Committee moves 
the adoption of the following tenta- 
tive definition: 

“Cottonseed feed” is a product con- 
taining cottonseed meal and cotton 
seed hulls. It shall not contain less 
than 22% protejn. 

The Executive Committee moves 
the deletion, from Resolution B, of 
45% protein cottonseed meal, and 
the addition of a 36% protein cot- 
tonseed meal containing crude fiber 
not more than 16%. 

The Executive Committee further 
moves that the crude fat content for 
all these solvent extracted cottonseed 
meals be not less than %%. 

Distillery Products. The Executive 
Committee moves that current offi- 
cial definitions, starting with No. 65, 
to and including No. 76, for distillers’ 
products, be deleted. 

The Executive Committee moves 
that tentative definitions, from T-5 
to T-16, inclusive, for distillers’ prod- 
ucts, be made official. 

The Executive Committee suggests, 
for the sake of uniformity in nomen- 
clature, that current official defini- 
tions for dried molasses distillers’ 
solubles and condensed molasses dis- 
tillers’ solubles be changed to mo- 
lasses distillers’ dried solubles and 
molasses distillers’ condensed solu- 
bles, and remain official. (This is con- 
sidered an editorial change, since it 
does not alter the meaning of the 
definitions.) 

Fermentation Products. The Execu- 
tive Committee moves that official 
definitions 151, “Extracted Penicil- 
lium Presscake”; 152, Extracted Pen- 
icillium Meal”; and 153, “Extracted 
Penicillium (presscake or meal) and 
Fermentation Solubles,” be dropped. 

The Executive Committee moves 
that Tentative Definitions T-17 to 
T-20, inclusive, covering fermentation 
products, be made official. 

Grain Sorghums. The Executive 
Committee moves that the following 
definition be adopted as tentative: 

“Grain-sorghum feed meal is the 
fine siftings obtained in the manu- 
facture of rolled or flaked grain- 
sorghum grains. If the name of the 
variety is given, it must be true to 
name.” 

The Executive Committee suggests 
that the tentative definition for sweet 
sorghum meal follow the current 
definitions for soybean by-products in 
the official publication. 

Linseed and Flax Products. The Ex- 
ecutive Committee notes that the 
Investigator for linseed and flax prod- 
ucts desires to be relieved of this 
assignment next year. In his report, 
he points out the desirability of re- 
moving from the publication the cur- 
rent definition for flax plant by-prod- 
uct. The Executive Committee sug- 
gests that consideration by the new 
Investigator be given to this pro- 
posal. 

Marine Products. In accord with 
the recommendation of the Investiga- 
tor, the Executive Committee sug- 


gests that future discussion defini- 
tions F-1 and F-2, for homogenized 
condensed fish and dried fish solubles 
product remain in the same classifi- 
cation. 

Milk Products, The Executive Com- 
mittee agrees with the recommenda- 
tion of the Investigator to the extent 
of changing current definition 109, 
“Dried Whey,” to “Dried Whole 
Whey.” 

A comparable revision is approved 
by changing “Condensed Whey” to 
“Condensed Whole Whey.” 

The Executive Committee moves 
that Definition 115, “Dried Whey 
Product,” be dropped. 

The Executive Committee moves 
that Tentative Definition 21, “Dried 
Whey Product % Lactose,” be 
made official. 

The Executive Committee agrees 
with the recommendation of the In- 
vestigator to change wording in Ten- 
tative Definition T-23 so that it will 
now read: “Dried milk albumin is the 
dried coagulated protein fraction sep- 
arated from whey. It shall not con- 
tain less than 75% protein (N x 6.25) 
on a moisture-free basis.” This defin- 
ition is to remain tentative. 

The Executive Committee agrees 
with the recommendation of the In- 
vestigator that Definition T-24, 
“Dried Whole Milk,” remain tenta- 
tive another year. 

In accordance with the Investiga- 
tor’s recommendation, the Executive 


Committee suggests that official 
definition 113, “Condensed Whey 
Product,” and tentative definition 


T-22, for “Condensed Whey Product 
——% Solids,” be retained as is, and 
that these two definitions be subject 
to further study. 

The Executive Committee moves 
the adoption of the foliowing resoiu- 
tion: 

TR-3, “Expression of Guarantees”: 
“d. Any feed or mixture of feeds con- 
taining more than 30% moistvre, 
with the exception of canned or froz- 
en pet or fur-animal feeds, must 
show, in addition to other informa- 
tion required by law, the minimum 
percent of total solids contained 
therein.” 

Miscellaneous Products. The Execu- 
tive Committee moves that the pres- 
ent definition F-3, “Dried Extracted 
Tea Meal,” be deleted. 

The Executive -Committee moves 
the adoption, as tentative, of the 
following definition: 

“Ground almond hulls or almond- 
hull meal is the product obtained by 
drying and grinding that portion of 
the almond fruit which surrounds the 
nut. It shall be reasonably free of the 
nutshell and other foreign material.” 

The Executive Committee moves 
the adoption, as tentative, of the fol- 
lowing definition: 

“Safflower oil feed is the ground 
residue obtained after the extraction 
of the oil from whole safflower seed.” 

Molasses. Since the Investigator 
made no report, the Executive Com- 
mittee took no action. 

Mineral Feeds. Since the Investiga- 
tor made no report, the Executive 
Committee took no action. 

Oat Products. The Executive Com- 
mittee moves that Tentative Defini- 
tion T-28, covering “Oat Chop, 
Ground Oats, Pulverized Oats, 
Crushed Oats, or Crimped Oats, be 
modified to the extent of deleting the 
sentence: “A federal grain standard 
applicable to the quality of oats used 
shall always precede each of the 


LAMAR, COLORADO 


Dehydrated and Sun Cured 
ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


ST. LOUIS, MO. 
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above designations,” and substitute 
therefor: “It shall contain not more 
than 10% of other grains, weed seeds, 
and other foreign material.” 

This definition is to remain in the 
tentative status. 

Peanut Products. The Executive 
Committee moves that present offi- 
cial designation 146, for peanut meal, 
be deleted. 

The Executive Committee moves 
that tentative definition 29, for pea- 
nut meal, be made official. 

The Executive Committee moves 
that tentative definition 30, for pea- 
nut feed, be made official. 

The Executive Committee moves 
that Resolution A, page 41, 1951 
publication, be changed to read: 

Crude Crude 

Fat Fiber 
%o % 
For 41% prot. peanut feed 4.0 20 
For 43% prot. peanut feed 4.25 18 
For 45% prot. peanut meal 45 16 
For 48% prot. peanut meal 5.0 11 
For 50% prot. peanut meal 5.0 9 

Rice Products. The Executive Com- 
mittee moves that Tentative Defini- 
tion T-31, covering solvent extracted 
rice bran, be made official. 

Soybean Products: The Executive 
Committee moves the adoption of the 
following resolution: 

“RESOLVED, That this Associa- 
tion go on record as discouraging the 
use of trichlorethylene solvent ex- 
tracted soybean-oil meal, flakes, or 
pellets in rations for calves, dairy and 
beef cattle, until it has been proven 
that these products are nontoxic to 
such animals, and that, when these 
products are sold or offered for sale, 
the process of manufacture, and a 
warning statement prohibiting their 
use in rations for calves, dairy and 
beef cattle, shall be stated on the 
label.” 

The Executive Committee moves 
that tentative definitions T-36, T-37, 
and T-38 be made official. 

Sweet Sorghum Meal. The Execu- 
tive Committee moves the adoption 
of the following definition as tenta- 
tive: 

“Dehydrated sweet sorghum meal 
is the product obtained by dehydrat- 
ing the entire plant of selected sor- 
ghum varieties. It shall contain not 
less than 35% total sugars.” 

Vitamins. 

The Executive Committee moves: 

1. That, in definition No. 182, “Cod 
Liver Oil,” the figure “28,510 inter- 
national chick units” be changed to 
29,510. 


2. That, in both definitions 190 
“Dried ————- Fermentation Solu- 
bles,” and 191, “Condensed ———— 


Fermentation Solubles,” the phrase 
“and it may be followed by the par- 
enthetical phrase ‘(source of ribo- 
flavin)’" be deleted. 

3. That the following definition be 
adopted as a tentative one: “Vitamin 
E supplement is a feeding material 


Bulletin Services are part of the 
valuable service program The 
Northwestern Miller offers to 
its advertisers. 


Are you using this advantage in 
your operations ? 


Ask for more details . . . 


used for its Vitamin E activity. It 
shall contain a minimum Vitamin E 
activity equal to 10,000 international 
units of Vitamin E per pound. The 
label shall bear a statement of Vita- 
min E activity in terms of interna- 
tional units of Vitamin E per pound. 

4. That, in definition 192, there be 
added the following, under a “Tenta- 
tive” heading: DL-Methionine. DL- 
Methionine of a minimum 95% pur- 
ity. 

Wheat Products. Since the Investi- 
gator made no recommendations, the 
Executive Committee took no action. 

Yeast, The Executive Committee 
moves that tentative definitions T-44, 
“Active Dry Yeast,” and T-45, “Yeast 
Culture,” be made official. 

Following the recommendation of 
the Investigator, the Executive Com- 


mittee suggests that T-41, “Dried 
Candida Yeast,” and T-42, “Dried 
Saccharomyces Yeast,” remain in 


tentative status. 

The Executive Committee moves 
that tentative definition T-43, “Dried 
Yeast,” be modified to read as fol- 
lows, and be retained as tentative: 


“Dried yeast is yeast of the botani- 
cal classifications Saccharomyces, 
Torulopsis, or Candida, which has 
been separated from the medium in 
which propagated and dried. It shall 
contain not less than 40% crude 
protein on the moisture-free basis, 
and not less than 12.2 mg. of ribo- 
flavin per pound. The term “dried 
yeast” may be used only as an ingre- 
dient name in mixed feeds. When 
sold as such, the type must be speci- 
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fied as “brewers’ dried yeast,” “dried 
torula yeast, and so forth.” 

COTTON GOODS INDEX 18.84 

Bemis Bro. Bag Co.'s cotton goods 
index, a composite figure reflecting 
wholesale prices of principal cotton 
cloth used in bag making expressed 
in cents a yard of cloth is 18.84, com- 
pared with 24.89 a year ago. Bemis 
burlap index is 41.41 compared with 
25.25 a year ago. 


WIRE « PHONE « 


Phone WAbash 2-6935 


CENTRAL FEED SUPPLY 


SPECIALISTS IN FEED INGREDIENTS 
327 So. LaSalle Street, CHICAGO 4, ILL. 


WE CAN TAKE CARE OF ALL YOUR NEEDS 
JOE E. NELSON e ETHEL PANTHER e BILL SWYGARD 


TELETYPE «+ WRITE 


Teletype CG 1065 


For Feeds You And 
Your Customers 
Will Cheer About! 


PRODULAC 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


There’s no “ifs, ands or buts” about the effectiveness of Produlac 


and Nadrisol in formula feeds. Results have been 


roven scien- 


tifically—and where they mean the most—right on the farm. 


Produlac and Nadrisol encourage maximum growth and produc- 
tion. High in protein, they are virtually starch free and help to 
balance the starch content of natural grain. Furthermore, the 
supply essential vitamins, particularly the all-important B- 
Complex. The result is healthier, more productive poultry 


and swine. 


‘Produlac and Nadrisol not only enable you to offer your cus- 
tomers a better feed. They do so at lower cost. A great advan- 
tage in these days of high prices! 


Do yourself and your customers a favor. Mix Produlac and 


Products of 


Nadrisol. It pays—all ‘round! 


NATIONAL DISTILLERS PRODUCTS CORPORATION 
Grain Products Division 


120 Broadway, New York 5, N. Y. 
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Fortify Your Mashes With 


f! GIVES OUTSTANDING RESULTS 


protein 


3. FL 


ture. 


THE 


growth. 
2 FL AVITEIN has standardized riboflavin 
content 


Its. 
Send for our 1951 Foxco Flavitein Mash 


Formulas. . 


Do it today. 


Because! 


1. FLAVITEIN is richly endowed with animal 
factors. 


These encourage healthy 


ved from natural sources. This 


vitamin is mainly responsible for chick growth. 


ITEIN is extremely low in fibre. Has 
no filler or synthetics. 


4 FLAVITEI! 
greatest 
vitamins . . 


aged feeds with Foxco FLAVITEIN. 


logical value . . . water soluble 
. and the essential Amino Acids. 


surprised by the outstanding 


. and other descriptive litera- 


A Product of 


FOX COMPANY. 
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PROMOL- 


CANE FEED MOLASSES AND UREA 


Wire, phone or write our nearest 
office for prices . . . 


The feed supple- 
ment that provides 
a readily available 
source of carbohy- 
drates, minerals 
and vitamins. The 
most palatable of 
all feeds. 


The high protein- 
equivalent feed 
specially prepared 
for ruminant ani- 
mals—a mixture of 
Cane Feed Molas- 
ses and pure crys- 
talline urea. 


The PACIFIC MOLA 


SSES COMPANY, Lid. 


N FRANCISCO 5, CA’ 
215 MARKET STREET, ORK 


WALL STREET, NE 
Offices: DELTA BUILDING, 


istribyutin 
ions: WEW ORLEANS, LA. 
BUFFALO, ¥. TEHAS 
q 4 
wo. PORTLAND, ORE. 


Nn. ¥. 
NEW ORLEANS 12, tA. 


SEATTLE, WASH. 
RICHMOND, CAL 


CKTON, 
ANGELES HARBOR, CAL 


NORTHWEST SALES AGENTS— 


In tank cars and in drums 
MANEY BROS. MILL & ELEY. CO., Minneapolis, Minn. 


(BROKERS) 


» BUY THROUGH US 


SELL THROUGH US 


BOSWORTH COMMISSION CO. 


Boston Grain & Flour Exchange Bidg. 


FEED PRODUCTS 
GRAIN PRODUCTS 


A. WARE BOSWORTH 


BOSTON, MASS. 


The Angle 
| Use It in Promoting 
| Egg Mash Sales 


By JAMES ACKER 


| HE average person is mighty 

i curious. Arouse his interest and 
| you can hold his attention until 
he has secured the answer to the 
question you have raised in his mind. 
That is why alert advertisers and 
merchandisers frequently place ques- 
tions in their ads and in their window 

displays. They know that a large 
| number of people who see those ques- 
| tions will stop and read more, until 
| they get the answer, 
| This is the secret of advertisements 
which are headlined: “Do You Want 
to Be More Popular?” or “Why Pay 
More for Another Car?” or “Do You 
Want to Make More Profit? Here's 
How.” 

Questions like this challenge the 
reader. Usually he is not satisfied 
| until he gets the answer. He may 
read on, being skeptical at the same 
time, but he will read and listen. And 
often he is won over as he reads. 

The feed dealer can use this same 
psychology in his window displays, 
and he has some excellent sales am- 
munition to back up his actions. For 
example, a headline such as “Why 
Better Feed for Higher Egg Produc- 
tion?” is one which will make almost 
any farmer who is interested in chick- 
ens take a further look. 

What is the answer to that ques- 
tion, an answer which can be used in 
a window display, highlighting the 
important facts 


Needs Good Feed 
I think that the answer is that an 


| egg is almost a perfect food. In order 


for a hen to produce an egg daily, con- 
taining so many nutritive elements, 
you just have to give her mighty good 
quality poultry feed every day. Good 
feed will help her maintain her health 
and give her the capacity to lay what 
Howard King, Wisconsin state depart- 
ment of agriculture poultry specialist, 
has called “nature's sealed package of 
sunshine.” 

In such a window display, backing 
up the headline, there should be a 
number of bags of poultry mash, with 
some bags open, a pan of eggs (glass 
or otherwise), and signs telling the 
sales story. 

Perhaps you will want to reprint 
or post, or quote from a recent article 
quoting Mr. King: 

“Do you want more sunshine vita- 
mins tor these dark days?” 

“You can get it by eating a few 


extra eggs each week, and get it in | 


a tasty, convenient and economical 
form. 

“Pointing out that eggs are rich 
in several vitamins which are essen- 
tial for good health, Mr. King lik- 
ened them to nature’s sealed pack- 
ages of sunshine. Besides including 
vitamin A, B, and B., Mr. King said 
eggs contain vitamin D, especially +im- 
portant during winter months when 
there are only 9 to 10 hours of day- 
light and still less sunshine.” 

“Besides being the richest natural 
source of vitamin D, eggs are an ex- 
cellent source of complete protein, 
containing eight essential amino acids, 
Mr. King said. They are also rich in 
several necessary minerals, Including 
iron, phosphorus and calcium. Nature 
has provided the egg with a sealed 
Sheil. Their health giving nutrients 
are untouched until the shell is 
broken.” 


Let the Farmer Realize It 

In the feed industry we are not 
Selling the egg itself. We are selling 
what's inside the egg, what it will 
do as a daily contribution toward 
maximum health. Let the farmer real- 
ize this. Point out in a sign that with- 
out good feed, containing many fine 
ingredients, you cannot expect a hen 
to produce such a health package as 


an egg a day. 
The vitamins, the minerals, the 


amino acids in the egg do not come 
there by a magic process. They come 
from the feed which the hen consumes 
and utilizes in her egg factory, if you 
please. That is why the headline quot- 
ed earlier is truly answered, namely, 
“Why Better Feed for High Egg Pro- 
duction?” 

Suppose the farmer or the feed 
dealer took the above news item by 
Mr. King and mounted it neatly on a 
card and took it to the leading grocer 
in town. If he posted this where cus. 
tomers could see it, don’t you think 
it would boost that store’s egg sales? 
I think it would, because the average 
woman shopper today is nutritious- 
conscious, and when she sees defi- 
nitely what nutrients are in an egg 
she will buy more of them. The aver- 
age shopper knows that eggs are 
nutritious, but few know how nutri- 
tious they are in terms of vitamins, 
minerals and amino acids. 

If a dealer so wishes, he can place 
one egg in an open bag of feed with 
a sign saying, “What's in One Egg?” 
He can then list the substances of 


arating aluminum 
from its oxide, by 
Charles Martin 
Hall, which is the 
foundation of the 
present extensive 
use of aluminum. 


The Alberger Sys- 
tem of processing 
quality salt for in- 
dustry, by J. L. Al- 
berger, de 

for Diamond Crys- 
tal Salt. 


For over 50 years, Diamond Crystal 
Alberger Process Salt has been famous 
for its true salty flavor and better sea- 
soning quality. 

The exclusive Alberger System pro- 
duces salt with a consistent purity of 
99.95%—a salt that surpasses every re- 
quirement of the U. S. Pharmacopoeia. 
In addition, the Alberger Process makes 
available carefully screened salts of uni- 
form bulk to industrial users of salt who 
require a definite grain size. 

That’s why thousands of food manu- 
facturers who demand dependable salt 
of uniform purity, bulk and quality use 
this salt exclusively. 

If you have any questions about which 
grain size or grade to use for best results, 
get expert advice by writing to our 
Technical Director. 


DIAMOND CRYSTAL 


ALBERGER 
PROCESS SALT 


| 

§ The process for sep- 

5 

| 

Diamond Crystal-Colonial Salt Division i, 

General Foods Corporation 
$1. Clair, Michigan - Akron, Ohio 


which the egg is made, as related in 
that quoted news release. It will make 
an imposing list of nutrients which 
will impress farmers, grocers and 
housewives alike, for very few of them 
know the true facts. 

The egg and what it contains can 
sell feed, too. Try to sell your feed 
on the basis of its ingredients and 
the eggs it will produce, but do not 
forget to reverse the sales process 
occasionally. That is, play up the 
egg as a wonderful creation. It fol- 
lows to any logical mind that it re- 
quires plenty of quality feed to pro- 
duce such eggs every day. 


July-August Grain, 
Products Exports 


Show Increase 


WASHINGTON— Exports of grains 
and grain products during July- 
August have been estimated by the 
U.S. Department of Agriculture at 
2,728,000 long tons, or 105,415,000 
equivalent bushels. In the same 
months last year the exports totaled 
1,669,000 long tons, or 65,137,000 
equivalent bushels. 

The July-August 1951 total includ- 
ed 753,000 tons, or 31,403,000 bu. of 
coarse grains and 1,975,000 tons, or 
74,012,000 equivalent bushels, of 
wheat, flour and macaroni. 

Fifty-one per cent or 1,401,000 long 
tons, of the total exports of all grains 
for the period July-August, 1951, went 
to Economic Cooperation Administra- 
tion countries, including Austria, Bel- 
gium-Luxembourg, Denmark, France, 
Germany, Greece, Ireland, Italy the 
Netherlands, Norway, Portugal, Swed- 
en, Trieste, Turkey and the U.K.; 
27%, or 738,000 long tons, went to 
Brazil, Canada, Egypt, Indis, Israel, 
Mexico and Yugoslavia; 7%, or 183,- 
000 long tons, went to the U.S. Pa- 
cific occupied areas, Japan and Korea; 
15%, or 406,000 long tons, to a miscel- 
laneous group of other countries. 

(Exports to India totaled 409,000 
long tons, or 15,267,444 bu. wheat, 


Since Kr 1875 


Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K. CLOFINE, Inc. 
MILK PRODUCTS 


612 Bulletin Bidg. Phila. 7, Pa. 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


118 8. 6th St., Minneapolis 2, Minn. 
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31,000 long tons, or 1,240,000 bu. grain 
sorghums and 9,000 long tons, or 420,- 
000 bu. barley.) 
JULY-AUGUST GRAIN EXPORTS 
LARGEST SELLING 
Wheat, flour Other grain 
and macaroni and products* 
tons bu tons bu 
July 491 18,316 330 13,694 
August 399 14,830 449 18,297 ome 
Total 890 36 (31,998 
1951 (000's omitted) @ We have good reasons to be proed of 
Wheat, flour Other grain Model F 25-M—a great improvement both 
and macaroni and products* in strength and construction ever cur 
tons bu tons bu. older models, many of which have been 
July 17,767 im operation in packing houses, feed 
August! 1 202 46,135 3290 :13.646 
Total ... 1.975 74,012 753 131,403 oti] in use. 
*Includes corn, oats, grain sorghums, bar 
ley, rye, corn grits, hominy and meal, corn W-W Model F 25-M is truly « trouble-free, heavy-duty grinder and because of -— 
starch and flour, oatmeal and malt popular size and its wid of is our largest seller. With Model F 25- 
tExports f coarse grains to all coun- range wese 
tries "facboted 11 629,000 bu. corn, 9,705,000 you can meet any competition in the ity of your greund product, yet reduce 
bu. grain sorghums, 7,508,000 bu. bariey your costs. Weight 1,180 Ibs.—feed ing 18"x13"—<cy is". 
946.000 bu. rye and 103,000 bu. oats. Prod- 
ucts of these commodities are not included 
in these subtotals Write for Complete Literature on the Complete 
tPreliminary 
> W-W GRINDER LINE 
DAIRY COW FEED 
Dairy cows producing milk need | | W-W GRINDER CORP. Dept. 311, Wichita, Kans. 
about 15% of their feed in protein 


form. 


The Mixers Who Have Used It 


Know Its Real Value 
---AL-FISH 


Here’s a Virginia Mixer Reporting 3 
to 312 Ib. Broilers in 10 weeks with 


Gorton’s AL-FISH BLEND 


“The Blended Multi-Vitamin Ingredient” 


“We have been using AL-FISH BLEND for Broilers 
and Turkeys for nearly two years, and are well pleased 
with the results we have obtained from it. 


We like BLEND because it contains all the necessary 
Is Vitamins in one bag. Therefore no pre-mixing is 
What LEND? necessary. 
AL-FISH B -_— Since we have been using BLEND we have been grow- 
L-FISH BLEND is phere ing from three to three and one half pound broilers in 
= ingredi dager con from ten to eleven weeks. For turkeys we have been 
jmal proteins: | aehydrated able to finish them for market from two to three weeks 
densed 7 riboflavin = earlier. Which means greater profits and less labor 
fal a ” 
B complex for the grower. 
wheat cart _— supplying the M. B. Gordon, Treasurer 
ing vitamin Supply Company 
corres of these son, Va. 
amino ac = available in two 
ea — Senior for — 
ten 
end turkeys—JEmor - You, too, can make efficient feeds easily 
and broilers | and at low cost with AL-FISH BLEND. 
— Better investigate the possibilities now. 


~NEW ENGLAND BY-PRODUCTS CORP. 


stbutors tur Gorton-Pew Fisheries Company. ltd. 
177 MILK STREET * BOSTON 9, MASS. 


— 
| 
i 
| 
| 
FHogs | Cattle 
SCHULTZ, BAUJAN & CO. 
BEAR OSTOWN. tLLinors 


70——-FEEDSTUFFS, Oct. 13, 1951 


Classified adverti 
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HELP WANTED 


MACHINERY FOR SALE 
v 


MACHINERY FOR SALE 
Vv 


HELP WANTED 


: 


WHIRLAWAY AIRBLAST CAR LOADERS 
—J. E. Hagan Mill Machinery, Jefferson 
City, Mo. 

ONE BIG CHIEF HAMMERMILL WITH 
starter and 60 H.P. motor, all in perfect 
condition. Bement Grain Co., Bement, Ill. 


ANDERSON EXPELLERS, FRENCH 
Screw Presses—all models, “as is” or re- 
built for specific materials. Pittock & 
Associates, Glen Riddle, Pa. 


75 H.P. HUGHES REVOLUTIONARY HAM- 
mermill, Late model. Used less than 3 
months. Jacobson Machine Works, 1090 
10th Ave. 8.E., Minneapolis 14, Minn. 


FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 56 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn. 


FOR SALE—100 HLP., 2,206-VOLT, 1,800 
R.P.M. motor and starter, $1,200. Bar- 
gain by owner. Trader Mills, 308 y. 
Broadway, Ada, Okla. 


FOR SALE—15" JAY BEE MILL, DIRECT 
conected to 60 H.P., 3/60/220/3,600 TEFC 
Motor plus G. E. Compensator. Good op- 
erating condition. Reasonable. Roachdale 
Elevator, Roachdale, Ind. 


FOR SALE—A USED NO. 1 UNIT SACK 
Cleaner, manufactured by Rapids Ma- 
chinery Co., in good condition, powered 
with a one H.P. motor, has rated ca- 
pacity of 600 sacks per hour. Requires 
floor space of 4'6" x x 6’6", weighs 
1,700 ib. For further information write 
The Morrison Milling Co., Denton, Texas. 


BARGAIN—ONE REBUILT GUARANTEED 
No. 3—15" Jay Bee Portable Hammer- 
mill unit with drag feeder, dust collector, 
bagger, 14 V belt drive, powered with 75 
HP. Buda Engine—no truck—can be op- 
erated as portable or stationary unit. 
Address A. M. Sorenson, P. O. Box 5808, 
Dallas, Texas 


Screens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 
INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


Standard steel elevators, belt and bucket type, svail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We a jacture screw con- 
veyors and hoppers. Send your requirements for 
romplete information. 
GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


DAVIS ROLLER MILL 
Crimps, cracks, crumbles. The 
answer to record demand for 
crimped grains, crumbled 


DAVIS CORN CUTTERS 
and Graders. F 


‘amous for everlasting 
service at a profic, 2,000 to 10,000 
Ibs. hourly. 


DAVIS BATCH MIXERS 
Heavies and finest money can buy 
Over 5,300 in use Fast, sccurace; 
vertical of horizoncal, all sizes. 


line is compleve, out prices are rock-bocom! 


FOR SALE—TWO CALIFORNIA PELLET 
mills. Used molasses mixers. Wenger 
Mixer Co., Sabetha, Kansas. 


FEED MIXER—ONE TON BROWER, BE- 
low floor model. Bought new. Used very 
little. $400 cash. Pearson Feed Co., Alvin, 
Texas. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. E 
Hagan Mill Machinery, Jefferson City, Mo. 


FOR SALE—USED MILLS, BAUER 15", 
$360; Papec 16", $200; Gruendier 18”, $400; 
Papec, Ford and others. Let us figure on 
your requirements, Prater Pulverizer Co., 
Chicago 60, Ill. 

FOR SALE — NIAGARA GRADE-MAKER; 
Model 300-A, complete with dust collector 
and screens. This machine like new, priced 
at one-third replacement cost. Address 
127, Feedstuffs, Minneapolis 2, Minn. 


ONE B. F. GUMP BAR NUN FLOUR SIFT- 


er, used very slightly; one Enterprise 
jrinder, Model EVM-2, used, good condi- 
tion; one Filtair Bag Cleaner; two Wheel- 
co Capacilog (recording thermometers). 
mega 115, Feedstuffs, Minneapolis 2, 
inn. 


TWO NEW WILLIAMS NO. 18 ALFALFA 


Dehydrator Mills, each equipped with 
flexible couplings for direct connected 
drive, welded eel bed plate, 7 ft. di- 
ame Cyclone Collector, 3-way sacker 
valve, 12” diameter extra heavy straight 
pipe as follows: 40 ft. in. for one mill, 
36 ft. 9 in. for other. Mille only, no power. 
Will sell for less than new price. Fabick 
Bros. Co., Sikeston, Mo. 


PELLET MILLS — SPROUT WALDRON 
Simplex—75 H.P. about 9 months’ opera- 
tion; TEFC motor, Universal—75 H.P., 
new, in crate, never operated; substantial 
discount; no motor. California—several 
good 30 H.P. Masters, complete and in 
operating condition. Several 50 H.P. stand- 
ards and heavy duties, some with motors. 
Western—60 H.P. TEFC motors, operat id 
two seasons in alfalfa. All above mills 
may be purchased directly from owners 
at reasonable prices for immediate de- 
livery. Write or wire: R. J. Akrigg, Cali- 
fornia Pellet Mills, 1728 Grand, Kansas 
City, Mo. 


HUDSON SECURITY COMPOUND 
The original and enly genuine crop pre- 
serving chemical manufactured under 
U.S. Patent 2433123. We desire contact 
with reputable distributors in lower Wis- 
consin, Iinois, Iowa, Missouri, Indiana, 
New York and Pennsyl: 

MUDSON MANUFACTU (G COMPANY 
Sheri Michigan 


450 BBL. WOLF FLOUR MILL 


Completely equipped. Op- 
erated through July, 1951, 
producing highest grade 
flour. 8-Double Stands Wolf 
9x30 Rolls, 2-Double Stands 
Wolf 9x36 Rolls. All Bab- 
bitt Bearings. Located 30 
miles from Baltimore. 

Equi te be di led by buyer 
W. B. Osgood, 4100 Roland Ave. 

Baltimore 11, Maryland 


H. C. DAVIS SONS’ 


MILL MACHINERY CO. 
DEPT. FS-3 BONNER SPRINGS, KANSAS 


HELP WANTED 
v 


SALESMAN WANTED TO HANDLE LINE 
of nationally known poultry vaccines and 
pharmaceuticals to the trade. Address 
129, Feedstuffs, Minneapolis 2, Minn. 


SALESMAN—NOW SELLING GRAIN ELE- 
vators, feed mixers, feed and seed stores, 
hatcheries, co-ops., etc. Nationally adver- 
tised, fast-selling product. Unlimited mar- 
ket—every cal) a prospect. Generous com- 
missions. Protected territory. Address 86, 
Feedstuffs, Minneapolis 2, Minn. 

SALESMEN—WITH DEALER ACQUAINT- 
ance to sell on commission additional line 
of Saddlery and kindred goods. Territories 
open include Texas, Oklahoma, Arizona, 
Kansas, Nebraska, Wyoming, Minnesota, 
Wisconsin, Write Southern Saddlery Co., 
Chattanooga 2, Tenn. 


JOBBER WANTED TO HANDLE LINE OF 


nationally known poultry vaccines and 
pharmaceuticals. Attractive proposition. 
Address 128, Feedstuffs, Minneapolis 2, 


Minn 

EXPERIENCED SALESMAN WANTED TO 
sell well-established brand of feed to 
dealers through distribution points in 
Kansas, Missouri and Illinois. Salary, plus 
allowance, expenses, monthly and 
ly bonus upon performance. Please 
» stating experience and enclose pic- 
ture. Address 132, Feedstuffs, Minneap- 

olis 2, Minn 


SALESMEN—BUILD FOR THE FUTURE 
with top-quality feed manufacturer, oper- 
ating for 60 years in 28 states. Several 
choice territories open. Liberal commis- 
sion. Fast-selling line of mineral, vita- 
min and protein supplements. Car re- 
quired. Write full information. Address 9, 
Feedstuffs, 612 Board of Trade Bidg., 
Kansas City 6, Mo. 

FEED SALESMAN WANTED BY NATION- 
al firm, preferably with some experience 


for work in Missouri, Kansas, Arkansas 
and Oklahoma. Applicant should have at 
least high school education and a knowl- 
edge of poultry and livestock problems. 


Applicant's letter will be held confidential. 
Address 155, Feedstuffs, Minneapolis 2, 
Minn 

WANTED — EXPERIENCED STORE SU- 
pervisor for chain of retail feed stores 
on eastern seaboard. Must have ability 
to build organization, ability to deal with 
retail customer. Attractive offer with fu- 
ture for right man. Write complete quali- 
fications in first letter. Strictly confiden- 
tial. Address 140, Feedstuffs, Minneapolis 
2, Minn. 


v 
SALESMEN — ANIMAL HEALTH Prop. 
ucts manufacturer has openings for two 
experienced outside salesmen for New 
York and Pennsylvania. Old-established 
line with feed, hardware, general and 
drug stores. Good commissions. Car and 
references required. Send detailed res- 
ume of past selling experience Dairy 
Remedies Co., Montclair, N. J 


Attention Feed Mill Executives 
Now Employed by Either Private 
or Cooperative Organization 


Northeastern Feed Manufacturer, well 
reputed with suppliers and ¢ stomers. 
Efficient bulk system mills. 
transit facijities. Prod ction about 
3,500 tens Weekly, own brands. Plant 
expansion now underway. Has opening 
for practical, aggressive executive; 
first major duty to enla ge cor 
store organization. Presently operating 
successfully about 20 stores. Substan- 
tial profit sharing. Privilege to acqu re 
stock from earnings. Lifetime oppor- 
tunity. Applicant can write to No, . 
Feedstuffs, Minneapolis 2, Minn., with 
or without disclosing name. We will 
disclose our name FIRST in our r ply 
te yeu. Matoally strict confid nee 
If you do not wish to 
disclose your identity, give us a post 
office box number or the name and 
address of a trusted friend through 
whom you may be contacted, 


BUSINESS OPPORTUNITIES 


v 


FOR SALE — GRAIN ELEVATOR AND 


feed business near Akron, Ohio. Must sell. 
Address 117, Feedstuffs, Minneapolis 2, 
Minn. 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illinois. Mid-West Business Ex- 
change, Plymouth, Ind. 


This Is an Opportunity 


to build a sound future with a rep- 
utable, growing company. We want 
men who can qualify as retail feed 
mill-elevator managers, Age 28 to 
36 preferred. Guaranteed salary plus 
bonus. List your qualifications and 
experience in letter. Replies held con- 
fidential, Address 120, Feedstuffs, 
Minneapolis 2, Minn. 


FOR SALE—THRIVING, WELL ESTAB- 
lished feed business in heart of San Joa- 
quin Valley dairy section. Complete mill- 
ing equipment and bulk delivery. Can 
be purchased or leased. Owner wishes to 
retire, Anderson Seed & Feed Co., Los 
Banot, Cal. 


FOR SALE—TWO OLD WELL ESTAB- 
lished feed mills, coal, farmers and bulld- 
ers supply and appliance business in 
northwest Pennsylvania. Long time lease 
real estate to responsible party. Owner 
wishes to retire. Address 141, Feedstuffs, 
Minneapolis 2, Minn 


Sales Representative 


Old, reliable feed manufacturer 
has opening for qualified and 
experienced man between 30 
and 40 years of age. 


Send it for A 
Box 380, Circleville, Ohio 


John W. Eshelman & Sons 


Established 1842 
Lancaster, Pa.; York, Pa.; Tampa, Fla.; 
Circleville, Ohio; Sanford, N. C. 


FEED SALESMEN 


Formula Feed Manufacturer of 
complete line of proven prod- 
ucts, substantial sales through- 
out Northeastern States, has 
openings for men experienced. 
in feed business who wish to 
take charge of sales from four 
to six company warehouses 
within a radius of fifty miles 
in Maryland, West Virginia, 
Pennsylvania and New York 
states. Various territories open 
for selection. Experience major 
consideration. Age limit sec- 
ondary. Salary and profit shar- 
ing. Strictest confidence as- 
sured. Address 144, Feedstuffs, 
Minneapolis 2, Minn. 


FOR SALE—COUNTRY FEED MILL IN- 
cluding 33 acres, store, modern home, 
barn and small hydr®-electric plant. Lo- 
cated between Baraboo and Portage, Wis. 
Fine farming area. Diesel operated Blue 
Streak 40 mill, two mixers, Triumph 
sheller, elevator, etc. John R. Leather- 
man, Broker, Baraboo, Wis. 


WANTED AT ONCE — RIGHT PERSON 
with capital and knowledge of elevator 
and feed business. This is a good grow- 
ing business. Plant, concrete construction 
throughout, with 110,000 bu. grain ele- 
vator, 80 ton feed mill, also corn meal 
plant, best location in southern states. 
This is the best proposition ever offered 
for the right person. Address 148, Feed- 
stuffs, Minneapolis 2, Minn 


FOR SALE—PROSPEROUS RETAIL FEED 
store on 4-lane highway near Tacoma, 
Wash. Included with the business is a 
modern 3 bedroom home on 5 acres, a 
large warehouse on rail siding. Business 
doing approximately $90,000 a year. Priced 
at $20,000 plus inventory, which usually 
runs around $5,000 to $6,000. 230 ft. 
frontage on highway, warehouse 40x120 ft. 
Write for particulars. Address 112, Feed- 
stuffs, Minneapolis 2, Minn. 


Are you satisfied to earn 2 to 4% on 
your money? We offer 25 to 50% 
on funds invested in mills, elevators 
and seed companies. Qualified 


Write today 
Soder Southwestern Realty Brokers 
312 Hight Bldg., lah City 


FOR SALE 


Dehydrating plant located in the heart 
of the best alfalfa valley in the Mid- 
west: Two McGehee dryers, separate 

ie feeders; 4 choppers; 3 trac- 


but woal 
30 te 40. 
phone number. 


Car necessary. 


$10,000 PER YEAR 


arrangement. Ours is an established and growing national organization manufacturing 
and distributing feed products through mills, hatcheries and feed stores to the farmer 
especially the poultryman and dairyman. An agricultural background is not imperative 
id be helpful. You must, however, have had a successful sales background. Age 
. Write complete details, past experience, education, age, tele- 
. Address 118, Feedstuffs, Minneapolis 2, Minn. 


tors; 10 wagons; 3 houses; grain ele- 
vator, shop, garage, warehouse, grind- 
ing room, office, sub-station storage 
tanks, gas pumps, private siding on 
main line of C.B.2£Q. RR. 140 miles 
west of Omaha. Brothers wishing te 
dissolve partnership, each has other 
business interests. 


ARMOUR HAY & FEED CO. 


Grand Island, Neb. 
Route No. 1 Phone 411R1 


lsements accepted until Rates: 15¢ per word; minimum ditional charged for forwarding replies. $ 
’ ee 8 $1.50 minimum. Count words of signature, for commercial advertising. Advertise- 
vertising copy in classified advertise- whether for direct reply or keyed care ments of new machinery, products and 
ments must be received by closing date this office. If advertisement is keyed, services accepted for insertion at mini- 
of Saturday preceding date of issue. care of this office, 20¢ per insertion ad. column inch. 
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| 
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| 
| 
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poultry feeds. 
S 
; agers available for non-resident in- 
) THE SHUCK MASTER vestors. Several deals open in the 
' fg) - Tops among grain cleaners. $100,000 to $500,000 class 
The absolute answer to shucky, 
SINCE 1894 
in every innaliaion! Write today for comple in 
‘ formation on any milling equipment you need. Our 
4 “CD We have an mity for an experienced salesman, accusto te at | 
AVIs $10,000 per year, to take over an established territory covering eastern Pennsylvania. 
; 0 Is » the richt man we will offer $150 weekly draw against a very liberal commission E 


BUSINESS OPPORTUNITIES 
v 


BUSINESS OPPORTUNITIES 


FOR SALE— MILLING COMPANY 


MEMPHIS, TENNESSEE 
One acre track improved with metal-clad one story building with concrete floor 
and adjoining offices. Building equipped with sprinkler system throughout and 
contains about 17,000 sq. ft. floor space with ll-car spot on Frisco spur. 
Building equipped with machinery and equipment necessary for 


grinding or mixed 
eter of 17 feet each and 


feed business. Four concrete silos with app 
height approximating 35 feet. 


estate, machinery and equipment. 


545 Commerce Title Building 
Licensed Realtors 


Owners now in process of liquidating, authorize close price of $80,000 for real 


EMMET E. JOYNER 
JOYNER-HEARD REALTY CO. 


5-2434 


Memphis, Tennessee 
Sole Agents 


ESTABLISHED FEED BUSINESS 8. W. 
Minnesota. Heavy feqding area. Reason- 
able offer. Address 147, Feedstuffs, Min- 
neapolis 2, Minn 


GRAIN MILL AND RETAIL FEED STORE 
—Good buildings and equipment. Best lo- 
cation in Juniata County, Pennsylvania. 
Net income of $15,000 or more annually. 


Address 154, Feedstuffs, Minneapolis 2, 
inn, 

I HAVE A DEHYDRATION PLANT AND 
feed mill, located in the Florida Ever- 
glades where dehydration can be done the 
year around. I am trying to locate a 


party that knows both businesses to op- 
erate same and has about $30,000 to buy 
a half interest. Lenhart Farms, Moore 
Haven, Fila. 


CHINERY WANTED 
v 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 

neapolis 2, Minn. 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. B. Hagan Mill Machinery, +Jefferson 
City, Mo. 


SITUATIONS WANTED 
v 


GENERAL SUPERINTENDENT MILL AND 
elevators, offers 20 years’ production, 


con- 


maintenance, design, installation, 
Feed- 


struction, etc. Age 43. Address 98, 
stuffs, Miineapolis 2, Minn. 


POSITION AS ASSISTANT SUPLCRIN- 
tendent in feed mill or grain elevator 
Six years’ experience with feed mill and 
grain elevator operations. Can furnish 
best of references. Address 87, Feedstuffs, 
141 W. Jackson, Chicago 4, Ill 


SALESMAN — EXPERIENCED WITH 


poultry feeders and dairy feed manufac- 
turers, Good analyst of local problems. 
Trained in animal nutrition understands 
reciprocative values of vitamins, minerals 
and enzymes in feed and supplements. 
Age 48, married, late model car, New 
England or middie states. Write E. P. 
Batten, 7131 Georgia Ave., N. W., Wash- 


ington, D. C. 


| BABY CHICKS FOR SALE 
v 


HATCHING YEAR ROUND; 45,000 CHICKS 
per week; contact us for wholesale prices. 
approved and pullorum p: 
ris Hatchery, 842 Jackson 8t., 


Good Interest 
Shown in Alfalfa 
Offerings at K. C. 


Good interest was maintained in 
all offerings of baled alfalfa at Kan- 
sas City during a recent period, ac- 
cording to the Production and Mar- 
keting Administration market news 
service. 

Arrivals during the week ended 
Oct. 8 totaled 34 cars and contained 
a good volume of late cut third and 
some fourth cuttings which was cured 
under favorable weather conditions 
and represented possibly the best 
quality of the season. The arrivals 
for the week compared with 26 cars 
the previous week. 

An active interest was displayed 
by dairymen both locally and in near- 
by dairy sections for the leafy green 
alfalfa usually available at this sea- 
son of the year. Market quotations 
for the leafy types were established 
during the week with No. 1 extra 
leafy at $40 and up and No. 2 extra 
leafy $38@39.50 ton. 

Sales for the period as reported 
included one car at $41, one at $39, 
two at $36, one at $34 and one at $28 
ton. Nominal quotations by grade 
were otherwise unchanged: No. 1 ex- 
tra leafy $40 and up, No. 2 extra leafy 


Mor- 
Morris, 


$38@39.50, No. 1 $36@37.50, No. 2 


leafy $32.50@35.50, No. 2 $30@32, No. 
3 leafy $27.50@29.50, No. 3 $25@27 
and sample grade $18@24.50 ton. 
Only five cars of baled alfalfa and 
117 cars of meal were shipped from 
principal loading stations of the 
Platte Valley of Nebraska last week. 
The bulk of suncured alfalfa con- 
tinued to move to alfalfa milling in- 
terests. Prices of suncured were very 
irregular, some dealers bidding about 
$12 ton for first cutting and $18@20 
for second and third cuttings loose 
in the fields. Baling and loading were 
$6@7 additional. Some milling inter- 
ests bid $20 ton for first, second and 


third cuttings. Most dehydrators were 
down to one shift and a few have 
closed for the season. The first part 
of the week was very favorable for 
harvesting by the suncured method. 
Many cars and truck loads of feeder 
cattle are being shipped into the val- 
ley to use the surplus rough feed. 
There was little activity in alfalfa 
fields during the week in the Larned, 
Kansas, area. Only scattered acreages 
were being harvested. Dehydrators 
were operating on a limited schedule. 
Of the light amounts being harvested 
for hay, there were few offerings. 
Trading remained quiet, but inquiry 
for future needs was active. Prices 
remained strong. Beneficial] light rains 
were received at the close of the 
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period. New seeded acreage of alfalfa 
was looking good. 

The market for prairie hay ap- 
peared to be slightly oversupplied at 
Kansas City with current cut coarse, 
stemmy hay of low color. Dealers 
were bidding this type of hay sparing- 
ly. Demand for good quality feeding 
hay, either stack baled or barn stored 
continued as urgent as ever. Arrivals 
for the period increased to 50 cars, 
compared with 17 cars a week earlier. 
Sales included three cars at $20, one 
at $19, four at $18, one at $16, one 
at $15, one at $14 and one at $13 ton. 
Nominal quotations by grade: No. 1 
$23 and up, No. 2 $19@22.50, No. 3 
$15@18.50, sample grade $11@14.50 
ton. 


805 Dun Building, Buffalo 2, N. Y. 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


FEED JOBBERS 


CANE FEEDING SUNSET 
MOLASSES Hercules Dried Whey BRAND FEED 
Agents for Hubinger (Anexclusively milk product) 
Pacific Molasses Co., Lid. a i. A rich and uniform source 
paren _ Granite Grit of Lacta Albumin and 
Battal New Ori Minerals 


Branch Office: Middletown, N. 


sources of B 


100% soluble 


unexcelled d 


\ 


BROWN-FORMAN DISTILLERS CORP 


Produced from grain through the action of 
yeast, SuperSoi is one of the richest natural 


contains an exceptionally high level of digest- 
ible protein and guaranteed amounts of vita- 
mins A and D. All these vital nutrients are 
essential to growth, health and reproduction of 
animals. Furthermore, 


ents go to work within minutes. Foremost 
feeders quickly recognize the advantages of this 
natural supplement. That's why they continue 
to buy SuperSov. 

PROVEN BY RESULTS 

It has been proven that (1) a little SuperSot, 
added to an ordinary grain feed, produces an 


SuperSo.t, added to an ordinary hog feed, 
makes an excellent sow and litter feed; (3) a 
little SuperSo., added to any cattle ration, 


SUPERSOL 


The Natural Supplement for All Livestock 


SyPERSOL SELLS 


pecause it’s 4 


tural 


vitamins. In addition, SuperSoL 


SuperSo. is almost 
in water and its valuable nutri- 


airy calf starter; (2) a little 


Supplement 


Write for FREE Booklet 


gives the ration a highly palatable taste which 
strongly appeals to cattle 
feed intake, promoting faster gains and lower- 
ing the cost of gain. It has been proven that 
SuperSow helps feeders get results they want! 


FAST GROWING MARKET 
In recent years feeders have found that the vital 


nutrients . . . 


thus increasing 


present so abundantly in Super- 


are often deficient or borderline in the 
average ration, whether it is manufactured or 
home-mixed. That's why so many good feeders 
have supplemented their regular ration with 
SuperSo.. The results they get explain why 
SuperSor sales have continued steadily upward. 

SuperSot . . . produced by a company which 
has carefully guarded the quality and uniform- 
ity of its superior products for 81 years .. . is 
the key to a superior ration! 


FEED Division 


ORATION 
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68 Million Bushels 
of 1951 Wheat 
Under Price Support 


WASHINGTON—A total of 68,- 
245,503 million bushels of 1951 wheat 
was put under loan and purchase 
agreement through August, the U.S. 
Department of Agriculture reports. 
This compares with 57 million bushels 


put under support in the same period 
during 1950. 

Of the 1951 total, 4,853,775 bu. were 
farm-stored, 62,869,088 warehouse- 
stored and 521,840 bu. under pur- 
chase agreement. 

Totals for other grains put under 
price support through August were: 
Barley 3,558,820, oats 1,436,461, rye 
132,497, grain sorghums 1,235,116 and 
flaxseed 11,689 bu. Purchase agree- 
ments made up only minor quantities 
of these totals. 

In another Commodity Credit Corp. 
report, a summary of price support 


A-GEE 


sential for 
Vitamin assay 


ZELLERS’ LABORATORIES 


1 high anima 
re— Natura tamins 


Get 


oice areas open for live 


READING. PA. 


* aistributors 
Ch 


operations through July 31, the 
agency listed inventories of corn at 
412,068,645 bu. and of wheat at 194,- 
518,387 bu. Also, a total of 125,111,- 
019 bu. corn from 1950 and earlier 
crops was under loan on that date. 
The U.S. Department of Agricul- 
ture reported that $1,768,897,000 was 
invested in CCC price-support pro- 
gram loans and inventories as of July 
31 and that the corporation sustained 
a net realized loss of $7,154,000 in 
carrying out this program during the 
first month of the current fiscal 
year, which ends June 30, 1952. (The 
net realized loss on the CCC price- 
support for the fiscal year ended 
June 30, 1951, was $345,599,000.) 


Investment Detailed 


Of the total investment of $1,768,- 
897,000, loans outstanding totaled 
$355,033,000 (including $39,515,000 of 
commodity loans held by lending 
agencies, $284,221,000 held by the CCC, 
and $31,297,000 of loans approved but 
not fully processed) while inven- 
tories acquired under loan, purchase 
agreement and direct purchase oper- 


The use of Borden fortification in your 
feeds helps you do both. That way, you can 


General Forrest's 
classic military ad- 
vice goes for feed 
selling too. Get to your feeders 
first with the newest proved discoveries in 
nutrition. And get there with the most 
value in terms of low-cost feeding results. 


“Get there firstest with 


the mostest 


always depend on offering the latest nutri- 


tional developments. And by working with 
the Borden nutritional staff in formulating 
your feeds, you can be sure of top feeding 
efficiency at minimum costs. 


Decide now to let Borden research, nu- 
tritional service and Borden fortifiers help 
you keep your feeds ahead nutritionally. 
Keep your costs down, your profits up and 
your customers loyal to your feeds. 


More efficient feed products through research and quality control 


BORDEN 
Company 


Feed Supplements Department 


350 MADISON AVENUE, NEW YORK 17, N.Y. 


THE BORDEN, COMPANY 


Send the full story on... 


© Poultry Feed Supplements 
0 Dairy Feed Supplements 


Feed Supplements Department 
350 Madison Avenue, New York 17, N.Y. 


( Hog Feed Supplements 
(CD Other Feed Supplements 


ations represented an investment of 
$1,413,864,000. 

Price support operations in tobac- 
co, as well as wheat and corn, ac- 
counted for the bulk of the loan total. 

Other items under loan were flax- 
seed, peanuts, soybeans, hay and pas- 
ture and winter cover crop seeds, bar- 
ley, dry edible beans, grain sorghum, 
oats, rice, rye, naval stores, and up- 
land cotton. In this group, the larg- 
est amount of loans on any one com- 
modity was $7,120,596 on peanuts. 

Among other items in the in- 
ventory of the CCC as of July 31, in 
addition to wheat and corn were 
grain sorghums 13,322,593 cwt., barley 
20,329,282 bu., flaxseed 3,082,345 bu., 
and oats 8,427,856 bu. 

The net loss in carrying on the CCC 
price-support pfogram during the 
month of July was realized largely 
on eggs, peanuts and grain sorghum. 

As of July 31, 1951, the CCC was au- 
thorized to have total borrowings out- 
standing and obligations to purchase 
loans held by lending agencies at 
any one time of $6,750 million to car- 
ry on its various programs, including 
the price-support program. The CCC 
had in use $2,556 million of its statu- 
tory borrowing authority; that is, 
actual borrowings totaled $2,511 mil- 
lion and obligations to purchase com- 
modity and storage loans held by 
lending agencies amounted to $45 
million. This left a net statutory 
borrowing authority of $4,- 
194 million. 

In addition, other current operat- 
ing obligations of the CCC amounted 
to $80 million, some part of which 
may be liquidated by the use of bor- 
rowing authority. These current oper- 
ating obligations included ‘accounts 
payable and accrued liabilities to- 
taling $41 million, purchase agree- 
ments amounting to $4 million, and 
other commitments of approximate- 
ly $35 million. 

The corporation has a paid-in capi- 
tal of $100 million and at times it re- 
ceives advances from purchasers of 
commodities. These funds, of course, 
reduce the amount of borrowings 
necessary for the corporation to car- 
ry out its operations. 


THEO. STIVERS 


Broker 


Raw Materials to the Feed ladustry 


1527 Candler Bidg. 
Adanta 3, Georgia 


MOLASSES 


HIGHEST QUALITY 
UNEXCELLED SERVICE 


SHIPMENTS FROM 
ATLANTIC & GULF PORTS 


it will pay you to contact 


M. A. ROSEMAN & CO. 


225 S. 15th Street ¢ Philadelphia 2 Poa 
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the Middle West until 1930 when he 
FRED P. HUGHES JOINS to San 2006 he 


KANSAS MILLING CO. set up headquarters of his company 
WICHITA, KANSAS — Fred P. | in Ft. Worth. 
Hughes of Kansas City has been ap- He had served in official capaci- 
ties in the National Grain Dealers 


pointed vice president in charge of 
the formula feed division of the Kan- | Assn. and the Western Grain Dealers 
sas Milling Co., Wichita, Elmer W. | Assn., and he was a member of the 


Reed, president of the milling firm, | Ft. Worth Grain & Cotton Exchange. e 
announced this week. —_- 

Well known in the feed industry 
of the Southwest, Mr. Hughes has CARGILL ANNOUNCES 
been in charge of the formula feed 
division of Flour Mills of America, PLANS TO ESTABLISH 
Inc., Kansas City. Before joining Flour NEW REGIONAL OF FICE 

KANSAS CITY—Plans to establish 


a Southwest regional office here to 
supervise grain operations in this 


area have been announced by Cargill, e 
Rids Chickens of 
City, Fort Worth and Omaha will 


come under the supervision of the 

regional office when it becomes effec- 

Large Roundwo 
arg ounaworms 

Omaha branch office, will move to (ASCARIDIA GALLI) 

Kansas City to assume the duties of 

manager of that office and will head . . . 

the newly created Southwest region. Black Leaf Mash-Nic, added to your ready-mixed starting, growing 

Mr. Rockwell Py ae Cae or- and laying mashes, rids chickens of roundworms without affect- 

eee a oe ing egg production or growth. It contains no tobacco dust and is 


tion from the University of Minne- : 
sota. He has been engaged in the odorless, tasteless and shockless to chickens. 


grain merchandising operations of the 
company for many years, and since The nicotine in Black Leaf Mash-Nic is insoluble in the mouth, 


+d has been manager of the Omaha throat, crop and gizzard, and is not released until it reaches the in- 

ang ; testine where it kills roundworms without disturbing the chickens. 
W. E. Bindenagel, presently man- 

ager of the Kansas City office, will be Scientifically developed for mixing with dry mashes, Black 

transferred to Minneapolis, head- Leaf Mash-Nic adheres to the in of ene without ti 

where he has been assigned duties in or sifting to the bottom of feedhoppers or bags. It is uniform in 

Fred P. Hughes Cargill's over-all grain merchandis- texture and stabilized to retain its strength. 

Mill » ing operations. 

Milis seven years ago, e was asso- 

ciated with General Mills, Inc., and 

previously with the research division place Mr. Rockwell as manager at 

of the Pet Milk = Omaha, and William Fisher will trans- Black Leaf Mash-Nic is available in two forms: 

fer from the Chicago branch office to 

der the brand name “Spark O Life.” Fort Worth to replace Mr. Hunt. POWDER, containing 5% actual nicotine, for use in 

The company operates a plant of 100 > mash for single-shot treatment of chickens. Packed in 

tons daily capacity in Wichita, which 100-pound drums for re-manufacturing, and in small 

is under the direction of Howard Goss, CEILING ORDER COVERING ” . 


who has been in charge of this phase WAREHOUSE RATES CHANGED cartons for resale. 


of the company’s activities. Mr. Goss a 
will continue as plant manager. PELLETS for use in individual treatment of chickens. 
It is planned to increase the for- : cked in small cartons for resale. 
mula feed activities of the company USS. Act may ad- 
and enlarge the production capacity. justment of cei ing rates through ne- 
Mr. Hughes and Mrs. Hughes and gotiation with the US. Department a4 
their three children will move to 
anne Saeey _ plementary Regulation 5 to Ceiling Inexpensive and highly effective Black 
— Price Regulation 34. Leaf Mash-Nic in your mash means extra 
J. R. MURRELL, TEXAS Warehousemen who obtain in- profits for you and your customers. It is 
GRAIN MAN, SUCCUMBS pare in their storage rates are re- safe, sure protection against the ravages of 
FT. WORTH—J. R. Murrell, 68, | Qi to file approved copies of their ” . . ~ 
president of the Atlati Grain Co., adjusted rates with OPS together with roundworms. Start now to sell de ORES 
Inc., Ft. Worth, died of a heart at- | pies of the rates and charges. mashes made with Black Leaf Mash-Nic. 
If such rates are not disapproved Write for information and prices. 


tack Oct. 6 in his hotel room in New ne 
York, where he~and his son, John | bY OPS, they become the ceiling rates 
for such charges. 


Harrold Murrell, one-time all-Ameri- 


can football player from West Point, Pa. maak ee TOBACCO BY-PRODUCTS & CHEMICAL CORPORATION 


had gone to attend the World Series. 
Born in Wykoff, Minn., he received | vious ruling granted to Cargill, Inc., 
a law degree at the University of | regarding warehouse rates subject to RICHMOND, VIRGINIA 


Minnesota in 1903 and in the same | state or municipal public utility reg- . ve . 
year engaged in the grain business, | ulation, appears to remove most Reliakde, Dependakle Pesticides Since 1995 
operating in Iowa, Minnesota and Il- | grain warehouse charges from con- 


linois. He operated his companies in | trol of OPS. 


October Crop Production Report 2 NEW! IMPROVED! 


The Crop Reporting Board of the Bureau of Agricultural Eoconomics makes the fol . 
lowing report for the U.S. from data furnished by crop correspondents, field statisticians “ Heavy construction for long 
and cooperating state agencies life. Bullt-in Crusher pro- 

—Yield per acre——— Total production (in thousands) - tects against stones. Other 
Write or wire for details. 


or spring, bu 3 025 SU PE R 
Oats, bu 1,311,651 65.13 37 § 372.2 
Barley, bu 306,523 257.585 25 og 
Buckwheat, bu 7 
Flaxseed, bu 
Sorghum grain, bu.. 
Cotton bale 
Hay, all, ton 
Hay, wild, ton 
Hay, alfalfa, ton 
Hay, clover and 


timothy!, ton 1.37 3 30,098 31,864 31, MODEL A 
Hay, lespedeza, ton 1 6,839 6.921 with Crusher 
Soybeans for 


beans, bu 6 20.7 178,567 287.010 273,406 2 MODEL 8B 
Peanutsf, Ib 7 887 747 «2,016,962 2,019,295 1,741,705 1,684,780 with ploin 
hopper BRYANT ENGINEERING CO. PORT HURON, MICH 


6,976 

37,186 
118,772 

12,030 
101,644 112,922 
12,361 13,496 
33,946 45,385 


we 


WOK 


*Estimates for winter wheat, rye, wild hay, clover and timethy hay are not based on 
current indications, but are carried forward from previous reports. tPounds. tExcludes 
sweet clover and lespedeza hay. {Picked and threshed 
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THE FEED MARKETS 


* * 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 
Milwaukee: Demand good; supply 
western dehydrated, 15% $73; 17% 
100,000 A guarantee $88; suncured, 13% 

15% $59 
Ft. Worth: 
tight; dehydrated, 
West also 
delivered 
Seattle: 


scarce, 
with 
$57, 


supply 
$91@92, 
origin; 


Demand unsatisfied 
100,000 A 17% 
Kansas-Nebraska 


supply very 
suncured $59 ton, 
protein and 100,000 
$80 ton, carlots, Oc- 


Demand steady 
tight 15% fine grind 
carlots, October; 17% 
A unit dehydrated 
tober 
Philadelphia: [Demand fair; no 
lehydrated $96, nominal 
Portland: Demand good; trend higher; 
supply limited; suncured, $51, f.o.b. 
Idaho, $52. f.0.b. California; dehydrated, $65, 
f.o.b. California, $65, f.0.b. Washington 
Cincinnati: Demand fair; trend strong; 
supply tight; 17% dehydrated, 100,000 units 
vitamin $92.50 
Kansas City: Market 
ceiling with production lagging 
normal for late season. Nebraska 
stopped growth many places and few 
there will operate beyond 10 days 
earliest shutdown for several years 
sections also not up to normal produc- 
tion. Prices vary according to sellers’ ceil 
general range for 100,000 A guaran 
teed on arrival, 17% dehydrated 
$81.50@84.50, sacked, Kansas City 
@91; demand good; offerings very 
and only a few trades being made; suncured 
meal in good demand and offered around 
$61@63 for No, 1 13% fine ground, sacked, 
Kansas City; some California suncured quot- 
ed on a basis of $72@78, Kansas City 
Minneapolis: Offerings 


supply; 


tight at 
behind 
freezes 
milis 
with 


continues 


$90 


dehy 


Other 


meal is 


scarce 


continue scarce 


and prices strong (Qluotations 
drated, 100,000 units of vitamin A guaran 
teed $85.50; 13% suncured, No, 1 fine ground 
$06 

Chicago: Demand excellent; supply very 
scarce; 17% with 100,000 units vitamin A 
guaranteed $86.90 ton, sacked 20 with 
150,000 units A $92.90; 13% and sun- 
cured fine ground, no quotations 

St. Louis: Demand very good; supply lim- 


dehydrated, 17% $87.20, 100,000 A, St 


Louis; western suncured leaf $76.05, St 
Louls; No. 1 fine ground $65.05, St. Louis. 
New Orleans: Demand good; trend high- 


er; supply 
A guaranteed 
@S7; 15% $82@84 

Memphis: Demand po 
supply tight; dehydrated, 17% 
anteed 100,000 units vitamin 

Los Angeles: Demand strong 


trend 


A $85.50 
trend up 


steady; 
protein, guar- 


ample; 


suncured meal, 13@ $53; dehydrat 
ed, 17% $84 


ALFALFA PELLETS 
Buffalo: Demand quiet; trend 
supply ample; poultry, suncured 
dairy, dehydrated, guaranteed 
$78@80, both Boston basis. 


BARLEY FEED 

Indianapolis: Demand light; trend @teady 
to higher; supply ample; whole barley $73, 
sacked; crimped barley $80 

Ogden: Supply normal; rolled $56@60, 
whole barley 256 

Boston: Demand 
Canadian 

New Orleans: Demand dull; trend steady; 
supply adequate; $78@84 on pulverized 

Portland: Demand good; trend steady to 
lower; supply ample; rolled $75, ground $73 

Philadelphia: Demand fair; supply light; 


steady 
$68@72; 
vitamin A 


fair; supply irregular; 


pulverized $62. 

Seattle: Demand fair; supply good; whole 
$75, ground $78, rolled $78, all per ton, 
ex-warehouse, l.c.1. 

Chicago: Demand easier; supply fair; 
$54 ton, sacked 

Baltimore: Demand easier; supply fair 
$62.50 ton, sacked. 

Milwankee: Demand fair on pulverized 
good on needles; supply ample on pulver 


needles; pulverized, white 
needies $1.10@1.20 bu 


t Demand good; supply am 


ized, light on 
$56, feed $50 


ple; standard rolled $78. 
BLOOD FLOUR 
Louisville: Demand fair; trend steady 
supply good; $135 ton 


New Orleans: Demand poor; trend steady; 


supply sufficient; $115@117.50 
BLOOD MFAL 

Los Angeles: Demand good; supply am- 
ple; $7 a unit of ammonia. 

New Orleans: Demand dull; trend steady; 
supply adequate; $115@117.50 

Portland: Demand fair; trend higher; 
supply ample; $135 

Louisville: Demand fair: trend steady; 
supply ample; $135 

Chicago: Demand good; supply fair; $160 
ton, sacke 

Seattle: Demand slow; supply fair; $115 
ton, f.o.b. local packing plants. 

San Francisco: Demand good; supply am- 
ple; $7.75 a unit of ammonia; screened 
blood $7.65 a unit of ammonia. 

BONE MEAL 
Atlanta: Demand good; trend steady; 


supply limited; $71.50, f.o.b. southern ports. 


ward; supply short 17% dehydrated bid 
$73; 15% suncured $58 Louisville: Demand fair; trend steady; 
Boston: Demand good; supply fair; de- supply ample; $71 ton 
hydrated 17% $92; suncured 13% $72.50 St. Paul: $85, nominal. 
Indi is: Demand only fs trend New Orleans: Demand fair; trend strong: 
higher to lower on suncured meal; supply supply tight; $67@70, f.0.b. southern ports. 


Grain Products Co. 
St. James, Minnesota 
United Distributing Co. 
116 24th Ave. North 

Minneapolis, Minn. 


Three Products You Can 


Use with Confidence 


l. PRATT S Sol-O-Meeno —the favorite of feed manu- 
facturers every where. A free-running fish soluble supplement 
plus vitamin B,, and necessary antibiotics. Replaces all fish 
meal and animal protein in your formulas. 


2. PRATT’S VITA-MASTER—. complete 


vitamin concentrate and fortifier especially. designed for cus- 
tom mixing in your own feeds. Contains high vitamin levels, 
fish solubles, fish meal, carotene, liver and glandular meal, vita- 
min B, and other necessary factors. 


3. PRATT’S TRIPLE-FIFTY— new star in 
the W. C. Pratt line, 50% soybean oil meal, 50% condensed fish 
solubles on a dry basis producing a product with a minimym 
protein guarantee of 50%. Especially designed for manufactur- 
ers who can incorporate their own antibiotics. 


Write for Information on Our Personalized 
Formulas for Custom Mixers 


W. C. PRATT COMPANY, INC. 
20 NORTH WACKER DRIVE — CHICAGO 6, ILL. 


Warehouse Stocks at 


New Century Co. 
3939 S. Union Ave., Chicago, Til. 
Green Bay Flour & Feed, Inc. 
1011 8S. Broadway 
Green Bay, Wis. 


San Francisco: Demand good; supply fair; 


BONE MEAL (STEAMED) 
Indianapolis: Demand good; trend un- 
changed; supply limited; $94 ton, sacked. 
Boston: Demand good; supply plentiful; 
su@sl 
’ New Orleans: Demand good; trend steady; 
supply plentiful; $73@75 
St. Louis: Demand good; no 
quotations 


supply; no 


Demand good; trend strong; 
$95 ton 
Demand 
sackec 
Demand 
ample 
: Demand 


good supply scarce; 
active; trend 
Buffalo. 

trend steady; 


quiet to 
S81 @s4 
good 


ngs light; $100 sacked, Kansas City 
Cincinnati: Demand very good; trend 
strong: supply short; $90 ton, sacked, f.0.b 
r nnati 
rtland: Demand good trend steady; 
ipply limited; $88.50 
Ft. Worth: Demand slow; supply light 
domestic, adequate on imported; 
$4104.50; granulated, nominal $6, f.0.b 
Ft. Worth 


San Francisco: Demand good; supply fair; 


BREWERS’ DRIED GRAINS 


Boston: Demand fair; supply short; 
$68. nominal 

New Orleans: Demand fair; trend strong; 
! $66 @ 67.50 
very strong: supply 
$55@60 sacked 
trend steady 


24% 


Demand 
$17@50 bulk 
Demand fair 

$463.50 ton 
Demand good 
nominally $61@62 ton, sacke¢ 

Beffalo: Demand fairly 
steady to higher supply 
$6 Buffalo, $70@72, Boston 
@64, Buffalo, $70@74, Boston 
Cincinnati: Demand very 
eadyv; supply tight; $67.50 
Philadelphia: Demand fair 
light; $70, nominal 

San Francisco: Demand good; supply ade 


supply tight; 
trend 
24% 
$62 


active; 
suffitient; 
26% 


good; trend 


supply very 


quate 4 

ilwankee: Demand good; supply very 
scarce; 22% $63, 24% $64, 26% $66 

BREWERS’ DRIED YEAST 

Cincinnati: 84 ¢ Ib. In carlots 

New York: 84 ¢ Ib. In carlots 

New Orleans: Ib. in carlots 

Pittsburgh: Ib. in carlots 

San Francisco: No offerings: no quota- 
tions 

St. Louis: Demand good; supply very 


9% @10\%¢ Ib. in less than carlots. 
no carlots available 
ie: Demand fair; trend 
mple $170 ton 
Chicago: Demand steady; supply fair; 
8% @9\¢ Ib. in carlots; 9% Lel 
Demand exceeds supply; 8\¢ 
10¢ Le 


steady; 


Ib.. carlots 


BUTTERMILK-CONDENSED 
Indianapolis: normal; trend un- 
changed supply 100-lb. bag $5.95, 
in barrels $4.90 
Ogden: Supply 
drum 
Louisville: Le 
supply ample 
Chicago: Demand slow; 
ewt.. in carlots 
alo: Lbemand active; 
supply ample; 6% @6\%¢ 
Minneapolis: Market steady 
supply ample; $5 ewt. 
A Demand fair; 
in barrels; 


Demand 
ample 


average; $ 100-1b 


fair; trend steady; 


supply ample; 


trend steady; 


demand fair; 


supply am- 
$5.95, 100-Ib 


gs 
Philadelphia: Demand fair; supply good: 
$5.25 
San Francisco: Demand fair; supply good; 
$5.35 cwt 
CALCITE CRYSTALS AND FLOUR 
Limecrest, N.J.: Crystals $8.50, carlots; 


flour $5.75 
New York: Demand steady; supply am- 


ple; crystals $11.84, flour $9.09. 
Buffalo: Demand slow; supply ample to 
good; crystals $10.50, flour $9.25 


Toledo: Demand steady; supply ample; 
erystals $13.92, flour $11.17. 

Boston: Demand steady; supply ample; 
crystals $12.87, flour $10.12. 


CALCIUM CARBONATE 


Los Angeles: Demand good; trend firm; 
supply ample; meal $9.73; grits $10.72@ 


i3 

New Orleans: Demand good; trend steady; 
supply ample; $8 on oyster flour, Louisiana 
origin 

Minneapolis: Prices depend on potency of 
mix; KI .6 and 25-Ib. MnSO, 100-Ib. lots 
$15. plain calcium $9 ton; .6 KI $12.60. 

. nd: Demand good; supply ample; 


trend unchanged; $14. 

Seattle: Demand steady; supply good; 
$12 ton, ex-warehouse, truck lots. 

CHARCOAL 

Boston: Demand and supply steady; $81. 

Los Angeles: Demand fair: supply am- 
ple: $60 

Chicago: Demand fair; supply very lim- 
ited; poultry charcoal $80 ton in 50-Ib 
multiwalls, ceiling 

New Orleans: Demand fair; trend steady; 
supply good; 40-Ib. bag oak charcoal $1.85; 


poultry charcoal, 50-lb. bags $2. 

Portland: Demand good; trend 
supply limited; $100. 

san Francisco: Demand 
ample; $59.50 

COCONUT MEAL 

Los Angeles: Demand strong; trend up? 
ward; supply tight; prompt §$79@80; No- 
vember $78@79 

Bayonne, N.J.: 20% protein solvent ex- 
tracted meal $50.50 ton, bulk basis: sacked 
$1 ton, buyer's bags; $6.50 ton, seller’s re- 
conditioned bags. 

Portland: Demand 
supply limited; $67, 

Seattle: Demand 
Tacoma carlots, 
shipment 

San Francisco: 


steady; 


steady; supply 


good trend higher; 
ex-dock, West Coast 

steady; supply good; 
October-November 
supply 


Demand good; 


fair; $78 
COD LIVER OIL (FORTIFIED) 
Boston:. Demand good; supply ample; 
600 D, 2,250 A 31¢ Ib.; 300 D, 2,250 A 30¢; 
300 D, 1.500 A 27%¢. 
New York: 300 ICU, 1,500 A 30@31¢; 
30) ICU, 2,250 A 32%@33%¢; 300 ICU, 


3.000 A 35% @36%¢; 600 ICU, 1,500 A 31@ 
32¢; 600 ICU, 2,250 A 34@35¢; 600 ICU, 
3,000 A 37@38¢ 


CONDENSED FISH SOLUBLES 

Boston: Demand good; supply fair; tank 

cars 4%¢ Ib.; drums 5%¢ Ib. 
CORN GERM MEAL 

St. Louis: Demand good; supply very 
tight: $51 bulk 

Louisville: Demand fair; 
supply ample; $61 ton 

New Orleans: Demand fair; ‘trend steady 
supply ample; $58@60. 

CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 
basis; bulk basis $7 less) 
Minneapolis: Feed $60.15, meal $86.15. 


trend stronger; 


Atlanta: Feed $66.54, meal $92.54 
Birmingham: Feed $64.99, meal $90.99 
Boston: $90.48 
$81. 
meal $87.28 
$89.03. 
Ft. Worth: Feed $61.69, meal $87.69 
is: Feed $ 


$ . me 

St. Louis: Feed $55, meal $81. 
COTTONSEED OTL MEAL 
Atlanta: Demand fair to good; 
strong; supply adequate; 
South Carolina mills, $70.50, 
mills, $70, f.0.b. Mississippi 
Indianapolis: Demand fair; trend strong: 


trend 
f.o.b 


supply good; 41% $85 

Ogden: Supply normal; 41% $88@93 

Boston: Demand light; supply adequate 
$83 

Les Angeles: Demand very good; trend 
firm; supply improved; $75 @76 

Memphis: Demand good; trend steady; 


protein $75.50 
trend firm; 
0 


supply limited; prime 41% 
New Orleans: Demand good; 

supply adequate; 41q% $92@92 
Louisville: Demand fair; 

supply ample; $85 ton 


Demand good; supply tight; 
$86.50 ton, sacked 

Buffalo: Demand slow to fair; trend 
steady to higher; supply sufficient; $84@88, 
Boston basis 

Kansas City: 
from mixers who cannot 
oil meal; buying confined mostly to quick 
shipment; offerings for nearby positions 
now scarce; market sharply higher; Octo- 
ber shipment $77@77.50, sacked, Memphis; 
first half November $1@2 less 

Cincinnati: Demand good; trend steady to 
higher; supply adequate; $85 

Philadelphia: Demand fair; supply good; 
$82 


this area 
obtain soybean 


Better interest in 


Seattle: Demand fair; supply very tight; 
domestic 43% $91.50 ton, delivered rail, 
carlots, November-December 

Ft. Worth: Demand fair; offerings light 
carlots, 41%, f.0.b. cottonseed oil mills, 
north and central Texas, October $80, West 
Texas $84; October-November-December not 
being quoted. 

San Francisco: Demand good; supply fair; 
$76.50 

A AND D FEEDING OIL 

Milwaukee: Demand fair; supply ample; 
85 D, 100 A $1.55; concentrated vitamin 
oils, 300 D, 750 A 28%¢; 300 D, 1,500 A 
31¢; 300 D, 2,250 A 33%¢. 

on: Demand steady; supply fair; 600 
D, 1,500 A 28¢ Ib.; 300 D, 2,250 A 29%¢; 
»A ; 300 D, 750 A 23¢. 
is: Straight A feeding oils 13¢ 
per million; 85 D $1.25 gal.; 300 D, 750 A 
24¢ Ib.; 300 D, 1,500 A 26¢ Ib.; 300 D, 
2 95 b 


5 Ib. 

New ork: 300 ICU, 750 A 26% @27%¢; 
300 ICU, 1,500 A 29@30¢; 300 ICU, 2,260 A 
31% @32%¢; 300 ICU, 3,000 A 34% @35%¢ 


600 ICU, 1,500 A 30@31¢; 600 ICU, 
33@34¢; 600 ICU, 3,000 A 35% @36%¢. 


D ACTIVATED ANIMAL STEROL, 
POWDERED 


Kansas City: Demand fair 
offerings adequate; 11.5¢ | 
New York: Demand good; supply sufft- 
trend unchanged; 1,500 ICU pr. gm 
11@12.6¢ Ib. ton lots, f.0.b. warehouse; 
3,000 ICU 18@23¢. 
DEFLUORINATED PHOSPHATE 

Wales, Tenn.: $61.25. 

Tupelo, Miss.: $49.25. 

Coronet, Fla.: $50. 

Houston: $63.75. 

DISTILLERS’ DRIED GRAINS 
Boston: Withdrawn because of scarcity 
New Orleans: Demand fair; trend strong; 

supply tght; $72@75. 

New York: Demand heavy; trend strong 
supply very limited; solubles, sacked $78, 
light grains $64. 

falo: Demand fair to good; trend 

steady to higher; supply ample at times 
to rather tight at other times; light $70@ 
73, dark $72@75, Boston basis. 

Louisville: Demand good; trend steady at 
ceiling; supply light; light $59, dark $60, 
solubles $70 

Cincinnati: Demand good, 


trend steady 


trend steady 


to higher; supply tight; $68 

Portland: Demand fair; trend steady: 
supply ample; solubles $83. 

Philadelphia: Demand good; no supply: 


no quotations. 

Atlanta: Demand strong; supply nominal 
trend strong; $75, Atlanta, nominal. 

& Francisco: Demand fair; supply am- 
ple; solubles $82. 

Milwaukee: Demand good; supply scarce; 


~ DRIED BEET PULP 

Ogden: Supply normal; $42@ 46. 

Boston: Demand fair; supply light; Ca- 
nadian $70 

Los Angeles: Demand very strong; trend 
firm; supply Umited; $69.10 packed in bur- 


laps; $65.10 in paper 
Buffalo: Demand good; trend steady to 
higher; new crop offerings fairly tight; 


$68@71, Boston. 
New Orleans: Demand slow; trend firm; 
supply limited; $62.50@65. 
Atlanta: Demand good; strong; 
supply tight; $74, Atlanta. 


trend 


Kansas City: $21, carlots. 
St. Louis: $20.50, cariots. 
Des Moines: $22. cariots. 
Philadelphia: $21, carlots 
supp 
Chicage 
yas Buffalo 
5 Kans 
| 
$7 
Kansas City: Feed $55, meal $81 
| Louisville: Feed $60.46. meal $86.46. weg 
New ‘Feed 63.03" moa! 
: New York: Feed $64.06, meal $90.06. 
| Norfolk: Feed $63.45, meal $89.45 S 
| | 
| 
| 
Wichita pply sufficient; 
| 
| 
£ 4 vitamin 
eed $86 
| | 
| 
| 
‘ 


Milwaukee: Demand good: supply scarce 
64.50 

Seattle: Demand steady; supply improved 
ton, @¢x-warehouse. truck lots 

San Francisco: Lemand good; supply fair; 


3.15. 
DRIED BUTTERMILK 
Boston: Demand fair; supply light; 11% 
12¢ Ib 
Indianapolis: poor trend un 


ipply average; $12 cwt 
Demand fair; no 


offerings 


Demand 


slow trend steady 
steady 
suffi 


trend 


Buffalo: Lemand very good 


ppl ent 12% @i3e 
enpolis: Marke Steady to strong 

land air supply light: $11@11.50 ewt 

New Orleans: Lemand poor; trend steady 
apply limited; $11.25@11.50 

Milwaukee; [Demand good; supply scarce 
cwt 

Ft. Worth: Demand po supply limit 


ul and nearby production $10, fob. Ft 
orth 
San Francisco: No offerings: no quota 
on 

DRIED CITRUS PULP 
New Orleans: Demand slow; trend firm; 


ipply searce; f.o.b, shipping point 
Los Angeles: strong; trend firm 
ipply limited $45 @50 producers’ 
ants 

Buffal 


gher 


bulk 


steady to 
New York 


Demand 
supply ample 
tate points 
Atlanta; Demand 
ulp, steady for meal 
m be nominal 
nominal for 
mills 


San Francisco: Demand and supply fair 


eal $53 
DRIED SKIM MILK 


Demand 


trend 
$61 @64, 


trend strong for 
pulp $47.50 October 

5 Novem 
f.o.b 


good 


meal 
nearby; all 


Boston: good supply fair 
Ib 

Los Angeles: falr supply lim 

e wt 
New Orleans: Der 

Ipply scarce; 2 


trend strong 


and fair 
@12.60 
ton 

slow 


e; $24! 
Demand supply ample 


ewt 


Minneapolis: Market steady; demand fair; 


apply tight; $11.50@12 cwt 

Chicago: Demand fair supply scarce; 
minally $12.50@12.75 cwt., in carlots 
Buffale: Demand d; trend steady 
upply sufficient 


lwaukee: Demand good; supply scarce; 


50 « 
Poertiand: Demand good steady 
ipply ample; $10 


trend 


Philadelphia: Lemand and supply fair 
$15 

Seattle: Demand slow; supply fair; $15 
ex-warehouse, Le 

San Francisco: Demand good; supply fair; 
ib 


DRIED WHEY 
Ogden: Supply normal; §7.54, 100-Ib. bag 
Boston: Demand fair supply light 
it 
New Orleans: l’emand fair; trend steady 
appl ample $e 7 


Demand steady; supply 


Demand fair to good; trend 


eady upply adequate; § 5 ewt., forti 
ad; lel cwt. higher 

Portland: Demand good trend steady; 
ipply ample; $7 

Philadelphia: Demand fair; supply good; 
Seattle: Demand steady; supply ample; 
7.50 cwrt ex-warehouse el 


supply ade 


uate; carlots $6.75 cwt., sacked, delivered 


McGEHEE Co. 


and 
Feed Products 


for over 


> 
620 W. 26th St. KANSAS CITY, MO. 


New York 
Chicago 
Kansas City 


St. Louis 
Omaha 


Nashville 
Enid 
Columbus Minneapolis 


Ft. Worth or any Texas point, or in ton 
lots out of warehouse, Ft. Worth 


Buffalo: Demand very good; trend steady 


supply increased; 6% @7¢ 
Chicage: Demand fair; supply adequate 
$6 ewt., In carlots 


6 
Minneapolis: Market steady; demand fair 


supply ample; $6@6.25 cwt 
Louisville: Demand fair; trend steady 
supply ample; $130 ton 
FISH MEAL 
Atlanta: Demand fair; trend steady 
supply limited; 60@ $143, Atlantic ports 


trend 


Demand 


Indianapolis: improving 
lower; supply limited; 5% $165 ton 

Ogden: Supply average; $2.20 a unit, f.o.b 
Coast; 65% $163@165 

Besten: good; supply tight: $2.26 
protein unit; converted $135.60q@141 


Los Angeles: Demand good; trend firm 
supply ample; $2.26 a unit of protein, piu» 
bags. 

Minneapolis: Market steady to stron 
60% meal $2.40 a unit of protein 
Coast; 70@ meal 20 a unit, West Coast 


for November-December 


tion 


subject to produc 


Buffalo: Demand fair to quite strong 
trend steady to higher; supply ample; $145 
@150, Boston and other East Coast points 

Chicage: Demand good; supply scarce 
60% protein $142 ton, sacked, f.0.b New 


England (immediate shipment only, ceil 
ing); $138, f.0.b. West Coast, papers; her 
ring meal 73% protein $2.40 a unit of pre 


tein f.o.b Seattle. 
Louisville: Demand fair; trend stronger 
supply ample; $152 ton 


New Orleans: Lemand good; trend strong 
er; supply adequate; 60% menhaden $135@ 
137 


Portland: 
supply tight 
fo.b. Seattle 
California 

Seattle: 


Demand good trend steady; 
Canadian herring $2.20 a unit, 
California sardine $2.26, 


Demand fair; supply tight; her 


ring meal $2.40, salmon meal $2.40, both a 
unit protein, sacked, Seattle 

Ft. Worth: Demand unsatisfied; supply 
tight; nominal, 604 imported African orig 
in $135 burlaps, f.o.b. Houston, October 
shipment 

San Frantisco: Demand fair supply 
scarce; $2.51 a unit of protein 

Milwaukee: Demand good; supply scarce; 
$170 

HAY 

Ogden: Supply average; $1.25 bale; $23@ 
27 ton, baled, in barn. 

Besten: Demand quiet; supply plentiful 
No. 2 timothy $37@39; first cutting alfalfa 
second cutting si8@50 

Los Angeles: Demand very good; trend 


upward; supply adequate; baled alfaifa, U.S 
No. 1 $40@42 U.8. No. 2 leafy $39@ 40 
U.8. No green $35.50@39.50; U.S. 2 


$35.@ 36 
Louisville: Demand good; trend steady 
light 


supply mixed clover, 
No 1 
timethy 


$45 and 


timothy and 
cy $45, No. 2 
1 $35, No. 2 $33; local alfa 
western alfalfa, No. 1 


a 


: Demand of top grades taken 


easily trend firm; supply of lower grades 
ample; timothy (old and new crop), No. 1 
$40@42, No. 2 $32@38, No. 3 $28@29 
Wichita: Demand good supply suffi 
clent for prairie. insufficient for alfalfa; 
prairie $17, No. 1 alfalfa $30@35 
Buffalo: Demand very good for better 
grades; trend steady; supply tight on better 


grades; $30@35, all Erie County, New York 
state points. 


New Orleans: Demand good; trend steady 


"Mister Alflfa” 
That's My Name! 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 
From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: 
Fort Worth Galveston 
Buffalo Portland 

Peoria 


San Francisco Los Angeles 


limited supply 
Quotations 


supply adequate; timothy and clover $38@ 


with prices at ceiling lev 
39; baled alfalfa $48@60; prairie $30@32 6 


6.50, bulk, Minneapolis; 


Philadelphia: Demand and supply fair; 36% $64.50, same basis 
timothy and clover $30@32 Baffalc: Demand good to strong; trend 
Seattle: Demand heavy; supply fair; baled steady to higher sufficient supplies but 


), delivered truck lots, weat slow to come onto market in quantity, 32% 
m common points for $77@80, Buffalo; 24% $86@58, Boston 
Chicage Demand good supply light; 
lemand supply 36% protein $76 ton, sacked 4 $78 
prairie Wichita: Demand good; supply fair; 44 
7, Neo $87 
origin Louisville: fair trend strong; 
prairie No. 2 $30@ Johnson grass No. 2 supply ample; $79.75 
$31@34, delivered TCP Cincinnati; Demand fair; trend steady; 
suppl) adequate 4& old process $83.60 
HOMINY FEED s rtland: Demand fair trend higher; 
Indianapolis: Lemar fair; trend firm supply limited ‘ $96, delivered Pacific 
supply light; $75 ton, delivered Indianapolls rthwest 5 $74. fob. California 


state and used bags; ground Philadelphia: Ihemand and supply falr; 
corn $79 $45.76 
Milwaukee: good? supply arce Ft. Werth: Demand fair: supply suffi 
$69 fen new process $46 October through 
Boston: Lemand good supply leht arch, delivered F Wort! 
$78.60 Seattle: Demand fatr supply shert; $96 
Louisville: Demand good: trend steady for ‘ helivered re 
supply ample s69q@71 ber shipmen California preduction 30% 
Chic Demand good; supply fair; §68@ protein $89, ex-deck 


and d to strong trend 

supply sufficient at times 

yellow 750, white $746@79,. both BRoeton 
basis 

Memphis: Demand good: trend steady 


supply tight: wh $67.50, yellow §74 
New Orleans: Demand light: trend firn 
ample white or yellow 
Kansas City: Demand fair; trend easier 
supply m prices too high for 


st of output mov 


764.50 
trend 


steady 


ample pa 
both deliv 


LINSEED OIL MEAL 


Indianapolis: Demand fair: trend «trong 


‘ ston Demand steady supply lNeht DUST TITE BAGS 

88.20 

Los Angeles: Lema good; trend up ABILENE ALFALFA SALES co. 
ward supply adequate 4 7 ABILENE, KANSAS 


good supply fair 


Milwaukee: Demand 
4% $79. 36 

New Orleans: Demand fatr 
supply adequate 6 @as 
Kansas City: Demand activ 
trend firmer; supply adequ 
tions on ir idual ceilings 34 
protein $66 50@¢ 0, 36 


3 


trend firm 


bulk Minneapolis 
Minneapolis: Offerings of 34 meal con 
tinued Aree and also was in 


Grain Company 
Konsa: City - - Dallas Division—MIDLAND INDUSTRIES, INC. 


INDEPENDENCE, KANSAS 


ROLLED OATS 
FOR SALE 


PACKED IN 100-18. BAGS 


WOOD'S GRAIN ano FEED CO. 


MOVILLE, IOWA 


ALFALFA MEAL 


+ - DEHYDRATED - - WITH A REPUTATION - + SUNCURED - - 


PLATTE VALLEY SALES SERVICE 


402 Grain Exchange 
Phone HArney 8844 OMAHA . NEBRASKA Teletype OM 191 


ALFALFA MEAL 
now available in fifty Ib. paper bags 


TERMINAL ELEVATORS: 
Kansas City 
St. Louis 
Chicago 
Buffalo 


Vancouver, B. C. 
Winnipeg 


ve FEEDSTUFFS, Oct. 13, 1951——75 
Louisville: | 
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| 
— 
Wichita 
| 
f 
4 
a 
| 
San Francisco: 
} 
as 
3 
by ! 
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~ San F Francisco: Demand good; supply fair; 
$78. 
MALT SPROUTS 


Boston: Demand and supply light; $48 
@ 82. 

St. Louis: Demand very good; supply ex- 
tremely limited; $46.75 bulk, $54.25 sacked 

Chicago mand strong; supply light; 
52 ton, sacke 

Buffalo: Demand good; trend steady to 
higher supply tight at times Canadian 
type $55@61 New York Philadelphia or 
Bostor basis American type $§61.75@63 


Boston basis 
New Orleans: Demand slow 
supply light $is@5o 


MEAT SCRAPS 


trend quiet 


Boston: Demand very good; supply reat} 
$2 a protein unit converted 560% $112.50 

Los Angeles: Demand very 1 
firm upL limited $ a unit of protein, 
plus bags 

Portland: lbemand good; trend steady at 
elling 8 fair $2.10 a unit 

Seattle und and supply fair; $105 
ton, f.o.t plar 0 protein 

New Orleans: lbemand strong firm 
supply limited 0 110 lo ein 

Kansas City: Liemand only trend 
easier supply moderate , meat and 
bone scraps $117 @118.50 acked Kan 

Demand goo trend strong 


$114@118 ton sacked 


ob. Cincinnat 


Werth Demand fair supply 
juate meat and bone 0 $105@110 
sacked, f.o.b. or delivered Ft. Worth 
Milwaukee: Lemand exceeds supply 
$119. 
San Francisco: |hemand good, sup ly fair 
t plus cost bags 
t ana bone 
pply lim 
$116 in t 
1 tre 
$1 
eat and bone seraps 
tret up 
st ly nad 
u n 1ota 
ton 45 
$1 
Buffalo: nd trone tren tead 
» highe ar 4 t t ' tif 
ilo i 
M FEED 
upt were ery 
h weer mid ewha 
more availat ae and not pa 
ticularly heavy thoug? ma r produ 
tion trimmed fferir \ 1 ‘ ivan ! 
late in the ‘ n mpathy wit the 
Kansas City market. Quotatior bran $ 
£56.50 standard r ! $560 58 flour 
midds, $6667 x $7 71 
Kansas City: air rend 
firmer; offering n t ere 
the 9.10 \ ‘ f 
Wichita: lemand we upply ade 
basis Kansas (it bran § hort 
7; bran declined $1 ton and short 
ton, compared with the pre ling 
eek 
Ft. Worth: Demand fair upply uff 


COD LIVER & FEEDING ons 


DOUBLE PROTECTION BOTH VITAMINS A 


Warehouse Stocks Available for Immediate 
Delivery 
MINNEAPOLIS, MINN. 
CONTACT 
THOMPSON - HAYWARD CHEMICAL CO 
909 Second St., South 


Phone: MAin 5394 Minneapolis, 
MADISON, WISCONSIN 
contact H. “DUSTY” RODE 
Rode Feed Service 
522 Grain Exch, Bidg. 
Milwaukee, Wis. 

Phone: BROADWAY 2-4580 
AKRON, OHIO DAYTON, OHIO 

contact: C. C. WELCH 
435 Brevoort Road Columbas, Ohio 
Phone: Ladlow 1077 
MOINES, IOWA 
CONTAC 
THOMPSON - HAYWARD CHEMICAL CO. 
Des Moines, lowa Phone; 38151 
PHILADELPHIA, PA. 
contact: SEA BOARD SUPPLY CO. 
3uth & Grays Ferry Ave. 
Philadelphia, Pa. 
Phone: Fulton 9-22 


New England By-Products Corp. 


177 Milk St. BOSTON 9, MASS. 


$38 for competitive brands, ex 
! 
good; supply ample; 
supplement, 204 ealcium, 4%% 
$7580, mineral blocks, 50-Ib 
alcium, 4% phosphorus, 17% & 
it $2.2 45, fob. Ft. Worth 
san Francisco Demand steady supply 
od all irpose with todine §70 
Milwaukee: Lemand heavy; supply am 
ple; $7 50-Ib. blocks 25 
MOLASSES 
Sacennnpenes Demand good; trend lower 
supply ample, 50-gal. drum 20, including 
drum bulk 50-gal. $20.20, ton $69, barrels 
extra 
Boston: liemand steady; supply fair; 37¢ 


ga in tank car lots 


supply ample: 29¢ gal., tank car lots, f.o.b 
Gulf rts 

Baffalo: Demand good; trend steady to 
icher:, supply sufficient; $63@65, tank car, 


} 


supply ample; $4¢ 


cient; carlots, prompt, wheat bran $60 
shorts $66, delivered TCP; $1.50 lower on 
bran, $4@5 down on shorts, compared with 
& week previous. 

Chicago: Millfeeds made only small price 
changes in a Ughtly traded market in 
Chicago last week, with a, slightly im 
proved demand appearing for heavier fee 
and lighter milifeeds tapering off sligh' 
ly. This reversed the trend for the pre 
vious period. For the last several weeks 
traders have observed the see-sawing «a 
tion between heavy and light milifeeds 
explaining that the relatively high lev! 
of prices makes buyers extremely price con 
scious and ready to take advantage of even 
a slight fluctuation in the spread between 
prices. Quotations Oct. 10: bran $58, stand 
ard midds. $69@60:50, flour midds. 
red dog $74@75.50., 

Milwaukee: Demand slow; 
bran $58, middlings $60 

St. Louis: Lemand improved; 
plies rather meager, shorts fair; 


supply ample 


bran sup 
bran $57.2 


@57.50 shorts $62.256@62.50, St. Leuis 
switching area 

Cincinnati: Demand fair; trend lower 
supply adequate; bran $61@62, middlines 
$66 @é67. 

Indianapolis: Demand good; trend stea:) 
to a shade higher; supply fair; soft winter 
wheat bran $66, standard midds. $469 
mixed feed $68, all sacked; no red dog 
offered 


Louisville: Demand good; trend easy 
supply am bran $61.60, mixed feed $64.1" 
middlings $67.10 

Buffalo: Demand steady to 
trend steady to higher; 
standard bran $61.75@ 64, 
$65@66, flour midds. §70@ 
wis 

New York: 
ample; 


very 
supply 
standard midds 

72, red dog $77 


good 


Demand fair; 
bran $68, 


trend stead) 
standard midds 


: Demand fair; supply light; 
ard bran $65, middlings $69 
Philadelphia: Demand and 
bran $69, standard midds. $72, 
New Orleans: Demand good; 
supply light bran $§61@é62, 
Memphis: 
upply fair 


stand 


supply good 
red dog $5: 

trend firm 
shorts $664 


Demand good; trend steady 
wheat bran $60, standard midds 
shorts §71 

Demand good; supply fair; $63 
November, delivered common tran 


Demand good; trend 


supply searce; mill run, October $62.25, No 
vember $61.50; middlings $67.50 

Ogden: Supply average; to Utah and 
Idaho dealers red bran and mill run 
blended, white $63; middlings $68; to ben 


red bran and mill run §70, middlings 
to California: red bran and mill run 
50, middlings $75.50, f.0.b. San Francisco 
Los Angeles 
San Francisco: 


Demand good; supply fair 


s70@71, red bran §70@7 
Los Angeles: Demand very good; trend 
firm supply limited bran §71; standard 
mill run $71@72 
MILLET 
St. Louis: Demand light; supply very 


ations. 

Demand Ught; trend hig! 
$5.45 on Early Fortune 
MINERAL FEED 
Indianapolis: Demand steady; trend un 
hanged; supply ample; mineral feed with 
iodine $51, 5-ton lots $49, 10-ton lots $45 


ecarce; no qu 
New Orleans: 
supply very 


scarce; 


f.o.b. Indianapolis 
Los Angeles: lbemand good; supply am 
ali-purpose with iodine $70 


eapolis: Minimum phosphorus 7% 
v min mineral for hogs $90 
rtiand: lemand good; supply ample 
i unchanged; $40@50 
hita: Demand heavy; supply inade 
sil-purposé with iodine, 50-Ib. blocks 
100-lb. bags $85, f.0.b. plant 
St. Paul: All-purpose with iodine $$u 
Sioux City: All-purpose with fodine $55 
Seattle: fair; supply excellent; 
$51, ex-warehouse for high phospherus mix 


Demand steady; trend firm; 
f.o.b. tank cars, Los An- 


Los Angeles: 


Demand good; trend steady 
blackstrap 29%¢ gal tank 
Orleans 


Market steady; demand fair 


29¢ gal.. New Orleans; $16 
Demand fair trend un 

| upply adequate; 36@37¢ 
ym Demand fair; trend steady 


change in dollars per ton (sacked): 
Oct. 6 


*Flat. ?Bid. 


and on the Memphis Merchants Exchange, 


Mar. .*64.00@164.50 eee 
May -@ 64.50 *64.00@164.25 *64.50@1 
July 


COTTONSEED OIL MEAL FUTURES 
Closing prices of cottonseed ofl meal (41% protein) on the Memphis Merchants Ex 


-@ 63.75 °64.25@ 164.50 *65.00@ 165 


Oct. 9 


= Oct. 10 Oct. 11 
Oot. -@ 74.00 73.00@ 74.00 «««@°73.90 -@°75,.25 *75.00@176.00 75.0 
Dec. ..70.40 10.75 -@°70.00 ....@* 4 
Jan 68.50 68. 50@ 69.00 
Mar '67.00@ 00 67.00@ 68.00 
May 59.75@ 60.50 60.00@ 60.50 2 
July ..59.75@ 60.50 59.75@ 60.50 . 2.2 
Sales (tons) 1,600 400 2,000 4,200 2.500 


SOYBEAN OIL MEAL FUTURES 
Closing prices of soybean oi] meal (basis, Decatur, Ill.) on the Chicago Board of Trad 


in dollars per ton (bulk basis) 


CHICAGO 
Oct. & Oct. 6 Oct. 8 Oct. 9 Oct. 10 Oct. 11 
Nov -@ 66.00 266.00@ 166.60 °66.50@ 166.75 °67.50@168.00 *67.25G 167.50 *67.00@ 167 
Dec. .*64.50@164.75 °64.25@164.50 °65.25@165.75 *66.50@166.75 *66 00@ 166 10 > 
Jan, .*64.00@164.50 *63.50@164.00 °64.50@164.90 °65.25@165 *65.00@ 


*64.75@ 
65.50 *65.00q@ 


65.00 q@ 


.*64.40@ 164.75 *64.00@ 164.50 *64.60@ 165.10 36 @t65.50 °65.00@t65.40 *64 604 te 


fairly firm; supply sufficient; 29@29%¢ gal 
in tank cars, f.o.b. New Orleans. 

Kansas City: Demand slow for this sea- 
son; trend easier; supply adequate; 28.75@ 
29¢ gal., tank cars, New Orleans, for Louisi- 
ana and Gulf supplies; Hawaiian $46 ton 
West Coast 


Cincinnati: Demand good; trend easier; 
supply adequate; 29¢ gal, f.0.b. New Or- 
leans. 

Portland: Demand good; trend steady; 
supply ample; cane $46, beet $46 

ttle: Demand good; supply ample; 
$46 ton in tank cars; $15.70,+600-ib. drum 

Ft. Worth: Demand good; supply ade- 
quate; blackstrap, prompt, 30%¢ gal., f.o.b 
Houston; $60.61 ton, delivered Ft. Worth; 
October-November-December, seller's price 
date of shipment but not over 30%¢, f.0.b 
Houston. 

San Francisco: Demand good; supply 
fair; $46 ton, f.0.b. cars, Richmond, Cal 

Milwankee: Demand and supply fair; 
blackstrap $70 

NIACIN 

New York: $9 kilo. 

OAT PRODUCTS 

Indianapolis: Demand fair; trend firm; 
supply normal; pulverized oats $60, white 


pulverized oats $64, crimped oats $85, 
cut oats $105, oat groats $105, 


steel 
fine ground 


oatmeal $104, rolled oats $109, recieaned 
No. 2 white oats 96¢ bu., sacks extra. 
Boston: Demand good; supply fair; Ca- 


nadian white pulverized $62.50, reground 
oat feed $28.50 
Memphis: Lemand good; trend up; suppl) 


fair; 3% % protein, reground oat feed $37.50 
New Orleans: Demand good; trend low 
er; supply ample; feeding rolled oats $112 
oat milifeed $59.05, pulverized white oats 
$73.05, feeding oatmeal $98.05, reground 
oat feed $43.05 
Minneapolis: Buying has slowed down, 
but processors are busy on contracts previ 
ously made Prices were steady Quota 
tions; feeding rolled oats $99@102, stand 
ard pulverized $60, feeding oatmeal $85 
reground oat feed $30. 
St. Louis: Demand fair; supply ample for 
pulverized white oats, scarce for reground 


oat feed; pulverized white oats $60, choice 
$62; reground oat feed $33. 
Louisville: Demand fair; trend steady; 


supply ample; reground $32.50; rolled oats, 


groats and feeding oatmeal $105; fine ground 
$102, pulverized $65. 

Chicage: Demand heavy; supply light; 
reground oat feed $29@31 ton, sacked; 
fine ground feeding rolled oatmeal $85; 


feeding rolled oats $93@100. 

Buffalo: Demand good to strong; trend 
steady to higher; supply adequate but tight- 
ening up occasionally; reground oats $27@ 
28, Buffalo; pulverized white oats $64@66, 
Buffalo; pulverized mixed feed oats $60@ 


62, Boston; mixers’ pulverized white oats 
$68@70, Boston. 

Portiand: Demand good; trend lower; 
supply ample; rolled §76. ground $74, 
cleaned $76. 

Milwaukee: Demand fair on pulverized, 
good on balance; supply ample on pulver- 
ized, searce on balance; pulverized, white 


$59.50, feed $52.50; molasses oat feed $41.50; 


regrounds, 3% $29.50, 5% $3 

Philadelphia: Demand fair; supply good 
for pulverized white oats and Canadian 
reground oat feed, very light for domestic 
reground; pulverized white oats $66.50; 
Canadian reground oat feed $34, domestic 


reground no quotations. 


OYSTER SHELL 
: Demand and supply good; 
cloth $21.81. 
A t Demand steady; trend firm; 
supply ample; eastern $23.84 packed in pa- 
per; local $12@15 
New Orleans: Demand good: trend steady; 


paper 
$20.31, 
Los 


Albany basis 


supply ample; $8@8.25, Louisiana origin. 


177 Milk Street 


GORTON’'S VITAMIN OILS 


Products of American Industry 


Distributed Exclusively by 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 


BOSTON 9, MASS. 


Sales (tons) 11,000 1,200 4,300 4,400 8.700 
*Bid. tasked. 
MEMPHIS 
Oct. 5 Oct. 6 

Oct. .. 72.00@ 73.95 73.00 

Dec 64.80@ 63.35 @ °64.50 60 

Jan 64.00@ 64.75 64 0@ 64.15 yt) 

Mar --@°64.00 @ *64.00 ov 

May 64.40@ 65.00 @*64.30 5.00 
July ..64.40@ 64.75 .20@ 64.40 -@°65.00 
Sales (tons) 14,200 2,700 17,800 

New Orleans: Demand moderate; trend MILLFEED FUTURES 


The following is a comparison of settlin 
prices at Kansas City for Oct. 4 and 11 

Bran— 
October 
November 
December 
January 
February 
March 

Shorts— 
October 
November 
December 
January 
February 
March 


Sales (tons) 2.040 
*Fiat. 


‘ Oct. 11 


54.10@ 


60.75 $58.50@ 55 


57.25 57.60@ 


Portland: Demand good; 
supply ample; western shell $26, granit 
grits $22, crystal grits $22. western she 
flour $18, eastern shell $32 

Seattle: Demand fair; supply ample; west 
eastern 27, both ex-warehous« 


trend lowe 


San Francisco: 
ple; local $13 
Louisville: 
supply ample; 


PEANUT OIL MEAL 


Demand fair; 
eastern $24 

Demand fair 
22 ton 


supply ar 


trend stead 


Atlanta: Demand good trend strong 
supply limited; 45% $81, fob. Georg 
mills. 

Milwaukee: Demand good; supply scarce 


26% $59, 41% $86 

New Orleans: 
supply scarce; 454 
mills 


Demand 
$68@72 


trend steady 
f.o.b. souther 


PEAT MOSS 


Los Angeles: Demand fair; trend stead 
supply ample $3.09@ 9 bale Canadia 

Bost Demand steady; supply adequate 
carlots $2.75 bale; Le.l. $2.85@2.90 

New Orleans: Demand good; trend stead) 


supply ample; 160-lb. bales German mos 
$3.75 @ 3.85 

Chicago: Demand good; supply adequate 
$3.20, 100-ib. bale 

New York: Demand good; trend strong 
supply adequate Canadian $3.25 @3.5¢ m 
ported $2.70@2.90, f.o.b. port 

: Demand good; trend steady 


supply ample; $3.05. 


Philadelphia: Demand fair; supply good 
$2.75. 

Seattle: Demand slow; supply ample 
$2.80 bale, ex-warehouse, either horticul 
tural or litter. 

San Francisco: Demand and supply fair 
$3.10 bale 


POTASSIUM IODIDE, U.S. P. 


New York: Demand normal; trend un 
changed; supply ample lot s $2.15 
100-Ib. lots $2.17, 25-Ib potas 
sium todide chalk mixture, 250-Ib. lots 


100-Ib. lots $2.08, 25-Ib. lots $2.11 

St. Louis: Demand and supply good; 1009 
pure potassium iodide, 
$2.17 in fiber drums I 
/drums, 5-lb. lots $2 


Louis; 90% potassium iodide. cal 

rate mixture, 225-Ib. lots $2.06 in 

drums, 100-lb. .lots $2.08 im Aber dr ums 
26-lb. drums $2.11, 6-ib, bottles $2.18, 
St. Louis 


RIBOFLAVIN 


New York: Demand good; trend steady 


supply sufficient; 12%¢ gm equivalen 
freight allowed. 

Terre Haute: Demand and supply good 
12%¢ gm. of contained riboflavin, wit 
freight allowed, for 8.000 and 16,000 pe 
tency dried fermentation solubles 

RICE BY-PRODUCTS 

Atlanta: fair trend steady 
supply limited; bran $51, Atlanta 

Memphis: Demand good; trend stronget 
supply tight bran $43, sacked, f.ob. Ar 
kansas points 

New Orleans: Demand good; trend high] 
er supply tight bran $34@37. Louisian | 
mills 

Ft. Worth: Demand unsatisfied; suppl 
scarce; nominal, rice bran $41@45 prompt 
hulls $6@6.50. f.0.b. south Texas rice m iu 
immediate or prompt shipment 

San Franc No offerings; no quote 
tions 

SCREENINGS 

Mi is: Brisk sales recently hav 

reduced offerings and prices advanced © 


screenings up 
ton. Quotations: dust $8@15, lights $15@2 
mediums $20@30, heavies $35@45; Canadia 
$22, bulk, and Canadian ground $35, sacke 
Duluth % flax screenings oil feed $3 
for January forward, with no nearby of 


all types, with Canadian 


good; supply 


ferings 
Chicago: Demand 


| | 
— 
| 
| 
Seattle : 
| 
Portend: | 
i 9 | | 
= Gorton's | 
| 
| 
| 


round grain screenings $34.50@35.50 ton, 
Canadian $25 ton, bulk 
Buffalo: Demand fair; trend steady to 
gher supply plentiful Canadian re- 
junds $29@31, Buffalo 
New Demand moderate: trend 
eady; supply adequate; heavies $3741 
SESAME MEAL 
Los Angeles: Demand very good: trend 
pward; supply scarce; nominal $100, sacks, 
fexican production, November 


SORGHUMS 


New Orleans: Demand siow, trend high 


supply sufficient) $2.54, Kansas City 
Kansas City: Demand fair; spot market, 
erings light at present but new crop 
ement is near No milo $2.55@ 2.56 
t bulk 
Ft. Worth: Demand good; offerings mod 
rate; crop moving freely but much going 
Store for farmer's account; carlot, bulk, 
2 yellow $2.59@ 2.64, delivered TCP 


SOYBEAN OIL MEAL 
Milwaukee: Demand good, supply scarce 
1 $87.50 
Demand good 


San Francisco: supply 


4 $107 
Portland: Demand good; trend higher; 
ipply limited; October $74, November $66 
Seattle: lbemand supply tight for 
good for new crop $106.50 ton, 
t carlots, 44% protein October-No- 
ember-LDecember $97.50 
Ft. Worth: lemand siow 
cars for immediate shipment; 
Mississippi 
origin, first half Novem- 
November $92.50; De- 
delivered Ft. Worth 
Demand good; trend ceiling; 
limited; $74, bulk, De- 


slow 
ober 


except for sin- 
supply 
origin 


ember $90.50, 
Cincinnati: 
ipply somewhat 
Demand fair; trend steady, 
elling; supply ample; $86.50 ton. 
Wichi Demand slow; supply 
$92, f.o.b. Wichita 
Demand excellent; supply very 
protein $74 ton, bulk; 44% $74 
Demand good to strong; supply 
f spot offerings very scarce; trend steady; 
41% $74, 44% $74, both Decatur 
Soybean oil meal prices con- 
hug the ceiling of §80 ton for 
both 41 and 44% protein in Chicago last 
week, and there were some reports of offer- 
ngs for first week November at the same 
price, although no sales could be con- 
firmed. Weekly November was going around 
$75, while first half November brought §78 
Supplies remained extremely tight and feed 
manufacturers not having processing plants 
f their own or a dependable source of 
supplies were forced to lose some running 
ime during the period. However, as the 
week closed, a little more seemed to be 
available, and mixers were running full 
me. Rainy weather during the period de- 
ayed lowa from starting pro- 
uction, it was said, and feed mixers usual- 
y getting their supplies from that area 
were competing for Illinois and Indiana 
roduction, which normally goes to central 
states manufacturers. At the end of the 
week, however, lowa plants were getting 
nto production, and this was expected to 
tight situation somewhat 
Minneapolis: With nearby supplies still 
ery scarce, the market held at the ceiling 
evel of $74, bulk, Decatur, for the remain 
ler of October and through the first week 
November All Nevember shipment was 
guoted at $70 and December through March 
at $65. bulk, Decatur 
Philadeiphia: Lemand good; 
Decatur 
: Demand excellent for quick 


insuffi-' 


processors 


lieve the 


no supply; 


hipment; trend firmer for spot; offerings 
w October and first half November very 
earce; no buying interest beyond gt cur 
rent levels; prices remain at ceilings for 


all October at §74 ton, bulk, Decatur, 
for both western and unrestricted meal of 
41 or 44% protein; ceiling prices are asked 
through the first week of November al- 
though some offers at $71.50@72 reported, 
econd week $70. 

Los Angeles: Demand strong; trend very 

m; supply scarce for nearby; ceiling $74 
bulk, Decatur, equivalent $107.50 delivered, 
Demand 


good; supply improved; 


$74@7 
Indianapolis: Demand good; trend firm; 


supply sufficient 44% le 
Ogden: Supply normal; $97@102 
Atlanta: Demand fair; trend strong; sup- 


ply tight: 41% $83, Mississippi 

New Orleans: Liemand good; trend high- 
er; supply limited; 44@ $87.75 @88. 
Memphis: Demand good; trend steady; 
supply limited; prime 41% protein, old proc- 
ess $81, sacked, f.0.b. Memphis 

SUNFLOWER SEED 

St. Louis: Demand fair; supply ample; 
mail black (hybrid variety) $12.50 cwt.; 
poultry grade $13 cwt.; large black and 
large eray (parrot grade) $18.50 cwt., all 
f.o.b. St. Louis, no carlots available 


TANKAGE 
New Orleans: Demand dul! 
supply scarce; 60% $134@137 


trend steady; 


Kansas City: lhemand good; trend steady; 
upply moderate; 60% digester tankage $128 
ton, sacked, Kansas City 


supply 
bags. 


St. Louis: Demand very good; 
mited; 60% $120 bulk, $126 in 
St. Paul: 60% digester $125 


Louisville: Demand fair; trend easy; sup- 
$120@1 
Demand good supply inade 
f.o.b. plant 


supply scarce; 


siow, trend 
dehydrated $125 


steady; 


Demand 


supply ample 60% 


nal 
Ft. Werth: Demand good; supply inade- 


juate 60% digester $116@121 ton, f.0.b 
Ft. Worth. 

Milwaukee: Demand exceeds supply; 60% 
$127 


WHEAT GERM 
New Orleans: Demand fair; trend strong; 


supply adequate; $387 @990. 
Chicago: Market strong; demand good 
supply limited $100. 
PIONEER GRAIN MAN DEAD 
MINNEAPOLIS — Arthur C. An- 


drews, pioneer grain man and oldest 


A. G. Hessburg 


Co., former senior director, 


change, died recently at the age of 
97. He had operated the Andrews 
Grain Co. until 1944. His certificate 
of membership in the exchange was 
dated Oct. 6, 1891. 


SAMUEL O. SORENSEN 
NAMED TO A-D-M BOARD 

MINNEAPOLIS—The appointment 
of E. A. Olson to the executive com- 
mittee of the Archer-Daniels-Midland 
Co. and the election of Samuel O. 
Sorensen to the board of directors 
were announced following the com- 
pany’s annual stockholders’ meeting 
Oct. 9. 

Mr. Olson joined the firm in 1942 
as manager of the flax fiber division. 
He was named a vice president in 
1947 and later that year was elected 
to the board of directors. Mr. Soren- 
sen joined the company as a chemist 
in 1923, served as chief chemist 
and technical director and in 1947 
was named vice president in charge 
of research. 


COTTONSEED 


MEAL ¢« SCREENINGS 
PELLETS « CRACKED CAKE 


member of the Minneapolis Grain Ex- 


HEAD MINNEAPOLIS EXCHANGE—Top officers of the 
Minneapolis Grain Exchange for 1951-52, announced re- 
cently after counting of mail ballots, include A. G. Hess- 
burg, Hiawatha Grain Co., who was elevated from first 
vice president to president; Frank H. Higgins, Frank H. 
Higgins Co., who advanced from second vice president to 
first vice president, and Ben C. McCabe, McCabe Bros. 
who became second vice 
president. Mr. Hessburg succeeds Robert C. Woodworth, 
Cargill, Inc., who also retires from the board of directors, 
being succeeded there by Donald E. Fraser, Cereal Grad- 
ing Co. Reelected to the board were Adrian M. Howard, 
A. M. Howard brokerage firm; James F. Mullin, Leval 


Frank H, Higgins 


Soybeans 
Soybean Meal 


Soybean Oil 


FEEDSTUFFS, Oct. 13, 1951——?? 


Ben C. McCabe 


& Co., Inc.; R. G. Cargill, Victoria Elevator Co.; George 
W. P. Heffelfinger, F. H. Peavey & Co., and Allan Q. 
Moore, Pillsbury Mills, Inc. Holdover directors are Perey 
B. Hicks, International Milling Co.; Howard Ll. McMillan, 
Osborne-McMillan Elevator Co.; Phillip 8S. Duff, Archer- 
Daniels-Midland Co., and E. E. Quinn, Benson-Quinn Co. 
Allan L. Burdick, Burdick Grain Co., and Emory C. En- 
sign were elected to the board of arbitration, and P. FE. 
Paquette, Osborne-McMillan Elevator Co., and Harold C. 
Fisher, Northrup, 
Reelected to the board of appeals were Howard W. King, 
Van Dusen Harrineton Co., Lewis L. Crosby, Cargill, Inc., 
and D. C. Moore, Pillsbury Mills, Inc. 


King & Co., were renamed to the board. 


W:: offer our facilities for trad- 
ing 
markets. 


in these commodities at all 


Our direct wire to the floor of 
the Merchants Exchange of Mem- 
phis enables us to offer immediate 


quotations and prompt executions 


FUTURES 


of orders in sdybean meal at both 
Chicago and Memphis. 


Call ARTHUR C. HARRISON at STATE 2-1700, CHICAGO, ILL 


Mitchell, Hutchins & Co. 


MEMBERS 


One Wall St. Chicago B 
New York 3 
Digby 4-0700 


Merch&nts Exchang 

New York Stock Exchange 
and Other Principal Commodity 
and Becurit 


of Trade 
of Memphis 


231 8. La Salle St, 
Chicage 4, U1. 


y Exchanges 


* Buy and Sell Through WANT ADS « 


prompt, dependable service 


MPHREYS-GODWI 


COMPANY 


MANUFACTURERS @ DISTRIBUTORS 
2246 PARK AVE., MEMPHIS, TENN. 


PHONE: 48-2683 


TELETYPE: ME 72 


CLEARING MEMBERS *¢ MEMPHIS MERCHANTS EXCHANGE 
FUTURES BROKER IN COTTONSEED MEAL * SOYBEAN MEAL 
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EXACT WEIGHT 
Scale handling high- 
vitamin-content cat- 
tle feed processed 
from tons of citrus 
fruit rinds, pulp and 
seeds, in Florida. 


2 A New Type Cattle Feed Is Born... 


When processors first started turning out citrus juices tons 
of rinds, pulp and seeds became a real problem. Research 
came to the rescue. Another new process was introduced 
which grinds the seeds, pulp and rinds into a dry feed 


that looks like cereal flakes. Today a high vitamin-content | 
cattle feed, found to build resist 
ter beef and increase the quality of milk per cow is on the | 
market, Naturally a volume operation of this type called 
for reliable volume sacking and checkweighing equipment 
so EXACT WEIGHT Sacking Scales were installed. Here 
is just another example of sound weighing equipment fitted 
to the job in the stock feed business. Write for information 
covering sacking scales for your feed operation. 


EXACT WEIGHT SCALES 


THE EXACT WEIGHT SCALE cada 


COLUMBUS 8, OHIO 
2920 Bloor St. W., TORONTO 18, CANADA 


“Sales and 
Service 
from 
Coast to 


Coast” 


908 W. Fifth Avenue 


to d 


» make bet- 


50-LB. COTTON FEED BAG 


a Answers the demand of your customers for lightweight 


size. . 


because there's NO WASTE! 
PERCY KENT BAG COMPANY, 


city . 


.with B-I-G utility value. Actually cheaper... 


roe 


ARROW /NAMSCO PEATS - SALES REPEATS 


Precision 
Packed 
for 


Your Trade 
Prompt Shipments 


NEW AMSTERDAM IMPORT CO. 


122 CHAMBERS STREET 


\ For PEAT’S Sake 
wN AUTUMN 


Is Here! 


Time to 


Stock for 
Fall and 


WINTER 
Demand 


Write for 
J 


Markets 


(Continued from page 2) 

price reductions do not take place. 
Most feed buyers think that current 
prices are abnormally high and ex- 
pected a decline as soon as new crop 
soybeans, corn and sorghums begin 
to move to market in substantial vol- 
ume. Hence the pgesent price re- 
sistance. 

Mill operating levels remained sub- 
stantially below capacity generally, 
due both to lack of demand and in 
some cases to scarcity of protein 
meals. A few mills which would have 
preferred six- and seven-day runs 
this week held to five days for lack 
of these ingredients. Generally, how- 
ever, mills had no more than enough 
business for a five-day operation. 

Turkey and hog supplement vol- 
ume showed further evidence of a de- 
cline this week as did broiler feeds, 
all the result of the normal, seasonal 
changes. Cattle feed sales picked up 
moderately and showed a fairly good 
volume for this time of the year. 


NEW YORK 7, N.Y 


Some improvement was evident also 
in pig and sow f 


Ohio Valley 


Current demand for formula feeds 
in the Ohio Valley area appear to 
be decidedly spotty, with farmers 
in an uncertain state of mind. On 
the one hand, they are naturally 
anxious to fatten their flocks for the 
approaching holiday sales. On the 
other hand, a considerable number 
are said to be refraining from pur- 
chasing at present prices, which again 
advanced 50¢@$1 ton. 

Some farmers are fortunately situ- 
ated because recent rains, combined 
with ideal Indian summer weather, 
have revived pastures sufficiently to 
again be useable. Other farmers al- 
ready are feeding their stocks from 
the recently harvested corn and other 
grains. But these advantages are by 
no means general throughout the 
valley, with the result that many 
other growers must continue feeding 
larger than usual quantities of formu- 
la feeds. 

Broiler, turkey and hog feeds and 
egg mashes continue to dominate the 
sales field, and undoubtedly this con- 
dition will prevail during the weeks 
ahead, or at least until a considerable 
percentage of the current ‘crops of 
poultry and hogs have been marketed. 

While numerous farmers are con- 
tinuing to insist that they will cut 
down considerably on replacement 
stocks, these declarations are not be- 
ing taken too seriously by feed manu- 
facturers because of the steady de- 
mands and satisfactory prices for 
poultry and pork. 


Southeast 


Further reductions in broiler prices 
are now causing considerable con- 
cern to southeastern formula feed 
manufacturers, Latest reports state 
that prices in southeastern commer- 
cial broiler areas are 1@2¢ lower 
than a week ago, with no indication 
of an immediate strengthening. A 
reduction in chick placements is ex- 
pected at this’time of year, but most 
manufacturers say that present broil- 
er prices will not permit profitable 
growing of chicks, which may cause 
placements to decline below seasonal 
expectations. 

A survey of manufacturers over 
the Southeast discloses a general 
slump in consumer demand, apparent- 
ly caused by increasing formula feed 
prices, the feeding of cattle on 
Straight ingredients, continuance of 
pastures in most areas and a gur- 
plus of broilers in commercial areas. 

Mill managers report very erratic 
orders from their customers, being 
quite heavy on some days and prac- 
tically nonexistent on others. Most 
mills now are running less than five 
full working days a week. 

There have been many mill shut- 
downs during the past fortnight due 


to temporary shortages of various in* 
gredients, but mostly because of th« 
inability of processors to ship peanul.o 
oil meal on time and the inability of-° 
manufacturers to obtain soybean oi? 
meal. The necessity of paying ceil-5 
ing prices for soybean oil meal is; 
still causing manufacturers to buy 
hand-to-mouth. This means thai 
practically each week a number of* 
manufacturers find their shipments 
from processors running behind their 
needs for mixing. 

With the inception of a cool spel'® 
early this week the optimists ares 
looking for an upturn in formula { feec 
business later in the month. However’ 
it will take some killing frosts befor« 
pastures and forage are exhausted. 

Fishing has now been resumed ir, 
a limited way along southern coasts 
but processors are far behind ir‘ 
their outstanding commitments, and? 
there is no apparent prospect of size-, 
able domestic fish meal offerings com- 
ing into the market during the re~ 
mainder of this month. 

Supplies of southeastern oil meal» 
have tightened further rather than 
loosening up, which had been expect- 
ed by this time. Due to high cost of} 
;beans southeastern oil mills are noté 
‘able to bring so¥beans from the West; 
for processing. Enough peanuts tot 
make a few hundred tons of oil meal 
have been released, but it is gobbk di 
up each week by manufacturers look-2 
ing for something cheaper than soy r 
bean oil meal. Due to the raids of: 
exporters, very little of cottonseed oil? 
meal is available. 


Central States’; 


A slight easing of demand for for- 
mula feeds was experienced in thet 
central states area last week, resulting* 
from some resistance to price boosts, 
which have been occurring with mo- 
notonous regularity for the last sev-~ 
eral weeks. 

Feed prices averaged 50¢@$1 high-; 
er last week, although most manufac-i 
turers struggled to hold the line, 
against climbing ingredient costs. No 
further advances were expected this’ 
week. 

Some feed men looked for lower 
prices in the near future, especially 
for soybean oil meal. It was reported 
that Iowa plants were starting pro- 
duction, and that this would tend to; 
ease the supply pinch in the central 
states area. 

Firms without their own process-! 
ing plants or a dependable source of 
supply lost some running time be- 
cause of their inability to secure soy- 
bean oil meal. The pressure reportedly 
was somewhat eased at the close of 
the week. 

Formula feed business remained 
good, although not quite as good as 
for the preceding week. Lower prices 
probably would increase the sales vol- 
ume substantially. The biggest set- 
back in the sales pace occurred in 
broiler feeds, as broiler prices sank 
to 24@26¢ Ib. However, normally 
broiler feeds do not move in a large 
volume at this time of year, when the 
slack is taken up by turkey feeds 
The turkey broiler market moved up 
from a low of 36¢ some weeks ago 
to around 41¢. 

Other feeds continued to move at 
about a seasonal pace. 


Northeast 


Formula feed production in the 
Northeast the past week remained at | 
a fairly high level, and sales were re- 
ported as somewhat better than the 
previous period. 

Much cooler temperatures prevail- 
ing in this area over the past week 
have forced the almost complete ces- 
sation of meadow feeding of dairy 
herds and other cattle, putting the 
herds back on barnyard feeding, with 
a_ consequent increase in the use of 
formula feeds. However, homegrown 
grains on the farms are a big item in 
competition with formula feeds, and 
‘inasmuch as feed crops were almost 
as good as the previous year, this 


factor has a tendency to hold down 
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the purchase and use of formula feeds 
to a certain extent. 

Poultry raisers are still the best 
buyers of all commercial feeds. Egg 
prices began to soar upward recently 
but have now fallen back to a level 
where buyers are more friendly, and 
there is a heavy demand for them. 
Broilers and light weight hens are 
moving into market rapidly, and the 
poultry raisers seem to be in a very 
good position to cash in on the de- 
mand for poultry as against other 
types of meat, which remain at a high 
level. 

Turkey raisers are beginning to be 
active buyers of finishing feeds and 
are preparing considerable numbers 
of their flock for the market. Small, 
medium weight birds are in big de- 
mand, and producers in this area have 
gone in substantially for this type of 
bird this season. 

Ingredient prices continue to show 
considerable strength, and in almost 
all cases show an increase over the 
previous week's price range. Millfeeds 
remained in fair to strong demand 
throughout the week, and mixers were 
good takers of spot offerings. Produc- 
tion of these feeds holds at a fairly 
high level. Soybean oil meal continued 
strong and scarce. 


PLANT EXPANSION STARTS 
AT SUPERIOR FEED MILLS 


OKLAHOMA CITY—Start of a 
$250,000 expansion program at the 
Superior Feed Mills, Oklahoma City, 
has been annonnced by B. D. Eddie, 
president of the company. New con- 
struction will include a 200,000-bu. 
concrete grain storage and enlarge- 
ment and modernization of the pres- 
ent office building. Work on the proj- 
ect already has started and is ex- 
pected to be completed Feb. 1. The 
new grain bins will double present 
storage capacity, Mr. Eddie said. The 
office building enlargement will add 
about 40% more floor space. 

The work is being done under two 
separate contracts. Johnson-Sampson 
Construction Co., Salina, Kansas, and 
Jones-Hettelsater Construction Co., 
Kansas City, consulting engineers, 
have the contract for the grain stor- 
age. R. H. Dobbins Construction Co., 
Oklahoma City, and Bozalis & Bailey, 
architects, have contracts for the of- 
fice building construction. Also in- 
cluded in the expansion program is 
installation of considerable new ma- 
chinery in the company’s mill. 


EDGAR W. VAN ZANT 
DEAD AT AGE OF 59 


GOSHEN, IND.—Edgar W. Van 
Zant, 59, former owner of five grain 
elevators in Edgar County, Illinois, 
and one at Newport, Ind., before his 
business failed in 1949, died Oct. 2 of 
a heart ailment in a hospital here. 

After his business failed he was 
charged with embezzlement and was 
declared a bankrupt. He was tried 
at Newport in 1950 on an embezzle- 
ment charge and was acquitted. Ed- 
gar County authorities then attempt- 
ed to extradite him. Governor Henry 
F. Schricker held an extradition hear- 
ing but had never acted in the case. 


AeD-M DIVIDEND 


MINNEAPOLIS—tThe board of di- 
rectors of Archer-Daniels-Midland 
Co. has declared a dividend of 70¢ a 
share of common stock payable Dec. 
1, to stockholders of record Nov. 15. 
Stockholders also have voted to 
amend the company’s certificate of 
incorporation. The amendment ends 
pre-emptive rights which stockhold- 
ers have heretofore had to subscribe 
for or to buy new issues of stock. 


NEW DAUGHTER 


KANSAS CITY—A daughter was 
born Oct. 4 to Mrs. A. R. McFadden, 
wife of the vice president and sales 
manager of CarO-Green, Inc., Kan- 
sas City. The McFadden’s have three 
other children. 
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Pillsbury 


= In photo, left to right: Paul Vance, of Ed Vance Feed a 


: Store, Aledo, Illinois; Harry Fisher and John Fisher, 
Bluff View Farm, Aledo, Illinois. 


NP 


Pillsbury performance on the farm (with re- 
sults like these) builds solid money-making 
business for Pillsbury Dealers with ads like 
this in Successful Farming, Poultry Tribune, 
and Broiler Growing. 

Pillsbury Dealers sell a great line of feeds, 
with continuing new developments that make 


write or wire. 


Pillsbury Mills, Inc., Clinton, lowa . Louisville, Kentucky - Los Angeles, California 


9.5 pigs per litter 


Harry E. Fisher & Son, Aiedo, Illi- 
nois, made splendid records with 
their purebred Hampshires this sea- 
son. And they give a lot of credit to 
Pillsbury Feeds with ‘‘Mycins.”’ 

““Mycins,” as you know, are anti- 
biotics—the amazing wonder drugs 
that help produce such sensational 
growth results in chickens, pigs and 
turkeys. Pillsbury’s exclusive com- 
binationincludes Aureomycin, Strep- 
tomycin, Terramycin and Bacitracin. 

Here are some of the things that 
happened on the Fisher farm: 

The 6 sows in the photo at the left 
weaned 57 spring pigs, averaging 9.5 
pigs per litter. At the same time, 13 
gilts averaged 8 pigs each. And a 
group of 13 old sows farrowed the 
astonishing total of 171 fully devel- 
loped pigs—13.15 pigs per sow! 

Your Pillsbury Feed dealer will 
be glad to show you how Pillsbury’s 
Personalized Feeding Plan can make 


your feeding more efficient and prof- * 


itable. Why don’t you see him? 


FISHER’S FEEDING PLAN: 


Sows on the Fisher farm receive home ' 
grains and Pillsbury’s Best Maxi-Meal , 


until two weeks before farrowing. At 
that time they areswitched to Pillsbury’s 
Best Pig & Sow Feed, which the pigs 
also receive until they are 10 weeks old. 
The pigs are then changed to Pillsbury’s 
Best XX XX Hog Balancer and home 
grains. They continue on this ration 
right through to market. 


Pillsburys 


WITH 


FEEDS and CONCENTRATES: 


BUILDS TONNAGE FOR PILLSBURY DEALERS! 


them better than ever. 

On top of that, they have Pillsbury’s sure- 
fire New Business Plan. No wonder the 
Pillsbury Franchise is more active, more valu- 
able every day! Wouldn’t you like to have the 
details? See the Pillsbury Territory Manager, 
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